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NORTHWEST PROGRAM 


DUNCAN FOR THE TOPLINER 


President M. W. Van Valkenberg Has 
Gotten Together a Splendid Array 
of Speaking Talent 





President M. W. Van Valkenberg of 
the Fire Underwriters Association of 
the Northwest announces the program 
of the annual meeting this week. He 
has gathered together a fine lot of 
talent and the members can anticipate 
something worth while. 

His topliner is President Alfred E. 
Duncan of the Franklin of Phila- 
delphia, who has attracted attention by 
his executive ability since he became 
head of that company. He traveled for 
many years for the Phoenix of Hart- 
ford in the east. 

Will Represent the Field 
The field men will be represented 

by Eugene Warren, special agent of 
the Citizens of Missouri in Missouri, a 
young man of splendid talents, and by 
George A. Bailey, a member of the 
famous Bailey fire underwriting family. 
He is general agent of the Firemens 
at Topeka, was formerly general man- 
ager of the old Freeholders of Topeka 
and for many years traveled for the 
Phenix in Kansas. 

Judge B. F. Burwell of Oklahoma 
City, an attorney of brilliant parts is 
on for an address. He has a notable 
reputation in his section. 

L. R. Stubbs, St. Joseph, Mo., local 
agent, good fellow, after-dinner speaker 
and entertainer par excellence, is on 
the program. 

Dennis Cash, director of public safety 
at Cincinnati, ‘who has done so much 
for the fire prevention movement there, 
will represent the property conserva- 
tion movement. 

Program in Detail 

The program in detail is: 

First Day, Oct. 2 

Opening Session—10 a. m. 

Report of Officers. 

Reports of Standing Committees. 

Election of New Members. 

President’s Address. 

Annual Address—“Present Day Under- 
writing,” Alfred E. Duncan, president 
Franklin Fire Insurance Company, Phila- 
delphia. 

Afternoon Session—2 p. m. 
Paper—“The Hidden Force,” Eugene 
arren, state agent Citizens Insurance 

Company of Missouri, Kansas City, Mo. 

Paper—“Fire Insurance and Its Legal 
Status,” Hon. B. F. Burwell, Oklahoma 
City, Oklahoma. 

Paper—“The Unknown Quantity in Fire 
Indemnification, ” Geo. A. Bailey, general 

(CONTINUED ON PAGE 16) 
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BIG CONVENTION OPENS 


AMERICAN LIFE IN CHICAGO 





One Hundred Sixty-Three Members 
and Many Guests Make Gather- 
ing Largest in History i 





In Chicago, the city where it had its 
birth six years ago, the American Life 
Convention opened its seventh annual 
session Wednesday morning. Since its 
inception it has grown and progressed 
until now it is one of the most potent 
factors in the business of insurance in 
the world. The sessions are being held 
in Hotel La Salle and the first day’s 
proceedings were inaugurated when 
President P. D. Gold, president of the 
Jefferson Standard Life of Raleigh, N. 
C., rapped for order at 11 o’clock. The 
roll was immediately called and showed 
163 individuals, representing some 
ninety-two companies, present. Addi- 
tional representatives will arrive be- 
fore the close of the meeting on Fri- 





At the close of the meeting THE 
WESTERN UNDERWRITER will issue 
an extra edition containing a full re- 


papers 
and in the medical and legal sections. 











day and bring the attendance close to 
the 200 mark. There is besides a large 
delegation of visitors, executives of 
companies not belonging to the or- 
ganization, and others connected with 
the business but not attached to any 
company. 
Addresses of Welcome 


The press of business kept Mayor 
Carter H. Harrison of Chicago from 
the meeting and he was represented by 
the assistant corporation counsel, who 
extended the welcome in behalf of the 
city. He paid tribute to the insurance 
business and the men in it and ex- 
pressed surprise and pleasure over the 
fact that some ninety competing com- 
panies could get together for mutual 
help and benefit. 

O. J. Arnold, secretary and actuary 
of the Illinois Life, welcomed the vis- 
itors on behalf of the eighteen Illinois 
companies, twelve of which are mem- 
bers of the convention. He said that 
the organization had become a powér- 
ful factor in improving conditions, but 
that the present sessions were not to 

(CONTINUED ON PAGE 16) 








E. G. RICHARDS, Manager 


METROPOLITAN, W. P. YOUNG, Deputy Assistant Manager 
MIDDLE, C. R. PERKINS, Deputy. Assistant Manager 
NEW ENGLAND AND SOUTHERN, W. S. ALLEY, General Agent 


NORTH BRITISH & MERCANTILE 


OF LONDON AND EDINBURGH 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 
J. F. HASTINGS, Assistant Manager 
CENTRAL, GEO. H. BELL, General Agent 


WESTERN, CHARLES E. CASE, Geners! Agent 
PACIFIC, W. S. BERDAN, General Agent 


DEPARTMENTS: 


IMPROVED RISES, E. T. CAIRNS, General Agent 











ERS’ SUPPLEMENT NUMBER 





A | 
; 
| 
= 
i | 


2 


THE WESTERN UNDERWRITER. 





September 5, 1912. 








MUCH CONFUSION FOUND 
NO DEFINITE INTERPRETATION 





Situation in Cities of Detroit, St. Paul, 
Minneapolis, Indianapolis, Omaha, 
Denver and Kansas City 





There is evidently considerable con- 
fusion on all sides as to the status of 
the Western Insurance Bureau “ex- 
cepted cities” that are not “excepted” 
by the Western Union, following the 
decision of the joint conference com- 
mittee not to apply the working agree- 
ment to these cities. The cities in- 
volved are Indianapolis, Detroit, St. 
Paul, Minneapolis, Omaha, Kansas City 
and Denver. 

So far as these cities are concerned, 
there have not been any bureau rules 
regarding them. They are just as much 
“excepted” so far as the bureau com- 
panies are concerned as Chicago, Louis- 
ville, Cincinnati, Cleveland, Milwaukee 
and St. Louis. In other words the 
bureau has never put its commission 
rule or provisions for expense reduc- 
tion in effect in any of these cities. 

Union Rules Still Govern 

The joint committee agrees not to 
apply the terms of the agreement to 
the seven bureau cities that are not on 
the union’s list. However, the rules 
of the Western Union still govern its 
members in these seven cities. 

There has been no definite interpre- 
tation of the conditions that shall gov- 
ern but the best information available 
indicates that the separation rule of 
the Western Union is in effect in these 
seven cities. If a bureau company en- 
ters a clear union agency, the union 
companies will reduce their commis- 
sions to 15 percent flat. A union com- 
pany can enter a bureau agency and 
pay the union graded scale because the 
union rule permits graded commis- 
sions in mixed agencies. The Western 
Union has put the rule as to postage, 
loss adjustments, collection of balances 
and so on into effect in the seven 
cities. 

Left to Bureau Members 

It was the wish of the bureau mem- 
bers of the conference committee that 
the terms be not applied to the seven 
cities and the union members permitted 
the bureau people to decide what 
should be done. The union members, 
however, advised the bureau people to 
apply the agreement to these cities. 
The bureau people felt that it would 
be better to leave the matter open until 
the entire “expected cities” question 
should be taken up by the large cities 
committee. 

Matter Brought to a Head 

The issue was brought to a head by 
the Home entering the J. Q. Haas 
agency at St. Paul, it taking the ground 
that it had a right to enter a clear 
bureau agency there because the city 
was “excepted” from bureau rules. 
Managers predict that there will be but 
few changes in the seven cities. There 
have been some applications for com- 
panies on each side but the- companies 
and field men are keeping close watch 
in the effort to thwart mixing of 
agencies. 





Death of Mrs, Eugene Cary 


Mrs. Eugene Cary, wife of the late 
western manager of the German Ameri- 
can, died at her home in Chicago this 
week. She had been failing for some 
time. 





NOT ALL PROFIT 


During 1911, twenty-three stock fire in- 
surance companies retired from the field 
by merger, reinsurance or receivership. 
Ten companies merged, twelve reinsured 
and one went into the hands of a re- 
ceiver. In all but one or two cases the 
retirement was accomplished by a heavy 





loss to shareholders.—Firemans Fund 
Record. 

If at don’t succeed—don’t t thi 
at at frst you count the 


The Insurance 
Company of the 


State of 


Pennsylvania 


Philadelphia 





Assets, $3,710,952.07 Liabilities, $2,471,181.85 
SURPLUS TO POLICYHOLDERS, $1,239,770.22 





Continuing the management and agency plant 
of the Spring Garden Insurance Company 
with increased Capital, Surplus and Assets. 
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Reliable Agents Wanted 

















CYRUS DREW’S PAPER HELD UP 


National Surety Tries to Enjoin In- 
surance Report for August Being 
Distributed 








Cyrus K. Drew, editor of the In- 
surance Report, of Denver, had his 
August edition held back owing to a 
temporary injunction brought by the 
National Surety, coupled with a dam- 
age suit for $25,000. Mr. Drew had 
published a story regarding the $5,- 
000,000 International Trust Company 
burglary policy written by the National. 
This was a large hold-up policy, al- 
leged to have been issued from the 
National Surety’s Denver office. It 
stated that the policy was never in 
force but was used for advertising pur- 
poses. The National Surety claims it 
has received no premium for the policy 
but it had secured reinsurance from 
other companies by mistake and they 
were paid their prorata of the premium, 
regardless of the fact of the policy not 
being in force. 

The Insurance Report claimed that 
this was a “fake” deal. Editor Drew 
claims that his story was secured 
from documents of public record in the 
Colorado insurance department. The 
Insurance Report was printed last 
Thursday night. On Friday afternoon 
some copies had been distributed 
locally, but during the afternoon, as the 
edition was being mailed, the injunction 
papers were served. Saturday the 
Insurance Report asked a dissolution 
on the plea that the story was public 
record in the insurance department and 
besides, it had been sent to other 

(CONTINUED ON PAGE 17) 
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CONFLAGRATION PROOF 


Liverpool & London & Globe Ins. Co., Ltd. 
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M S. WARREN, Manager. 
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West Virgi i 
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irginia at Cincinnati HUGH R. LOUDON, , Deputy Asst. Mgr. 
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MUTUAL MEN’S MEETING 
TO HOLD ANNUAL CONVENTION 





National Association Members Will 
Gather at Buffalo, Sept. 11-14— 
Interesting Program Is Prepared 





The National Association of Mutual 
Insurance Companies will hold its an- 
nual meeting at the Lafayette hotel, 
Buffalo, Sept. 11-14. Among those on 
the program are Secretary Franklin 
H. Wentworth of the National Fire 
Protection Association; W. H. Hotch- 
kiss, former insurance superintendent 
of New York, and State Fire Marshal 
John W. Zuber of Ohio. The program 
is: 

Wednesday, September 11 


10 A. M. 
Call to order—By the president, W. E. 
Straub, Lincoln, Neb. 
Invocation—A Buffalo pastor. 
Address of welcome—Mayor of Buffalo. 
Fraternal greetings—By W. Vary, 
Watertown, president New York State 
Central Organization of Cooperative Fire 
Insurance and master of State Grange. 
Response— 
Appointment of committees—Resolu- 
tions, Credentials, Auditing. 
Wednesday, September 11 
1:30 P. M. 
The president’s annual address—W. E. 
Straub, Lincoln, Neb., president of the 
National Association of Mutual Insurance 


Companies. 

Address—“‘National Fire Prevention 
Association,” Franklin H. Wentworth, 
Secretary, Boston, Mass. 

Discussion— 


Address—The “Firemen,” D. W. Clark, 
Valley City, N. Dak. 

Miscellaneous—Under this head there 
will be considered and discussed any of 
the subjects printed on back of program, 
being suggestions from all parts of the 
United States or any other subject of 
interest. 

Suggested—Remarks by person intro- 
ducing the subject will be limited to five 
minutes and others to one minute each. 
No person shall speak more than once 
on same subject. These subjects may 
also be discussed at any time during the 
convention, when not in conflict with the 
regular program, 


Entertainment of conference. 
cided by executive committee. 


Thursday, September 12 


To be de- 


9 A, M. 
Address—“Prospects of Mutual Insur- 
ance,” William H. Hotchkiss, New York 
state superintendent of insurance, under 
administration of Governor Hughes. 
Report—“Attitude of Mutual Companies 
of the United States Toward the National 
Association,” Frank P. Tucker, corre- 
sponding secretary, Albany, N. Y. 
ddress—“Need of National Organiza- 
tion with Permanent Headquarters,” by 
Lincoln R. Welch, Fitchburg, Mass. 
Report—National Legislative Commit- 
tee, by G. A. A. Pevy, Boston, Mass. 
Discussion—On three above numbers. 
Report of Committee on Credentials. 


Thursday, September 12 


1 P. M. 

All ladies of the convention are invited 
to visit the great factories and show 
rooms of the Larkin Company, where they 
will be entertained and luncheon served 
at two o’clock. This interesting incident 
is arranged especially for the ladies of 
the convention. 

2P. M. 

Address—“Importance of Inspection of 
Risks by Mutual Fire Companies,” E, L. 
Saunders, Worcester, Mass. 

Discussion— 

Address—“How Mutual Companies May 
Assist in Decreasing the Fire Waste,” 
C._ A. McCotter, Indianapolis, Ind., 

Discussion— 

Address—“Should Mutual Assessment 
Companies Aim to have Money on Hand, 
or Borrow Money”? W. B. Gasche, Topeka, 

Discussion— 

_ Demonstration of Pyrene as a fire ex- 
tinguisher at Lafayette Square, directly 
in front of the Lafayette Hotel. 

Fast run on Broadway by the automo- 
bile truck of the Buffalo fire Cqpartenent. 
Ending at Lafayette Square. he truck 
runs at the rate of 75 miles per hour. 


Conference or trip to Crystal Beach on 
Lake Erie by boat of Crystal Beach Stam- 
boat Company. 


Priday, September 13 
Address—John W. Zuber, 
marshal, Ohio. 
ddress—“Taking Insurance Commis- 
sioners Out of Politics,” F. H. Robinson, 
Enid, Okla. 
Address—“Finance,” L. G. Brian of 


state fire 


Lincoln, Neb., treasurer Farmers Mutual 

Insurance Company of Nebraska and state 

treasurer of Nebraska. 
Address—“Publicity,” Mrs. M. C. Hitch- 
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WARNING NOW SOUNDED 


BARTON TELLS OF NEBRASKA 





State Auditor Says That Fire Com- 
panies Can Not Agree on Commis- 
sions in State 





Auditor Silas R. Barton of Nebraska 
has addressed Tue Western UNpER- 
WRITER On the subject of companies 
agreeing on commissions in that state. 
Doubtless Auditor Barton refers to the 
working agreement of the Western 
Union and Western Insurance Bureau 
to reduce expenses. The agreement, 
however, does not apply to any states 
where the laws specifically forbid such 
agreements. Auditor Barton says: 

Lincoln, Neb., Aug. 31.—To the Edi- 
tor—My attention has been called to 
the fact that the insurance companies 
doing business in the state of Nebraska 
have entered into a combination gov- 
erning commissions to agents. 

I notice that Auditor Bleakley of 
Iowa treats this in an open letter in 
your periodical, last issue, and desire 
to state that Nebraska has on her stat- 
utes a law which reads as follows: 

“Fire Insurance Companies. Combina- 
tion—Rates—Penalty. Any combination 
or agreement made or entered into by or 
between two or more fire insurance com- 
panies insuring property against casual- 
ties from the elements, transacting busi- 
ness within this state, or between the 
officers, agents or employes of any such 
companies, relating to the rates to be 
charged for insurance, the amount of 
commissions to be allowed agents for 
procuring insurance, or the manner of 
transacting the business of fire insurance 
within this state, is hereby declared to 
be unlawful, and any such company, 
officer, or agent violating this provision 
shall be guilty of a misdemeanor and upon 
conviction thereof, in any court having 
jurisdiction, shall pay penalty of not less 
than one hundred dollars nor more than 
five hundred dollars for each offence, to 
be recovered for the use of the parmanent 
school fund in the state.” 

This law will be rigidly enforced. I 
am informed now that some of the 
companies are ae to put this 
common agreement in force in this 
state and am endeavoring to fix this 
point positively and if same can be 
determined, prosecutions will follow. 

Very respectfully, 
Siras R. Barton, 
Auditor Public Accounts. 





WILL SPEND $10,000,000 

To improve its water supply the city 
of Chicago plans to spend $10,000,000 
during the next six years. Two new 
pumping stations will be installed and 
additional mains laid, extending the 
supply to more parts of the city and 
reinforcing the supply in others. One 
station will be at the stock yards, on 
Kedzie avenue and Thirty-fifth street 
and the other on the northwest side, 
probably at Bryn Mawr and Forty- 








cock, Lincoln, Neb., editor Mutual Insur- 
ance Journal “. Nebraska. 


Trip to Niagara Falls, and other points 
of interest. Cars will leave Lafayette 
Square at 1:30 p. m. 


All who survive the trip to Niagara 
will hold a conference at 8 o’clock p. m. 





sixth avenues. Waste and underground 
leakage is said to be responsible to a 
large extent for the shortage criticised 
by the National Board. The enforce- 
ment of the electrolysis ordinance will 
also add to the efficiency. 





News About Companies 





Minnesota Fire, Chatfield—aAt a special 
meeting of the company A. L. ber, 
president, C. L, Thurber, vice-president, 
and W. W. Boyer, secretary, resigned as 
officers and directors of the company. A. 
C. Gooding, president of the First Na- 
tional Bank of Rochester, Minn., was 
elected president and a director to suc- 
ceed Mr. Ober; C. W. Doud of Chatfield 
was elected vice-president and director 
to succeed Mr. Thurber and Joseph Un- 
derleak, president of the First National 
Bank of Chatfield, Minn., was elected sec- 
retary to succeed Mr. Boyer. L. D. 
Harkins of Faribault, Minn., and J. A. 
Malone of Rochester were elected as two 
new members on the board of directors. 
It is understood that part of this new 
arrangement is temporary and that a re- 
adjustment that will prove a great bene- 
fit to the growth and prosperity of the 
company will be completed by the time 
of the annual meeting in January next. 
> = 7 

Amazon Fire, Shawnee, Okla.—It is un- 
derstood that this company will enter 
Illinois. Secretary C. H. Eckford was 
recently in Chicago arranging for local 
representation. oa 


People’s Fire, Louisville—It is a 
mutual company which was recently in- 
corporated, and has elected T. rant 
Slaughter, a well-known surety and in- 
dustrial casualty underwriter, president, 
and John F. Boyet secretary and treas- 
urer. President Slaughter stated that 
over 700 policies were issued during the 
first week of active business. The com- 
pany intends to feel out the situation for 
the present, writing policies fixing a 
maximum liability of $300, but later lines 
as large as $5,000 will be taken on, as 
these are permitted by its charter. 
Dwellings and household goods are being 
written chiefly, and mercantile business 
will be solicited later, though not much 
business will be sought on merchants’ 
stocks. 

. * am 

Pacific National Life, Los Angeles—The 
company is being promoted by B. H. 
Payne. Payne’s contract has been re- 
vised and the promotion expense cut down, 
and a new effort is being made to sell the 
stock. 





Examining Fidelity-Phenix 
The New York department has re- 
sumed work on the examination of 
New York companies. It begun on 
the Fidelity-Phenix Fire Wednesday. 





British Companies Results 
The New York Commercial says as 
to British fire companies results in the 
United States and Canada last year: 


While the sixteen British fire companiés 
which write business in this country and 
Canada drew only $11,199,301 in premiums 
from the Dominion against $56,250,833 
from the United States in 1911 their 
Canadian business was the more profit- 
able. Their 1911 losses paid in the United 
States amounted to $29,822,955, which is 
equivalent to 53 percent of the premiums, 
and the margin of profit realized was 
equal to 4,1 percent of the total premiums 
received. 

Their experience in Canada was more 
favorable. The los&Ses were $6,181,816, 
which is equivalent to 55.2 per cent of 
the premiums, and expenses were $3,361,- 
376, or 30 per cent of the premiums, the 
margin. of profit being equal to 14.8 per- 
cent of the premiums. 








INSURANCE MEASURES CARRY 





Socialistic Measures Adopted by Popu- 
lar Vote in Ohio—Regulation and 
State Insurance Favored 





Columbus, O., Sept. 4.—(Special.)— 
At six o’clock this evening returns 
from the popular election on constitu- 
tional amendments show that all insur- 
ance measures were passed. In fact, 
the only proposed amendment that. 
failed was that granting the ballot to 
women. Only 2,569 of the 5,191 pre- 
cincts in the state have been tabulated, 
but there is practically no doubt as to 
what the results will be. 

The insurance amendments were 
numbers 5, 11, 30 and 31. All were 
generally fought by insurance men, but 
many field men and agents were away 
on vacations and the necessary activity 
of these wes not secured. Others put 
up but an indifferent fight. The amend- 
ments provide for regulation of rates 
in all lines of insurance and state in- 
surance. Mutual companies are also 
favored. The removal of the limit on 
the amount which may be collected in 
personal injury cases will seriously af- 
fect the liability business. 





Changes in the Field 








Elmer C. Anderson 
Elmer C. Anderson, special agent 
of the Providence Washington for 
western Pennsylvania and West Vir- 
ginia, has resigned and will open an 
office in Pittsburgh to specialize on 
automobile adjustments. 


Henry B. Hardy 

Henry B. Hardy has been appointed 
special agent of the German American 
in Missouri under State Agent Phil H. 
Knighton. Mr. Hardy has been a local 
agent at California, Mo., where he was 
agent of the company, and will con- 
tinue California as his headquarters. 
He has had some field experience, hav- 
ing done special agency work for the 
Queen. 





Uv. O. MICHAELS 


U. O. Michaels, special agent of the 
Western and British America for Virginia, 
Maryland, West Virginia, Delaware, Dis- 
trict of Columbia, Pennsylvania and New 
Jersey, has resigned to become state 
agent of the North America in Virginia, 
Maryland and District of Columbia, re- 
taining his headquarters in Richmond, 
Va. 





TAKE OVER WINNIPEG FIRE 

The Winnipeg Fire is to be taken over 
by the Nova Scotia Fire, the stock and 
outstanding contracts being taken over at 
a premium. The Winnipeg will be con- 
tinued as a separate concern, and new 
capital will be introduced. Andrew Mac- 
Kinlay of Halifax has been elected presi- 
dent, with Arthur C. Baillie as vice-presi- 
dent and managing director, and J. O. Mil- 
ler of Winnipeg, secretary. 





The insurance department of West Vir- 
ginia reports the issuance of 2,592 auto- 
mobile licenses in July. 





A dwelling in New deseny is reported 
as having been struck b ightning for 
the fifth time! The readiest explanation 
is that this dwelling must be occupied by 
a very attractive family. 
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MUCH CONFUSION FOUND 
NO DEFINITE INTERPRETATION 





Situation in Cities of Detroit, St. Paul, 
Minneapolis, Indianapolis, Omaha, 
Denver and Kansas City 





There is evidently considerable con- 
fusion on all sides as to the status of 
the Western Insurance Bureau “ex- 
cepted cities” that are not “excepted” 
by the Western Union, following the 
decision of the joint conference com- 
mittee not to apply the working agree- 
ment to these cities. The cities in- 
volved are Indianapolis, Detroit, St. 
Paul, Minneapolis, Omaha, Kansas City 
and Denver. 

So far as these cities are concerned, 
there have not been any bureau rules 
regarding them. They are just as much 
“excepted” so far as the bureau com- 
panies are concerned as Chicago, Louis- 
ville, Cincinnati, Cleveland, Milwaukee 
and St. Louis. In other words the 
bureau has never put its commission 
rule or provisions for expense reduc- 
tion in effect in any of these cities. 

Union Rules Still Govern 

The joint committee agrees not to 
apply the terms of the agreement to 
the seven bureau cities that are not on 
the union’s list. However, the rules 
of the Western Union still govern its 
members in these seven cities. 

There has been no definite interpre- 
tation of the conditions that shall gov- 
ern but the best information available 
indicates that the separation rule of 
the Western Union is in effect in these 
seven cities. If a bureau company en- 
ters a clear union agency, the union 
companies will reduce their commis- 
sions to 15 percent flat. A union com- 
pany can enter a bureau agency and 
pay the union graded scale because the 
union rule permits graded commis- 
sions in mixed agencies. The Western 
Union has put the rule as to postage, 
loss adjustments, collection of balances 
and so on into effect in the seven 
cities. 

Left to Bureau Members 

It was the wish of the bureau mem- 
bers of the conference committee that 
the terms be not applied to the seven 
cities and the union members permitted 
the bureau people to decide what 
should be done. The union members, 
however, advised the bureau people to 
apply the agreement to these cities. 
The bureau people felt that it would 
be better to leave the matter open until 
the entire “expected cities” question 
should be taken up by the large cities 
committee. 

Matter Brought to a Head 

The issue was brought to a head by 
the Home entering the J. Q. Haas 
agency at St. Paul, it taking the ground 
that it had a right to enter a clear 
bureau agency there because the city 
was “excepted” from bureau rules. 
Managers predict that there will be but 
few changes in the seven cities. There 
have been some applications for com- 
panies on each side but the- companies 
and field men are keeping close watch 
in the effort to thwart mixing of 
agencies. 





Death of Mrs, Eugene Cary 


Mrs. Eugene Cary, wife of the late 
western manager of the German Ameri- 
can, died at her home in Chicago this 
week. She had been failing for some 
time. 





NOT ALL PROFIT 

During 1911, twenty-three stock fire in- 
surance companies retired from the field 
by merger, reinsurance or receivership. 
Ten companies merged, twelve reinsured 
and one went into the hands of a re- 
ceiver. In al) but one or two cases the 
retirement was accomplished by a heavy 
loss a sharcholders.—Firemans Fund 





ari at first you don’t succeed—don’t count the 
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Philadelphia 


Pennsylvania 





Assets, $3,710,952.07 














Reliable Agents Wanted 


Liabilities, $2,471,181.85 


SURPLUS TO POLICYHOLDERS, $1,239,770.22 





Continuing the management and agency plant 
of the Spring Garden Insurance 
with increased Capital, Surplus and Assets. 


Company 





In Desirable Places 
Where Unrepresented 








CYRUS DREW’S PAPER HELD UP 


National Surety Tries to Enjoin In- 
surance Report for August Being 
Distributed 





Cyrus K. Drew, editor of the In- 
surance Report, of Denver, had his 
August edition held back owing to a 
temporary injunction brought by the 
National Surety, coupled with a dam- 
age suit for $25,000. Mr. Drew had 
published a story regarding the $5,- 
000,000 International Trust Company 
burglary policy written by the National. 
This was a large hold-up policy, al- 


CONFLAGRATION PROOF 


Liverpool & London & Globe Ins. Co., Ltd. 


LOSSES PAID IN THE UNITED STATES 


ONE HUNDRED and TWENTY-SEVEN MILLION DOLLARS 


LOSSES PAID IN SAN FRANSICO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,784,520.57 
UNITED STATES NET SURPLUS 4,481,988.60 


New York Office, 45 William St. 
3. M. DE CAMP, General Agent. 


Ohio, Indiana, Kentucky, Tennessee, 
West Virginia at Cincinnati 


Northwestern Department. 
° CaICAGO 


GEO. H. MOORE, Assistant Manager. 
HUGH R. LOUDON, Deputy Asst. Mer. 





leged to have been issued from the 





National Surety’s Denver office. It 
stated that the policy was never in 
force but was used for advertising pur- 
poses. The National Surety claims it 
has received no premium for the policy 
but it had secured reinsurance from 
other companies by mistake and they 
were paid their prorata of the premium, 
regardless of the fact of the policy not 
being in force. 

The Insurance Report claimed that 
this was a “fake” deal. Editor Drew 
claims that his story was secured 
from documents of public record in the 
Colorado insurance department. The 
Insurance Report was printed last 
Thursday night. On Friday afternoon 
some copies had been distributed 
locally, but during the afternoon, as the 
edition was being mailed, the injunction 
papers were served. Saturday the 
Insurance Report asked a dissolution 
on the plea that the story was public 
record in the insurance department and 
besides, it had been sent to other 

(CONTINUED ON PAGE 17) 





Features of the Week 





Fidelity- 
Phenix 


Ten thousand loyal 
agents prove the practi- 
cal value of representing 
the Fidelity-Phenix. 


Home Office 


80 Maiden Lane, New York 


Western Office 


137 S. LaSalle St., Chicago 
HENRY EVANS, President 








Fidelity 
Underwriters 








Backed by almost 
illimitable resources, 
the Fidelity Under- 
writers Policy is the 
strongest fire policy 
issued today. 


Home Office 


80 Maiden Lane, New York 


Western Office 


332 S. La Salle St., Chicago 
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MUTUAL MEN’S MEETING 


TO HOLD ANNUAL CONVENTION 





National Association Members Will 
Gather at Buffalo, Sept. 11-14— 
Interesting Program Is Prepared 





The National Association of Mutual 
Insurance Companies will hold its an- 
nual meeting at the Lafayette hotel, 
Buffalo, Sept. 11-14. Among those on 
the program are Secretary Franklin 
H. Wentworth of the National Fire 
Protection Association; W. H. Hotch- 
kiss, former insurance superintendent 
of New York, and State Fire Marshal 
John W. Zuber of Ohio. The program 
is: 

Wednesday, September 11 


10 A. M. 

Call to order—By the president, W. E. 
Straub, Lincoln, Neb. 

Invocation—A Buffalo pastor. 

Address of welcome—Mayor of Buffalo. 

Fraternal greetings—By W. H. Vary, 
Watertown, president New York State 
Central Organization of Cooperative Fire 
Insurance and master of State Grange. 

Response— 

Appointment of committees—Resolu- 
tions, Credentials, Auditing. 

Wednesday, September 11 
1:30 P. M. 

The president’s annual address—W. E. 
Straub, Lincoln, Neb., president of the 
National Association of Mutual Insurance 
Companies. 

Fire 


ddress—‘‘National Prevention 


Association,” Franklin H. Wentworth, 
Secretary, Boston, Mass. 
Discussion— 


Address—The “Firemen,” D. W. Clark, 
Valley City, N. Dak. 

Miscellaneous—Under this head there 
will be considered and discussed any of 
the subjects printed on back of program, 
being suggestions from all parts of the 
United States or any other subject of 
interest. 

Suggested—Remarks by person intro- 
ducing the subject will be limited to five 
minutes and others to one minute each. 
No person shall speak more than once 
on same subject. These subjects may 
also be discussed at any time during the 
convention, when not in conflict with the 
regular program. 


ZBvening 

Entertainment of conference. 
cided by executive committee. 

Thursday, September 12 
9 A. M. 

Address—“Prospects of Mutual Insur- 
ance,” William H. Hotchkiss, New York 
state superintendent of insurance, under 
administration of Governor Hughes. 

Report—“Attitude of Mutual Companies 
of the United States Toward the National 
Association,” Frank P. Tucker, corre- 
sponding secretary, Albany, N. Y. 

Address—“Need of National Organiza- 
tion with Permanent Headquarters,” by 
Lincoln R. Welch, Fitchburg, Mass. 

Report—National Legislative Co it- 
tee, by G. A. A. Pevy, Boston, Mass. 

Discussion—On three above numbers. 

Report of Committee on Credentials. 

Thursday, September 12 
1 P. M. 

All ladies of the convention are invited 
to visit the great factories and show 
rooms of the Larkin Company, where they 
will be entertained and luncheon served 
at two o’clock. This interesting incident 
is arranged especially for the ladies of 
the convention. aP.M 


Address—“Importance of Inspection of 
Risks by Mutual Fire Companies,” E, L. 
Saunders, Worcester, Mass. 

Discussion— 

Address—“How Mutual Companies May 
Assist in Decreasing the Fire Waste,” 
Cc. A. McCotter, Indianapolis, Ind., 

Discussion— 

Address—“Should Mutual Assessment 
Companies Aim to have Money on Hand, 
or Borrow Money”? W. B. Gasche, Topeka, 

Discussion— 

. Demonstration of Pyrene as a fire ex- 
tinguisher at Lafayette Square, directly 
in front of the Lafayette Hotel. 

Fast run on Broadway by the automo- 
bile truck of the Buffalo fire department. 
Ending at Lafayette Square. The truck 
runs at the rate of 75 miles per hour. 


To be de- 


Conference or trip to Crystal Beach on 
Lake Erie by boat of Crystal Beach Stam- 
boat Company. 


Priday, September 13 
Address—John W. Zuber, state fire 
marshal, Ohio. 
ddress—“Taking Insurance Commis- 
sioners Out of Politics,” F. H. Robinson, 


Enid, Okla. 

Address—“Finance,” L. G. Brian of 
Lincoln, Neb., treasurer Farmers Mutual 
Insurance Company of Nebraska and state 
treasurer of Nebraska. 

Address—“Publicity,” Mrs. M. C. Hitch- 
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WARNING NOW SOUNDED 


BARTON TELLS OF NEBRASKA 





State Auditor Says That Fire Com- 
panies Can Not Agree on Commis- 
sions in State 





Auditor Silas R. Barton of Nebraska 
has addressed Tue Western UNoER- 
WRITER On the subject of companies 
agreeing on commissions in that state. 
Doubtless Auditor Barton refers to the 
working agreement of the Western 
Union and Western Insurance Bureau 
to reduce expenses. The agreement, 
however, does not apply to any states 
where the laws specifically forbid such 
agreements. Auditor Barton says: 

Lincoln, Neb., Aug. 31.—To the Edi- 
tor—My attention has been called to 
the fact that the insurance companies 
doing business in the state of Nebraska 
have entered into a combination gov- 
erning commissions to agents. 

I notice that Auditor Bleakley of 
Iowa treats this in an open letter in 
your periodical, last issue, and desire 
to state that Nebraska has on her stat- 
utes a law which reads as follows: 

“Fire Insurance Companies. Combina- 
tion—Rates—Penalty. Any combination 
or agreement made or entered into by or 
between two or more fire insurance com- 
panies insuring property against casual- 
ties from the elements, transacting busi- 
ness within this state, or between the 
officers, agents or employes of any such 
companies, relating to the rates to be 
charged for insurance, the amount of 
commissions to be allowed agents for 
procuring insurance, or the manner of 
transacting the business of fire insurance 
within this state, is hereby declared to 
be unlawful, and any such company, 
officer, or agent violating this provision 
shall be guilty of a misdemeanor and upon 
conviction thereof, in any court having 
jurisdiction, shall pay penalty of not less 
than one hundred dollars nor more than 
five hundred dollars for each offence, to 
be recovered for the use of the parmanent 
school fund in the state.” 

This law will be rigidly enforced. I 
am informed now that some of the 
companies are en to put this 
common agreement in force in this 
state and am endeavoring to fix this 
point positively and if same can be 
determined, prosecutions will follow. 

Very respectfully, 
Stas R. Barton, 
Auditor Public Accounts. 





WILL SPEND $10,000,000 

To improve its water supply the city 
of Chicago plans to spend $10,000,000 
during the next six years. Two new 
pumping stations will be installed and 
additional mains laid, extending the 
supply to more parts of the city and 
reinforcing the supply in others. One 
station will be at the stock yards, on 
Kedzie avenue and Thiriy-fifth street 
and the other on the northwest side, 
probably at Bryn Mawr and Forty- 








cock, Lincoln, Neb., editor Mutual Insur- 
ance Journal of Nebraska. 


Trip to Niagara Falls, and other points 
of interest. Cars will leave Lafayette 
Square at 1:30 p. m. 


All who survive the trip to Niagara 
will hold a conference at 8 o’clock p. m. 





sixth avenues. Waste and underground 
leakage is said to be responsible to a 
large extent for the shortage criticised 
by the National Board. The enforce- 
ment of the electrolysis ordinance will 
also add to the efficiency. 





News About Companies 





Minnesota Fire, Chatfield—At a special 
meeting of the company A. Ober, 
president, C. L, Thurber, vice-president, 
and W. W. Boyer, secretary, resigned as 
officers and directors of the company. A. 
C. Gooding, president of the First Na- 
tional Bank of Rochester, Minn., was 
elected president and a director to suc- 
ceed Mr. Ober; C. W. Doud of Chatfield 
was elected vice-president and director 
to succeed Mr. Thurber and Joseph Un- 
derleak, president of the First National 
Bank of Chatfield, Minn., was elected sec- 
retary to succeed Mr. Boyer. L. D. 
Harkins of Faribault, Minn., and J. A. 
Malone of Rochester were elected as two 
new members on the board of directors. 
It is understood that part of this new 
arrangement is temporary and that a re- 
adjustment that will prove a great bene- 
fit to the growth and prosperity of the 
company will be completed by the time 
of the annual meeting in January next. 

. 7 . 

Amazon Fire, Shawnee, Okla.—It is un- 
derstood that this company will enter 
Illinois. Secretary C. H. Eckford was 
recently in Chicago arranging for local 
representation. aa 


People’s Fire, Louisville—It is a 
mutual company which was recently in- 
corporated, and has elected T. rant 
Slaughter, a well-known surety and in- 
dustrial casualty underwriter, president, 
and John F. Boyet secretary and treas- 
urer. President Slaughter stated that 
over 700 policies were issued during the 
first week of active business. The com- 
pany intends to feel out the situation for 
the present, writing policies fixing a 
maximum liability of $300, but later lines 
as large as $5,000 will be taken on, as 
these are permitted by its charter. 
Dwellings and household goods are being 
written chiefly, and mercantile business 
will be solicited later, though not much 
business will be sought on merchants’ 
stocks. 

o 7 > 

Pacific National Life, Los Angeles—The 
company is being promoted by B. H. 
Payne. Payne’s contract has been re- 
vised and the promotion expense cut down, 
—- new effort is being made to sell the 
stock. 





Examining Fidelity-Phenix 
The New York department has re- 
sumed work on the examination of 
New York companies. It begun on 
the Fidelity-Phenix Fire Wednesday. 





British Companies Results 
The New York Commercial says as 
to British fire companies results in the 
United States and Canada last year: 


While the sixteen British fire companiés 
which write business in this country and 
Canada drew only $11,199,301 in premiums 
from the Dominion against $56,260,833 
from the United States in 1911 their 
Canadian business was the more profit- 
able. Their 1911 losses paid in the United 
States amounted to $29,822,955, which is 
equivalent to 53 percent of the premiums, 
and the margin of profit realized was 
equal to 4,1 percent of the total premiums 
received. 

Their experience in Canada was more 
favorable. The losSes were $6,181,816, 
which is equivalent to 55.2 per cent of 
the premiums, and expenses were $3,361,- 
376, or 80 per cent of the premiums, the 
margin of profit being equal to 14.8 per- 
cent of the premiums. 





INSURANCE MEASURES CARRY 





Socialistic Measures Adopted by Popu- 
lar Vote in Ohio—Regulation and 
State Insurance Favored 





Columbus, O., Sept. 4.—(Special.)— 
At six o’clock this evening returns 
from the popular election on constitu- 
tional amendments show that all insur- 
ance measures were passed. In fact, 
the only proposed amendment that. 
failed was that granting the ballot to 
women. Only 2,569 of the 5,191 pre- 
cincts in the state have been tabulated, 
but there is practically no doubt as to 
what the results will be. 

The insurance amendments were 
numbers 5, 11, 30 and 31. All were 
generally fought by insurance men, but 
many field men and agents were away 
on vacations and the necessary activity 
of these wes not secured. Others put 
up but an indifferent fight. The amend- 
ments provide for regulation of rates 
in all lines of insurance and state in- 
surance. Mutual companies are also 
favored. The removal of the limit on 
the amount which may be collected in 
personal injury cases will seriously af- 
fect the liability business. 





Changes in the Field 











Elmer C. Anderson 
Elmer C. Anderson, special agent 
of the Providence Washington for 
western Pennsylvania and West Vir- 
ginia, has resigned and will open an 
office in Pittsburgh to specialize on 
automobile adjustments. 





Henry B. Hardy 

Henry B. Hardy has been appointed 
special agent of the German American 
in Missouri under State Agent Phil H. 
Knighton. Mr. Hardy has been a local 
agent at California, Mo., where he was 
agent of the company, and will con- 
tinue California as his headquarters. 
He has had some field experience, hav- 
ing done special agency work for the 
Queen. 





Uv. 0. MICHAELS 

U. O. Michaels, special agent of the 
Western and British America for Virginia, 
Maryland, West Virginia, Delaware, Dis- 
trict of Columbia, Pennsylvania and New 
Jersey, has resigned to become state 
agent of the North America in Virginia, 
Maryland and District of Columbia, re- 
taining his headquarters in Richmond, 
Va. 





TAKE OVER WINNIPEG FIRE 


The Winnipeg Fire is to be taken over 
by the Nova Scotia Fire, the stock and 
outstanding contracts being taken over at 
a premium. The Winnipeg will be con- 
tinued as a separate concern, and new 
capital will be introduced. Andrew Mac- 
Kinlay of Halifax has been elected presi- 
dent, with Arthur C. Baillie as vice-presi- 
dent and managing director, and J. O. Mil- 
ler of Winnipeg, secretary. 





The insurance department of West Vir- 
ginia reports the issuance of 2,592 auto- 
mobile licenses in July. 





A dwelling in New Jersey is reported 
as having been struck by lightning for 
the fifth time! The readiest explanation 
is that this dwelling must be occupied by 
a very attractive family. 
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NO MATHEMATICAL BASIS 


RATE IS ONLY A PREDICTION 
Comments on Persistency of Idea that 
Rates Can Be Deduced from Clas- 
sification Tables 





The weather man cannot tell to a 
certainty what the day will bring forth. 
He has dispatches before him describing 
conditions existing at a certain hour in 
places north, south, east and west. He 
knows from his record what often has 
happened in the past when similar con- 
ditions prevailed, and he makes his pre- 
diction as best he can. 

The fire underwriter cannot tell what 
will not burn. He has his classification 
tables, business condition reports and 
other data and he knows from this 
what has happened under similar con- 
ditions in the past. But at best his 
rate is only a prediction. 

The weather man does not back up 
his prognostication with money. The 
fire underwriter assumes a big financial 
obligation. 

f Dies Hard 

Thus the “Hartford Agent” shows 
the analogous positions of the weather 
man and the underwriter and attacks 
particularly the hard-dying belief that 
rates can be made from classification 
tables. Some who think rates cannot 
be made from the classification tables 
of one state think that the solution of 
the problem will be found in the com- 
bined tables of all states. 

But the results of the past do not 
determine the results of the future; 
they simply serve as a sort of guide. 
The tables on malt houses for insur- 
ance covering a period of years, show 
results on the old style system of malt- 
ing, the fires that accompanied the 
change to the present system, and the 
record on the new malt houses. Thus 
a classification table cannot cope with 
radical change in an industry. 

Classification tables may show that 
box factories have been sources of 
profit over a period of years. They 
do not show that there is distinct 
moral hazard in many such factories 
now because the paper box has prac- 
tically superseded certain forms of 
wooden cases. 

The same tables may show beet 
sugar factories to have been very 
profitable. In fact underwriters say 
that a loss of consequence has never 
been sustained on this class. But the 
beet sugar industry is new in America 
and the number of plants is small while 
the values are large. 

Dwellings may have shown a profit 
but from this table it is impossible 
to make a rate on a specific dwelling. 

Companies Ahead of Idea 

While outsiders and especially state 
legislators are harping on classification 
tables the insurance companies them- 
selves have gone far beyond and 
deeper into the problem. They have 
embodied the conclusions obtained by 
keeping such tables into a rating sys- 
tem. These conclusions show them- 
selves in the occupancy charges. 

The classification of risks simply on 
the basis of occupancy is a purely arbi- 
trary undertaking. It is founded on 
the fallacy that there is something in- 
herent in occupancy which over terms 
of years will produce recurrent re- 
sults approximately alike. For this 
supposition there is no foundation in 
fact. Occupancy is only one charac- 
teristic of a risk. There are others 
equally important. One is its construc- 
tion, including the question of height 
and area; one is exposure; and another 
is fire protection facilities. Why 
classify by occupancy alone and as- 
sume that the result will be conclus- 
ive? 

Matter of Judgment 

Rates are based on underwriting 

judgment, and no matter what law- 


makers may say, inevitably must be. 
insurance 


An superintendent’s office 





may be filled to the ceiling with classi- 
cation statistics, but when he makes 
up his mind whether a rate is proper 
or not, even in his case, it must be a 
matter of opinion—and that, too, 
without his possessing practical train- 
ing in the business. Insurance super- 
intendents do not claim to be rate ex- 
perts, and even if they did it is most 
illogical that in a question of judgment- 
rating the party whose money is at 
risk must be governed by the judgment 
of the party who has nothing at stake. 
In the long run, if the opinion of the 
state is to determine the premium 
charge, then justice would require the 
state to guarantee its adequacy. 
Risks May Be Picked, Too 

Classification aids the underwriter 
in the acceptance or rejection of busi- 
ness and tells him what classes of 
risks have been profitable or unprofit- 
able under the particular methods of 
underwriting which obtains in his own 
office, but the average result does not 
convey this information. In fact to 
a underwriters the average figures 
would be confusing. If the average 
sawmills in the country, for instance, 
showed a loss to the total number of 
companies (and thereby seemed to re- 
quire an advance in rates), might it 
not well be that a carefully managed 
company could continue to write saw- 
mills at the old rates and yet make 
money? Who is to tell the under- 
writer of a well-managed company how 
far the unprofitable results were caused 
by too free writing on the part of ill- 
managed companies, who carelessly or 
ignorantly have granted over-insurance 
on depreciated plants, or how many 
mills have been written where the sup- 
ply of timber was exhausted and whose 
insurance should have been declined? 

An underwriter uses a great many 
sources of information in making up 
his mind as to what is a proper basis 
rate. One of these sources is the 
classification figures, it is true, but 
these constitute only one aid. Their 
value is merely suggestive and wholly 
indeterminate. 





With Chicago Brokers 











Brokers find that the Dean schedule 
has made many changes in rates, but 
they are logical. Old buildings or 
those with hazards that affect the burn- 
ing ratio are rated considerably higher 
than they were before while the better 
grade of risks with good occupancy are 
rated at a less figure. The rate on 
some buildings has been more than 
doubled. Brokers are studying the 
make-up of the rate on a risk very 
carefully to ascertain what can be done 
to decrease the charge or remove it. 
The credit allowed for fire extinguish- 
ers is usually one that appeals to the 
assured. 

The brokers find that the class con- 
ducted during the winter for instruc- 
tion in the Dean schedule has been of 
great practical benefit. They are able 
to put their knowledge gained in these 
classes into effect nearly every day. 


Some of the brokers will enter the class: 


again this fall and go over the same 
work, thinking that: in the first course 
they got the general plan of the sched- 
ule and now by taking it over again 
they can master more of its technical 


features. 
So. & 


Chicago brokers say that even though 
the ere were frantic at the time 
of the paemge of the Illinois compensa- 
tion law and almost all wanted to be 
covered, this sentiment has not died out 
to any great extent. Compensation en- 
dorsements were placed on — pol- 
icies and as they expire, the assured as a 
rule are having full coverage even with 
a greatly advanced tate. 


BE. J. Rogerson of the Royal office is 
proudly exhibiting samples of oranges 
and grape fruit that are growing on the 
young trees in an orchard in Florida 
which he owns. 


honest “effort—the 
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Saget & to both honest and dis- 
consciousness of 





Body Building Uphoistering 


AUTOMOBILE CONSTRUCTION CO. 
2637-45 Cottage Grove. Avenue, Chicago 


Phones 4077 and 2066 Calumet 


CHICAGO’S LARGEST GENERAL AUTO REPAIR SHOP 
WE DO WORK IN ALL DEPARTMENTS FOR LEADING DEALERS 
SPLENDID STORAGE FACILITIES 
INSURANCE WORK A SPECIALTY 


Machine Work 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 





Painting 








United States Branch RICHARD D. HARVEY 
: 92 William en Streets New York United States Manager 
Capital $1,000,000 


HAN OWV ER 


FIRE INSURANCE COMPANY OF NEW YORK 


FIFTY-SEVENTH ANNUAL STATEMENT, JAN. 1, 1912 
Assets, $4,818,183 Liabilities, $2,685,771 Net Surplus, $1,182,412 


Western Department, 1105 Insurance Exchange, Chicago 
C. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 


STOCK SALESMEN 
For the only Million Dollar Company for the State of Ohio. 
Prominent Bankers and Business Men heading the Company 
Up-to-date Literature and Bankers’ Letters to work with 


The Cleveland National Fire Insurance Company 
Park Building, Cleveland, Ohio 
Capital, $1,000,000 Surplus, $1,000,000 


NORTHERN INSURANCE CO. OF NEW YORK 


1 Liberty Street, NEW YORK 


FINANCIAL STATEMENT, JANUARY ist, 1912 
Capital, $350,000.00 Assets, $1,256,873.77 Surplus to Policyholders, $571,619.77 
RELIABLE AGENTS WANTED IN 
Minnesota, Wisconsin, Illinois, Michigan, Ohio, Indiana and Missouri 


Incorporated 1833 


British America Assurance Co. 














HEAD OFFICE - TORONTO, CANADA 
United States Branch, Ist January, 1912 
MS chcbedileessces ee cecnsecsguadavens dosee $1,657 ,481.26 
PS bbawrscssdithvte vceabahinesenecusee 935,002.52 
SN Sethi bibs. sce bd oulens es auegs ccs avdwat $ 722,478.74 


HON. GEORGE A. COX, President W. R. BROCK, Vice-President 


W. B. MEIKLE, Gen’] Manager 








NEW YORK CHICAGO PROVIDENCE BOSTON 


STARKWEATHER & SHEPLEY, Inc. 


GENERAL AGENTS 


Rhode Island Fire Insurance Co. 
OF PROVIDENCE, RHODE ISLAND 
FIRE AND SPRINKLER LEAKAGE INSURANCE 
Sprinkler Leakage Rates Furnished on Application 
UNITED STATES MANAGERS 
Union Fire Ins. Co. of Paris, France 
Nationale Fire Ins. Co. of Paris, France 
Phenix Fire Ins. Co. of Paris, France 
SURPLUS LINES 


We have a binding contract with London Lloyds for United States, Canada and 
Mexico, including Aut bile 
We are also 


attorneys and ban ahaty © to bind and issue 
Ja Metropole (et. 1879) of Paris; L’Urbaine 
sendin? Le Nord Gist. 40) of Fars: La France, ed at ef Furs, Phen Fre of are 
irate country subject aif Le for the payment of 
Western Office: Room 1633 Insurance Exchange, 175 West Jackson Boul., Chicago, H. V. iin adie 





for the following 
iss) of Paris; py ated (ist. 11 ibaa} 44) of 
aero 
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IS ATTACKING SYMPTOMS 


PUBLIC OVERLOOKING CAUSES 





Commissioner Done Tells Trans-Mis- 
sissippi Commercial Congress How 
to Get Lower Rates 





Willard Done, commissioner for 
Utah, spoke on the national fire waste 
before the recent annual session of 
the Trans-Mississippi Commercial 
Congress. He reviewed the subject 
thoroughly, telling just what this waste 
meant to the nation, and closed with 
suggestions on means of reducing it. 
Incidentally he took up the relation 
of the insurance business to this sub- 
ject and championed the companies 
against the public belief that the com- 
pany organizations and compacts are 
responsible for the high rates charged. 
In part he said: 

Going at It Backwards 

I feel that we have been approaching 
this problem from the wrong side. You 
will observe in the public prints a great 
deal of clamor as to the cost of fire insur- 
ance, and the so called insurance trust or 
compact comes in for indignant criticism 
at the hands of property owners and 
others interested in the reduction of fire 
insurance rates. The mistake we make is 
in getting after the symptom instead of 
the disease, the effect instead of the cause. 
In some states such egregtous blunders 
are made as the creation of bureaus for 
fixing fire insurance rates, or the enact- 
ment of valued policy laws which place 
@ premium on over-insurance and incen- 
diarism. This is due to our misapprehen- 
sion as to the real facts at issue. Fire 
insurance rates are not artificial. They 
are based on actual cost, plus a small 
margin for profit, which is more often 
imaginary than real. While I have not 
been appointed the champion of fire insur- 
ance companies, yet I take it upon myself 
to proclaim here in the presence of influ- 
ential men from the trans-Mississippi re- 
gion, that the proverbial carelessness of 
the American people and their desire to 
cover this carelessness by penalizing the 
companies that must pay the price, have 
led them to do unjust and absurd things 
to accomplish rate reductions and increase 
indemnity, 

Organizations Help Public 

We are prone to forget the scientific 
side of insurance and to regard every ele- 
ment of it as purely commercial. The 
boards and bureaus formed by companies 
to fix rates are frequently regarded as com- 
binations in restraint of trade, trusts for 
fixing artificial prices, compact bodies 
formed to rob the people. In reality they 
are organized for the purpose of exchang- 
ing experiences and developing the rates 
and conditions on which the fire insurance 
business of the nation must be based. The 
scientific element enters largely here. he 
commercial element is only a part. So 
long as the public approach this matter 
in their present frame of mind, so long 
will this misapprehension continue and a 
wrong be done not only to the great busi- 
ness of fire insurance, but equally to the 
public themselves. We may bury our 
heads in the sand while the fire fiend 
sweeps our property, and then blame our 
devastation to imaginary causes. But 
until we approach this subject from the 
right point of view, and check the fiend 
himself, we shall make no progress. 

Keep valued policy laws off your statute 
books. They are breeders of incendiarism 
and lying and deception. They do no good 
to offset their train of evils, and they 
form a great factor in our enormous fire 


loss. 
Company Interest Legitimate 

There is a misapprehension in the pub- 
lic mind as to the interest of the fire in- 
surance companies in the matter of fire 
prevention. The erroneous impression has 
gone out that the fire insurance companies 
are anxious to have the fire loss increase, 
because it means increased premiums and 
profits. The fact is, the underwriting 
profits on premiums collected is practical- 
ly nothing. If it were not for the large 
ageregations of capital and surplus and 
assets accumulated by these companies 
through judicious investments, fire insur- 
ance in this country would be conducted at 
a loss. No matter how much decrease in 
insurance rates there may be on account 
of decrease in the number of fires, there 
will always be increasing demand for 
volume of insurance. It is an actual fact 
that there is not nearly enough insurance 
carried in our large cities to provide for 
such a conflagration as is likely to happen 
at almost any time. It is well known that 
in New York there are large masses of 
buildings on which no insurance can be 
carried on account of the terrible fire 


hazard. 
Volume Would Keep Up 
It is, therefore, useless to say that the 
diminution of the fire hazard would result 
in the lessening of the volume of fire in- 
Surance premiums. While it would ma- 
terially decrease the amount of the in- 





LOCAL AGENTS! WE CAN HELP YOU 


vith your Big Tyr, aYenr and Inventories of Sound Values made. Working with 


us brings you SATIS 


USTOMERS and obviates danger from competition. We 


are always glad to help with suggestions as to forms. 
Write Us... THE POLICY HOLDERS SERVICE & ADJUSTMENT CO. 


J. R. SUTTON, President 
Fre Protection ENGINEERS 


MAJESTIC BLDG. 


DETROIT, MICH. 
ADJUSTERS FOR THE ASSURED 














Total Assets ° .«- 


F. D. Bennett, President 
B. L. Hewett, Ass’t Secr 








FIRE, TORNADO AND AUTOMOBILE 
x INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Michigan 


Surplus to Policy Holders 





A. D. Baker, Secretary and Treasurer 
etary 


$1,104,776.10 
. 482,759.67 


Robert Henkel, Vice President 
Ralph Rawlings, Ass‘t Secretary 























GEORGIA LIFE INSURANCE C0, Casualty Department 


Surplus and Reser\es to Po icyholders over $600,000. 
Insurance Department for Prctection of 
in Indiana to write all Lines of Casualty 


Georgia 


MACON, GEORGIA 

$225,000 Deposited with 
Policyholders. Duly Authorized 
Insurance. Live Agents Wanted. 


GEO. M. COBB & CO., Gen’! Agts., Newton Claypool Bidg., INDIANAPOLIS 





ASSETS $1,120,133 


ORGANIZED 1853 


SURPLUS $557,492 


LOSSES PAID $9,931,807 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


Ww. H. MILLER, President 


A. S. McCONKEY, Sec’y & Treas. 











ESTABLISHED 1870 


3 


Whitney Office Building 








Detroit Underwriters Company 


SUCCESSORS TO: 


BIERCE & SAGE 
The Largest and Oldest General Agency in Our Field 


CAPITAL $125,000 


2 


DETROIT, MICH. 
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STRICTLY FIREPROOF 


it BREVOOR 


Hotel 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison St., near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited 


FRED’K H. WAY, President F. H. DOUGLASS, 
GEORGE W. BANKS, Gea Art —_ 


ORGANIZED 1853 


Williamsburgh City Fire 
Insurance Company 
150 Broadway, New York 


F. M. GUND, Manager Western Dept. 
FREEPORT, ILL. 


BRUMMEL B 
1601 insurance Exchange, Chicago 





dividual premium, it would result in the 
Placing of vast sums of insurance on 
Property now underinsured or not insured 
at all, and thus the general balance on the 
insurance premium income of companies 
would be maintained. The fire prevention 
idea would furthermore result in a much 
Smaller loss ratio and the companies 
would be benefited rather than injured. 
There are two points from which this 
great subject must be approached, public 
education and individual responsibility. A 
commencement in the first direction has 
already been made in a number of trans- 
Mississippi states, and it is a movement 
which should be encouraged to the full. 





After Unauthorized Agents 

State Auditor Jobe of Arkansas de- 
clares that the state is being over-run 
with fraudulent insurance agents, and 
has issued a warning to the Public to 
be on guard against men representing 
themselves as agents who cannot give 
a good account of themselves. His of- 
fice is engaged in an effort to assist 
the authorities in bringing the offend- 
ers to justice. 





THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





Cash Capital ~ - $600,000.00 
Reinsurance Reserve - 1,062,481.37 
Reserve for all other Liabilities 231,087.41 
Surplus to Policyholders - 1,073,421.70 
Total Assets - - 2,356,990.48 





STATE AGENTS: 


A. R. MARKS, Peoria, Ill., for Il. 

F. C. SECOR, Detroit, Mich., for Mich. and Ind. 
P.E. NORRIS, Columbus, Ohio, for Ohio. 

F. E. HOFFMAN, Jr., Sedalia, Mo.,for Kas. and Mo, 
A. E. CLARE, Des Moines, Iowa, for Iowa and Neb. 
B. G. PORD, Seattle, Wash., for Wash. and Ore- 





TORNADO HEARING HELD 


NO DECISION AS TO RATES 





Insurance Superintendent of Missouri 
Asks Companies as to Experience 
on Windstorm Business 





Jefferson City, Mo., Sept. 3—(Spe- 
cial)—Representatives of the com- 
panies writing tornado insurance in 
Missouri appeared before the state in- 
surance superintendent today with ref- 
erence to the rates they filed with his 
department recently. After the rates 
had been explained at considerable 
length, the superintendent stated that 
he would take matters under advisement 
and make a ruling in regard to the 
rates at some date in the near future. 

There are eighty companies writing 
tornado insurance in this state. Ac- 
cording to the reports filed by the com- 
panies with the insurance department, 
the premiums last year amounted to 
approximately $600,000. The losses 
stand in the ratio of about 20 percent. 
Superintendent Blake says more than 
half the losses in the past have been 
in the city of St. Louis and individual 
amounts have been small. He says 
broken window glass as the result of 
high winds constitutes the bulk of the 
losses. He declares there have been 
no severe storms in Missouri the past 
ten years that struck localities where 
heavy losses would have occurred. 

Basis of Tornado Rates 

The basis of rates fixed by the com- 
panies, is 25 cents on the $100 for a 
single year, 50 cents for two years and 
75 cents on policies taken out for five 
years. The companies regard these 
rates as being fair. Those who ap- 
peared before the superintendent ex- 
plained that the rates were the result 
of long experience and that it would 
not be just to the companies to inter- 
fere therewith particularly along the 
line of reduction. 

No Assurance of Future 

Superintendent Blake said that he 
well understood the risk the com- 
panies were assuming and that while 
they had been fortunate in recent 
years in Missouri in not sustaining 
heavy losses, yet he well understood 
that they had no assurance their past 
good fortune would continue. He said 
he had asked the representatives of 
the companies to come here because he 
desired to hear from them such argu- 
ments as he was satisfied they could 
make in justification of the schedule 
of rates already submitted to his de- 
partment. This was the gist of all of 
the statements made by the superin- 
tendent. He even did not fix a definite 
date when he would rule on the rates. 

The representatives of the companies 
however, left here under the impres- 
sion that the new rates will not be 
disturbed. Those representing the 
companies were: C. R. Street, of the 
Fidelity-Phenix, and G. H. Lermit, of 
the Northern of England; Judge Wm. 
Logan and W. H. Johnson of Keokuk, 
Ia.; Stephen E. Cate, of the North 
British; H. M. Hess, of the Missouri 
Actuarial Bureau. 





Many in the Hopper 

Some of the Ohio enterprises now 
under way of organization are the fol- 
lowing: Cincinnati Life and National 
Progressive Life, Cincinnati; Republic 
Casualty, American Postal Life, Bank- 
ers Guaranty & Casualty, Citizens 
Union Life, Cleveland National Fire, 
Ohio Commonwealth Fire and Univer- 
sal Life, all of Cleveland; Equitable 
Casualty & Bank Depositors Guaranty, 
Columbus; Fremont Live Stock, Fre- 
mont; Shawnee Fire & Marine, Lima; 
Peoples National Fire, Toledo. Some 
of the promoters of these companies 
have expressed their desire and will- 
ingness to be placed under state super- 
vision. Besides these, quite a number 
of promotions from other states are 
trying to sell their stock in Ohio. 
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AS VIEWED FROM CHICAGO 


PROGRAM OF MEETING 
President Fred S. James, of the 
Western Union, has announced the re- 
port of the committee on order of 
business containing the program of 
the annual. meeting to be held at At- 
lantic City, commencing Sept. 18: 


1. Roll Call. 

2. Report of Committee on Member- 
ship—Witowsky & Affeld, chairman; C. L. 
Andrews, Milton Dargan, J. M. DeCamp, 
. Haas, J. Montgomery Hare, 


ele, 
President’s Address. 

4. Reports of standing and special 
committee as follows: 

a. Governing Committee—W. S. War- 
ren, chairman; F. C. Buswell, Dugan & 
Carr, Harding & Dean, W. N. Johnson, 

. Steele, C. H. Barry, Thomas E. 
Gallagher, P. D. McGregor, W. H. Sage, 
Cc. . Tuttle. 

» " Conference meena ee 8. War- 
ren, chairman; C. H. Barry, Fred S. James, 
G, H. Lermit, Ww. H. Sage. 

c. Large Cities Committee—P. D. Mc- 
Gregor, chairman; J. H. Brewster, E. T. 
Campbell, J. W. Cochran, G. H. Lermit, 
Lovejoy & Spear, W. 8. Warren. 
ay ae Committee, Large Cities 





—wW. Pw chairman; George W. Blos- 
om, F. Cc. Buswell, George W. Law, C. R. 
treet. 


e. Arbitration Committee—George W. 
Law, chairman; J. . Cochran, J. Mont- 
gomery Hare, H. N. Kelsey, J. H. Lene- 
han, Marshall & McElhone, C. R. Street. 

f. Grievance Committee—S. T. Collins, 
chairman; J. M. DeCamp, Otto E. Greeley, 
George E. Haas, Wittowsky & Affeld. 

g. Committee on Fire Protection En- 
gineering—H. C. Eddy, chairman; C. H. 
Barry, Dugan & Carr, poate & Dean, 
Marshall & McElhone, W. H. Sage. 

h, Committee on Publicity and Educa- 
tion—H., N. Kelsey, chairman; BE. T. Camp- 
bell, Thomas E. Gallagher, P. D. Mc- 
Gregor, Cc. R. Tuttle 

i. Bulletin Committee—C. W. Higley, 
chairman; 8. T. Collins, Otto BE. Greeley, 
George E. Haas, F. W. Sargent. 

j. Tornado Committee—F. C. Buswell, 
chairman; HB, T. Campbell, Thomas E. Gal- 
lagher, Harding & Dean, Lotz & Schwartz, 


Lovejoy & Spear, A. W. Perry. 

k. Patrol Committee—G. H. Lermit, 
chairman; M,. DeCamp, Thomas E. 
Gallagher. 


1. Traction Committee—George W. 
Law, chairman; Dugan & Carr, H. C. 
Eddy, J. Montgomery Hare, W. H. Sage. 
m, Committee on Maps—C. R. Street, 
chairman; J. W. Cochran, Charles E. Dox, 
J. A. Kelsey, Lotz & Schwarz. 

n. Committee on Uniform Schedules— 
Cc. H. Barry, chairman; F. C. Buswell, 
Thomas E. Gallagher, P. D. McGregor. 

o, Committee on Waiver of Riot Clause 
—J, M. DeCamp, chairman; Dugan & Carr, 
W. N. Johnson, G. H. Lermit, 8. Y. Tup- 
per. 

p. Danger Ahead—C. H. Barry, chair- 
man; C, W. Higley, W. L. Steele. 

q. Various Committees on Litigation, 
Legislation, etc. 

5. Use and gs rw % Riphasés, 
cheirman; C. ary, 4 Btod- 
dart, George ww ‘coe Cc. Suswell, % 3 
Street, Marshall & McElhone. 

6. Committee on Nomination of Officers 
—The ex-presidents—J. F. Downing, A. J. 
Harding, J. M. DeCamp, George W. Law, 
J. H, Lenehan. 

7. Committee on Arrangements for 
Semi-Annual Meeting—F. C. Buswell, 
chairman, 8S. Y. Tupper, J. W. Cochran, 
H. C. Eddy, Lovejoy & Spear. 

. - 7 
B. G. HALLE BACK 

E. G. Halle, western manager of 
the Germania, and chairman of the 
Western Insurance Bureau, will return 
to Chicago Thursday night, and will 
be present at the joint committee 
meeting on Friday. Mr. Halle has 
spent the summer abroad, and friends 
will be glad to hear of his return. 

** * 
MUST COMPLY WITH BULE 

Now that the companies are holding 
the agents down on postage charges, 
along the line of the new rule restrict- 
ing the charge of five cents per daily 
report or cancelled policy, divers and 
sundry small charges of other kinds 
are appearing in the monthly accounts 
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Cash Capital Fully Paid, $850,000.00 
Poor, Selden & Van Ness 


General Agents 
3 Abell Building, 


Baltimore, ~- - Md. 
Fete nice oon oad Vay “Net 
Chee Nar ad nd Diner Colona 





115 North Pennsylvania Street, 
JAMES F. JOSEPH, Vice President and Managing Underwriter. 


Net Surplus, $473,580.69 Surplus to Policyholders, $1,323,580.69 


TERLING The Wm. H. Kenzel Co. 


Metropolitan Agents 
— Fire — 23 Liberty Street, 
INSURANCE @MPANY 
New York 


HOME OFFICE. 
INDIANAPOLIS, INDIANA 

















No Delay 











to offset the postage perquisites of 
former days. Among other things some 
agents are now submitting bills in 
connection with the adjustment of 
small losses, for alleged expenses such 
as notary fees, livery, builders esti- 
mates, etc. Notary fees are never al- 
lowed as that is an expense which 
clearly falls on the assured, but all 
other expenses, whether for livery, 
builders’ estimates, or anything else, 
must promptly be disallowed, the gov- 
etfning committee advises, unless for 
bona fide expenditures by agent, ac- 
companied by the voucher of the party 
to whom the money was paid. 
- - a 
TERM RISK RULE 

Individual risks have begun to be 
put under the ban in connection with 
the sprinklered term rule. Section F 
of Rule 29, as amended April 10, 1912, 
provides that 

“The question as to which of the 
above classes a particular risk belongs, 
or as to whether the equipment is such 
as to make the risk eligible for term 
insurance as a sprinklered risk, is. Te- 
ferred to the governing committee.” 

Acting under this authority the gov- 
erning committee has ruled that the 
following named risks are ineligible to 
term insurance because the sprinkler 
protection is. not of a sufficiently high 
standard to make them susceptible to 
the rule: 

— Steel Lath Co., Warren, 

Toledo Carriage Woodwork Co., 
Toledo, Ohio. 

Southern Lumber Co., Toledo, Ohio. 

Banderob-Chase Co., Oshkosh, Wis. 


- * . 
UNION ASSURANCE IN WEST 

The Union Assurance which is en- 
tefing the middlewest states under the 
management of H. C. Eddy of the Com- 
mercial Union will have agencies only 
in the larger points. It will operate 
very much on the same policy as the 
Commercial Union of New York. It 
will write rather freely in Chicago. 
The Union was organized after the 
San Francisco fire. The Commercial 
Union acquired the old Union Assur- 
ance and organized a new company of 





The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Chicago Office, 1560-1564 Insurance Exchange 


Resources Exceed $4,000,000 Dram-Shop Indemnity 


Pllinois Surety Company 


HOME OFFICE, 134 S. Le Salle Street, CHICAGO 


No Red Tapeand “ WE ISSUESURETY BONDS” Litera! Commissions 
Local Agents Wanted Everywhere 
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INCORPORATED APRIL, 1905 
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WRITE TODAY Attractive Contracts 

















NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 


UNITED STATES BRANCH 





123 WILLIAM STREET NEW YORK 
Assets $650,294.07 Surplus $461,238.84 Liabilities $180,055.23 
J. H. LENEHAN 
United States Manager 
SAN FRANCISCO: DALLAS: 
Conroy & Olds J. 8. Aldehoff & Co. 
Managers General Agents 
INSURANCE COMPANY,, 
OF AIXLACHAPELLE .GERMARY. 
United STATES a 
CHICAGO new ATLANTA: 
Harvey W. Murray Dan B Harris 
General Agent Manager 








Fire Insurance 


The Colu mbia Company of Indiana 


Hume-Mansur Building, INDIANAPOLIS 
GEORGE E. FEENEY, President JACOB BUENNAGEL, Treasurer 


Capital $150,000 


(A BUREAU COMPANY) 


Let us tell you why the agency of this company is a valuable 
asset to any Indiana Agent 


Will enter Ohio and Mlinois EDWARD T. LYONS, Secretary 


VULCAN INSURANCE CoMPANY 


NEW YORK 


Horne Office, 89 Fulton Street. 


Total Assets Jan. 1, 1912 $327,768.09 AGENTS desired in principal cities 

and towns in New York, New 
Jersey, Pennsyloenia, Mlinois and Ohio. 
Correspondents desired for sprinklered 
risks and high grade mercantile and 
special hazards. Policies issued on new 
automobiles at lowest rates subject to . 





Cash Capital . . . . 200,000.00 





Surplus to Policyholders 295,645.23 — most liberal conditions. 
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the same name. It has been operat- 
ing on the Pacific Coast and is now 
extending its territory. 
x * * 
MIN-DAKO-WIS MEETING 
The Min-Dako-Wis Tribe wil hold 
its annual banquet in Chicago Oct. 3, 
the last day of the Northwest meeting. 
= » * 
JOINT CONFERENCE MEETING 
The joint conference committee of 
the Western Union and Western In- 
surance Bureau will meet in Chicago 
Friday of this week. This will prob- 
ably be the last meeting before the 
Union convenes in annual session at 
Atlantic City, Sept. 18. 
* * * 
W. E. SMITH IS APPOINTED 
W. E. Smith, well known in the Chi- 
cago local fieid for twenty years past, 
has been appointed western manager 
for Douglas Bros. of New York at their 
Chicago office. He succeeds E. C. Kos- 
mak, resigned. Mr. Smith is an ex- 
perienced man with a good knowledge 
of local conditions. Douglas Bros. have 
opened a local agency in addition to 
their surplus line department. L. P. 
Tremaine, secretary of Douglas Bros., 
was in Chicago last week arranging for 
the change in the office management. 
Douglas Bros. have the Central 
Union Fire of Kansas City in Illinois 
and Indiana for direct business and- 
write surplus for it in other territory. 
They will write locally for it in Chi- 
cago. A. E. Pinckney, special agent of 
the Central Union in Illinois and In- 
diana, will have his headquarters in 
Douglas Bros. office in the Insurance 
Exchange, Chicago. 
* * * 
NORTHWEST ELECTION PLAN 
This year the process of electing offi- 
cers at the annual meeting of the Fire 
Underwriters Association of the North- 
west will be changed. There will be 
five ballot boxes in charge of men who 
are pretty well acquainted with the 
members. Voters will have to go to 
the ballot boxes to vote. If there is 
any doubt as to a person being a mem- 
ber he will have to show his card. 
Official ballots will be prepared and 
no others will be allowed. 
+ * . 
THAT OVERINSURANCE BUGABOO 
Figures that do not lie have been 
compiled by H. N. Kelsey, western 
manager of the Sun of England and 
chairman of the committee on _public- 
ity and education of the Western 
Union, to show that overinsurance is 
not responsible for as many fires as 
many believe. Fire marshals have 
been unanimous in hammering local 
agents as accomplices to incendiaries. 
As they spend by far the greater part 
of their time in investigating suspicious 
fires, they no doubt overestimate the 
evil of too much protection. The tab- 
ulation covered 55,391 losses reported 
during three months by forty-four 
companies, and shows the number of 
losses in which overinsurance appeared 
was 783, or 1.4 percent of the entire 
number of losses. The overinsurance 
to value was 12.7 percent; the loss to 
value 32.3 percent, and the proportion 
of insurance loss to total insurance 28.5 
percent. A part of this overinsurance 
was entirely legitimate, due to the 
fluctuation of trade and with no sus- 
picion of criminal intent, and if these 
were eliminated the showing would be 
even more strongly against the con- 
tention of the fire marshals. Of the 
783 overinsured losses reported, a sat- 
isfactory explanation of the cause of 
the fire was given in 33 percent of the 
cases; the cause was reported as un- 
known in 29 percent; no cause was 
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Age 36, desires connection with strong 
company, location immaterial; 20 
years experience, executive and mana- 
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TOURIST FLOATER INSURANCE 


Special Policies in Strong Companies Insuring Against Loss by 


ON PERSONAL 
EFFECTS 


$1,000—for 3 months in U.S. . . $8.00 





Anywhere in United States or Europe 
$500—for 3 months Worldwide . . $5.00 


MOORE, CASE, LYMAN & HUBBARD, *“*"éiicaco™™ 





given in 16.5 percent, and the loss was 
reported as suspicious in only 7- per 
cent. 
a * = 
CHICAGO PREMIUM RETURNS 

The following are additional Chicago 
fire premiums, as compiled from the 
Chicago tax returns: 


1912 1911 1910 
Amer. Cent. ..... 71,544 74,589 61,937 
Century, Scot. . ca «espe » <seere 
Empire City..... 26,503 24,017 22,563 
Firemen’s ....... 0,132 74,234 66,629 
Franklin ........ 43,562 41,965 40,407 
TOMGOM 26 cccccess 115,359 77,380 78,414 
Mass. F. & M 20,294 CS ae 
POM cc ccceccs 18,392 22,974 29,216 
North River..... 66,635 60,953 69,460 
St. Paul F. & M.. 73,14 79,630 75,221 
Scot. U. & N.....141,504 139,076 136,692 
PK. cbudly ie 4 deere oe -  siwie ': ocme~ 
BW. Bi BS. cccees 19,442 13,377 15,748 
Wmsburg City... 67,461 69,115 67,199 
a . * 


OUT OF ASSOCIATION 

The Springfield and the National of 
Hartford have been dropped by the 
Western Canada Fire Underwriters’ 
Association and their general agents, 
Page, Harrison & Miller, at Winnni- 
peg have been expelled. The action 
followed the acceptance of grain lines 
by these companies through their 
agents. The grain business has been 
going to London Lloyds for years and 
the association threw it open this year. 
The association holds it was open to 
members only to place in nonboard 
companies. 

*x* * * 
STREET SUCCEEDS TUTTLE 

Charles R. Street, western manager 
of the Fidelity-Phenix, has succeeded 
C. R. Tuttle, western manager of the 
Continental and Fidelity Underwriters, 
as a member of the big cities commit- 
tee of the union which will take up 
with a similar committee of the bureau 
the greatest problem of meeting the 
public demand for a downward revision 
of expenses. The appointment was 
made by Fred S. James, president of 
the Western Union. The committee 
will meet prior to the union meeting at 
Atlantic City and have a report to 
make at that time. The other members 
are George W. Blossom of _ the 
National, F. C. Buswell of the Home, 
W. H. Sage of the German Amer- 
ican, and George W. Law of the Royal. 

x * * 
SOME LOCAL EVENTS 

Enger & Barnett have started an inde- 
pendent line in Cook County for the West- 
ern of Pittsburgh. 

John E. Mathews, who was formerly 
,connected with the rating bureaus and 
later was in the local business in Okla- 
homa City, has become connected with the 


Canner’s Exchange of Chicago operated 
by Lansing B. Warner. 





_ You can’t make a living by kicking about con- 
ditions. 
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CLARK & ASH COMPANY 
INSURANCE PRINTERS 
732 SHERMAN STREET 


HARRISON 
AUTOMATIC 


Pons} 4170 


CHICAGO, ILLINOIS 





NATIONAL INSPECTION COMPANY 
ted 1903. 


osera G. HuBBELL, M er. 


108 South La Salle Street, C e 

hazards, sprinklered and mer- 

cantile risks in all important towns in the tral 

West, St. Louis excepted. Inspects all classes and 
hazards in Cook County. 

Straightforward, non-technical by experi- 

enced men. References furnished. Inquiries cheer- 

who use us. 


E. A. Botmar, President. Wasase 274 


INSURANCE SYSTEMS & AUDIT CO. 


FIRE 819 Insurance Exchange CASUALTY 
MARINE 175 West Jackson Boulevard SURETY 
CHICAGO 
AUDITS—SYSTEMS—OFFICE ORGANIZATION 
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JOHN 


55 JOHN STREET 


A. KELLY & CO. 


NEW YORK 


GENERAL AGENTS 


Franklin Insurance Company of Washington, D. C. 
Capital $250,000 


Potomac Insurance Company of Washington, D. C.’ 


Capital 


Arlington Insurance Company of Washington, D. C. 


Capital 


$200,000 





HENRY P. MAGILL @& COMPANY 


GENERAL AGENTS AND MANAGERS 
1523 Insurance Exchange, Chicago, Illinois 


LOCAL AND REINSURANCE DEPARTMENTS 


NIAGARA-DETROIT UNDERWRITERS 


Composed of 
Niagara Fire, Detroit Fire and Marine, and Michigan Fire and Marine 


NEW JERSEY FIRE, of Newark 


CENTRAL NATIONAL FIRE, of Chicago 


CENTRAL MANUFACTURERS MUTUAL, of Van Wert 


OHIO FARMERS, of Leroy 


BEN FRANKLIN UNDERWRITERS, for lowa 
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OHIO AND WEST VIRGINIA 


OUTING WAS A BIG SUCCESS 


Insurance Clerks of Cincinnati Made 
Merry at Lake Allyn Last 
Saturday 











The outing of the insurance clerks 
of Cincinnati last Saturday at Lake 
Allyn was a complete success, 164 be- 
ing present. Manager Ankenbauer of 
the club made himself generally useful 
and popular and to him much of the 
success of the outing is due. Local 
Agent William Klappert made _ the 
event possible by personally soliciting 
the funds from the various local of- 
fices. As he was unable to be present 
the address which he had intended to 
make was read by Manager Anken- 
bauer. Florence Engel won the hob- 
ble race, Mrs. Anderson the egg race, 
Jean O’Hearn both the potato and the 
sack race. The baseball game resulted 
in the score of 11 for the “Browns” 
and 1 for the “Blues.” The girls’ game 
resulted 5 to 5, the captains being 
Nethe Weiss and Florence Engel. In 
the course of his remarks Mr. Klan- 


pert said: 

I am a firm believer in affairs of this 
kind, which will bring the young people 
together, strengthening the bonds of 
friendship and good fellowship. 

We often misjudge people simply be- 
cause we do not know them, but after 
cioser relationship and better acquaint- 
ance, we find them entirely different from 
what we had first thought, and we learn 
not only to like them but to love them. 

You young people are engaged in a 
most honorable profession, and it lies 
with you to strengthen the structure or 
weaken it by your constant application to 
the correct or incorrect principles under- 
lying the same. You are, too, the natural 
successors to the business in which you 
are now engaged, and it behooves you to 
live an honorable and upright life—be 
honest and just in all your dealings with 
those with whom you come in contact, so 
that when you shall have reached the time 
for taking the Master’s Degree, or a 
former employer’s place, your light will 
then so shine that those who are seeking 
representatives for their companies will 
have no difficulty in finding you, for the 
one who bears the reputation of being 
honest, upright and faithful in all matters 
is usually the one whose services are 
sought. 

Another reason I am so strongly in 
favor of outings of the nature of yours to- 
day: I stated in the foregoing that they 
had a tendency to create good fellowship 
and strengthen the bonds of friendship 
and love. If this is true, and I sincerely 
believe it is, it also strengthens your 
loyalty. Then, if your friendship, if your 
love, if your loyalty is to be depended 
upon, I am firmly of the opinion when 
matters come up which have a “shady” 
look, you will then stop and reflect and 
say, “No, I will not lend my assistance 
to anything that is not right, and I would 
not do it because I love, respect and honor 
the one who would be the loser thereby.” 
In other words, it will help us to say “No” 
at the right time. 





W. A. Eldridge to Speak 

W. A. Eldridge, of Detroit, secre- 
tary-treasurer of the Michigan Asso- 
ciation of Local Fire Insurance 
Agents, will be one of the speakers at 
the meeting of the Ohio association 
at Columbus Sept. 10-11. Fred Guen- 
ther of Detroit, who was formerly 
president of the National association, 
was unable to accept an invitation to 
the Ohio meeting as he is on the com- 
mittee on arrangements for the con- 
vention of the American Bankers’ As- 
sociation, which meets at Detroit at 
the same time. Mr. Guenther is vice- 
president of the Home Savings Bank 
of Detroit. 





Will Have Local Institute 
A branch of the Insurance Institute 
of America is to be formed in Cincin- 
nati among the agents and office em- 
ployes after a plan which has been 





If you want service let us handle your 
Cincinnati business. Our Companies are 
the largest and best. 
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E. A. WINTER, Secretary 











F. H. HAWLEY, Pres, 
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W E. HAINES, Sec’y. 


LE ROY, OHIO 
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Western Reserve Insurance Company 
ef CLEVELAND, OHIO 
CAPITAL -« 


An Ohio Company Operating in Ohio Only 


Ghe 


$250,000.00 
J. EDGAR LYONS, Secretary and Treasurer 
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followed in other leading cities. The 
Institute is educational and social in 
character, the idea originating in Hart- 
ford, where there are many hundreds 
of employes at the home offices of the 
big insurance companies. Instructive 
papers are read on various phases of 
underwriting and helpful discussions 
occur at the meetings. Amor Ulrici 
has been selected as temporary presi- 
dent and J. F. Ankenbauer, manager of 
the local club, as temporary secretary. 
A meeting will be called shortly. 


Ohio Pond to Meet 


The Ohio Pond of the Blue Goose will 
hold a meeting September 9. A number 
of matters are named for consideration 
by Most Loyal Gander F. W. Ransom, 
as follows: 


1. Annual election of officers. 

2. Election of delegates to Grand Nest 
meeting in Chicago. 

Proposition to materially reduce the 

annual dues of Ohio Pond. 

4. Initiation of some innocent and un- 
suspecting goslings. 

5. EATS. 





The place of meeting is still to be 
announced. 

The splash pond selected by the 
Ohio Blue Goose flock will be lo- 
cated at the A. I. U. temple, West 
Broad street, Columbus. It will sure 
be one big splash. 


Term Rule Violated 


Complaint is made that Ohio agents 
are violating the term rule which pro- 
hibits the writing of frame, brick ve- 
neered or concrete block store build- 
ings for a longer period than one. year 
at atime. The roll is being called. 








Ohio Agency Appointments 

Allemania—Nesbitt & Tanner, Xenia; H. L. 
Greenbaum, Chillicothe. 

Atlas, Eng.—J. A. Jinnings, Edgerton. 

Brit. Amer.—S. S. Davis, Cincinnati. 

Commercial, D. C.—G. 
; Miller, 
Crooksville. 

Fidel. Und.—J. K. 

. White, 


Duncan, Athens; 
Shawnee; E, Brannon, 


.K. Dunbar, Manchester; H. 
Vermilion; S. Law, Willoughby; 








R. W. ALEXANDER, President 
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W. W. ALEXANDER, Secretary 
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BALTIMORE, MD. ' 
FOR AGENCIES IN ILLINOIS, INDIANA AND OHIO, ADDRESS D. M. TANNER, SPECIAB 


AGENT, RICHWOOD, OHIO, OR HOME O: 


Southern Hotel HOTEL EUCLID 


Columbus, Ohio Euclid Ave., Huron Road & E, 14th St. 
CLEVELAND, OHIO 


Five minutes walk from 
center of Insurance district 


EUROPEAN PLAN 
$1.50 Per Day and Upward 


FRED S. AVERY 








Insurance Men’s Official Hotel 
FIREPROOF 


Corner Main and High Streets 
J. R. DOWNEY, Manager 





(Western Underwriter on file in Reading Room.) 





EDGAR J. HAYNES, President 
THOMAS L. FARQUHAR, Secretary JAMES G. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 


Newark, N. J. 
Assets . . ° és 
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Surplus to Policyholders . - 1,980,881.20 
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R. O. McDowell, Medina; Paine & Michalson, 
Garrettsville; G. R. Purdum, Girard. 
Cent, Nati—C. V. Bechman, Ashtabula. 
Continental—W. W. Parshall, Berea. 
Detroit F. & M.—Shaub & Co., Sandusky; 
Hock Bros., Marion. 
Fire Assn.—L. A. Zerbe, Sandusky; L. E. 
Parsons, Chardon. 
Firemens—W. B. West, New Vienna; E. F. 
Keller, Toledo; Cutter & West, Marietta. 
Germania—J. B. Cavanaugh, Youngstown. 
North Amer.—L. A. Zerbe, Sandusky; L. E. 
Parsons, Chardon. } ; 
Law Union—J. J. Wenner, Cincinnati; R. F. 
Wittenberg, Cincinnati. 
Mich. M.—Alexander Papp, Cleveland. 
Nationale, Fr.—Motz & Motz, ron. 
New Hamp.—W. A. Morton, Barberton. 
North River—L. H. Dego, ‘Wauseon, 
Nord-Deutsche—G. T. Biggs, Elyria. 
Northern, Eng.—Hoch Bros., Marion. 
Orient—Hoch Bros., Marion. 
Phoenix, Ct.—Hoch Bros., Marion; E. E. 
Brannon, Crooksville. , 
Royal Exch.—Hoch Bros., Marion. 


Springfield—C. L. Miller, Greenwich; S: Ly 


Griswold, Madison; R. C. Price, Mantua; 
Rosensteel, Niles. 
Eng.—C. D. Burns, Canton; J. W. Cain, 
; F. W. Wood & Co., Lorain; Keefer 
Nichols & Co., Dayton. 

Teutonia, Pa.—Nesbitt & Tanner, Xenia; H. 
L._ Greenbaum, Chillicothe. 

United States—W. J. Welsh, Mt. Vernon; 
Edwards & Syron, New Philadelphia; A. P. 
Hicks, Barnesville; C. R. Hazard, Urbana; W. 
H. Turner, Galion; H. J. Johns, Mansfield; 
J. H. McCurdy, Canton. 

Westchester—H. W. Hutchins, Cincinnati. 

West. & Atlant.—Central Realty Co., Lima. 





PINE OPENS AN OFFICE: 

Glenn M. Pine, for the last nine years 
associated with Frank M. Fullerton at 
Washington C. H., has resigned his con- 
nection with the Fullerton agency and 
will open an office in the new Judy block 
doing a general insurance, real estate and 
loan business. 


OHIO NOTES 


H. 8. Waldo sold his agency at Chi- 
cago, Ohio, to E. J. Baker, who already 
had an agency there. 

T. B. Pinkerton of Waterville has given 
up his local agency at Waterville, Ohio, 
his business being taken care of by Ded- 
rich & Lloyd. 

Ben T. Leopold has sold his agency at 
Ottawa, Ohio, to Joseph Kersting. Clay- 
pool & Eastman succeed Eastman & East- 
man at the same place. 

A. Roy Kennedy of Cincinnati, who left 
the Sears agency there some time ago to 
go into business for himself, has again 
become connected with the Sears agency. 

The delegates to the annual convention 
of the Ohio Association of Local Agents 
at Columbus Sept. 10-11 from Cincinnati 
are: William Klappert, William Stredel- 
man, X. B. Drexilius, Carl Kleve and Clif- 
ford Sears. 

F. M. Jones of Cincinnati, state agent 
of the Sun, has been made chairman of 
the membership committee of the Ohio 
State Fire Prevention Association. He 
will choose his own committee. Mission- 
ary work among field men and others will 
be pushed. 

The Ohio Inspection Bureau has issued 
sprinklered risk reports on the National 
Fire Brick Company, Strasburg, Ohio, and 
the Cullman Brothers’ tobacco warehouse, 
Middletown. Additional estimates of rel- 
ative values for Woodsfield, Mingo Junc- 


tion, and Eaton, Ohio, have also been 
issued. 


WESTERN and 
ATLANTIC FIRE 


INSURANCE CoO. 
NASHVILLE, TENN. 


CAPITAL - - - - - - $200,000.00 
NET SURPLUS - - - - $122,760.00 


H. H. RIMINGTON, Manager 
AGENTS WANTED IN OHIO 
C. A. ROWLAND, Special Agent 
21 S. Linwood Ave., - Crafton, Pa. 
H. C. EDDY, Jr., Special Agent 
Insurance Exchange, Chicago 

OPERATING IN 


Tennessee, Pensylvania, Ohio, Maryland 
Virginia, West Virginia, North Carolina, 
Kentucky, 











Alabama, Louisiana, Illinois 
and Georgia 














MICHIGAN AND INDIANA 


INDIANA AGENTS WILL MEET 


Annual Convention Will Be Held in 
Indianapolis Sept. 25—Program 
Been Arranged 











The annual meeting of the Indiana 
Association of Local Fire Insurance 
Agents will be held Sept. 24-25 at the 
Denison hotel, Indianapolis. The mem- 
bership of the organization has been 
greatly increased during the past year 
through the efforts of individual mem- 
bers and a record breaking attendance 
at the convention is anticipated. 

The convention will be held at the 
Denison hotel. The following is the 
program: 

Tuesday, Sept. 24, 3:30 P. M. 
Meetings of officers and committees. 
All local agents in the city will be wel- 

come. 

6:30 P. M., supper. 
Garden. 

Wednesday, Sept. 25, 10 O’Clock 

Welcome address, E. H. Forry, Indian- 
apolis. 

Response, George A. Carr, Greenfield. 

Report of president, J. W. Kirkpatrick, 
Muncie. 

Morning address, a local agent you will 
want to hear. 

Afternoon session, 1:30 P. M. 

Reports—Secretary and Treasurer, A. 
L. Jenkins, Richmond. 

Committees—Legislative, Grievance, Ex- 
ecutive, Nominating. 

Election of officers. 

Appointment of delegates to National 
Association. 


Hume-Mansur Roof 





PLANTING IN SOUTHERN PART 


Ohio Farmers Will Not Go North of 
Saginaw Line in Michigan— 
Has Fifty Agencies 








The Ohio Farmers now has nearly 
fifty agencies in Michigan, all but three 
or four of them south of the Saginaw 
line. The company will not invade 
the upper portion of the state until 
that region is better settled than at 
present. The southern half of the 
lower peninsula is a very fertile field, 
however. The Ohio Farmers is now 
in every city of consequence in the 
state and in many of small population. 
The company did not enter the state 
until July 1; W. G. Wallace is special 
agent. 





Kemp Was Not Consulted 

O. C. Kemp, former western man- 
ager of the Delaware and Reliance, 
who is sojourning at Greenville, Mich., 
says that he has noticed the articles 
referring to him as the possible presi- 
dent of the Interstate Fire of Detroit 
now being organized. He says that he 
has not been officially consulted about 
any such proposed office but had he 
been he would have had to decline it 
as it is not his purpose to get into the 
work for the time being. 





OPEN A LOCAL AGENCY 


c. C. Thomas of Evansville, Ind., gen- 
eral agent of the Inter-Southern Life of 
Louisville, has opened a local agency, se- 
curing two fire companies already. He 
has moved his office to the ground floor 
of the Bernardin building. He has also 
gotten southern Indiana for the Midland 
Casualty and has taken the New Am- 
sterdam for liability insurance. 





UNFAVORABLE REPORT 

An original report made by the Indiana 
Inspection Bureau on the plant of the 
Patent Vulcanite Roofing Company, at 
Anderson, Ind., is not very encouraging 
as regards sprinkler protection. The 
equipment was installed by G. E. Hig- 
gins with Lapham heads and Grinnell dry 
valves. Pipe sizes are below standard, 
short-turn fittings have been used when 
long-turn pattern fittings are required; 
design and spacing of sprinklers poor and 
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Richland Mutual Insurance Company 


MANSFIELD, OHIO 








H. R. SMITH, President BUSINESS CONFINED TO OHIO 


R. SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO ORGANIZED 1876 
Cash Assets—$567,833.48 Cash Surplus—$35 1,738.36 


H. V. OLNEY, President C. A. L. PURMORT, Secretary 


KNOX COUNTY MUTUAL INS. CO. 
MT. VERNON, OHIO 
CASH SURPLUS $181,951.76 
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W.A. BOUNDS, President 
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never con- 
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Ohio Underwriters Mutual Fire Insurance Company 
COLAIIMBUS, OHIO 
Columbus Endorsement Spreads AGENTS WANTED 


Confidence Abroad 
E. J. Forney, Pres. J. M. Cook, Sec’y 


Dayton Mutual: Fire Snsarposted S098 


DAYTON, THE 
Insurance Co.,”ouio"| Mansfield Mutual 
B. C. COLEMAN, Secy. Fire Insurance Company 


OF MANSFIELD, OHIO 





Assets Jan. 1, 1912, $146,673.87 





Conservative and Careful Management 


AGENTS WANTED 
Address Home Office. 


Insurance - $4,931,049.00 
Total Assets - 622,780,256 





An Agency Company 


Business Confined to Ohio 


Industrial Fire Insurance Co. 








Cash Capital $100,000 AKRON, O. Surplus $50,000 
AN OHIO COMPANY WRITING OHIO Farm 
BUSINESS THROUGH OHIO AGENTS Department 





HUDSON UNDERWRITERS 


AGENCY OF THE 
Lumber Insurance Company of New York 


CAPITAL, $400,000.00 
S42 William Street 


GERMAN FIRE 
INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000, Net Surplus $234,549.22 


NEw YorRE 


Cincinnati Underwriters. 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 








COMBINED STATEMENT 


bs | ee President Capital - - . - $250,000 

F, + Secretary Assets - - - . - 720,044 

S. W. RICE, Supt. of Agencies Surplus to Policy Holders - 462,618 
E. A. KEELER —_—_- 


714 Hippodrome Bidg., Cleveland, Obie | pq, ROTHIER, Prest. | ADAM BENUS, Secty, 
Special Agent for Obio and Indians R. HEINTZ, Asst.Secy. R. B. HEATON, State Agt 








Scag YOU appreciate the selling possibilities of Accident 

and _ Disability} Policies ‘accumuiating fifty per cent on 

the Weekly Indemnity? Write today for Agency particulars. 
NEALE BROS. & COMPANY. 





PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, M o 
anager _ pmmonwealth Bidg., Pittsburgh, Pa._ 

Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
National-Ben Franklin Fire bry Co. Teutonia Fire Insurance Co. 


tts' 

Capital, $1,700,000.00 Assets, $7,278,471.40 Surplus to Poli » $3, . 5 
BP. Westmeyer, Toledo, hio, Special Agent for Indiana and Ohio” mame: 

R. P, Ocienge. Rompers Ill., General t for Illinois 


New Agents Solicited ulkamp, Madison, Wis., General Agents for Wisconsin. 
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terewaley; pipe cut by hand at installa- 
tion has not been reamed, leaving a large 
burr in each piece. It is recommended 
that equipment be reinstalled in accord 
with standard requirements. 





Indiana Agency Appointments 


Boston—B. W. Saidla, Veedersburg. 
ee Realty Building Co., Clin- 


ycamden—Tri- State Loan & Trust Co., Fort 


bit oo tinental—McConnell & Hollis, W. Lafay- 
ette; Wabash Valley Trust Co., —— 
Fid.-Phen.—McConnell & Hollis, W. Lafayette. 
Firemens—Wabash Valley Trust Co., Geo. W. 
Kenny, Peru. 
— ee Loan & Trust Co., 
w om State Loan & Trust Co., 
ay’ 

Jefferson —W. R. Rickett & Sons, Lafayette. 
ilw. Mech.—Walsh & Co., Fort Wayne. | 
North River—A. M. Sheperd Agency, Vin- 

cennes. ¢ 
posttest Union—A. M. A. Miller, 


Fort 
Fort 


Angola; 


Adam Foust, Warren. 

a ad ta.—G. P. Condit, O. S. Fg 
apr: =. . §. Ermine, Hammond; L. E. Coleman, 
arsa 

United States—S. D. Symmes, Crawfords- 
ville; Britton & Kensinger, Terre Haute. 
Westchester—A. Richey, Camden; tl 


Sines, Flora; Edward Kessing, Greensburg. 





Michigan Agency Appointments 
Amer. Cent.—J. T. Healy, Houghton. 
Atlas—Dunwel A Stray, Ludington; Schultz 

& Pixley, St. Jose 
Boston—A. i. Ishpeming. 
Commercial—Dr. L. B. Bartlett, 
Continental—A. J. Pruim, Zeeland. 
Detroit F. & M.—W. G. Wixson, Flint. 


‘Charlevoix. 


Equitable—R. M. Rood, Adrian. 

Fid.-Phen.—A. J. Pruim, Zeeland. 

Firemens—Lee Campbell, Royal Oak; Maurice 

vin, Grand Rapids; ichael Doherty, 
Escanaba. 


Franklin, Pa.—G. J. Boven, Marquette. 


Ger. Amer, ™ Y.—Charles Barton, Cadillac. 
Germania—J. Oakes & Co., Grand Haven; 

A. Dolson, AF ene Frank. Cain, Detroit. 
cjalobe cf Rutg.—Tynberg & Co., New York 
ity, N. Y. . 

Nate, Pa.—Burnett Stephenson, Detroit. 
pu & L. & G., Eng.—J. E. Wallace, Port 
astin. 


i. E. Denison, Kalamazoo. 

Lon. & Lanc.—Harrison, Taylor & Bresler, 
Detroit; L. Atkins & Co., Pt. Huron; Louis 
Dato, Detroit. 

Michigan F. & M.—W. J.. Reese, L’Anse. 

rh ‘ional, cD. ve Morrison, Munising; 


Pixley, Se oon 
* Niagara urdick, Kalamazoo. 
oP Deutsche —Welnkeld. Reynolds Co., Jack- 
Old Colon New A. Dolson, Saginaw. 
bee eal atl. < Harrison, Taylor & 
Detroit; C. Case, Flint. 

Phoenix, Ct.—Myrtie Young & Son, Charle- 
voix. 

Prus. Natl.—Frank Cain, Detroit. 

Royal Exch.—Phil Hupy, Gladstone. 

Scottish Union—E. Jewell, Manistique; 
Delta ineurenes Agency, Escanaba. 

names & M.—G. H. Curtis, Jochoce, 

> ae Fire—U, W. Gates, Ann Arbor; B. 
Geer & Son, Saginaw. 

Ohio Farmers—Haarer & Son, Ann Arbor; 
Ge -0. Schrauder, Monroe; G. W. Phillips, Romeo; 

S. Peters, Rochester; Jared Van Vleet, Flint; 
é. M. Goodell, Z. C. Goodel, W. H. French and 
M. J. Long, Lansing; P. L. Fouch, Allegan; 


Bresler, 





Use The Western Underwriter’s Direc. 
tory of Independent Adjusters, Inside 
back page. 





J. Graham, J. R. = 3 Manistee; P. F. 
Pu and O. S. Perey, B pid. 
Westchester—L. Hulett, A Augusta; W. S. 
Fotheringha Pi a ae tevens, 
Glenn. 


INDIANA NOTES 


The Indiana Inspection Bureau has 
made a rate of 75 cents, building and con- 
tents, on the sprinklered plant of the Wa- 
bash Cabinet Company, at Wabash, Ind. 

The sprinklered plant of the Elkhart 
Paper Company, Elkhart, Ind., has been 
enlarged by the erection of a new ma- 
chine building, a building and 
heater house, all of which have been 
equipped with Manufacturers sprinkler 
system, 

Fourteen new reinforced concrete grain 
tanks of the Indiana Elevator Company, 
at Noblesville, Ind., have been rated at 
16 cents for tanks and contents. The 
tanks are reinforced concrete throughout, 
connected with frame elevator fifty feet 
distant by a concrete tunnel. 


A rate of 80 cents, building and con- 
tents, has just been promulgated on the 
sprinklered box factory of the McFerson 
& Foster Company, at Evansville, Ind, 
Risk is to be written specific with 80 per- 
cent coinsurance or blanket with the 90 
percent clause, also sprinkler warranty, 
A. D. T, and watchman clauses. 


An advance report has been made on 
the sprinklered plant of the Fairbanks- 
Morse Electrical Manufacturing Company, 
W. S. Northwestern avenue, Indianapolis. 
Risk is equipped with Grinnell wet and 
dry pipe system, supplied by city water 
and 40,000 gailon gravity tank on forty- 
foot steel tower, with auxiliary siamese 
steamer connection. The equipment will 
not be fully operative until Oct. 1, but in- 
dications point to superior protection. 
Line of insurance $300,000. 








The Michigan Field Club will meet at 
the Pontchartrain Hotel on Sept. 10. 
Probably only routine matters will be 
taken up. 





Wisconsin Agency Appointments 
American, N. J.—Arthur Vogel, Mount Cal- 


vary 
E. Kennedy, 


Tatugue—B. 3. 

a gg J. M. Schmit, Hortonville; F. C. 
uffley, Boscobel; Jn C. Haley, Madison, 
Fugina, Fountain City. 


Mouat and J. 


Concordia—P. F 
Jefferson—David Schweiger, Watertown. 
Sterling—E. s arber, Oshkosh; F. A. 
Wadsworth, Shell Lake. 
United Amer.—E. R. Heinemann, Juneau. 
Allemannia—E. W. Weisbrod, Oshkosh. 


Amer. Cent.—J. E. Scherman, High Cliff; 
J. E. Rowlands, Racine; M. H. Donahoe, On- 
tario; T. T. Sims, Sous ile L 4: Cook, 
Packwaukee; B. H. Matzke, Boyd; Jenks, 
Minong; L. E. Lewis, Westby. 

Fid.-Phenix—Harding Crow, Pleasant Prai- 
rie; G. B. saunders, Beloit; P. H. Moore, Peli- 
can; W. E, Janssen, Mosling; J. T. Kendrigen, 
Mercer, J. M. Ray, Lone Rock; A. J. Young, 
Abbotsford. 

Humboldt—E. W. Weisbrod, Oshkosh. 

Imperial—W. C. Orr, Rhinelander; Henry 
Hay, Antigo; H. J. Smith, DePere. 


Mechanics—L. B. Omerberg, La Crosse. 
Natl.-Ben Franklin—E. W. Weisbrod, he coe 
Teutonia, Pa.—E. W. Weisbrod, Oshkosh. 
Union, Fr.—Henry Bass, ‘Oshkosh. 





Wallace Wack has sold his local agency 
at Mansfield, Ill, to Albert G. Vaughn, 
who has the largest local agency in the 
town. 





B. CREMER, President 


ESTABLISHED 1876 


CHAS. CREMER, Secretary 


German Fire Insurance Company 
CAPITAL $200,000 | 
OF PEORIA, ILLINOIS 


January 1, 1912 
Admiited Assets - - - - - - = $800,343 
Policyholders’ Surplus - - - - ~ $395,455 


Paid in Baltimore - - - - - = $102,000 
Paid in San Francisco - - - - - $470,165 





The Indiana and Ohio 


Live Stock Insurance Company 
OF CRAWFORDSVILLE, IND. 


Organized in 1886 


Cash Paid-up Capital $200,000.00 


Assets Almost a Half Million Dollars 


@ Producing agents wanted in all unoccupied territory where the company is 
writing business. It pays to sell live stock insurance if you represent the “Indiana 
and Ohio.” Promptness and fair dealing make it popular with farmers and stock- 
men. Our system of advertising is helpful to theagent. Write Home Office at once. 


INDIANA AND OHIO LIVE STOCK INS. CO. 
Crawfordsville, Ind. 





HOME FIRE INSURANCE CO. 
WHEELING, WEST VIRGINIA 
Cash Capital, $250,000.00 Surplus to Policyholders, $300,404.00 
COMPARATIVE STATEMENT—CASH ASSETS 
anuary 1, 1906.............. ad etied os 60 ee wameanciie gus 76 oh ee 


anuary 1, 1908.............. svcccbadsceercecdses obceewsuys IE 
ONE Cr EES x bk tetanus dese acgearess etnias a+ weal ‘ 


Reliabl 
ADDRESS HOME OFFICE G, WEST VIRGINIA 


PITTSBURGH FIRE INSURANCE COMPANY 


Organized 1851 ag 1 Commonwealth Building, Pittsburgh, Pa. 


Capital. .....0sce-es+ .++20++$200,000.00 et Danses ese; csevevsecosscad $176,557.54 
Assets, January 1, 1912... 560,383.49 es to PellavhablagOeccee. . 376,557.54 


Licensed to do business in Pennsylvania, Illinois, Michigan, Ohio and Wisconsia 


R. J. WILSON, President ADs Gj SHAW, Vice-President R. J. McKNIGHT, Sec'y « 
W. J. R. MAGILL, Ass ’t Secretary JOSEPH H. GORDON, General 


oe GERMANIA 
FIRE INSURANCE GOMPANY 


NEW YORK 
ORGANIZED 1859 





nd Treas, 





INCORPORATED 1840 


WESTERN 


Insurance Company 
of Pittsburgh 








ym Capital, - - yr 

Assets ---+ = ,852,645.9 

FIRE AND TORNADO Net Strplus, - 2 §e’280'631.9 
4 . ’ urplus for Policy 

caPrraL TO POLICY rHoLDeRS, ses40sios| Holders, - - - $3,289,631.94 

ASSETS ° . . 965,491.48 HEAD OFFICE: 

LOSSES PAID TO DATE 5,080,781.00 Cor. William and Cedar Streets 





New Jersey~ Fire Insurance Company 
NEWARK, N. J. 


STATEMENT 
Cathe Capital. ...c..cccccccccscese oesescunedsecses gee eebessesoucengul $ 500,000.00 
— to Policyholders coccccreee eeeeecs coees eeveee fevnvenevsversneds 815,003.86 
occbeee stage eeeennebcesncastencndss.ceenpesdoct lcacsevesccenccces Se 


J. W. ROBERTSON, Western Oem Agent 
1039 Insurance Exchange CHICAGO, ILL. 


59th ANNUAL STATEMENT 
$ 600,000.00 
4,000,428.73 
1.955,969.82 
1,455,969.82 
W. H. STEVENS, President JOHN Q. ADAMS, Secretary 
STUART MORGAN, State Agent, Michigan, Detroit 
N.T. JULIAN, State Agent, Ohio and West V inia, Columbus 
F. G. HERMAN, ’ State Agent, Indiana and Kentucky, Mattoon, Ill. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin,2127 Vins. Exchange, Chicago 
RAYNOLDS BARNUM, State Agt., Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Neb. 








L 


¥: 





(Marsh & McLennan 


SURPLUS INSURANCE 


CHICAGO OFFICE 





Duluth London 
Minneapolis 2037-53 Insurance Exchange New York 
W. IRVING OSBORNE, President JAMES A. PATTEN, Vice-Pres. OTTO E. GREELEY, Secretary 


CALUMET INSURANCE COMPANY 
St. Nicholas Hotel 
and Annex 


SPRINGFIELD, ILL. 
Annex Positively Fire-proof. 
Every Room with Bath, Entirely Modern 
American and European. 


J. H. McCREERY, Proprietor. 


CHICAGO 








M. C. TIFFT 


Insurance Law 
a Specialty 





901-2 Andrus Bldg. 


MINNEAPOLIS, MINN. 
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IN ILLINOIS AND WISCONSIN 


PLANS OF ILLINOIS MEETING 


Local Agents’ Association Expects to 
Have a Profitable Agents’ Con- 
vention in Chicago Sept. 25 











Plans are shaping for a good meet- 
ing of the Illinois Local Agents’ Asso- 
ciation in the Chicago Board rooms, 
Insurance Exchange, Chicago, Sept. 25. 
The business meeting during the day 
will be devoted to discussing conditions 
in the state and some helpful legislation 
that may be championed. The local 
agents may desire to be heard before 
the legislative insurance committee that 
is codifying the laws and will make 
recommendations as to any changes 
that may seem desirable. 

An effort will be made to get George 
D. Webb, of Conkling, Price & Webb 
of Chicago, to give an address during 
the day on the Illinois workmens com- 
pensation law. 

The Chicago agents will give a ban- 
quet in the evening and will furnish 
complimentary tickets to members of 
the association in the state. All out- 
siders are invited to attend the banquet 
but they will be called on to pay for 
their own tickets, which will cost $2 
each. Field men and managers will 
receive a cordial invitation if they have 
a two dollar bill in their pockets. The 
Chicago general committee consists of 
L. E. Yager, chairman; B. F. Rogers, 
Frank Barbour, August Torpe, and P. 
B. Hosmer. 

The banquet will be a very delightful 
affair with Secretary of State C. J. 
Doyle as toastmaster. The chief ad- 
dress will be given by Insurance Com- 
missioner J. A. O. Preus of Minnesota 
on “Agent’s Qualifications.” Superin- 
tendent Potter of Illinois will be pres- 
ent at the banquet. Other speakers will 
be George North Taylor of Streator; 
Jacob Wachenheimer of Peoria; Thos. 
L. Fekete of East St. Louis; W. Tudor 
Ap Madoc, chairman of the legislative 
insurance committee, and Clarence S. 
Pellet of Chicago. 





Companies Losing Business 
There has been a general stiffening 
of the backbone as far as rates are 
concerned in Illinois. Practically all 
companies are now demanding the pub- 
lished estimates and some are losing 
business. In the past when cutting and 
shaving was permitted the agents who 
knew the ropes gained considerable 
business by the method. Now they are 
on an equal footing with their com- 
petitors and some of their business is 

taking its natural course to others. 





Getting Off Bad Ones 


_ Since all companies have been check- 
ing their rates they have found that in 
the past they carried, in numerous 
cases, some extra hazardous risks at 
extremely low figures. In one instance 
an elevator had been written for 
several years at two and a half percent 
where the published estimated was five 
percent. Inspection showed -the risk 
undesirable even at such a figure. 
Most of the good elevators are being 
carried by the mutuals. Some have 
been secured by competitive rates but 


ij the knife also. 





most of those written at schedule have 
been turned down by the mutuals for 
either unusual hazards or business con- 
ditions which the mutuals learn of 
through the trade associations. The 
mutuals keep closer track of this class 
of risks, demanding reports at stipu- 
lated intervals, while the stock com- 
panies learn of conditions only by in- 
spection, which occurs about once in 
two years. 


STIRRED UP OVER TESTIMONY 
Wisconsin Agents Will Want Officers 


of Association to Give Reasons for 
Opinions Expressed 











Many Wisconsin agents are stirred 
up over the testimony given by some 
of the officers of the Wisconsin Asso- 
ciation of Local Fire Insurance Agents 
before the investigating committee of 
the state legislature. A number went 
on record as favoring a reduction in 
commissions, justifying themselves with 
other agents by the statement that 
such reductions would force the side- 
liners and incompetents out, put the 
business on a better basis and result in 
the end to as big an income to the 
competent as they receive now. But 
a number of members have different 
opinions. There are those who are op- 
posed to any reduction whatever and 
then there are those who would per- 
mit of reduction provided, field and 
home office expenses, were put under 
These latter feel that 
the agent is usually made the goat be- 
fore investigating committees. They 
also assert that the total amount of 
business controlled by the small fry 
would not compensate the bigger 
agents for losses on their present busi- 
ness, even though they secured it all. 
They point to the life insurance sta- 
tistics of Wisconsin, which show that 
in the “good old days” before the Wis- 
consin investigation, much more in- 
surance was sold in the state than at 
present. Then there were lots of 
agents for lots of companies, though 
there were not any more good agents 
then than now. In other words some 
agents may not feel that the little fel- 
lows do them any good but the result 
is a larger volume of business. This 
question will probably be discussed pro 
and con at the annual convention of 
the association in Milwaukee, Sep- 
tember 10. 





State Board to Meet Tuesday 

The first quarterly meeting of the 
Illinois State Board under the new ad- 
ministration elected in June will be 
held in the auditorium of the Chicago 
Board of Underwriters in the Irsur- 
ance Exchange, Chicago, on Tuesday, 
Sept. 10, at 10 o’clock. 





Jewelers to Have Mutual 

Officers and directors of the Wiscon- 
sin Retail Jewelers’ Association, at a 
special meeting held last week, com- 
pleted plans for relaunching the Jewel- 
ers’ Mutual Fire of Wisconsin, a mu- 
tual which was formed about four 
years ago and later abandoned. A. W. 
Anderson, Neenah, Wis., secretary of 
the state association, will accept the 
secretaryship of the mutual and as- 
sume management. He will now mail 
application blanks to the jewelers in 














FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 


Capital Stock . - $1,000,000.00 
Liabilities - - - 5,081,886.03 
Special Reserve Fund 300,000.00 
Net Surplus - . 2,962,548.52 

Total Assets - $9,344,434.55 


P. L. Hoadley, Pres’t. Cc. W. Bailey, Seo’y. 


CHAS. E. SHELDON 
Manager Western Department 
Rockford, Il. 
































CAMDEN FIRE 


INSURANCE ASSOCIATION 


GAMDEN, NEW JERSEY 


$ 500,000 
2,561,497 
1,242,132 





AD184!1 
Capital Stock - - 
Total Assets - - . 
Surplus to Policyholders, 














DETROIT, MICH. 


D. M. FERRY, JR. E. 
oR. J BOOTH 


ice-President 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-ONE YEARS 


It has paid $6,506,000 in losses. 


IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


H. E. EVERETT E. P. WEBB 
Secretary Asst 














Surplus Eines 


Anywhere tn the United States or Canada 
ere T 
$3,150,006 
5,500,001 
4,800, 00! 
1,700,006 
2 100,00 
1,140,006 
600 O0¢ 


OBACH FIRE INSURANCE CO. of M. Gladbach, Germany 
RANSPORT & IWS CO. of 1844 of St 

ALPOMUe LIL ML ham 

DIA’ INSURANCE COMPAMY, of Madrid 

ALIANA INSURANCE CO, of Genoa, Italy 

189 AVOY F & M INSURANCE CO 
SALAMANDRE FIRE INSURANCE CO. of 


E.T. MARSHALL & CO. 


Represented 


Petersburg, Russia 
of Roustchowk, Bulgaria 
Spain 

of Turin, !taly 


1898 Mave, France 


rEi > REPRESENTATI 
’ 115 . SALLE 


for 


Eastern Territory by HERBERT BUXTON 
63 Willi t, New York 








Insurance Company, Ltd 


The Yorkshire of YORK, ENGLAND 


Is now entered for Agency Business in New York, Massachusetts, Ohio, 

Illinois, Pennsylvania, New Jersey, Maryland, Louisiana, Georgia, and 

the Pacific Coast States, and will soon be prepared to consider other territory. 
ESTABLISHED 1824 


The “Yorkshire’”’ is the Oldest and Strongest of the English Fire Com- 
panies not heretofore represented in the United States. 

Ample funds have been furnished for purposes of United States deposit 
and investment. 


FRANK & DUBOIS, ERNEST B. BOYD, 
United States Managers. Underwriting Manager. 


O. E. LANE, Superintendent of Agencies 
No. 47 William Street, New York 


New York Life Insurance & Trust Co., United States Trustee, No. 52 Wall Street 
AGENTS WANTED IN ILLINOIS 








FOR 
The Metropolitan Fire Insurance Co. 
OF CHICAGO 
Cash Capital $100,000 Net Surplus $97,625 


Operates only in its home state, is non-union, adheres strictly to tariff rates 
and is free to make /iberal commission arrangements to desirable agents 


JOHN NAGHTEN & CO., Gen’! Managers, 1706 Ins. Exch., Chicago 
(Bstablished 1863) 


We also conduct a Surplus Line Department 
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the northwest and expects to have the 
necessary 200 applications for insurance 
required by the Wisconsin law before 
the mutual is reorganized at the regu- 
lar quarterly meeting of the directors 
-of the state association, to be held in 
October. 


TO DEAL WITH DELINQUENTS 
Wisconsin Field Organizations Have 


Inaugurated Plan to Have Bal- 
ances Paid on Time 











The Wisconsin Field Club, composed 
of union special agents and the Wis- 
consin Jnsurance Club, consisting of 
bureau company representatives, have 
worked out a joint policy of coopera- 
tion for dealing with delinquent local 
agents along the same lines as has been 
successfully pursued by the Michigan 
field workers. 

Wisconsin has been divided into dis- 
tricts with a joint committee in charge 
of each. This committee will be re- 
sponsible for the delinquents in its ter- 
ritory. All agents who have passed be- 
yond the dead line in failing to remit 
for baJances will be taken in hand by 
the committees and the screws will be 
clamped down or the companies will 
seek anchorage elsewhere. This prom- 
ises to clear up a lot of delinquents in 
the state. 





Investigating “Banker” Jones 


“Banker” C. E. Jones, real estate 
dealer and insurance agent at Taylor- 
ville, Ill, is being investigated by 
Deputy Fire Marshal Lovejoy as a re- 
sult of fire which destroyed a dwell- 
ing belonging to him. It is alleged 
that Jones purchased the building and 
two acres of ground for $800 and that 
he wrote insurance in his own com- 
panies to the extent of $1,200. There 
was also $410 on household furniture 
belonging to the tenant. A brother of 
Jones is said to be the source of in- 
formation and will be the chief witness 
when the case is presented to the 
grand jury. 


Want All in Field Club 


Manager C. E. Sheldon of the Ameri- 
can has addressed al! bureau companies 
urging them to have their Illinois field 
men join the Illinois Field Club so that 
there can be better cooperation. 








Illinois Classified Experience 

The Illinois department has pub- 
lished the annual classification of fire 
risks for 1911. The classification, 
which is required by law, calls for a 
division into at least four classes. The 
department makes the classification of 
dwellings and contents, mercantiles, 
special hazards and all other risks. The 
information is not considered of much 
value by the department, as the classi- 
fication is not close enough to be of 
service. 

Stock companies of other states, ex- 
cluding foreign and Illinois companies 
show a loss ratio of 49.1 percent on 
dwellings and contents; 50.1 percent on 
mercantile; 57.2 percent on _ special 
hazards and 44.6 percent on all other 
risks; the average on all being 50.8 
percent. Foreign companies had a loss 
ratio of 44.7 percent on dwellings, 47.5 
percent on mercantile risks, 57 percent 
on special hazards and 37 percent on 


Caledonian Insurance 
Co., of Scotland 
FOUNDED 1805 
“The Oldest Scottish Insurance Office” 
UNITED STATES HEAD OFFICE 


Caledonian Building, 
50-f2 Pine Street, és 





New York 


CHAS. H. POST, U. S. Mgr. 
R. C. CHRISTOPHER, Asst. U. S. Mgr. 








all other risks, with an average of 48.8 
percent. 

The Home of New York showed the 
largest number of policies on dwellings 
and contents, with 27,234. The Amer- 
ican of New Jersey, was next, with 
25,241; the Fidelity-Phenix next with 
24,891. The Aetna had 23,516; the Con- 
tinetal 21,882 and the Royal 21,544. 





NEW FACTGRY UNPROTECTED 

The new plant of the Rockford Desk 
Company at Rockford, Ill, rebuilt after 
the fire of last winter, is unprotected by 
its sprinkler system. The water was run 
in a week ago Monday and was shut off 
by the city on the same day. The city, 
according to ordinance, must inspect the 
connections before the supply is avail- 
able and complaint is made that the re- 
quired double check valve was omitted. 
The city holds that without this protec- 
tion river water can enter the city mains. 
An epidemic of typhoid followed the fire 
in the desk factory when it is said con- 
taminated water got into the mains in a 
similar manner. 





ISSUE AT PONTIAC, ILL. 

The Glens Falls recently transferred at 
Pontiac, Ill., and solicited the -renewals 
of its old agent. Some of the bureau field 
men claimed that this was in violation 
of the terms of the joint union-bureau 
agreement and an appeal was taken to 
the joint conference committee. At the 
hearing Manager Whitlock of the Glens 
Falls claimed that the company was 
forced out of its old agency by the bureau 
specials. He further stated that the com- 
pany never solicited renewals where the 
agent voluntarily resigned the company. 





Illinois Agency Appointments 


United Amer.—J. M. Daugherty, Chillicothe; 
W. H. Mitchell, nae nanan 
wr estetester—O'Lo & Son, Bement; C. 
- Coll, Cambridge, . Fitzgerald, Decatur; 
L Smith, Plano; ra E. hite, "Sandwich: 
N. Daniel, Watseka. 


Allemannia Fire—T. cs Muller, Peoria; W. C. 
Maucker, Rock Island. 

Aetna—G. M. Chamberlin, Jr., Chicago 
Caledonian—James Ver aar, onsingten; 
Leopold Nathan, Summerdale. 
Calumet—H. W. Johnson, Chicago. 
County — Safety Insurance Agency, 


Rock 
Island. 


Commercial, D. C.—J. R. Sharp, Taylorville; 
T. J. Muller, Peoria; E: K. end Marshall. 
oml. Union, Eng-—A. L. Stokes, Chicago. 


Commerce—U. s. Rice, Mattoon. 

Franklin, Pa. a B. Boyle, Marengo; H. C. 
Mead, West McHenry. 

Home—H. C. Baird, Eureka; William Greiner, 
Secor; C. 3 


ty; ; 
Cie Belleflower; William Wylde, Green- 
F tor wg Hopedale; William Koehler, 
Trenton; J. A. Kruzan, Warrensburg; C. F. 
Yeck, Roanoke; O. P. Clark, Georgetown. 


ILLINOIS NOTES 


The Nelson house and the Brown build- 
ing at Rockford, Ill., are being partially 
equipped with sprinklers. 

G. W. Smith has sold his agency at Chil- 
licothe, Ill, to J. A. Titus. All of the 
companies have transferred. 


The Germania has withdrawn from the 
agency of W. H. Griffin at Lostant, IIl., 
and left the town. All other companies in 
the agency are Union. 


M. F. Hegler, formerly traveling in Illi- 
nois for the A. D. Baker & Co. General 
Agency, has been appointed Illinois spe- 
cial to assist General Agent R. P. Ockenga 
who has four companies. 


The governing committee has approved 
a rate of 30 cents per annum on plants 
A and B of the Rockford Chair & Furni- 
ture Company, at Rockford, Ill. Policies 
are to be written under blanket form, with 
the 90 percent coinsurance clause. 


Ferguson Wormwood, who for a short 
time has been working for Henry W. Wil- 
liams, local agent at Rockford, Ill., has 
purchased an interest in the business and 
the firm becomes Williams & Wormwood. 
The office will be continued in the Brown 
building. The agency has thirty-two com- 
panies. 








WISCONSIN NOTES 


Cc. O. Beylinger, William Bassett and 
A. V. Carpenter of Crandon, Wis., have 
incorporated the Forest County Abstract 
ow, Company, with a capital of 


LaCrosse, Wis., agents are reported as 
having issued policies on the LaCrosse 
Knitting Works, and embodied the pro- 
hibited clause providing that, if loss does 
not exceed percent the coinsurance 
clause will not be employed in the adjust- 
ment. 


The Boreham-Heath Agency has been 
formed at Fond du Lac, Wis., for a gen- 
eral insurance and bonding business. The 
following officers have been elected: Pres- 
ident, S. D. Boreham; vice-president, Capt. 
E. T. Markle; secretary and treasurer, 
B. L. Heath. The capital stock is $5,000. 
Boreham & Heath are district managers 
or ane ordinary department of the Pru- 

ential. 


IN THE GREAT NORTHWEST 


1OWA, MINNESOTA, NORTH AND 
SOUTH DAKOTA 








GET AFTER THE DETECTIVES 





Bovey Merchant Charges Represénta- 
tives of State Fire Marshal With 
Trying to Force Confession 





Too much vigor on the part of the 
Minnesota state fire marshal’s office 
has turned the tables, it is reported, 
and, instead of the alleged firebug be- 
ing taken into custody, two represen- 
tatives of the state fire marshal are the 
victims. Samuel Kauney, in charge of 
the Samuel Weinstein general store, at 
Bovey, Minn., has preferred charges 
against two detectives representing the 
fire marshal, alleging that they at- 
tempted to force a confession from him 
charging him with wrongful knowl- 
edge .in connection with a fire which 
occurred in the Weinstein store. The 
Bovey store is one of a string of stores 
in which Wolf Simon, of Detroit, is 
reported interested. The other stores 
are at Duluth and International Falls, 
Minn., and Superior, Wis. The Wein- 
stein fire caused a loss of $7,000, with 
$4,000 insurance on building and con- 
tents. 





Love Purchases a Building 


A. J. Love of the Love-Haskell Com- 
pany, of Omaha, also president of the 
State of Nebraska, purchased the office 
building of the Farmers & Merchants 
Insurance Company at Omaha at re- 
ceiver’s sale for $17,500. Mr. Love 
states the purchase was made by him as 
a personal investment and none of his 
companies has any interest whatever 
in the matter. Unless he can find a 
suitable tenant for the building his firm 
will use the building for its own busi- 
ness. 





After the Threshers 
The South Dakota authorities are 
after the violators of the steam thresh- 
ing bond law hot and heavy, in the 








midst of the harvest. While quite a 
few operators of steam threshing ma- 
chines have complied with the statute, 
it is claimed that many threshermen 
have ignored this law, the violation of 
which is punishable by a $300 fine. 

The law requires the owner of a ma- 
chine to furnish a $500 bond or a $500 
fire insurance policy payable to any 
property owner as his interest may ap- 
pear, that all damages by fire will be 
paid that is caused by the machine. 





GIVE OPINION OF FIELD MAN 





Says Agents Do Not Understand Move- 
ment Made by the Fire Insurance 
Companies 





Des Moines, Sept. 3—( Special) —Some 
of the Iowa field men take exceptions 
to the statements that the local agents 
are siding with State Auditor Bleakly 
in his determination to keep the insur- 
ance companies from combining to 
lower commissions in Iowa. While the 
Iowa antitrust laws are so severe that 
any commission lowering must be done 
by individual companies, not by con- 
certed agreement, field men say that 
local agents who understand the situ- 
ation would like to see commissions on 
a standard basis. 

“Since Auditor Bleakly gave out an 
interview in which he advised insur- 
ance agents to consult the county at- 
torney if the companies made a move 
toward lowering commissions, I have 
been asking every local agent his 
views,” said one well known Iowa field 
man. “Occasionally I have encount- 
ered one who declared his rigid opposi- 
tion to such a move on the part of the 
companies. But after the situation is 
explained, every agent I have talked to 
has stated that he would be willing to 
have his commission lowered if it 
meant placing them on a _ standard 
basis. If all of the agents were get- 
ting the same commissions from all 
companies, instead of in the hit and 
miss fashion that prevails today, it 
would put an end to discrimination 
against companies. Every agént would 
know that his commission was the same 





on Club Luncheons. 


THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


seg and up-to-date. $100,000.00 recently expended in 
Cuisine of acknowledged excellence. Restaurant 


improvements. Euro 
eaees reasonable. 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 





J. H. DAHL, Secretary 


Northwestern Mutual Fire Insurance Company 
Organized January 1, 1907 
Insures at Actual Cost. Insures Store Buildings, Stocks of Merchandise, 
Farm Property, School Houses and Churches. 
HAVE TWO MILLION DOLLARS OF INSURANCEIN FORCE 
INSURE WITH US AND GET AN ANNUAL DIVIDEND 
W. W. KING, President 


FARGO, NORTH DAKOTA 





1898 


F. L. TESCA, President 


SECURITY MUTUAL FIRE INS. COMPANY 
Insures Against Loss by Fire, Lightning or Tornado 


1912 


CHAS. L. THURBER, Secretary 





1353-1355 Lemcke Annex 


Standard Live Stock Insurance Co. 


3 INDIANAPOLIS 





OSCAR HADLEY, President 


FRANK I. GRUBBS, Secretary 
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Insures Horses, Mules and Cattle against death from any cause. 
Agents of other branches of Insurance find this the most pro- 
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as every other agent and he would be 
getting the same from all the compa- 
nies represented.” 





Iowa Insurance Taxes 

A general feeling that the insurance 
companies should be permitted to say 
what shall be done, in part at least, 
with the money paid in on taxes is be- 
coming prevalent in Iowa. The taxes 
amount to nearly a million dollars in 
the biennial period and the next legis- 
lature will be asked to place the in- 
surance taxes on the same basis as the 
amount received from the hunters li- 
cense fund which is disposed of ac- 
cording to the desire of the hunters 
who pay the money into the treasury. 


Entertains Its Agents 

Agents of Sioux Fire were guests 
of the company in Sioux City one day 
last week. The insurance men were 
entertained in the morning at the Riv- 
erside Boat club bowling alleys. Earlier 
in the afternoon they met at the com- 
‘pany’s office and talked “shop,” ad- 
journing to attend a baseball game. 
They were entertained at dinner in the 
evening at the Country club. 





Report Is Not True 


The report published in the Omaha 
World-Herald, sent from its Lincoln 
correspondent, to the effect that the 
books of the liquidated German of Lin- 
coln, Neb., do not agree with its an- 
nual statement is absolutely untrue and 
the garbled account would not have 
been published had the auditor or the 
insurance commissioner been home. 


MERGER AT MINNEAPOLIS 

The fire insurance department of the 
Minnesota Loan & Trust Company of Min- 
neapolis has been merged with that of the 
Conklin & Zonne Company, a leading real 
estate, rental and insurance firm. The 
trust company closes out its insurance 
department, and J. M. Harrison, the mana- 
ger, assumes charge of the consolidated 
business of the Conklin & 
pany, where the business will be con- 
tinued as the Conklin-Zonne-Harrison 
Agency. E. J. Forster, the former mana- 
ger of the Conklin & Zonne Company’s 
insurance department, retires from the 
position and has arranged to form a 
partnership with William J. Bettingen, in 
the Plymouth building. Mr. Bettingen was 
formerly of Minneapolis and has later 
been in Winnipeg. The firm will have a 
real estate, loan and insurance business. 


Zonne Com- 





Minnesota Agency Appointments 
Northern, N. Y.—John Henle, New Ulm. 
Westchester—H. S. Smith, Stillwater. 
Northern, Eng.—J. H. Arrowood, Kimball. 
N. W. Natl—J. F. Mundale, Bricelyn. 
Detroit F. & M.—L. C. Simons, St. Paul; 

H. S. Smith, Stillwater; G. L. Brozich, Ely. 


Globe Idem.—James & McLennan, Duluth. 

Pa. Fire—E, V. Anderson, Morristown; J. W. 
— rey, La Crescent; J rren, Free- 
por 


Springfield—D. A. McKinley, Medford; A. N. 
Nelson, Taylors Falls; H. M. Algyer, Tracy; 
E. M. Jones, Garvin; L. A. Krenzke, Stockton. 

Connecticut—F, W. Foot and Jesse McIntyre, 
Red Wing. 

Amer. Cent.—H. §. Smith, Stillwater; D. J. 
Soverntinn, Crosby; A. H. Kemper, Walnut 

rove, 

Svea—R. F. Crowley, St. James; W. A. Ply- 
mat, Mankato; H. S. Smith, ‘Saian. P 
¥ Sod iat» ‘Sean Seed: O’Neill, Browns 
Hoven, St. Paul. ’ a 

American, N. J.—E. L. Firmine, Duluth; A. 


MINNESOTA NOTES 


A. W. Millard, agent of th 
a ae rooney who hes - 
sente e company for some f. 
died a few days ago. piss Sa ai 
On learning that it had writt i- 
ness through Harry L. Smith of St Clond 
Minn., an unlicensed agent, Commissioner 
Preus of Minnesota has summoned the 
Globe Mutual of Huron, S. D., to show 
cause why its authority to do business 
in the state should not be revoked. 


John F. Misgen, of Hinckley, Minn., was 
Sentenced to the state prison for arson in 
the third degree, receiving an indeter- 
minate sentence. Misgen pleaded guilty 
to firing his house at Banning, Minn., 
which was vacant and practically aban- 
doned. The maximum length of time to 
be served on this charge is seven years, 


and this can be cut 
hewtee down by good be- 





It is reported that Grand Forks, N. D., 
agents have written the frame lodge hall 
of the Modern Woodmen, at Merrifield, 
N. D., for a term of years and at an in- 
correct rate. Correction is asked for. 


Cash Capital - 


F. C. Van Dusen, President 


Total Liabilities (except capital) 182,433.85 


Minneapolis Fire & Marine Insurance Company 


STATEMENT OF CONDITION JANUARY 1, 1912 


Total Assets 
Surplus to Policyholders 


$200,000.00 


- = $655,414.87 
372,981.02 


WE DESIRE AGENTS IN ALL TOWNS IN THE NORTHWEST 


John D. McMillan, Vice-Pres. Alfred Stinson, Secretary 





THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, NEBRASKA, 
ARKANSAS, OKLAHOMA, 
COLORADO 


IS OPPOSED TO REDUCTION 














Kansas City Agent Gives His Views 
as to Proposed Decrease in 
Commissions 





One of the Kansas City, Mo., local 
agents in commenting on the proposed 
reduction in commissions says: 


There has been considerable talk 
amongst the agents about a proposed re- 
duction in commissions on fire and tor- 
nado business that the companies are 
contemplating enforcing. There does not 
seem to be any definite information as 
to what is to be done or any certainty 
as to whether anything is to be done 
or not by the companies along this line 
but there have been some pretty stiff 
rumors and it has put many of them to 
thinking. That a reduction in commis- 
sions will be vigorously opposed by the 
agents goes without saying as the amount 
paid now is far below a living basis and 
_ might add far below cost of sell- 


£. 

For years we were connected with a 
large manufacturing concern that sold its 
product through branch houses through- 
out the country which it established 
and maintained and it was the general 
understanding that the cost of selling its 
goods and collecting the proceeds and 
getting them back to its treasury was 
equal to about what the cost of manu- 
facture was and while this ratio may not 
be altogether applicable to the insurance 
business it is nevertheless a good basis 
from which to figure. Anyone who has 
followed the insurance business knows 
that to secure your share of good busi- 
ness it requires much work and expense 
and that the commissions paid at present 
are wholly insufficient and do not do jus- 
tice to the sales end of the business. 
There is no question but what many risks, 
that are extremely hazardous are taken 
by the solicitor because he needs the 
commissions to pay his living expenses 
because he is compelled to put in his en- 
tire time on the business to make a suc- 
cess of it. There is no question but 
what a better commission paid would in- 
duce him to use more care and pass up 
some good size premiums on which the 
risk might be termed a little too hazard- 
ous. He is perfectly honest in taking 
this business too as he hopes that good 
fortune will favor him and he will secure 
a good commission. We believed that 
this is a point well worth considering 
by the companies when they take up the 
matter of reducing commissions. 





Rate Wars in Missouri 

Rate wars are common in Missouri 
as the result of the refusal of Superin- 
tendent Blake to approve rates for var- 
ious towns as they were completed. 
Companies and large agents have filed 
numerous complaints with the depart- 
ment, but Mr. Blake refuses to pay any 
attention to these, holding that he can 
do nothing until all rates have been 
filed. The smaller agents, according to 
the complaints, are running away with 


Anchor Fire Insurance Co. 
Des Moines, lowa 
Cash Capital $200,000.00 
23 years in the field. Assets over a HALF MILLION 
Surplus to policyholders a QUARTER MILLION 
Losses paid $1,600,000.00 
Reliable agents wanted in lowa, North and South Dakota 


SECURITY 


Fire Insurance Company of Davenport, Ia. 
Ss. BF. GILMAN, Pres’t M. C. HINSCH, Seco’y 
CASH CAPITAL $200,000 


This Company has had 28 = of successful business experience, and is now doing 

business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
ent, because in addition to writing a general business, it accepts practically all classes 
farm risks. We want agents in the above states, and would appreciate 

hearing from agents desiring to represent us. Address the Secretary. 


= IOWA 
Manufacturers Insurance Co. 


OF WATERLOO, IOWA 
Writes Fire and Tornado Insurance in Iowa and 








Illinois 


Strictly an Agency Company—No Surplus Lines—For + ce in protected Cities 
and Towns, make application direct 














LAUGH ond THE WORLD LAUGHS WITH YOU 
THE NORTH DAKOTA MUTUAL FIRE INSURANCE CO. 


VALLEY CITY, N. D. 

Licensed by the Commissioner of Insurance to Smile ALWAYS 
SAFE SOUND RELIABLE 
Adjusts Its Losses Fairly—Pays Them Promptly 
FP. W. HEIDEL, President D. W. CLARE, Secretary 


NORTHWESTERN FIRE and MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


DECEMBER 3ist, 1911 
Total Assets $807,752.58 Capital $300,000 
Net Surplus $262,994.90 
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the business at figures far below the 
old schedules. 





Missouri Agency Appointments 


Buff. Coml.—G. A. Walling & Co., St. 


Joseph; Connecticut—Allen & Sons, Pierce 
City; L. L. Dail, Richhill. ‘ 
a Union—Bessie Henry, West Plains. 


‘commercial, D. C.—F. are. Kahoka. 

Caledonian—Koonty & Palmer, Fulton; D. D. 
Henry, Jefferson City. : 

Fire Assn.—C. V. Gray, Hollister. 

Home, N. Y.—A. L. Thurston, 
ville; J. J. Conncly, Harrisonville; C. 
dleton, Oak Grove; $. N Young, Gorin. 

Fid.-Phenix—W. C. Fray, Armstrong; M. Mc- 
Nally, Ewing; C. H. Surbeck, Revere; J. Flet- 


Caruthers- 
S. Mid- 





cher, East Prairie; J. M. Gibson & Son, Els- 





Middlewest Fire 
Insurance Co. 


$200,000.00 
818,638.77 


243,197.35 
Valley City, North Dakota 


Capital 
Admitted Assets 


Surplus to Policy 
"Gcldece 








14 


—_ 


THE WESTERN 


UNDERWRITER. 





September 5, 1912. 








berry; A. B. Little, Moberly; Brown & Fen- 
e; Swann , Plattsburg. 

Hanover—C. F. Steitz, St. Louis. 
Ham.-Brer:.—B. R. Rhodes, Maryville; C, H. 
Allen, Savaanah. 
L& L. & G, es J. Sheehan, St. Louis. 
Natl Union—E. M. Rusk, Brookfield; R. L. 


Horsman, Salem; J. A. Wheeler, Mountain 
Grove. 
N. W. a eS H. Johnson, Kansas City. 
N. B. & M., Eng.—Swann & Scearce, Platts- 


burg; German’ American Trust Company, Han- 
nibal. 


Quvueen—L. L. Adams, Lupus; J. G. Sterrett, 
Perry; T. D. Barnes, Maplewood; J. D. Bur- 
well, i 

Reliance—W. Westermann, St. Louis. 

Ont.—Bryant Insurance Agency, 
Kansav City. 

Hartiord-—W, E. Petty, Arcola; H. C. Grigg, 
Bellflower; M. R. Williams, Bosworth; H. J. 
Laker, Dalton; J. Fletcher, East Prairie; 

Vv. Kelly Insurance Agency, Kennett; Swann 
& Scearce, Plattsburg; ii . Baker, Sedalia; 
J. L. Keller, Affton; J. M. Strong, Dudley. 

American, N. J.—J. L. Hanry, Centralia; E. 
F. F. Alden, Elino; H. Clumpp, Rich Hill. 

Arser. Cent.—S. I. D. Smith, Elvins; P. D. 
Higtee, Kirksville; Swann & Scearce, Pilatts- 
burg; F. J. McCutchen, Sheldon; B. A. Thomp- 
son, St. Louis. 

Concordia—l*. C. Klossner, St. James; R. G. 
Johnson, Springfield; L. B. Sherrer, St. Louis. 

Amer, Cent.—Alex Buechler, Freeburg. 

Connecticut—-Kendrick & King, Seymour. 

Central Union—James Ferguson, Vanduser. 

Franklin, -Pa.—Philip A. Thompson, Craig; 
Swann & Scearce, Plattsburg. 

a Brem.--Luther T. Jackson, 
wick. 

National, France — James O. Fairbanks, 
Springfield. 
Newark Fire—Harry L. Williams, Sedalia. 


MISSOURI NOTES 


St. Louis agents have been advised the 
Missouri Actuarial Bureau will complete 
the rating of St. Louis by Oct, 1 and have 
all fire tariffs in the hands of the agents 
by that date. 

The Harry Myers arson case was tried 
Aug. 28 at Kansas City, Mo., and was 
taken under advisement, a decision to be 
rendered at some date in the near future. 
It will be remembered that this case has 
attracted considerable attention in insur- 
ance circles owing to the condition found 
at the store by the fire authorities at 
the time the fire occurred. Captain Pel- 
letier, superintendent of the fire insur- 
ance patrol; Captain Charles Edwards, of 
Police Station No. 4; Fire Chief J. C. 
Egner and Fire Warden J. E. Marvin were 
the witnesses for the prosecution. They 
all testified as to what they found at the 
place, 1003 East Twelfth street. Myers 
did not introduce any evidence on his side 
of the case. 


Bruns- 








COLORADO NOTES 


An initial report has been made on the 
store of the . H. Kistler Stationery 
Company, 1537-1543 Lawrence street, Den- 
ver. The Grinnell wet pipe system classes 
fair and line of insurance is $250,000. 


An original report has been made on the 
plant of the Silver Star Laundry Com- 
pany, 2424-2438 Walnut street, Denver, 
Colo. Risk has a Grinneil, 1912, sprinkler 
system, wet pipe, classed fair, or worth 
70 percent rate credit. Line of insurance, 
$50,000. 

An initial report has been made on the 
“Sterling” factory of the Great Western 
Sugar Company, located at Sterling, Colo. 
Risk is equipped with Grinnell, 1912, dry 
pipe system, supplied by gravity tank and 
non-automatic pump. The protection as 
a whole does not warrant the term 
“sprinklered.” 

The Denver Lithograph Company is 
erecting a new building at the east corner 
of Twelfth and Lawrence streets, which is 
to be entirely sprinklered. International 
wet pipe system will be installed by the 
Automatic Sprinkler Company. Indica- 
tions point to superior protection, which 
will be operative about Dec. 1. 


ARKANSAS NOTES 


Solon Wilder has resigned from the 
Merchants’ Nationa) Bank at Fort Smith, 
Ark., and entered the insurance business. 

The United Fire Insurance Agency has 
been organized at Arkadelphia, Ark., with 
Leslie Goodloe manager, and W. E. Bark- 
nan, Leslie Gooéloe, J. W. Bunch, N. D. 
Huie, and G. H. Locke, stockholders. They 
have purchased the agencies of Locke, 
Barkman & Co., Spraggins & Hart, and 
Goodloe & Co., and write all kinds of in- 
surance. 








E. C. Fox, secretary of the Kansas State 
Fire Prevention Association and state 
agent for the North British & Mercantile, 
has returned to Topeka from-a month’s 
outing at Cascade, Colo. 





KENTUCKY AND THE SOUTH 


FAVOR REPEAL OF STATUTE 


Kentucky State Insurance Board Sees 
the Effect of pe Valued Policy 
w 














Fire insurance men who are closely 
in touch with members of the new state 
rating board of Kentucky have received 
assurances that the report printed last 
week regarding the attitude of the 
board as to the valued policy law is 
correct. Members of the board are 
earnestly seeking to reduce rates in 
Kentucky, and they have realized that 
since the existence of the law prevents 
the application of the coinsurance cred- 
its on buildings outside of Louisvlle, 
the people of the state are being com- 
pelled to pay higher rates than are ab- 
solutely necessary. Add to this the be- 
lief that has been received that the law 
promotes arson, and a strong argument 
in favor of action by the board is had. 

The joint insurance committee of the 
legislature last winter recommended 
the repeal of the law, but as the legis- 
lators appeared to have taken a hos- 
tile stand to insurance corporations, 
members of the body refused to vote 
for the removal of the obnoxious meas- 
ure. With the state insurance board 
urging the step, however, it is likely 
that the members of the two houses 
would look with more favor on the 
proposition. 





Owen R. Mann Protests 

Owen R. Mann, one of the four 
members of the Louisville Board of 
Fire Underwriters who were suspended 
and fined for failure to give up under- 
writers’ agency connections held in 
violation of a board rule, has filed an 
appeal from the action of the board, 
asking that it be rescinded and that he 
be restored to full membership. The 
appeal was filed just before the thirty- 
day time limit expired. 

Mr. Mann takes the ground that 
since he accepted the Minnesota Un- 
derwriters to take the place of an un- 
derwriters’ agency, there was no multi- 
plication of agencies, to prevent which 
the rule was adopted and he was 
therefore within the spirit if not the 
letter of the rule. 


He also protests that the rule is unfair 
to younger agents, that since old agents 
are permitted to hold second and third 
agencies, as well as underwriters’ agen- 
cies accepted prior to Dec. 6, 1911. 

The third point is stated as follows: 

“In permitting the retention of dual 
agencies in the case of Danforth & Co., in 
not taking action to enforce the rule under 
which I was suspended in the matters of 
the dual agencies of the Hartford, the 
Home, the Fidelity-Phenix and other com- 
panies, furnishes further evidence of the 
discrimination of the board in its action 
against me.” 

Mr. Mann also brings up the point that 
since the rules of the board do not permit 
the agency of the same company to be 
held by a board and a nonboard agent, 
those offices holding connections with 
companies represented by +4" mem- 
bers must give them up or be in violation 
of the rules of the board. 


WILL EXTEND ITS PLANT 

The Farmers’ Home Fire of Junction 
City, Ky., which has been confining its 
efforts to central Kentucky for several 
years, has decided to expand,. and has 
appointed Charles Mullinix state agent. 
It plans to enter every county of the 
state. S. T. Lingle is president; H. R. 
Steele, treasurer, and E. C. Cosby, secre- 
tary. 8S. O. Powell is general manager. 





EXPECT SOME DEVELOPMENTS 

No further action in the cases of three 
suspended agents of the Louisville Board 
has been taken during the past week, but 
following the expiration of the 30-day 
period within which a suspended member 
has a right to appeal for a rehearing, 





W. F. BAGLEY, President 


ELMER F. BAGLEY, Secretary-Treasurer 


Che Grain Growers Bail Insurance Co. 
Home Office, Columbian Building, Topeka, Kansas 
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further developments are expected, as it 
will then be up to the board to consider 
final expulsion. If this is done the situa- 
tion will be somewhat complicated, as it 
will be incumbent upon the companies 
affected, according to the board rules, to 
take up their agencies from the expelled 
members or withdraw from the offices of 
members still in good standing. The sus- 
pended agents assert that they have the 
support of their companies in seeking to 
maintain their underwriters’ agency con- 
nections, however, and it is possible that 
an interesting situation will be developed. 





GOTTEN UP THE FORMS 

The Kentucky Actuarial Bureau has been 
busy issuing forms covering special haz- 
ards. Nearly forty of these have been 
filed with the state insurance board, and 
are thereby legalized for use in writing 
business in Kentucky. The plan is to se- 
cure absolute uniformity in the issuance 
of policies. Some of the companies have 
suggested that the. bureau make up forms 
covering not only special hazards, but 
also dwellings and mercantile classes. 
This will likely be done. The forms are 
to be furnished to companies for dis- 
tribution to their agents, but companies 
which have printed their own forms ac- 
cording to the legal draft will likely 
arrange to use them, 





EXPECT BROKERAGE DECISION 


It has been learned that a formal opin- 
ion of the attorney-general of Kentucky, 
to whom has been referred the question 
of the legality of the payment of brok- 
erage, under the new rating law, will be 
given out late this week. The decision 
is awaited with a great deal of interest, 
as it will have an important bearing on 
the conduct of the business. Informal 
advices from the insurance department 
are favorable to the belief that the brok- 
erage system will be permitted to go 
on, but in the absence of any final an- 
nouncement from Frankfort insurance 
men are still on the anxious seat. 

It is stated that a good many of the 
Louisville agents, who have _ declined, 
under the rules of their board, to pay 
brokerage on any busines except whisky, 
are urging members of the state rating 
—_ to rule adversely to the brokerage 
plan. 





ONE BOARD AT NASHVILLE 


By the organization of the Nashville 
Fire Insurance Association, it is expected 
that the demoralization existing there can 
be remedied. Nashville has had two 
boards, the Nashville Fire Insurance Ex- 
change and the Nashville Board of Under- 
writers. There are twenty-one members 
of the new body, a majority of the 
agencies in the city, and the remaining 
ones are expected to come in before Sept. 
5, after which date an entrance fee of 
$100 will be charged. Both of the old 





organizations are represented in the list 
of officers. M. A. Spurr is president; Rob- 
ert H. Fite, vice-president; Arthur H. 
Campbell, secretary and treasurer, and 
W. D. Gale, trustee. 

Under the by-laws of the new associa- 
tion there is a system of zones that are 
covered by a deposit made by each agency 
and no business can be transacted with 
anyone other than an authorized agent 
who is a member of the organization. 
Brokerage is limited to 10 percent except 
where an agent places business with his 
own general agent. On the local field 
solicitors are cut out under the new rules 
but exception was made in five instances 
where the solicitors were old or long em- 
ployed. 





KENTUCKY NOTES 


Charles Steele has purchased a half in- 
terest in the agency of T Givens at 
Owensboro, Ky., and the new firm will 
be known as Givens & Steele. 


Howard G. Skiles, cashier of the Peo- 
ple’s State Bank of Pekin, Ind., has re- 
signed his position to become connected 
with the United American Insurance Com- 
pany, which is now organizing in Frank- 
fort, Ky. It will write fire, casualty and 
other lines. . 


The state fire marshal of Kentucky, to- 
gether with local officials of Newport, 
Ky., is investigating the fire which de- 
stroyed the building of the Iroquois Club, 
of Newport, alleged to have been used for 
gambling purposes. Arson is suspected. 
It is asserted that county authorities had 
taken measures to break up gambling. 
Evidence has been secured showing that 
the floors of each room had been cut 
open and fire started in each of them. 





Can Not Get Conviction 

After thorough investigation the New 
York department has decided that it 
will be unable to secure a conviction 
under the laws prohibiting the issuance 
of unauthorized insurance, including 
policies of London Lloyds, in that 
state. A bill is being drafted to amend 
the laws making convictions possible 
and also penalizing purchasers of un- 
authorized insurance. The New York 
department will seek to have other de- 
partments present the measure to their 
respective legislators and ultimately 
stamp out unlicensed insurance alto- 
gether. 





The Citizens’ Fire of St. Louis has en- 
tered the sprinkler leakage field, having 
equipped its home office and its general 
agency at Chicago for writing that line. 
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FIRE PROTECTION DEPARTMENT 








FIRE FIGHTING BRIGADE 
GREAT WORK IS BEING DONE 





How the Pennsylvania Railroad Uses 
Locomotives in Its Protection 
Service to Its Property 





Railway locomotives as fire engines 
was an innovation on the Pennsylvania 
Railroad. more than ten years ago and 
during this period have made a remark- 
able record in extinguishing fires, not 
only on its own property but in render- 
ing timely assistance at fires along 
the road—often in out-of-way places 
where there was no other protection 
to be had. This form of protection has 
been a gradual development until today 
there are 612 engines in yard and 
switching service equipped with this 
special apparatus and supervised by a 
well organized private fire department 
at all of-its larger terminals, which is 
in addition to systems of water mains 
and fire hydrants at those points. 

Improvement Been Made 

Recognizing its value in safeguard- 
ing car yards and the possibilities in 
providing fire protection at outlying 
Points where there were no fire hy- 
drants, the original arrangement, which 
consisted of a hose connection placed 
in the line conveying water from the 
injector in engine cab to the boiler, has 
been improved by providing a special 
form of extinguisher, by which the 
water from the locomotive tender is 
discharged through an ejector by 
means of the high steam pressures car- 
ried in locomotive boilers. Based on 
a series of tests, the standard equip- 
ment for each locomotive consists of 
one hundfed and fifty feet of two and 
one-half inch unlined linen hose and a 
fifteen inch cast iron nozzle with a dis- 
charge opening of five-eighths of an 
inch, kept in a box under the running 
board of the engine, the hose being 
coiled in separate sections. With this 
equipment engines are enabled to throw 
a stream of water 70 feet. 

Yards Divided Into Districts 

The yards are divided into districts 
each of which is designated by a num- 
ber. When a fire is discovered a gen- 
eral alarm calling all engines in the 
particular district is sounded on air 
whistles installed on each switch tower. 
By a code of signals engineers and fire- 
men of locomotives can tell immedi- 
ately just where the fire is. To insure 
a “prompt response yard masters and 
train directors are instructed to give 
the locomotives clear track in reaching 
the scene of fire, and in cases where 
locomotives are moving or shifting 
cars, the crews are instructed to un- 
couple the engines and proceed with- 
out delay to the fire immediately upon 
sounding of the alarm, on the way to 
the fire connecting up the hose and pre- 
paring to get into service immediately 
upon arrival. 

Acts as Fire Chief 


The locomotive fire brigade organiza- 
tion in each yard is under the general 
supervision of the assistant yard master 
acting as chief and cooperates at all fires 
with the regular yard fire brigade which 
is organized and regularly drilled at each 
point. The conductor of the shifting 
crews is designated as captain and has 
direct charge of his own crew in all fire 
operations. To each member of the crew 
is assigned a special duty—to the flag- 
man the unreeling and laying of hose line 
and making connections; to the two brake- 
men the moving of the hose line and 
directing the nozzle; the engineer and 
fireman, the operation of the pump main- 
taining the required pressure. 

Ready for Immediate Service 

One of the great advantages in having 
these fire equipped locomotives is the fact 
that they are always “on the ground” 
ready for immediate service and afford- 
ing protection for yards, which, in many 
instances, would not be accessible to 





outside fire departments. By careful 
supervision and frequent drilling the 
crews become expert in fire fighting—an 
example of the ciency of these organi- 
zations is shown in response to a fire ex- 
posing a gas tank under a passenger car; 
here the first engine was coupled up 
ready for service within two minutes 
after the sounding of the alarm, while 
within seven minutes nine engines were 
on the scene. 

How Engines Are Assigned 

During 1911 the record shows that 
these locomotives extinguished 49 fires 
and in the last four years 153 fires. 
The locomotives equipped for fire fight- 
ing services are divided as follows on 
the lines east of Pittsburgh and Erie: 
New Jersey division, 216; eastern Penn- 
sylvania division, 110; western Pennsyl- 
vania division, 131; Northern division, 17; 
Erie division and Northern Central rail- 
way, 35; Philadelphia, Baltimore & Wash- 
ington railroad, 30, and Philadelphia 
terminal division, 73. 





REPORT MADE ON FREEPORT 


National Board Engineers Tell of Con- 
ditions at to Fire Protection 
in City 








The National Board Engineers have 
made a report on Freeport, Ill, and 
among other things say: 


Insurance Losses—The insurance losses 
during 1909-11, as given in the fire de- 
partment. records, were, respectively, 
$2,340, $49,142 and $112,167, total, $163,- 
649. The gross loss for the three years 
was approximately $235,000, or an annual 
per capita loss of $4.24; insurance loss 
was $2.95, a high figure. The number of 
fires was 90, 132 and 98—an average of 
107 per year, or an average per 1,000 
population of 5.8, a high figure. The 
average insurance loss per fire was $501, 
a high figure. se 

Water Supply—The improvements speci- 
fied in the ordinance will go towards 
remedying many of the conditions noted 
as unsatisfactory in the 1909 report of 
the National Board, especially in mercan- 
tile and manufacturing districts. The 
total pumping capacity will be sufficient 
to take care of domestic consumption and 
provide adequate fire flow, but there will 
be no reserve unit in case of a pump be- 
ing out of service during such maximum 
demand. Although the distribution sys- 
tem will be very materially strengthened, 
there will still remairm a large percentage 
of 4-inch pipe, some of it in very long 
unsupported lines, from which adequate 
supply to hydrants cannot be expected. 

. 7 = 

Conflagration Hazard—There has been 
little change in conditions. A few open- 
ings in division walls have been closed, 
but others have been made. A few small 
buildings on Stephenson street have been 
remodelled. The opera house at Galena 
and Walnut streets burned recently. 

In the manufacturing districts build- 
ings are being extended and enlarged. 
There is some superior construction 
among recent buildings. Some of the 
frame residential sections are becoming 
congested, and there is considerable new 
construction on the south and east sides. 





Report Made on Wausau, Wis. 


The Wisconsin State Fire Prevention 
Association has made a report on Wau- 
sau, Wis., and among other things, 
say: 

Water works: We recommend extend- 
ing large water mains to take in factory 
district on south and west sides. 

Ordinances: We recommend the ex- 
tension of fire limits to include little out- 
lying business districts as a! are built 
up. We recommend a new building code 
with strict enforcement under supervi- 
sion of competent building inspector. 
Present practice of granting exceptions 
to. present inadequate building code 
should be discontinued as it is apt to be 
abused by politicians in paying off politi- 
cal debts. 

Your present gasoline and dynamite 
ordinance should be amended, or a new 
one adopted, prohibiting the storage of 
more than five gallons of gasoline except 
in underground tanks within fire limits, 
and prohibiting the handling or storage 
of dynamite in any building within 100 
feet of any humanly occupied building 
within the city limits. No dynamite 
should be allowed to be handled within 
the fire limits. 

Your electrical ordinances provide for 
a city electrician, prescribes his duties 
and adopts the “National Electric Code 
as a standard, but it fails to prescribe 
any qualifications for such city electrician 
and city council may elect any one. This 
ordinance should be amended, calling for 





an experienced electrician to fill this 
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office. From the amount of defective 
wiring found, some of it in city school 
houses, we infer that present ordinance 
is not being enforced or that city elec- 
trician is not active. 

You recently adopted an ordinance 
known as inspection ordinance, requiring 
the chief and members of the fire depart- 
ment to inspect business buildings, and 
causing defects to be remedied. You 
should amend the ordinance, strengthen- 
ing it, by requiring all business houses, 
factories and school houses to be in- 
spected once every month, with record 
kept of defects found and record of their 
collection. Proper penalties should be 
prescribed for refusal by property owner 
or tenant to remedy defects found in 
their premises within a reasonable time 
after their attention has been called to 
it by chief of fire department. 

We commend the city of Wausau on 
its clean well lighted streets and its wide 
awake, up to date business men and city 
officials. It has made splendid progress 
and we feel sure that our suggestions as 
above will be met in the spirit of open 
minded progressiveness, evidenced in 
everything pertaining to public affairs in 
Wausau, 

All of the business district and most 
of the manufacturing plants and all of 
the public and parochial schools were in- 
spected and when no defects were found 
no comment is made in this report. All 
risks not mentioned were found in pass- 
able condition. All of the following de- 
fects were called to the attention of the 
state fire marshal’s office and given atten- 
tion by that department, and no doubt 
before the publication of this report, most 
of the corrections will have been made. 





Fire Protection Conference 

An.important conference relative to 
better methods of fire protection in 
Iowa is being held in Des Moines this 
week, Representatives of the Sioux 
City and Cedar Rapids commercial 
clubs are in conference with Des 
Moines boosters as to legislation which 
will enable cities under the commis- 
sion form of government to levy a spe- 








cial tax for the support of their fire 
departments. Many Iowa cities are 
adopting the commission form and the 
subject is becoming one of wide inter- 
est. Those back of the movement ex- 
pect that the combined influence of 
these will be sufficient to attract favor- 
able consideration at the hands of the 
legislature, 





Inspect Illinois Cities 

E. R. Townsend and J. D. Sunberry, 
inspectors for the Western Union, have 
completed examinations of Rock Island 
and Moline, Ill. Rock Island is placed 
in the third class, while Moline is in 
class four. The plan which is being 
adopted in Rock Island of placing fire 
plugs in the center of the blocks called 
forth favorable comment from the in- 
spectors. 





Taboo Dishpan Method 


Important steps towards the elimi- 
nation of the danger of the “dishpan 
of gasolene” cleaning system were 
taken last week at a meeting of the 
Iowa State Cleaners & Dyers Associa- 
tion at Cedar Rapids. The discussion 
of this old fashioned method of hand- 
ling clothing was brought up in a dis- 
cussion of the insurance situation in 
Iowa. Many of those present declared 
that insurance men charge them high 
rates of interest while others said that 
it was impossible to secure insurance 
at all because of the constant danger 
of fire. An investigation was ordered 
and the convention went on record as 
favoring legislation which will per- 
manently eliminate the “dishpan of 
gasolene.” 

It was explained that in many states 
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the fire marshal has worked with the 
cleaners in getting legislation of the 
above kind. Thus far, the Iowa fire 
marshal has not taken up this phase of 
the work. It was decided, howeevr, 
to consult Fire Marshal Ole O. Roe 
with a view to securing his influence 
when the legislature takes up the mat- 
ter next winter. 


ASKED POINTED QUESTIONS 

John P. Hubble, special asent of the 
National of Hartford in Kentucky, has 
returned from Detroit, where he addressed 
the convention of the National Associa- 
tion of Box Manufacturers. Mr. Hubble 
said that the box men showed a consider- 
able degree of interest in fire prevention 
and protection, and that they also asked 
some pointed questions about the expense 
of conducting the business, with the idea 
of learning whether rates could not be 
reduced by limiting the expenses. Mr. 
Hubble replied that most of the expenses 
of the business are due to unreasonable 
legislation. T. M. Luce, head of the im- 
proved risk department of the National 
in Chicago, happened to be in Detroit at 
the time of the convention, and at Mr. 
Hubble’s request he explained the work 
of his department and answered some 
questions from the box manufacturers. 


INSPECTIONS NOT UP TO NOTICES 

Fire insurance men are disappointed in 
what is considered the failure of the To- 
peka fire department to make the rigid 
inspections promised in a recent bulletin 
by Chief Wilmarth. More careful in- 
spections than have heretofore been the 
rule are being carried out, but the inspec- 
tions fall far short of the hopes of in- 
surance ramen when the order first was 
posted. In a recent interview the fire 
chief declared that his business was much 
more fighting fire than preventing fire. 
He said fire protection came more within 
the line of duty of his men than fire pre- 
vention, 


FIRE PROTECTION NOTES 


The village of Hart, Mich., has sunk a 
new artesian well, which promises an 
ample water supply. 

The village of Scottville, Mich., has 
voted to erect a new tower and water tank, 
which insures a supply of water adequate 
for emergencies. 

Greeneville, Tenn., is preparing to spend 
$65,000, secured by a bond issue author- 
ized for the purpose, in the improvement 
of its water system. 


Ohio newspapers have recently been 
giving considerable attention to fire pre- 
vention and Governor Harmon will be 
asked to proclaim Oct. 9 as Fire Preven- 
tion Day. 

The Horse Cave (Ky.) Waterworks, a 
private corporation, has elected J. O. Red- 
ford president, and is preparing to let 
contracts fo rthe erection of a standpipe 
and the construction of a water system. 

Engineer Flickinger of the Michigan 
Inspection Bureau has been investigating 
conditions at Flint and says that in view 
of the rapid growth of the city, with very 
little expansion in fire fighting facilities, 
Flint is a fourth class city now. He gives 
detailed information showing how the 
city may reach second class. 

Chief Weeks of the Battle Creek, Mich., 
fire department says that poor water pres- 
sure and lack of fire hydrants account for 
the speedy destruction of the Norka food 
plant recently. The hydrant pressure was 
not sufficient to break windows on the sec- 
ond floor. The best work done was that of 
the new automobile equipment. 

A deputy state fire marshal recently in- 
spected Wadena, Minn., and is understood 
to have found comparatively little to 
complain of in the way of poorly kept 
alleys and accumulated rubbish. In the 
matter of tnotion picture establishments, 
there has been a little more to complain 
of, and he will recommend certain changes 
to be made. 

Safety Director Bargar, Fire Chief Lauer 
and Assistant Chief Winnard, of Colum- 
bus, Ohio, have tested out the possibilities 
of a new gasolene pumping engine. The 
city it taking on auto equipment. The 
engine exceeded the 900 gallons per min- 
ute, at which it had been rated. It is a 
Gorham-Seagrave machine and will be 
shown at the National Fire Chiefs ex- 
hibition in Denver Sept. 17-21. 





Using the Newspapers 

The insurance department of Colo- 
rado is finding the press of the state 
invaluable in extending its usefulness 
to the general public. Bulletins of de- 
partmental doings are sent out regu- 
larly and the papers are giving the in- 
formation contained considerable space. 
The last bulletin sets forth the pur- 
poses and accomplishments of the de- 
partment, tells people how to avail 
themselves of its services. The depart- 
ment questions the value of spending 
$7,000 annually for the publication of 
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It asks the general public to assist in 
eliminating from the business all agents 
and solicitors who are unfit and says 
that companies insuring in Colorado 
without licenses usually have some 
financial defect that would prevent their 
admission. Educational work carried 
on by the companies is commended. 





August Fire Losses 
A compilation of August fire losses 
reported to the Journal of Commerce 
shows 602 fires reported in the United 
States with loss of $5,000 or more for 
total loss of $14,960,905. 


NORTHWEST PROGRAM 
(CONTINUED FROM PAGE 1) 
agent, Firemens Insurance Company, To- 
peka, Kan. 

Second Day, Oct. 3 


Morning Session, 10:30 a. m. 
Paper—“On the Outside Looking In,” 
L. R. Stubbs, St. Joseph, Mo. 
Paper—“Fire Prevention from a Muni- 
cipal Point of View,” Dennis Cash, di- 
rector of public safety, Cincinnati, 
Afternoon Session—2:30 p. m. 
Reports of Special Committees. 
General Discussion. 
Election of Officers for the Ensuing 





Year. 
Report of Obituary Committees. 


BIG CONVENTION OPENS 
(CONTINUED FROM PAGE 1) 
review the achievements of the past, 
but plan for the future. The present 
popularity of the convention idea, he 
said, was a reversal of the old belief 
that competitors should keep their busi- 
ness secret from others. He thought 
the convention had done much to im- 
prove the character and caliber of su- 
pervising officials and improve the laws. 
hese successes justify the existence 
of the association, but the greatest 
good it has done is to educate and de- 
velop its own members. 
A plish ts of Sections 
There were three responses to these 
words of welcome. Dr. Ambrose Tal- 
bot, chairman of the medical section of 
the convention, spoke in behalf of the 
medical directors. He said this sub- 
division of the organization had accom- 
plished much in three years’ of its ex- 
istence in its contributions to the lit- 
erature of insurance medicine, in help- 
ing raise the standard of the medical 
profession, and arousing the insurance 
companies to the necessity of working 

for prevention of disease. 

Charles A. Atkinson, chairman of the 
legal section, spoke on behalf of the at- 
torneys. He said the companies would 
be glad to do without the men of his 
profession, but the executives did not 
know enough to run the companies 
without the aid of the lawyers. Pleas- 
antries, such as that, ran through his 
entire address. He spoke of the benef- 
icence of the business and said that in 
the past there had been too much ar- 
raying of policyholders on one side 
and companies on the other, too much 
unintelligent criticism. He asked that 
all work for the passage of laws which 
make the position of supervising of- 
ficials appointive, instead of elective, 
and that there be requirements for 
such positions just as there are for that 
of attorney-general. 

A. M. Johnson’s Response 

President A. M. Johnson of the Na- 
tional Life, U. S. A., said he occupied 











Illinois company, he felt as if he would 
like to second the words of welcome 
but as a representative of the conven- 
tion he wanted to express thanks for 
the cordial reception accorded. He said 
the prosperity of the business was pe- 
culiarly tied to the prosperity of the 
country and insurance men could espe- 
cially rejoice over the progress of 
everyone and the country in general. 
He said he liked to look over the prog- 
ress that the business had made in 
thirty-five years and think of what it, 
will be able to do in the next thirty- 
five. 
Because of a late start and the full- 
ness of the morning program, Presi- 
dent P. D. Gold deferred his annual 
address until the afternoon session. 
President’s Annual Address 
.Wednesday afternoon’s session opened 
with the annual address of President P. 
Gold. He reviewed briefly the his- 
tory of the American Life Convention 
and stated that much had been done by 
the body toward accomplishing its three 
great purposes, maintaining state super- 
vision, securing the passage of prelimin- 
ary term laws, and getting uniform legis- 
lation. The results of the work done in 
years past is evident today and the results 
of today’s work will show later. The 
bureau of medical rejections and the 
monthly legislative bulletin is of inesti- 
mable value to companies but the scope 
of the work should be broadened and work 
along other lines taken up. He suggested 
that the association hire an actuary to 
examine companies applying for member- 
ship and also establish an actuarial sec- 
tion; that a permanent officer be engaged 
for three year terms at a proper salary; 
that a reinsuring company be maintained; 
and that the work of conservation be tak- 
en up. The address was strong and force- 
ful and the suggestions will furnish food 
for thought for the executives of all life 
companies. 
Cost of Getting Business 
Many of those present at the meeting 
came particularly to hear the address and 
discussion on “The Expense of Getting 
Business.” O. S. Carlton, vice-president of 
the Great Southern Life of Houston, Tex- 
as, spoke. Young campanies, he said, 
should look upon the expense as a rock 
upon which many frail crafts can be 
wrecked. Big commissions, he continued, 
brought rebating, twisting and misrepre- 
sentation and this means lapsation and 
waste. The life companies are on the 
way to permanent reform and compared 
to the cost of the fire and casualty busi- 
ness the cost of life business is low. But 
the expense of business that doesn’t re- 
new is enormous. New business should 
be made to pay for itself. Special con- 
tracts with agents, he said, might be all 
right if a company had enough low com- 
mission contracts but special contracts 
become a habit. Competition, he added, 
does not regulate commissions and the 
low commission companies show the low- 
est lapse ratios. F 
Open Discussion Follows 
Following the address of Mr. Carlton 
the convention according to program was 
to go into executive session. Wilmer L. 
Moore of the Southern States Life, how- 
ever, felt that the companies should let 
the insurance and general public know the 
views of the convention on this subject 
and a motion, changing the order of busi- 
ness, prevailed by a small majority. Mr. 
Moore was called on to lead the discus- 
sion. He said that his company had in 
the past paid too much for new business 
and that many other companies had and 
are still doing so. He said his low com- 
missions cut off many desirable agents 
but he felt his company was better off in 
the long run. He thought the convention 
should take a stand on the question and 
allow membership only to those companies 
who keep the first year expense of their 
business within the first yeay premiums. 
Executive Sessions Held 
Dr. Cross, president of the Columbia 
Life, added a few remarks. None others 
would volunteer to talk. A. F. Hall, secre- 
tary, and general manager of the Lin- 
coln Life, then moved that the convention 








its report, which is provided by law. 


a dual position. Being the head of an 








he felt only members should be permitted 
to be present at the discussion of this 
subject. Isaac Miller Hamilton, former 
president of the convention and head of 
the Federal Life of Chicago, seconded the 
motion. In doing so he stated that there 
was much misinformation afloat on this 
subject. He said the companies had 
nothing to hide as they gave out all the 
information that would be discussed in 
their annual reports to the insurance de- 
partments and that in spite of the Arm- 
strong laws, which are a bugaboo in real- 
ity, some of the New York companies 
are actually paying more for new business 
than are some of the companies that are 
paying higher commissions than those 
laws would permit. 

The executive session then ensued and 
another similar session was held in the 
evening. 


Meeting of the Medical Section 
At the meeting of the medical sec- 
tion Dr. H. A. Baker of the Pitts- 
burg Life & Trust was elected chair- 
man; Dr. J. H. Stowell of the United 
States Annuity & Life was elected 
vice-chairman and Dr. F. L. B. Jenney 
of the Federal Life, secretary. The 
board of managers is Dr. James H. 
Stowell of the United States Annuity 
& Life; Dr. Whitfield Harral of the 
Southwestern Life, and Dr. Ambrose 
Talbot of the Kansas City Life. 

The medical section held sessions 
two days, Tuesday morning and after- 
noon, the other Wednesday afternoon. 

The meeting Tuesday was opened 
by the chairman, Dr. Talbot. The 
secretary’s report was accepted. 

Fourteen new members were ad- 
mitted and four, three of which rein- 
sured, were dropped making total 
membership of the medical bureau now 
eighty-one. Of these, thirty-six take 
complete service and the balance par- 
tial service. : 

Secretary F. B. Mead of the Lin- 
coln Life of Ft. Wayne, Ind., read 
a very interesting paper on “Life, 
Health and Accident Insurance Exami- 
nations.” This was followed by a pa- 
per by Dr. Ravold of St. Louis, on 
“Syphilis.” This was ably discussed 
by Dr. Ed J. Wilson from the clinical 
view and by Dr. F. G. Harris as serolo- 

ist. 
. Dr. Ravold closed by giving a mas- 
terly synopsis of all the work done 
in this particular branch. 

Immediately after the opening of the 
afternoon session, Dr. S. H. Baxter of 
the Northwestern National and Dr. 
C. N. McCloud of the Minnesota Mu- 
tual, read interesting papers on “Urinal 
Analysis.” Dr. H. W. Cook of the 
Northwestern National, read a mas- 
terly discussion on the subject. Dr. 
Scott Harpoli and several others be- 
came quite enthused over the subject 
giving several interesting talks. — 

Dr. E. A. Babler of the International 
Life was unable to be present. Dr. 
H. A. Baker of the Pittsburg Life & 
Trust read his paper on the “Rela- 
tion of Agents and the Appointment 
of Examiners.” 

This was followed by many sugges- 
tions on how to keep record of the 
ability of examiners by many of the 
medical directors. 

The meeting Wednesday afternoon 
was devoted purely to business. 

Legal Section Meets 

At the meeting of the legal section of 
the American Life convention, which was 
held Tuesday, William E. Hutton, gen- 
eral counsel of the Capitol Life of Denver, 
was elected chairman, and H. H. Orr, gen- 


eral counsel of the Western Reserve Life 
of Muncie, Ind., was elected secretary. 





proceed with the order of business and 
go into executive session. He said that 
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an able paper on “Guarding Against 
Waiver and Estoppel,” which was fol- 
lowed by discussion. Ed E. Yates, gen- 
eral counsel of the Kansas City Life, was 
on the program for a paper on “How Can 
a General Counsel of a Life Insurance 
Company Best Serve the Interests of His 
Company?” He was unable to be pres- 
ent. A committee was appointed to con- 
sider a plan for the exchange of infor- 
mation in regard to good lawyérs in small 
towns, and the section adjourned until 
Thursday morning, to hear the report of 
the committee. 





CYRUS DREW’S PAPER HELD UP 
(CONTINUED FROM PAGE 2) 


papers. As no representative of the 
National Surety could be found, on 
whom to serve notice, the court passed 
up the case until Tuesday. 

Editor Drew states that his journal 
will come out with the original story 
and an insert regarding the injunction 
suit and the damage proceedings. He 
states that he will fight it to the limit 
and a counter-suit for damages will at 
once be instituted. He claims that he 
investigated the facts thoroughly and 
verified them by official documents. 

On Wednesday of this week the liti- 
gants were still in court. No decision 
has been reached. 


New York, Sept. 3—(Special)—President 
Joyce of the National Surety says that the 
injunction against Insurance Report is the 
beginning of a determined fight against 
the attempt of certain muckraking surety 
companies to injure the National Surety. 
He says the report of the issuance of a 
$5,000,000 International Trust Company 
burglary policy came to the home office 
without any explanation that is was for 
advertising purposes and the customary 
reinsurance was immediately made. Two 
days later notice of cancellation as of 
day of issue came in and notices of can- 
cellation were immediately sent to the re- 
insuring companies. “Crooks,” said Mr. 
Joyce, “are attempting to make capital 
out of the circumstances to injure us. 
They will be sent to’ the penitentiary if 
possible to send them there.” Mr. Joyce 
has the original telegram to a New York 
casualty company signed by the Denver 
agent of a competing surety company say- 
ing that the story was printed in Insur- 
ance Report and concluding, “Forms still 
standing—are you interested?” Mr. Joyce 
says he will show this up in connection 
with the injunction proceedings. 


Regarding the attitude of the Colo- 
rado department in the controversy, 
Deputy Commissioner Edwin Starkey 
Says: 

“This department verbally reprimanded 
Ralph W. Smith, vice-president, and others, 
connected with the Denver branch of 
National Surety for their connection with 
and acquiescence in the issuance and 
photographic newspaper reproduction of 
policy for five million dollars, purporting 
to protect the International Trust Com- 
pany against burglary or theft while mov- 
ing securities and money from its old to 
its new building. No protection existed, 
inasmuch as a release agreement was 
given to the surety company by trust 
company prior to the delivery of the pol- 
icy. Said release recited that the policy 
was loaned to trust company for advertis- 
ing purposes only. No premium was ever 
collected. However, the home office of the 
National Surety offered to pay reinsurance 
premiums to several companies, explaining 
that it would rather pay the unearned 
premium than lay under the charge of 
having received benefit of reinsurance and 
dodging payment.” 





New England Conference 

At the meeting of the New England 
Conference, Tepresenting the local 
agency associations of the New Eng- 
land states, held in Boston, August 28, 
plans were adopted for a general meet- 
ing of New England state associations 
to be held in Boston in the fall after 
the National meeting. This is intended 
to be a general round-up of New Eng- 
land associations, and addresses will 
be arranged for by officials of the Na- 
tional association and others prominent 
in the insurance business. The follow- 
ing delegates were present at the con- 
ference: 

Connecticut, E. S. Cowles, Hartford, 
C. L. McNeil, Torrington; Massachu- 
setts, F. S. Hamlin, Haverhill, Thomas 
Hilvert, Lynn; New Hampshire, L. C. 
Merrill, Concord; Rhode Island, Joseph 
G. Henshaw, Providence; Maine, H. N. 
Pinkham; Vermont, H. H. Hickok, Bur- 
lington. 





“If you want a thin ll d i 
{ode & eae iene is, ws ione hire some one 





MOTOR INSURANCE NEWS 
FORM INFORMATION BUREAU 


Automobile Protective & Information 
Bureau Organized by Chicago 
Fire and Marine Underwriters 


Representatives from over two-thirds 
of the companies writing automobile 
floater policies in Cook county met 
Wednesday morning to organize the 
Automobile Protective & Information 
Bureau. F. A. Meinel of the London 
& Lancashire was elected president, A. 
P. Nelson of the Ecomtavele’ Union 
vice-president, and Fred J. Sauter of 
the A. D. Baker Agency secretary- 
treasurer. John J. Gallagher of the 
Aetna, Charles Buresch of the Nord- 
Deutsche, F. H. Osborn of F. H. Os- 
born & Co., and James J. Powers of 
the Queen were elected directors. 

Will Exchange Information 

The bureau will have to do simply 
with the exchange of information, and 
is not concerned with the underwrit- 
ing, adjusting, rates or policies. Losses 
on automobile policies have been very 
heavy, particularly theft losses, and 
the evidence seems clear that organ- 
ized bands of automobile robbers are 
wogking, with well-equipped “fences,” 
so that machines can be changed so 
as to defy identification. The bureau 
will gather information regarding any 
sort of crooked loss, and in cases of 
theft, will be able to work to better 
advantage with the police departments. 
The practice now is for each com- 
pany to forward to chiefs of police data 
concerning stolen automobiles on 
which they are carrying the policies. 
This data will be forwarded to the 
bureau, and lists will be made up to be 
sent to the police. The notification 
should be more effective and will mean 
a saving in time and expense. This is 
only one instance of how the bureau 
can be made use of. 

Cars Hard to Identify 

The question of identification of au- 
tomobiles is bothering the companies 
a good deal. At present the automo- 
bile carries a factory number and an 
engine number. The factory number 
is usually on a brass tag which is 
tacked to the machine, and which can 
easily be removed with a pen knife. 
The engine number is cast into some 
part of the machine, but it is also a 
comparatively simple matter to alter 
or remove entirely this number, and 
substitute another. When these altera- 
tions are made, the factory inspectors 
themselves are unable to identify the 
machines. It has been suggested that 
the factories attach to some part of 
the machine some secret distinguish- 
ing mark, which is not known to any 
one outside the factory. This will 
probably be taken up with the Automo- 
bile Conference, in order that an at- 
tempt may be made to get the auto- 
mobile manufacturers to cooperate. 

Copies of the proceedings have been 
sent to all companies writing automo- 
bile floaters, and it is expected that 
every company will cooperate. An 
initiation fee of $50 per company is 
charged. 

NEW COLLISION RATES 

The new automobile collision man- 
uals, with 1913 rates for collision and 
property damage, have been completed 
by the Automobile Conference and will 
be distributed shortly. 


CONFLAGRATION HAZARD 


Early in the history of automobile in- 
surance a conflagration hazard developed. 
The gathering of many machines in big 
garages threatened companies writing the 
business extensively with many losses in 
one fire. A few companies did receive big 
blows in such catastrophies and some un- 
derwriters endeavored to eliminate the 
danger by insuring only a _ few cars 
usually kept in one garage. It was im- 
possible, however, to keep track of in- 
sured machines, as owners changed about 
from garage to garage and touring of 
different cities became popular. This 
scheme failed and now the danger, which 





has been greatly lessened through im- 
provement in the construction and main- 
tenance of garages, is cared for by many 
companies through automatic reinsurance. 
There are several fleets of automobile 
writing companies and the individuals in 
these fleets carry a portion of every line 
assumed by each individual company. A 
number of companies not thus associated 
have automatic reinsurance contracts. 


PORDS TO HAVE NUMBERS 

There have been more theft losses on 
Ford machines than on any other class. 
The principal reason is no doubt that 
there are more Fords than any other one 
make of automobile. There are two other 
reasons—nearly anyone can operate a 
Ford and auto thieves stand less chance 
of detection because all are alike and 
there is practically no chance of identi- 
fying one from another. Some of the 
automobile writing companies took this 
matter up with the makers and have re- 
ceived assurances that hereafter Ford 
machines will bear some number or other 
similar mark of identification. 





Illinois Agency Appointments 
State of Ill—John E. White, Sandwich. 
Jefferson—H. H. Cleaveland, Rock Island. 
London—A. L. Richardson, Lincoln; J. T. 

Peterson, Geneva. 
Lon. & Lan.—N. C. Darnell, Brookfield. 
Milw. Mech.—J. M. Jones, Kewanee; J. 
White, Sandwich. 
N. W. Natl.—Twinning & Walker, Maywood. 
Natl. Cas.—M. C. Ward, Sterling. 
Natl. Union—J. J. MacDonald, Chicago. 
Northern, Eng.—C. S. McKamy & Co., Rob- 
inson; J. W. Dunn, Marshall. 
Pelican—W. L. Raef & Co., Newton. 
Rhode Island—Stewart & Ryman, Effingham. 
Reliance—G. R. Flint, Murphysboro; G. E. 
Tester, Litchfield; A. G. Huling, La Salle. 


Sun, Eng.—J. E. Brook, Antioch; John Rein- 
ecke, Carlinville; S. I. Vanderpoorten, Gil- 
man; E. A. Silfies, Martinton; J. Jones, 
St. Anne. 


Standard Acci.—S. I. Cook, Rantoul. 
Sterling—B. S. and J. A. Smith, Oblong. 
Security, Ct.—R. J. Potts and Rea & Tester, 
Litchfield; G. E. Brown, Roscoe. 
Allemannia—E. D. Riddle, Le Roy; J. C. 
H. Read, Moline; Gen. U. S. Carey, Robinson; 


a alvin, Champaign; E. A. Rice, Litch- 
eld. 

Atlas—J. M. Pratt, Cambridge. 

American, N. J.—lI . Lehky, Algonquin; 
S. F. Schroder, Chicago; W. Silkwood, 
Christopher; E, . Johnston, Jacksonville; 
Frank Lockett, McLeansboro; J. W. McGhee, 


Thompsonville. 

Cent. Amer.—H. L. Bozeman, Carmi; J. D. 
Birky, Hopedale; S. H. Bowman, Jerseyville; 
H. M. Janney, Marshall; John Kirby, Monti- 
cello. 

Agricultural—Marion L. Nelson, Olney; James 
Haines, Pekin. 

Amer. Union—E. L. Thomson, Grays Lake. 

Boston—W. S. Webster, Nokomis. 

Concordia—Fred Smith, Lyons; Albert Clau- 
sen, Maywood; O. A, Eames and J. W. Watson, 
Chicago. 

California—G. J. Bartelt, Woodstock. 

Commerce, D. C.—A. G. Abney, Harrisburg; 
Mary D. Plummer, Aurora; J. F. Geddes, Dan- 
ville; C. A. Harris & Co., Champaign; C. Hills, 
Pana; J. H. Judy, Bloomington; Richard Latham, 
Lincoln; S. B. McNeill, Murphysboro; E. J. 





_Cent. Union—V. P. Dunkelberg, Pekin; Jacob 
Kitz, West Hammond; F. J. Holt, Blue Island; 
G. H. Bohner, Oregon; A. G. Huling, La Salle; 
C. B. Merwin, Joliet; J. M. Stokes, Kankakee. 

Connecticut—Martha A. Furlong, Ridgeland; 
J. E. White, Sandwich; Connole Bros., Madi- 
son; G. B. Stein, Mt. Carmel; Dighton & 
Hetteshee, Seymour. 

Cent. Natl—Belle M. Hanney, Spring Valley. 
Scarborough, Shelbyville; C. N. Stoll. Joliet; 
J. H. Wallace, Moline; W. R. Davis, Tuscola. 

Continental—G. E, Sanford, Round Lake; A. 

. Ross, Walnut; Martin Jakle, Effingham, 

Caledonian—Lewis & Aikman, Marion. 

Commerce—F. C. Hamlin, East St. Louis. 

Fire Assn.—C. W. McMillen, Paw Paw; E. 
C. Vandagrift, Bradley; C. R. Davis, Minooka; 
D. G, hite, Grays Lake. 

Fid.-Phenix—S. E. King, Allendale; W. L. 
Leech, Amboy; T. H. Welch, Blandinsville; O. 
A. Lundquist & Co., Cuyler; Sexton & Co., E. 
St. Louis; F. C. Voisinet, Logan Square; J. C. 
Olive, New Douglas; De Lap & Spence, Norris 
City; Nirison & Nartzik, Palmer Square; G. H. 
Kracke, Crete; H. J. Evers, Forreston; M. L. 
Totten, Garden Prairie; W. H. Kugler, Harmon; 
Bender & Clark, Herrick; F. A. Mathers, N. 
Henderson; M. G. Wirsing, Orangeville; L. A. 
Bartholomew, Rockefeller; Saunders & Parrish, 
Seaton; E. C. Thorp, Winslow; Norman Camp- 
bell, Coal City; E. J. Quinn, Palmer; A. G. 
Ross, Walnut; Martin Jakle, Effingham. 

Franklin, Pa.—E. C. Thorp, Winslow; A. J. 
Lamarre, Bourbonnais; John Reinecke, Carter- 
ville; M. J. Richmond, Coulterville; D. E, 
Aylward, Livingston; D. J. Holmes, Rochelle; 
J. W. Kellem, Winchester. 

Firemen’s, N. J.—J. M. Jones, ‘Kewanee. 

Gran. State—A. W. Vercor, Highland Park; 
L. J. Penner, Lake View; W. S. Williams, 
Evanston; K, Chamski & Co., So. Chicago. 

Germania—T. A. Baker, Bunker Hill. 

General—C. R. Chamberlin, Rock Island. 


Ham.-Brem.—Fannie R. Morris, Metropolis; 
Thornton & Shere, Oblong. 
Ill, Mut. Fire Und.—C, H. Stewart, Mon- 


mouth. 
State of Ill.—J. W. Hubble, Rockford. 
Jefferson—J. P. Royse, Danville. 
L. & L. & G., N. Y.—Safety Ins. Agency, 
— Island, 


& L. & G., Eng.—Rogers & Rollo, Chicago; 

J. L. Carlton, North Edgewater; A. H. Hix, 

Martinsville; B. H. Miller, Libertyville; W. E. 

gl Farmington; L. A, Williams, Carrier 
ills. 

Mich, F. & M.—C, R. Johnson, Rockford. 

Mil. Mech.—J. L. Hopkins, Hebron. 

Mech, & Traders—N. M. Youndt, Belvidere; 
Wochner & Co., Springfield. 

National, Ct.—L. F. Good & Son, Neoga; H. 
C. Moore, Grand Chain; W. F. Babcock, Dan- 
forth; C. D. Williams & Hennessey, Chicago; 
Mrs. F. B. Perkins, Belvidere. 

Northern, Eng.—A. G. Vaughan, Mansfield; 
J. W. Cherry, Palmyra. 

N. B. & M., Eng.—D. C. Robbins, Stillman 
Valley; M. A. Furlong, Oak Park, 

Natl. Union—Herman Melms and Gustave 
Melms, Chicago; M. L. Sniff and T. J. Kelly, 
Princeville. 

Northern, N. Y.—C. H. Bucher, Chicago. 

North River—R. J. N. Johnson, Tuscola; R. 
B. Rossustiel & Co., Freeport. 

Nord-Deutsche—J. G. Woodberry, Rock Island, 

Ohio Farmers—H. J. Offermann, Joliet; W. 
B. Sheriff, Paris; J. H. Cloutier, Hiram Sher- 
man, W. J. Roberts, John M. Kane and Lewis 
C. Denmark, Chicago; Peter Gustave, Wood- 
stock; Frank L. Thomas, Elgin; Horace John- 
son, Harvard; Robert E. Duvall, Belleville. 





Talks on Fire Prevention 


BY 0. M. THURBER 


Mr. INSURANCE MAN: 

_ Are you one of many who are pass- 
ing up an opportunity that is worth 
many, many dollars to you in money 
value and an educational value that is 
very hard to estimate? In other words 
are you receiving a monthly visit from 
the great national education fire pre- 
vention journal FIRE PROTEC- 
TION? 

FIRE PROTECTION, as an educa- 
tional journal, is in a field of its own. 
There are a number of periodicals cov- 
ering some phase of the fire fighting, 
prevention and protection subjects. 
They are trade journals and are all 
good on the certain subjects they 
cover, FIRE PROTECTION is dif- 
ferent. FIRE PROTECTION covers 
the fire fighting, fire protection and fire 
prevention field from every standpoint 
and taking up every phase of these 
questions of national importance. 
FIRE PROTECTION does not stop 
with the live news, but each depart- 
ment is one of education, handled by 
experts and written in a way that any- 
one who can read the English language 
can thoroughly understand every point 
and problem presented. 


The “Why” of the Fight 


FIRE PROTECTION does what no 
other publication has yet attempted: 
It covers from the practical business 
standpoint the entire subject of FIRE 
AS A HAZARD. It is conveniently 
arranged so that any subject one wishes 
to find can be instantly located under 
its special department. 

Every insurance man, be he officer, 
manager, state, special or local agent 
or broker, is in need of just such a 
publication as FIRE PREVENTION, 
A careful reading and study of each 
issue will make a more valuable insur- 
ance man of anyone. They will give 
you knowledge to be used in your busi- 
ness and to meet the questions and 
problems that are confronting you 
every day in your community and 
among your customers. 

Why not send for a sample copy of 
FIRE PROTECTION today and 
prove for yourself that what we say 
in regard to the publication is true, 
Or if you have already seen a copy 
and have overlooked subscribing, send 
in that subscription today. $2.00 per 
year, or $1.50 if you are a subscriber 
to The Western Underwriter. 

ADDRESS FIRE PROTECTION 


Chicago, Cincinnati, New York, 
Insurance Exchange. Johnson Building. 100 William Street 
Minneapolis, Kansas City, 


15 N. Fourth Street. 


National Reserve Bank Building. 
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SECURITY MUTUAL LIFE 

Tue crusade against the Security 
Mutvat Lire of New York engineered 
by some of its former general agents 
and some policyholders they have been 
successful in interesting illustrates one 
of the weaknesses of the mutual prin- 
ciple in life insurance. At the same 
time we are a believer in the mutual 
system as one of the splendid avenues 
for life insurance service, and even in 
such cases as this we believe that they 
can be successfully handled. 

Generally speaking, agents and pol- 
icyholders should not attempt to bring 
about a change in the management of 
a mutual company unless there are 
grave abuses in trust or unusual incom- 
petency. This does not appear to be 
the case with the Securrry Murtvat, a 
conclusion reached by us after careful 
investigation. The management has 
had before it some serious problems to 
work out. It was confronted with ob- 
stacles that were bewildering but we 
believe the officers and directors have 
done as well as any set of men could 
and they deserve praise for it. 

The present management is branded 
as “cold-blooded” and “unsympathetic” 
but it would appear that the company 
is being handled more conservatively 
and with a higher regard for the pol- 
icyholders than ever before. 

We know but little of the merits of 
the case that Witt1AM Boswe tt, former 
manager at Cincinnati has against the 
company for damages under his old 
contract. It may be a meritorious case 
but we belicve that Mr. Boswett is 
making a mistake in identifying him- 
self with this crusade, especially while 
his suit is pending. Mr. Boswe.t’s 
motives may be the best but his action 
leaves the way open for them to be 
misinterpreted. We are of the opinion 
that the case should be tried solely on 
its merits. We have the highest per- 
sonal regard for Mr. Boswett but in 
the present movement we are not in 
sympathy with him. 

Cuartes M. Turner, former president 
of the company, who it is said, the in- 
surgents are endeavoring to restore to 
his former position was compensated 
in full for his services and the termina- 
tion of his contract. Mr, TurNeER even 
though he be desirable in other ways 
to again take up the onerous duties of 
president, is in our mind, physically in- 
capacitated to hold the place. We do 
not believe that in many respects Mr. 








Turner’s administration can be com- 
mended. The insurance commissioners 
of many states would not look with 
favor on restoring Mr. Turner to 
power. We certainly protest against 
any movement looking toward such an 
end. 

While THe Western UNDERWRITER 
would very earnestly favor the decapi- 
tation of officers that do not appreciate 
their trust, that are incapable, incom- 
petent or dishonest, yet in the present 
insurrection movement, we do not be- 
lieve that those back of it, have con- 
sidered as they should the real inter- 
ests of the policyholders, and we see 
nothing in the recent career of the Sr- 
curity Mutuat that calls for a change 
in the directorate or official personnel. 

Tue Western UNvERwRITER is a friend 
of the mutual system of life insurance, 
and as such it feels a responsibility to 
express its opinion where a change in 
any of the standard mutual companies 
is being agitated. It will pursue this 
course when occasion arises. It does 
not believe that any condition presents 
iteslf for a movement against the Se- 
curity Mutuat. If there are features 
that policyholders feel need remedying 
we are certain they will receive con- 
siderate hearing. We are confident 
that the management has nothing to 
hide and is willing to take up with any 
policyholder any question that may 
arise in his mind. 





LOCAL AGENTS’ PROGRAM 


Tue Nationat Association oF LocAL 
Frre INsurANCE AGENTS has a most ex- 
cellent committee this year to prepare the 
program for the annual meeting at At- 
lanta, Ga. C. F. Hicprern of Freeport, 
Ill, who has performed most faithful and 
intelligent service as chairman of the 
committee on uniform blanks is head 
of the program committee. 

It appears to us that the coming con- 
vention can be made one of live and prac- 
tical interest by the discussion of ques- 
tions that are in the minds of the local 
agents today. Every man who will attend 
the convention has some views that he 
has formed by being in contact with his 
daily work and its influences. He should 
express them at the convention. There 
should be a fine symposium of local 
agency opinion. Just take a few sub- 
jects that occur to us off-hand: “Trust 
Lines and Overhead Writing,” “Agents’ 
Expirations,” “State Rating Laws,” 
“Agency Qualifications,” “Methods of 
Compensation,” “Underwriters Agencies,” 
“Banks and Trust Companies as Agents,” 
and so on. 

Why not write to Chairman H1iLprerH 
and tell him you are interested in some 
special phase of the business. Say to him 
that you desire to be heard and have a 
place assigned in the discussion. It would 
inject life into the proceedings to have 
many locals in a concise way give expres- 
sion to their views. It would be a many- 
sided convention. It would be a helpful 
meeting. 





It is reported that the Missouri hear- 
ing on tornado rates was a windy and 
stormy session. 





One underwriter recently said that a 
farm was a farm, from his point of 
view. Others seem to think that a 


farm is a fire nowadays. 








Personal Side of the 
Insurance Business 


Manager Henry Clay Eddy of the 
Commercial Union of England, Com- 
mercial Union of New York, Palatine 
and Union of England, in the west, is 
about to offer a large prize for a new 
primary color. Colonel Eddy, in a way, 
is in extreme difficulty. He has ex- 
hausted the primary and secondary col- 
ors for the various supplies of the two 
Commercial Unions and Palatine in or- 
der that they may be more readily de- 
tected. But now comes the Union of 
England” under his jurisdiction and 
there are no more colors for its sup- 
plies. Manager Eddy states that it will 
be very necessary for it to have its 
distinctive color. He has had experts 
examining the rainbow and the pris- 
matic effects of sunbeams but has as yet 
been given no encouragement that a 
new color can be extracted. Hence he 
feels called on to open the contest to 
the general public and is now consult- 
ing with the home office as to the 
amount of the prize. 

Another rule put into effect in the 
Commercial Union office is that em- 
ployes must be examined as to their 
ability to appreciate color and detect 
the various tones. No one with defec- 
tive color vision will be employed. 
Colonel Eddy is having made for him- 
self a waistcoat in which will be weaved 
the various colors used by the Com- 
mercial Union flotilla for its supplies, 
and he hopes to have it completed so 
that he can appear with it on the “board 
walk” at Atlantic City at the time of 
the union meeting. 

T. T. Armstrong, former Iowa state 
agent of the Home (Fire) of New 
York, who since June, 1907, has been 
manager of the Reliance Life at Cin- 
cinnati, died suddenly at his office a 
few days ago of heart trouble. After 
leaving the fire business he was made 
general agent of the Pactific Mutual 
Life at Cincinnati. 





M. M. Hawxhurst, Michigan state 
agent of the Niagara, who is chairman 
of the committee which is arranging 
for the picnic of the Michigan pond 
of the Blue Goose in the latter part 
of September, probably will be absent 
from the scene. With a number of 
other field men who are vacationing at 
Mullett Lake, near Cheboygan, he was 
playing a game of baseball a few days 
ago and in a desperate endeavor to 
emulate a noted individual yclept 
Tyrus Raymond Cobb, and steal home, 
he fractured the small bone of one 
of his legs. It is now in a plaster 
cast and likely to remain so for some 
time. 

James M. Newburger of Newburger 
& Co., local agents at 1766 Insurance 
Exchange, Chicago, entertained a small 
party at a very elaborate affair at his 
apartment, 4612 Michigan avenue, last 
Friday evening. The total cost of-the 
function was $4,100. In a way the 
event resembled the case of the man 
who entertained an angel unawares. 
Mr. Newburger was unaware until La- 
bor Day that he had acted as mine host, 
but his guests were far from being 
angels. They were polished gentle- 
men with taking ways and made them- 
selves very much at ease. They were 
so smooth and so taking that Mr. New- 
burger is minus $1,500 worth of mono- 
grammed silverware, $1,600 worth of 
furs and $1,000 worth of jewelry. He 
and his wife had gone to Saugutuck, 
Mich., for a few days and on return- 
ing home Monday discovered that their 
apartment. had been burglarized. They 
learned that the place had been ablaze 
with lights all Friday night and other 
families living in the building thought 
Mr. and Mrs. Newburger had returned 
home with friends and were entertain- 
ing. The invaders had gone through 
the entire place, turned things topsy 








turvy, appropriated all that was easy 
to carry and wound up with a feast 
from the refrigerator shelves. The po- 
lice department and a private detective 
agency are both working on the case. 


John A. Copeland has just been ap- 
pointed deputy insurance commis- 
sioner of Georgia. The new Georgia 
law requires that the deputy must pos- 
sess actuarial knowledge. Mr. Cope- 
land, a native Georgian, graduated with 
the degree of A. B. from the Univer- 
sity of Georgia in 1905. He worked 
for a short time in the office of the 
State Mutual Life of Rome, Ga., but 
soon accepted a position in the actu- 
arial department of the South At- 
lantic Life of Richmond, Va. He later 
returned to the State Mutual Life of 
Rome, Ga., as its actuary but resigned 
in 1909 to open an office in Montgom- 
ery, Ala., as an independent consult- 
ing actuary. He followed this latter 
line of work until he became the ac- 
tuary of the Georgia Life of Macon, 
last year, which position -he now re- 
signs in accepting that of deputy in- 
surance commissioner. 


Anyone who thinks W. G. Albright, 
Illinois state agent for. the Connecticut 
Fire, is approaching the age at which 
men are called old-timers, has another 
guess coming. There’s nothing like 
that in his family. His father lived to 
be nearly 89 and his mother, who is 
now 90, is far from feeling her age. 
Mr. Albright visited her over the glo- 
rious fourth and on the Friday fol- 
lowing took her for a twenty mile ride 
in a surrey. That would have been too 
much for many a woman of much less 
her age, but the very next day he took 
her on a sixty mile motor trip. They 
went from her home at Fort Madison, 
Iowa, to Keokuk, and looked over the 
$26,000,000 power dam that is being 
put across the Mississippi river at that 
point. She stood the trip very well 
and the next day attended church, as is 
her custom. 





How It Happened 
Manner in Which Leading 
Men Entered Fire Insurance 








W. H. Stevens, President, Agricultural 
After sandbagging the dean of a little 
college which I attended on account of 
the prfte and getting an A. B. in 1880, 
I built fires, swept floors and read very 
dull books in a law office for two years. 
Growing poorer and more “peeved” daily, 
I worked my pull with the Agricultural 
and got a job at $800 per, which certainly 
looked good to me. I’ve held on hard ever 
since because I never had another open- 
ing. I never was a local or special 
agent and entered the business through 
the parlor windows. My underwriting 
consisted of handling dailies from Balti- 
more and San Francisco. When those 
cities burned I turned my attention to 
Poor’s and Moody’s Manuals. I am now 
expected to leave the company’s real un- 
derwriters alone and never to interfere 
with our good field men, who get us good 
agents, who in turn give us good busi- 
ness. Of course I’m expected to “pray 
with the pious and drink with the dry”; 
SO, equally, of course, I like my job. 
But I haven’t anything to say that’s 
fit to print. 

. a 


A. B. Monroe, assistant manager, 

—I had been in this country onlk gem 
years, having come here from Scotland, 
locating in Philadelphia. I had secured a 
position but was taken sick and had to 
give it up. A friend of mine, in 1883, told 
me there was a position open in the home 
office of the Franklin of Philadelphia. I 
had had no experience with an insurance 
company, but called on President Robert- 
son in connection with the position. He 
did not give me any encouragement, but 
told me that he would consider my appli- 
cation. As I was going out of the door of 
his office, I met William H. Lyon, who 
was bookkeeper in the office. Mr. Lyon 
later became state agent of the National 
of Hartford in Illinois and Indiana. rie 
had overheard the conversation and being 
a Scotchman himself, knew that I hailed 
from his country owing to the burr on my 
tongue. I presume that he felt a frater- 
nal feeling for me and asked me to wait 
a while. He stepped up to President Rob- 
ertson and said something to him which 
led to the president recalling me and em- 
ploying me in his office as abstracter. 
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PEORIA LIFE’S MEETING 
AGENCY CONVENTION IS HELD 





Producers of the Company Gather at 
the Home Office—Excellent 
Program Carried Out 





The Peoria Life agents’ convention 
met in Peoria, Ill., Aug. 30-31. The meet- 
ing was very successful from start to 
finish, The banquet ‘at the Creve 
Coeur Club Friday evening and the 
steamboat ride up the Illinois river 
Saturday afternoon were features of 
the meeting which were thoroughly 
enjoyed. — : = 

Beginning Friday morning with an 
address of welcome by E. Wood- 
ruff, mayor of the city and assistant 
treasurer of the Peoria Life, the agents 
were soon made“to feel at home. Ina 
fitting manner, John W. Aiton, the “tall 
sycamore of southern Illinois,” re- 
sponded to the address of welcome. 

While Vice-President May presided 
at the convention meetings, they were 
truly agents’ meetings and the agents 
fully discussed the questions which 
arose. President Van Fleet, Secretary 
O. B. Wysong, and Superintendent of 
Agents Loucks were in attendance and 
emphasized the good work and success 
the agents have been making the past 
year. Superintendent Loucks has or- 
ganized a splendid field force in Iowa 
during the past month. He told the 
men he was very proud of them and 
the work they have done in Illinois, 
Iowa, Kansas and Michigan. 

Pattison and May Speak 

Actuary Pattison spoke upon some 
features of the policies now being writ- 
ten. Vice-President May spoke at 
length upon the value of a good agency 
force and said the growth of the com- 
pany the past year was due to the right 
kind of enthusiasm which has been in- 
stilled into the men. “ 

The following program was carried 
out during the sessions Friday: 

Address of welcome—Hon. E. N. Wood- 
ruff, mayor city of Peoria and assistant 
treasurer Peoria Life. 

Response to address of welcome—John 
W. Aiton. 

Remarks by officers. 

The Western Company, Why the Best, 
H. L. Goodrow. 

The Opportunity of the Life Insurance 
Salesman as Compared to that of the 
Commercial Salesman, H. A. Thompson. 
The Wealthy Man—Why He Needs Life 
Insurance, J. T. Wil —. 

Questions and answe 

Why the G. P. A. Policy Is the Best 
on the Market, C. B. Rowley. 

What Is the Copectuatty ‘of the Childs 
Increasing Policy? N. E. King. 

How to close an Illinois Tatiner with a 
wife and five small children, who owns a 
320 acre farm and who says he don’t 
need insurance (the wife and mother- 
in-law also af he shan’t take a policy), 
J. H. Ritche 

Getting the Settlement and Disposing 
of Notes, T. N. Childs. 

The Total Disability Clause—its worth 
to the policyholder, L. M. Armstrong. 

Prizes Were Awarded 

The papers were all good and many 
of them showed the splendid ability 
which is manifest in the agency force of 
the company. At the-afternoon session 
the prizes which had been won were pre- 
sented by 9 en of Agents 
Loucks—$100 in gold to T. N. Childs of 
Princeton, Ill, and a solid gold watch to 
GS sw. Rowley ‘of Peoria. Many questions 
of importance were discussed under 
“Questions and Answers” by Messrs. Gib- 
son, Anderson, Ritchey, Aiton, Childs, 
Thompson, Rowley, Gaumer, Lockhart, 
Maggart, Holly, President Van Fleet, 
Superintendent of Agents Loucks. Actu- 
ary Pattison closed this part of the ses- 
sion with an excellent talk upon the 
various subjects under discussion. 

Banquet 

There were about 110 agents and guests 

at the banquet held at the Creve Coeur 





Club. The following program was car- 
ried out at the banquet: 
W. Van Fleet, Toastmaster. 
Invocation, Rev. Clay F. Gaumer, Al- 
vin, Ill. 
Life Insurance Salesmanship, John E. 
Keene, general agent Aetna Life. 


Insurance Men as Progressives, Hon. 
Claude U. Stone, congressman 
Our Company at ome, Hon. E. N. 


Woodruff, mayor of Peoria. 

The North and the South, P. D. Gold, 
Jr., Greensboro, N. C., president Ameri- 
can Life Convention. 

The address by John E. Keene, general 
agent in Illinois and Indiana for the 
Aetna Life, was a most able one and he 
impressed the idea upon the men that no 
true salesman need to be ashamed of his 
business as a life insurance agent and 
that in these days a man must be true; 
must be honest, must be full of enthusi- 
asm and know his business thoroughly. 

Speeches Were Excellent 

Congressman Claude U. Stone showed 
conclusively that insurance men were 
progressive in getting behind and help- 
ing fight the diseases which are preying 
upon humanity. 

Hon. E. N. Woodruff, mayor of the city 
and assistant treasurer of the company, 
spoke at length upon his subject and pre- 
dicted that in the near future the busi- 
ness men of Peoria would realize that 
they had in their midst an institution 
which would add more to humanity than 
any other business in the city. 

P. D. Gold, Jr., president of the Ameri- 
can Life Convention and vice-president of 
the Jefferson Standard Life of Greens- 
boro, N. C., made a splendid address 
elaborated upon the possibilities of life 
insurance business, especially from the 
salesman standpoint. 

Toastmaster Van Fleet called for short 
talks and Vice-President Emmet C. May, 
O. B. Wysong, secretary and treasurer, 
John H. Hungate, chairman of the board 
of directors, D. F. Richman, secretary of 
the American Assurance of Philadelphia, 
Cc. U. Collins, chairman of the Association 
of Commerce, J. W. McDowell, president 
of the Creve Coeur Club, Henry Ullrich, 
banker, responded. 

The convention was closed Saturday 
with a boat ride up the river on the 
steamer “David Swain” with about 100 
agents and their wives as guests of the 
company. 


To Enjoin Woodmen 


Suit has been instituted at Spring- 
field, Ill., seeking an injunction to re- 
strain the head camp of the Modern 
Woodmen of America from putting 
into effect the new and higher rates. 
The complaint asserts the increase is 
an impairment of contract, that the 
officers have acted without charter au- 
rgd and that the raise is unreason- 
able. 








Ask “Big Guns” to Speak 

Columbus, Ohio, Sept. 3.—The next 
meeting of the Columbus Life Under- 
writers Association will be held the 
third week in October upon the return 
of the local delegates from Memphis. 
Some one or two of the “big guns” of 
the convention will be asked to stop 
off in Columbus and address the mem- 
bers. A banquet will precede the 
speaking. 





Scranton Life’s Activity 

At a meeting of the directors of the 
Scranton Life the usual semi-annual di- 
vidend of 3% percent was declared 
on the capital stock of the company. 
From the time of its change from a 
mutual to a stock company semi-annual 
dividends of 3 percent were paid until 
Sept. 1, 1910, after which time it has 
been a 7 percent stock. 

The Scranton Life is conducting ne- 
gotiations for a building site on which 
to erect a modern twelve story home 
office building, at Scranton, Pa. The 
company was five years old August 20. 


Cc. C. .Buckpitt, superintendent of 
agencies for the Northwestern Mutual 
Life at Buffalo, N. Y., has become general 
agent there for the Union Central Life. 
He succeeds W. F. Wright, who con- 
tinues with the company in another ca- 
pacity. 
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United States Annuity and 


Life Insurance Company 
Chicago, Illinois 


Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. Liberal policies, 
dividends, good commissions, first and renewal. 


Write 


William T. Smith, Secretary 


Home Office - - . - - - McCormick Building 
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Founded 1868 
National Life Insurance Company 


OF THE 


United States of America 


ALBERT M. JOHNSON, Prest. 
HOME OFFICE 
National Life Bldg., Chicago 


The Company that Gives Agents Every Consideration 


Honorable and Industrious Men, with or without experience 
in Life Insurance, are selected as Field Representatives for 
this Company. There are few companies as substantial and 
none with more desirable contracts for the right men. Our 
Policy contracts are the most attractive issued. Address 


communications to 
ROBERT D. LAY, Secretary. 


Chicago’s Oldest and Strongest Company 




















| Hotel Ia Salle tgs 









y ERNEST J. STEVENS, Manager LaSalle at Madison Street, Chicago 









Room with detached bath 
Room with private bath « «= « 


TWO PERSONS 








All rooms at $5 or more are the same price 
for one or two persons, 

Hotel LaSalle gives more for the 

you pay than any other hotel in 




















CENTRAL LIFE INSURANCE CO. OF ILLINOIS 





OTTAWA, ILLINOIS 








$7,250,000 OF ILLINOIS BUSINESS. $1,057,000 NET GAIN FIRST SIX MONTHS OF 1912. 








GOOD MEN WANTED. 
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WOMEN AS LIFE AGENTS 
ADDRESS TO EQUITABLE MEN 


Miss Ada C. Sweet of New York Com- 
pany Talks at Banquet of Iowa 
re Company Agents 


Miss Ada C. Sweet, manager of the 
women’s department of the Equitable 
Life of New York at Chicago, told the 
Exuitable Life of lowa agents, in an- 
nual convention in Chicago last week, 
about the place of women in life in- 
surance, She was one of the principal 
speakers at the annual banquet and her 
address was exceptionally interesting. 
It went thoroughly into the subject, 
taking up the field that is open for 
women as agents, and discussing the 
possibilities of women as solicitors. 
Her conclusions are those cf a woman 
who has been in field work for some- 
thing over a year and has studied the 
proposition from all angles. 

Many Women Prospecis 

In part she said: 


The entrance of women into the busi- 
ness world was naturally followed by 
their insuring their lives. Women have 
always done fully half of the rough hard 
labor of the world. It is only within the 
last half century that they have largely 
taken upon themselves the responsibility 
of managing business and come into the 
professions and occupations where man- 
ual labor is not their entire program 
day after day. Women are now engaged 
in practically all occupations. Among the 
5,000,000 or 6,000,000 girls and women 
who are employed in various gainful oc- 
cupations in the United States, millions 
are factory hands or workers indoors or 
out of doors, receiving a small wage 
hardly sufficient to permit them to live. 
The time is fast coming when these will 
be protected by group insurance along 
with the men. But where there are mil- 
lions of factory and mill and farm la- 
borers among women, there are thousands 
of women in the professions and in vari- 
ous branches of well paid occupations and 
enterprises. These women all need life 
insurance and the insurance people have 
only lately become alive to the exist- 
ence of this large field of “prospects.” 


Where to Find Them 

The woman of large means who is car- 
rying on a business enterprise has, of 
course, the same need for insurance that 
such a man of business has. The same 
is true of the woman who has a family 
of children dependent upon her, or other 
dependents. When it comes to self sup- 
porting women, and those who have no 
large fortunes, no very large incomes, 
who have nothing, indeed, but their earn- 
ings, life insurance is most important. 
Take a list like this: Artists, musicians, 
florists, workers in the handcrafts, de- 
signers, house decorators, caterers, sing- 
ers, actresses, photographers, the great 
army of school teachers—300,000 and 
more—literary women, newspaper writers, 
office workers, clerks, managers and sten- 
ographers—trained nurses, saleswomen, 
buyers of women’s apparel and managers 
of stores, shops and restaurants. Does 
it not appeal to you? 

Policies Must Be Fitted 


i can buy my groceries and general 
household supplies at a grocery kept by a 
woman, and my clothing from a big store 
owned and managed by a woman, or have 
my gowns and hats made by a woman. I 
can eat at any one of two dozen restau- 
rants in the “loop” run by women, I can 
rent my house of a woman real estate 
agent, have a woman lawyer try my law- 
suits, a woman life insurance agent in- 
sure my life, a woman dentist care for 
my teeth, a woman physician when I am 
ill, and if I have to go to a hospital, one 
of the best and largest here is superin- 
tended and managed by a woman. Even 
if I die, a woman undertaker and funeral 
director, and a woman who is an or- 
dained minister will both be available to 
preside at the farewell exercises of my 
earthly existence. These women of busi- 
ness and of the professions are candi- 
dates for life insurance, every one of 
them. The self supporting woman should 
early take an endowment policy and con- 
vert the proceeds into an annuity to as- 
sure a comfortable support when she be- 
gins to travel down the western slope. 
An endowment policy, when it matures, 
can be used to build a home for a woman 








STOCK SALESMEN 
a oat tastes, 
The International Security 


Company of America 
Forks, N. D. 


who in all her years of work has never 
had her own home. Some women take 
this form of insurance to provide an edu- 
cational fund for their children—choos- 
ing the ten or fifteen-year policies in 
order to have the money in when the edu- 
cational demands become expensive. Most 
self supporting women have others de- 
pendent upon them anyway. 
Economical, Not Provident 

The habit of saving is one of the great 
benefits which life insurance fosters. This 
is a schooling that women need. Even 
the young woman who receives an allow- 
ance from her father or mother can estab- 
lish the saving habit by investing a small 
part of her money in life insurance. If 
she marries, it will protect her children. 
If she remains unmarried, it will provide 
for her declining years. Women are nat- 
urally economical. But I do not think 
women are provident, if we may take a 
distinction between the economical and 
the provident; they save almost automat- 
ically, but do not know how to look out 
for the future. Men have done that for 
them for ages and they cannot suddenly 
stand alone in the world of finance and 
make wise investments by a sort of in- 
spiration. So, when a woman goes to in- 
vest her inherited or slowly earned money, 
she often “plunges” and loses. Life in- 
surance is a safe, sane, conservative in- 
vestment for women. 

Need for Women Agents 

But women must be shown what life in- 
surance really is. Most women are really 
“Missourians.” They are waiting for the 
right insurance agent to come along and 
teach the required lesson. So it is begin- 
ning to be thought that it takes women 
to bring the matter of insurance before 
each member of our large army of pro- 
gressive women. It seems important in 
bringing women to a full realization of 
the benefits of life insurance, to have the 
assistance of women agents who are fully 
qualified to explain those benefits. There 
has to be a great deal of pioneer work 
done. Enterprising men among life insur- 
ance agents have generally written life 
insurance for very rich women, but they 
have not very largely taken account of 
women with modern incomes. Here is 
really a great field for women’s work. It 
is an inspiring work to the altruistic 
heart and the constructive mind, but it 
is sometimes a difficult task to reach suc- 
cessfully this class. It takes patience, 
thought, intelligent and active, consistent 
work to accomplish much. The agent 
who undertakes such work has got to be 
especially fitted by nature, education and 
training in order to carry on her busi- 
ness successfully. She must use tact. 
She must know how to get other women 
interested. She must not assume superior 
wisdom, yet at the same time she must 
be able to convince each woman prospect 
that she knows the insurance business 
and has something of great importance 
and advantage to bring before her. 

Write Both Sexes 

At first, women agents insured the lives 
of men almost exclusively. At present 
the woman life insurance agent usually 
works among men as Well as women and 
with some individuals success is as great 
with one sex as with the other. There 
are still women who write insurance al- 
most entirely among men and also a few 
women who write exclusively among 
women. This is a matter of temperament 
on what we may call “natural selection.” 
There is no calling in the world where in- 
dividuality counts more strongly than in 
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Coin Your Hours 
InitoGold Dollars 


HAVE YOU INVESTIGATED 
THE LAFAYETTE LIFE 


q Now is the time for agents to get advantage of our superior 
Copyright Agents Service Bond Contract—something new and pro- 
fitable for the Field Worker. 


@ No other company can sell our Monthly Pension Copyrighted 
Bond to the assured—The Best in Life Insurance. 


q Good Agency Contracts and Good Policy Contracts=$ $ $ $. 
Get a few. 


$ 
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Address BERTRAM DAY, President 


Lafayette - - - Indiana 
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The Cleveland Life Insurance Company 


has quite the best financial and business backing of any of 
‘the younger companies organized in recent years. AGENTS 
IN SELECTING A COMPANY should carefully study the 
principles back of the management and the character of the 
men who are responsible for its future. 


Write WILLIAM H. HUNT, President 


THE CLEVELAND LIFE INSURANCE CO. 


Cleveland, Ohio 
Life—Health—Accident Insurance 
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which grant the insured CO PROTECTION against 


DEATH FROM ANY CAUSE 
PERMANENT TOTAL DISABILITY 


and 
DISABILITY RESULTING FROM ANY SICKNESS OR ANY ACCIDENT 
F encies address 


‘or agencies 
The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President WM C. JOHNSON, Vice Pres. and Gen. Mgr. 











the work of life insurance. With experi- 
ence each agent develops his or her own 
methods and it is quite useless to try to 
impose upon one agent the methods of 
another. It is true that we can all learn 
a great deal from each other, but at the 
same time I believe it is a mistake to try 
to get a large number of agents to fol- 
low implicitly the same methods of work. 
This is particularly true of women life 
insurance agents. That lightning accu- 
racy and rapidity of observation and feel- 
ing and instantaneous reasoning which 
is called intuition is practiced in a large 
degree by women. When an intuitive, in- 
telligent and experienced woman meets a 
person with whom she has some business 
affair to talk over, she usually is able to 
seize the situation and to use it to good 
advantage, if she is left quite free to 
follow her own mind. Such a woman de- 
velops extraordinary efficiency as a life 
insurance agent. She will have her own 








Dr. W. O. THOMPSON, President. | 





1906-1912 


Six Years of Uninterrupted Success 


TOTAL ASSETS OVER $650,000 
INSURANCE IN FORCE MORE THAN $8,000,000 


Most attractive contracts for Life Insurance repre- 
sentatives either as General, District or Local agents. 


OPERATING IN OHIO ONLY 
If you desire alliance with a wide-awake, up-to-date 
life institution, write us. 
B. F. REINMUND, Secretary. 
COLUMBUS, OHIO 











JAMES J. DAVIS, President 


Liberal Lite Assurance Company 


ANDERSON, INDIANA 


W. H. HINTON, Secretary and Actuary 





HIS Company is managed by men who have demonstrated their ability as organizers. President Davis 
is Supreme Organizer of The Loyal Order of Moose, an organization that has had a phenomenal growth 
under his leadership, an enthusiastic membership of nearly half million, composed of the best citizens 

of their communities, who want to see this company succeed. If you can appreciate what kind of backing 
this is, and want to sell life insurance in a state where less than 12% of the insurable population are insured 
in a legal reserve company, address home office. 
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DISTRICT MANAGERS 
Experienced 
contracts that mean something for the future as well as for the present. 

LOCAL AGENTS 


Young men with energy, who desire to enga 
ing contracts while learning the business, wi 
measure up to the requirements. 


CONSERVATIVE LIFE INSURANCE CO. OF INDIANA 


D. W. PLACE, President. 


life insurance men who are Personal Producers and Good Organizers can secure 


in the life insurance business, can secure pay- 
assurance of advancement as fast as they can 


sOoOuTH BEND, INDIANA 
J. W. FITZ GIBBON, Vice-Pres. and Gen’l Manager. 











methods. But it does not follow that her 
methods are the best for another woman. 
‘Women Are Succeeding 

Women who have taken up life insur- 
ance as their chosen work are, in the 
main, doing well. We are going to gain 
under the new conditions and advantages 
of modern, up-to-date life insurance, espe- 
cially as to write modern up-to-date life 
insurance for women we have modern up- 
to-date women agents. Women educated 
and trained for a life of activity, who do 
not seek to loaf and languish through life, 
but whose pleasure is in some form of 
mental and physical activity and useful- 
ness. Women who love work and wish to 
take their share of the world’s work. 

The best of it all is, there are many 
women who are that most prized of prizes, 
good producers! 

There is no place here for the lazy, the 
inefficient or the timid. There is a battle 
or a march for the life insurance agent, 
man or woman, every day. Those who 
are not fitted for the work soon fall out 
of the ranks. Bluster does not count. 
Brag goes for naught. The appeal for 
personal sympathy invites certain failure. 
Persistent, well considered, intelligent ef- 
fort, never slackening, never relaxing, 
will win, in the end, a good proportion of 
the struggles in which the men and 
women engage, who carry the rate book 
around the world. 





WANT ANTIREBATE MEASURE 


Kansas Life Men Would Have Evil 
Practices Prohibited by Law—Favor 
Stricter Examinations 








Kansas life insurance men probably 
will advocate a law for passage before 
the coming session of the legislature 
providing for the protection of legiti- 
mate life insurance interests, and the 
punishment of grafters of every form. 
The law proposed also will protect the 
public from graft in life insurance. 

It is proposed that a measure be 
introduced providing, in the first in- 
stance, that rebating and twisting be 
made public offenses, punishable by the 
courts. Then a special department 
under the supervision of the state in- 
surance superintendent is proposed to 
have charge of investigations regarding 
charges of rebating, etc. The proposed 
measure also will clothe the insurance 
commissioner with power to make more 
rigid examinations of companies doing 
business in the state with a view to 
preventing bogus concerns from com- 
ing in or operating there. 

It is a shame, life insurance men 
feel, that the state demands so much 
in the way of taxation, and yet does 
not spend 10 percent of the money paid 
in the way of special taxes by insur- 
ance companies either for the protec- 
tion of the companies or the public. 
The Kansas department is one of the 
biggest producers of special revenue 
in the state. Yet the state spends a 
very small percent of the revenue for 
protection, 





Louis Morris, who has been connected 
with the Northwestern Mutual Life, with 
headquarters at Glasgow, Ky., has been 
appointed superintendent of agents of the 
National Life of Vermont, with headquar- 
ters in Louisville. He has taken hold of 
the position. Frank L. McKernan is gen- 
eral agent of the National Life of Ver- 
mont for Kentucky. 


SALESMEN WANTED.—The best Acci- 





M 
as sere Men’s Associa- 


tions. $5,000 10 a year. 
Good Cor *WTrite J. 
R. Jones, Sec’y, CENTRAL BUSINESS MEN’S 
ACCL ASSN. Arcade Bidg., Dayton, Ohic 








RILEY MADE PRESIDENT 


MEETING OF EQUITABLE LIFE 
Almost Ninety in Attendance—Field 
Forces Put in Three Days of 
Hard Work 





NEW ari 
President—T. Riley, Bur 


lington, Ia 
First Vice-President—Wilmer Christian, 
Indianapolis, Ind. 
Second Vice-President—W. J. Daugh- 
erty, Seattle, Wash. 
Secretary—W. ®. Crawford, Chicago, 


Treasurer—J. F. Stone, Columbus, O. 
Chairman Executive Committee—C. B. 
Merrell, Cleveland, O. 


When the last session of the 1912 
meeting of the Equitable Life of lowa 
Agency Association closed Friday af- 
ternoon of last week, it was the unani- 
mous opinion of the members that the 
association had never held a more suc- 
cessful meeting. The attendance had 
been larger than ever before, eighty- 
seven being the final enrollment, and 
the work had been entered into with 
vim and spirit. 

“Isabellas” Entertain 

Entertainment played but a small 
part in the program, the members do- 
ing their own entertaining. About a 
dozen took an automobile ride about 
the city Friday afternoon. Mrs. L. 
Brackett Bishop, wife of the president 
of the National Association of Life 
Underwriters, and president of the 
“Tsabellas,” entertained the ladies of 
the meeting, of whom there were quite 
a few, at a luncheon and tea Thursday, 
at the Chicago Beach hotel, and Mrs. 
W. F. Crawford entertained them at 
her home Friday evening. 

Banquet a Great Success 

The chief address at the banquet was 
made by Rev. Charles Bayard Mitchell 
of St. James M. E. Church of Chicago. 
Seldom have life men heard a more 
fervent, lucid and convincing talk on 
the qualities and power of soliciting. 
It was as good an analysis as A. F. 
Sheldon ever gave. Dr. Mitchell said 
that men are prone to put off taking 
out insurance, and selfishness plays a 
part, too, because some men are always 
looking out for themselves and neglect 
the responsibilities to others resting on 
them. As conditions precedent to suc- 
cessful salesmanship he mentioned a 
broad and exhaustive study of human 
nature, in other words be a lover of 
men; tact and good hard common 
sense; a strong will to make out of 
one’s self what he determines; opti- 
mism; the art of human approach or 
knowing how to make and keep friends; 
a good clean character. Dr. Mitchell 
believes strongly in a warm heart, a 
kind word and a genial smile as busi- 
ness assets. 

Ovation for Miss Sweet 

When Miss Ada C. Sweet, manager 
of the Chicago women’s department of 
the Equitable of New York arose to 
talk, she was given an ovation and 
every one stood on their feet. Miss 
Sweet’s message was clear and strong, 

O. B. Ryon, manager of the publicity 
bureau for the fire companies, told the 
life men that their relations to their 
clients are important and confidential. 
He said the highest type of men is 








Manager Wanted 


For the Eastern half of the State of Ne- 
braska. A splendid opening for the right 
man. Our manager’s contract is a winner. 


THE MINNESOTA MUTUAL LIFE INS. CO. 
E. S. ALBRITTON, Supt. of Agencies. St. Paul, Minn. 


Bankers’ Life Company 


DES MOINES, IOWA 
Organized 1879 








SATISFACTORY RECORD FOR THIRTY-TWO YEARS 





A Good Company for Policy Holders, therefore a Good 
Company for Agents to Represent. 


Every Month a Record Month! 


EACH month of this year has given a fine gain in new business over the same month 
in 1911. Never were the policies of this Company as easily sold as now. If this 
rate of increase continues, 1912 will pile up a total of new business far exceeding that 
of 1911—our record year. 
Popular policies, low premium rates, large dividends, Massachusetts prestige, and 
Massachusetts Mutual far-spread reputation, at the command of a well-organized 


agency force that is backed by progressive Home Office management, are the cause of 
this satisfying prosperity. 


We occasionlly have a general agency opening. 
JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 





Incorporated 1851 SPRINGFIELD, MASS. 
The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE; NEW YORE CITY 


PROOF OF PUBLIC CONFIDENCE 


more ee ey business in force in the United States 
dun any oe Cenmnip. an I ter exch of e last sixteen years has had more new 
insurance accepted and lhe than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1911 








526 day in Number} of Claims Paid. 6.428 ier dey tn Homies of Petites ieued and revived for 
$1,524,268 per day in New Insurance and re > ey oar dap te namaste De 
holders and addition to Reserve. Ay Ape hg Be Assets. 











3 GOOD POLICIES 


1—19 Pay-Premium Saving Policy 
2—Whole Life, Premium Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 


As well as all other regular forms 


Central States Life 


ST. LOUIS, MO. 


Good Places for Men Who Work 








D, MAINE Capital $300,000 Deposited with State 
FRED B. RICHARDS, President 1300 Stockholders Sworn to Boost 
Address either ALBERT E. AVDS Sot. Con- 
Portland, Me. or THO: CHASE. HOWARD C. BOONE, J. A. MeVOY, 
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The Gem City 


Life Insurance Company 


DAYTON, OHIO 





you 


E WANT live men in Ohio, 
Indiana and Michigan. If 


want to start with a Live Young 
Company, write us at once. 
Contracts to live men. 


want a live wire and 


Good 




















needed in life insurance work. He be- 
lieves in the agents being practical poli- 
ticians by voting for legislators and 
state officers who are safe and sane and 
will give insurance interests a fair deal. 
He says that party should be set aside 
when it comes to voting for state offi- 
cials and legislators. 
Other Banguet Speakers 

Other speakers were T. Riley, gen- 
eral agent of the company at Burling- 
ton, Iowa; Young E. Allison of the 
Insurance Field and President L. 
Brackett Bishop of the National Life 
Underwriters Association. C. B. Mer- 
rell of Cleveland, president of the 
agency association, was toastmaster. 


Mrs. L. Brackett Bishop spoke before 
the Friday afternoon meeting, urging the 
Equitable Life men to bring their wives 
to the national convention in October. 
She asked them to let either her or Mrs. 
Cc. M, Cartwright, who is secretary of the 
“Isabellas,” know if they did decide to 
bring their wives. 

President Kirk’s Talk 

It is usually a hard job to get President 
Cyrus Kirk to leave Des Moines. He did 
come to the meeting, however, and spoke 
Friday afternoon, He told of the organi- 
zation of the company over forty-five 
years ago, and of the sixteen organizers, 
of whom Hubble is the only sur- 
vivor. Mr. Hubble was also the first 
petoyneleer. taking out Policy Number 

me, a 10-payment life, which is still in 
force, the first secretary, and was the 
man who in times of trouble stepped into 
the breach when others failed. The future 
of the company he said rested in the 
hands of the agents of the company; that 
it was the cooperation between the com- 
pany and agents which gave strength 
and courage to both. 


Meeting of Classes 

The plan of holding classes, under which 
the agents were divided according to their 
experience and needs, proved to be an in- 
novation worth continuing. Two, instead 
of three, classes would perhaps have been 
a better arrangement, as the basis of di- 
vision was not quite clear. Western Su- 
perintendent of Agents. H. B. Aldrich and 
the assistant superintendents and home 
office officials delivered most of the talks 
at these sectional meeetings. Friday morn- 
ing morning the classes were devoted to 
explaining technical questions. “The 
Scientific Part of Life Insurance,” “Rules, 
Regulations, etc,” “Selection of Risks and 
Appointment of Examiners,” “Change of 
Beneficiaries, Assignments, Extended In- 
surance, Installments, etc,” and “The Use 
of Printed Matter, Books, etc,”’ were the 
subjects discussed by Actuary Mervyn 
Davis, Auditor BE. P. Alexander, Examiner 
J. E. Browne, Superintendent Aldrich and 
Assistant Superintendent Helm. 

“Jf I Were a General Agent” 

Superintendent Aldrich delivered an 
especially valuable paper Friday after- 
noon, on “What I Would Do if I Were a 
General Agent.” He said he would have 
an office, well-located and arranged, with 
a competent stenographer, who would be 
capable of taking care of all the detail 
of the office, the card index system, and 
@ large share of the correspondence. He 
would have a system for personal solicit- 
ing, so that he could do a certain amount 
of personal work every day, and he would 
have his stenographer so well trained 
that he could leave the office for a week 
at a time if necessary. He would try 
for applications and agents, but applica- 
tions would come first. He would take at 
least four insurance journals, and would 
have a good insurance library. His agents 
would be a live bunch, or he would have 
none at all, and he would bind them to 
him by the service he would render them, 
with assistance in closing, furnishing of 
prospects, encotragement, etc., until they 
woald be so loyal to him that no other 
general agent would take them away. 

Pield and Office System 

T. B. Hutton, general agent of the 
company at Sioux City, has an office sys- 
tem which might serve as a model. Card- 
indexes are the basis, and he has worked 
it out until there is a minimum of cleri- 
eal work to be done in his office, and 
at the same time his outside work is well 





arranged and all information is “get-at- 
able.” He explained his system, with 
complete illustrations, in a talk on “Sys- 
tem in Field and Office” Thursday. The 
Equitable Life is preparing a system for 
offices, which is a combination of Mr. 
Hutton’s system and some other plans, 
which will be furnished to the agents of 
the company. 
A Million Dollar Agency 

C. H. Hatton, of Wichita, and W. F. 
Crawford, of Chicago, discussed some of 
the features of ‘“‘The Modern Policy.” C. L. 
Barbee, of Kansas City, and A, A. Smith 
of Mason City talked on life insurance 
advertising. Thursday morning H. C. 
Finch of Northwood, Ia., and Wilmer 
Christian of Indianapolis, Ind., told how 
they are going about to “Build a Million 
Dollar Agency.” 

Young E. Allison, editor of the Insur- 
ance Field, spoke Friday morning on 
“Service to Policyholders as an Invest- 
ment.” He took up the care and cultiva- 
tion of policyholders and methods of ap- 
proach. G. W. Farley of Toledo, O., told 
“Why Do Prospects Object to Receiving 
a Life Agent,” and W. B. Anderson told 
“How to Overcome This.” 

Three Days of Hard Work 

The convention was three days of solid 
hard work, but the interest kept up 
throughout, and it says a great deal for 
the quality of Equitable Life agents that 
right up to the close of the meeting they 
were attentive and looking for all the 
ideas and information they could get. 
Most of them carried notebooks, and the 
points brought up were not entrusted to 
memory, but jotted down for future ref- 
erence. 





ABSORB THE KENDALL AGENCY 


Penn Mutual Offices at Cleveland Are 
Consolidated and Will Cover 
Old Territory 








The firm of Hatfield, Murray & 
Walker, formed last December to op- 
erate a second general agency of the 
Penn Mutual Life at Cleveland, Ohio, 
has absorbed the original office of F. 
A. Kendall, Son & Co., which has been 
in successful operation there for many 
years. The offices of the latter firm 
on the eleventh floor of the New Eng- 
land building have been enlarged to 
accommodate the combined agency 
force, which consists of eleven men in 
addition to members of the firm. 

Nathan Kendall of the old firm was 
compelled to be absent from Cleveland 
a great part of the time, leaving his 
partner, Charles W. Gould, to look 
after the business alone. Under the 
circumstances it was thought best to 
consolidate the agencies. Both Mr. 
Kendall and Mr. Gould will be asso- 
ciated with the agency. 

The office will represent nineteen 
counties in northern Ohio, the sanie 
as in the past, and this territory will be 
thoroughly developed. Already a num- 
ber of new men have been engagea. 
It will be the policy of the firm to take 
young men who have not heretofore 
been engaged in the life insurance busi- 
ness and train them to be Penn Mutual 
men in the belief that they will be 
more loyal and, therefore, better agents 
than if taken from the ranks of other 
companies. 

Hatfield, Murray & Walker have 
written about $1,000,000 insurance since 
they opened their office and through 
the consolidation they expect to de- 
velop the agency until it will produce 
$5,000,000 annually. The members of 
the firm are all young men and good 
writers. In addition they are able or- 
ganizers and expect every section of 
their territory to produce business. A. 
D. Hatfield was formerly with the State 





Citizens Union Life Insurance Co. 


1106 Engineers Building 


CLEVELAND, OHIO 


Chas. P. Wickham, Fr., President and General Manager 
This company is in the process of organization and the stock is being placed on a 


basis that wi eS Se ae Oe ey Se 2 ee ee 
is room for more stock salesmen who can p i 


employ only high-class whose 
misrepresentation. 


busi Tt 


Address the President 





Mr. Agent: 


Get in touch with a live wire— 
a young company — and grow 





up with it. 





JOSEPH STOUT, President. 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 





OVER $2,000,000.00 INSURANCE IN FORCE 


WANTED—A FEW MORE STOCK SALESMEN 
OF PROVEN ABILITY 


ONE OF THE BEST PROPOSITIONS EVER OFFERED 





STOCK SALESMEN 


The Universal Life 


Insurance Company 


CHARTERED UNDER LAWS STATE OF OHIO 


We can use men of character and ability on liberal commission basis—work 
direct with Company—no fiscal agencies or promotion schemes. ‘Address 


DEPARTMENT ORGANIZATION AND DEVELOPMENT 


Swetland Building 


CLEVELAND, OHIO 





A Penn Mutual Premium, less a Penn Mutua! 
Dividend a Penn Mutual Policy, 
containing Penn Mutual Values, makes an Insur- 
ie 
pa all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On Jan 1, 1909, rates were reduced 
te ed eee 








“A Life Pension for You’’ 


A new idea in life insurance 

that appeals to self-interest. 
Best seller in the market today. 
Write for the booklet. 





The Fidelity Mutual Life 


INSURANCE COMPANY 
L.G.FOUSE, Pres. PHILADELPHIA 














Western Life Indemnity Company 


Gen. Geo. M. Moulton, President 


. L. Mitchell, Genl. Agency Manager 
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** Bwery body Isn’t Doing It” 


the Prankliin Way 





ADMITTED ASSETS LEGAL RESERVE JAN. Ist. 
$ 812,173.75 586,628.00 1900 
1,010,244.29 778,967.00 1901 
1,256,166.47 994,961.00 1902 
1,550,786.85 1,236,492.00 1903 
1,890,136.42 1,553,452.00 1904 
2,287 ,504.72 1,920,235.00 1905 
2,811,177.31 2,348,017.00 1906 
3,345 335.95 2,797 ,417.00 1907 
3,962,797.60 3,282,767.00 1908 
4,610,730.89 3,750,096.00 1909 
5,064,430.36 4,086,157.00 1910 
5,430,804.85 4,312,432.00 1911 
5,732,085.84 4,583,720.00 1912 


OLDEST AND STRONGEST 
ILLINOIS COMPANY 





THE FRANKLIN LIFE HAS MADE PROGRESS IN “ TWENTIETH CENTURY” STYLE, STEADILY ADDING, YEAR BY YEAR, TO ITS STRENGTH. 
These five columns tell the Franklin Story since the beginning of the present century: 


CAPITAL, SURPLUS AND SPECIAL FUNDS 


$164,862,94 
207,736.16 
218,001.14 
276,464.44 
307,223.19 
336,182.29 
410,358.53 
477,626.08 
623,631.03 
706,682.24 
768,074,19 
876,430.02 
903,906.17 


The Franklin Life Insurance Company 


SPRINGFIELD. 


* 


OUTSTANDING INSURANCE 


$15,706,191.00 
18,088,564.00 
21,549,750.00 
24, 102,794.00 
26, 387,192.00 
29,523,386.00 
32,068,660.00 
33,465 ,050.00 
33,574,330.00 
35,460,107.00 
36,853,610,00 
40,021,110.00 
42,410,962.00 











ILLINOIS | 











Mutual Life and John E. Murray and 
C. R. Walker were both connected with 
the Cleveland branch of the Northwest- 
ern Mutual. 





ACHIEVEMENTS OF P. F. HUFF 





Big Writer for Union Central in New 
York City Has $2,000,000 
So Far 





Recently, articles have appeared in 
the press regarding the large business 
written by a prominent life insurance 
agent in the west. Since then, atten- 
tion has been called to the greater 
achievements of Perez F. Huff, of New 
York City. Mr. Huff, who is now 39 
years old, started in the life insurance 
business in Jacksonville, Fla. when 
seventeen years of age, as an office 
boy in the general agency of the Penn 
Mutual Life. He studied shorthand at 
night, and became stenographer and 
private secretary to the general agent. 
At 19 years of age he became special 
agent in the field, and one year later 
superintendent of agents for that ter- 
ritory. 

At the age of twenty-one, he was ap- 
pointed general agent for Florida by 
the Home Life, with which he re- 
mained three years, breaking records 
for the Home, which attracted the at- 
tention of other companies. He was 
persuaded to become general agent for 
the Equitable Life of New York, re- 
maining with that company until 1899, 
bringing its business up to the high- 
est mark of all companies in that state. 
The large business written for these 
companies in Florida was due mainly 
to the personal production of Mr. Huff, 
his personal paid business the last year 
in Florida amounting to $750,000, while 
his general agency wrote about $2,500,- 
000. At this time he was twenty-six 
years of age. 

Mr. Huff moved to New York in 1899, 
becoming a member of a prominent fire 





insurance firm. His love for life insur- 
ance work caused him to make a con- 
tract with the Northwestern Mutual 
remaining with that company seven 
years. In 1907 he connected with the 
Union Central Life, having the privi- 
lege of writing business for other com- 
panies, whenever the occasion war- 
ranted. He has ranked as leader of 
the Union Central the past four years. 

The business which Mr. Huff has re- 
ported in the last ten years, has aver- 
aged over $1,000,000 yearly, with a 
total production of over $10,000,000. 
His paid business last year was over 
$2,000,000, while his business, thus far, 
this year exceeds $2,000,000. This is 
remarkable, when it is taken into con- 
sideration that Mr. Huff is a member 
of a large fire insurance firm, and de- 
votes the majority of his time to its 
active management, giving him but a 
portion of his time to perform life in- 
surance work. 

He went to New York City, a 
stranger, thirteen years ago, and has 
built up, in addition to his life insur- 
ance business, an extensive brokerage 
business for his firm which ranks as 
one of the leading fire insurance con- 
cerns of New York City. 





Inaugurates Quality Contest 

Quality as well as quantity is to be 
recognized with prizes by the Ameri- 
can Central Life of Indianapolis. It 
has instituted a contest and all agents 
who personally produced $10,000 or 
more in 1911 are in it. There will be 
four classes, those who wrote more 
than $75,000, those who wrote between 
$30,000 and $75,000, those who wrote 
between $20,000 and $30,000 and those 
who wrote over $10,000. The men 
getting the best percentage of renewals 
in these four classes will receive solid 
gold watch fobs and those ranking sec- 
ond will receive solid silver fobs. The 
compilation of data for this contest re- 
quired about six weeks’ work. In an- 


nouncing it to agents President Her- 
bert M. Woollen states that he believes 
this is the first quality contest ever 
conducted by a company and hopes 
that it will assist materially in eliminat- 
ing some of the waste in life insurance 
as far as his company is concerned. 





H. M. WOOLLEN IS PRESIDENT 





Chosen as Head of the American Cen- 
tral Life to Succeed Late 
M. A. Woollen 





H. M. Woollen, vice-president of the 
American Central Life, has been elected 
president to succeed his late father, 
M. A. Woollen. He is a young man of 
force and character. His work as head 
of the agency department has been 
constructive and able. 

Dr. H. M. Woollen became asso- 
ciated with the American Central in 
1905 as assistant medical director and 
in turn filled the offices of assist- 
ant secretary, secretary, and first vice- 
president. He has for some time been 
a member of the board of directors and 
of various executive committees and 
has since his father’s illness in March 
been acting as president of the com- 
pany. 

Prior to entering the insurance busi- 
ness Dr. Woollen practiced medicine in 
Indianapolis specializing in nose and 
throat surgery. Since his identification 
with the company he has been active in 
the work of the medical section of the 
American Life Convention. 

The American Central Life was organ- 
ized Feb. 23, 1899, immediately after the 
passage of the legal reserve deposit law 
by the Indiana legislature. Ever since 
its foundation the company has pros- 
pered, and Jan. 1, 1912, the _ state- 
ment showed total admitted assets of 
$3,202,123.44, over a million and one- 
half of which was invested in first mort- 
gage loans—$1,540,513.57 being the exact 
figures. The net present value of all out- 
standing policies of that date as computed 
by the Indiana department was $2,726,- 
453.54. The capital remained unchanged 
and the surplus over and above all lia- 








bilities after allowing nearly $30,000 for 
contingencies was $257,592.59. 

At the request of the officers the In- 
diana department has recently completed 
an exhaustive examination of the com- 
pany. The report of Actuaries Perrott 
and Haight was made to Auditor of State 
O’Brien on July 15, the work having be- 
gun May 28. In commenting upon the re- 
port of his examiners he has wrtten this 
letter to the company: 

“I have before me the report of the 
gentlemen who have just completed a 
thorough and exhaustive examination of 
your company on behalf of this depart- 
ment. I am informed by my examiners 
that they were given by your officials 
and employees all assistance desired and 
every opportunity to cover any point that 
could be raised in a careful examination. 

“It is gratifying to me that this report 
shows your company to be in such excel- 
lent condition. Its records are full and 
complete, and any information desired is 
easily obtainable therefrom. Its invest- 
ments are of a high-class and produce 
good returns. The management is effi- 
cient and imbued with the seriousness of 
its responsibilities. In view of your com- 
pany’s present condition and the carefully 
considered plans adopted for its future 
conduct, I can see every reason why it 
should continue to stand for what is best 
in life insurance.” 





: Amalgamated Gets Control 

The Amalgamated Insurance Corpor- 
ation of Indianapolis, which controls 
the Anchor Life of the same city, has 
secured control of the Shawnee Life 
of Shawnee, Okla., and the Home Life 
of Oklahoma City. The two are be- 
ing merged under the name of the 
Home and the agency plants of both 
will be continued under field supervi- 
sion at Oklahoma City. The clerical 
work will be done at the home office of 
the Anchor. The three companies have 
assets of $500,000 and insurance in force 
of $5,000,000. 





Membership Decreases 
More than 200,000 members of the 
Modern Woodmen have quit since the 
raise in rates the first of the year but 
the net loss in membership is but 133,- 
006, many new members having been 
taken in. It was predicted that the 














Why our Net Premium Rate Is Lowest of All 





Study these figures (from the Spectator) and you will have one of the reasons why 
the Union Central insures at lowest cost to policy holders. 


. If the 24 other companies had earned during 1 
their earnings would have been $56,841,222 more. 
the Union Central is that 80% of its investments are first mo 
by authorities as the safest, most profitable investments that can 


“It pays to work for the Union Central” 


For open territory address Jesse R. Clark, Pres. or Allan Waters, Supt. of Agents 


The Gnuion Central Life Insurance Company 
“Net Premium Rate Lowest of All’’ 


made. 


OF CINCINNATI 


Average 
Interest earned (gross) 1892-1911 1911 
Union Central 6.52% aa 
Nearest Competitor 5.34% \d 
Average 28 leading companies 4.76% 4.79% 


911 interest at the same rate as the Union Central, 
The reason for this high rate of interest earned by 
¢ on improved farm lands—recognized 
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increase in cost would result in a loss 
of between 150,000 and 250,000 mem- 
bers and the heads of the order are 
pleased over the showing. 


CHICAGO AGENCY’S EXPANSION 
Mutual Life Under Manager Darby A. 


Day Is Showing Great Progress 
and Development 








The Chicago agency of the Mutual 
Life reports an unusually active sum- 
mer’s business. During the month of 
August this flourishing office reported 
$1,100,000 in paid-for business, bringing 
its total paid-for record for the year 
in excess of $6,000,000 and accomplish- 
ing the year’s quota alloted to the 
Chicago office by the company. Man- 
ager Day states that the growth and 
progress of his agency has required 
enlargement of both the office force 
and space and he has added four rooms 
on the third floor of the Temple build- 
ing to the already spacious quarters 
which the company occupies. This ad- 
dition gives the Mutual Life room for 
eighteen more desks and they are rap- 
idly being filled. 

A women’s department has been 
established and offices opened in the 
Willoughby building under the care 
and supervision of Miss Gertrude R. 
Hall who has been associated with the 
company for some time and has proven 
her ability as an underwriter. This 
agency starts out with an equipment 
of five desks and several agents and 
gives promise of a bright future. 

George T. Dexter, second vice-presi- 
dent of the company, expects to make 
a visit of inspection of the Chicago 
agency in September and in his honor 
the agents have designated the month 
as “Dexter Month” and are striving to 
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duplicate the wonderful record of Aug- 
ust and if possible to increase it. They 
have enrolled about 150 men. 


The Chicago agency is the Margest 
agency_of the Mutual Life. Since Darby 
A. Day’s appointment as manager he has 
undertaken to develop a greater efficiency 
in the agency force by a course of educa- 
tional lectures calculated to cover the art 
of psychology of salesmanship as much 
as the science of life insurance, believing 
that scientific principles of business up- 
building can be applied to the conduct of 
a life insurance agency as well as to that 
of a bank, a large commercial institution 
or factory. The result is shown in a year 
and a half’s time—an increase of 100 per- 
cent in the business, an addition of 100 
live, 


agency, premiums averaged $40 per thou- 
sand. 





Is TO BUILD UP MISSOURI 


Equitable Life of New York Arranges 
to Transfer W. E. Billheimer from 
Arkansas to St. Louis 








Notice of an important change in the 
agency of the Equitable Life of New 
York in Arkansas has been made 
public. 

It is announced that the general 
agent, W. E. Bilheimer, will leave Lit- 
tle Rock about Sept. 15, for St. Louis, 
to assume the management of the com- 
pany’s business in Missouri. That ter- 
ritory has not been so well developed 
as Arkansas, and as the work has been 
moving along in Arkansas smoothly 
for some time, it was considered ad- 
visable at the home office to add Mis- 
souri to the territory already being 
managed by Mr. Bilheimer. 

Whether Mr. Bilheimer’s removal to 
St. Louis will be made permanent or 
not is not known, and will depend upon 
future developments. At present-the 
Equitable has no general agent in St. 
Louis, and the business in Arkansas 
and Missouri will be managed together. 
Mr. Bilheimer leaves the Arkansas of- 
fice in charge of his cashier, Thomas 
M. Cory. He will take a number of his 
best agents with him. 

W. Bilheimer became general 
agent of the company in Arkansas Aug. 
1, 1907, and since that time has built 
it up to a commanding position among 
the agencies of the whole country. The 
Pittsburg agency is the only one that 
has exceeded it in the production of 
new business. 





Bar Dividend Illustrations 
Commissioner F. H. McMaster of 
South Carolina has been upheld by the 
supreme court of that state in his re- 
fusal to allow the Mutual Benefit Life 
to use dividend illustrations on its 
accelerative endowment policy. He made 
his ruling under the act of 1908 
which bars companies or agents from 
using circulars, illustrations, estimates 
or statements, misrepresenting the 
terms of any policy. The company 
asked the court to overrule his action. 
The circular in question gives “illustra- 
tions of the accelerative endowment 
plan (not guaranteed) * * * 
based on dividends payable in 1912 

on 3 percent reserve policies.” « 





Dr. BE. W. Lanham, acting pastor of the 
First Presbyterian Church at Waterloo, 
Iowa, has been appointed district agent 
of the Equitable Life of Iowa at that 
place. He has had previous life insurance 
experience and is a well known chautau- 
qua lecturer. 











ERMANENT 
ROTECTION 


Pension Mutual Life Insurance Co. 


Pension Life Bldg. 
1901 Fifth Ave. PITTSBURGH, PA. 








Western Life Companies . 





Report of Their Activities and 
Progress 








Missouri State Life—Its semiannual 
statement shows assets $3,369,577, insur- 
ance in force $32,994,623, new premiums 
$106,845, renewals $426,718, total income 
$619,002, disbursements $367,008, general 
surplus $647,054. The company has shown 
a splendid growth. ; 

ayette E4ie—Net insurance on its 
hooks Sspe. 1 was $9,075,626, a gain of 
$1,407,863 over a year ago. It has in- 
augurated a four months contest for the 
last of the year. The prizes are: 

1. To the man who wins the presi- 
dency of the $100,000 Club, a solid gold 
watch. 

2. To the man who wins the presi- 
dency of the junior $50,000 Club, a leather 
traveling bag. 

Special offer: The company will allow 
and pay to the survivors in a special 
contest twenty-five cents per thousand on 
all new, accepted and paid-for insurance 
furnished to it for seventeen weeks, be- 
ginning Sept. 2 and ending Dec. 31, pro- 
viding that not less than one million of 
paid-for insurance is produced. 


American Central Life—September has 
been designated “H. M. Woollen Month” 
in honor of the new president of the com- 
pany who is deservedly popular. The 
letter to agents regarding September is 
signed by J. C. Jarrett of Paragould, 





Ark., president of the $100,000 Club. A 
os 2 F aa trae is predicted for the new 
chief. 


Merchants Life, Ia.—The midsummer 
campaign of the Merchants’ Life of Bur- 
lington, Iowa, has been a remarkable suc- 
cess in spite of the fact that many pros- 
pects and a large number of agents have 
been lured to the mountains, seashore and 
golf links for vacation. Two millions of 
business has been received for August. 
July’s results were increased by 100 per- 
cent over same month of 1911. Examina- 
tion has been made by the Alabama de- 
partment which was exceedingly satisfac- 
tory. 

. . * 

Parmers & Bankers, Wichita, Kan.— 
Although the company is not yet a mem- 
ber of the American Life Convention, it 
is represented at the convention in Chi- 
cago by James P. Sullivan, secretary and 
actuary; W. T. Johnson, city manager of 
Wichita; J. R. Holmes, manager of agents, 
northeastern agency, Lawrence, Kan., and 
F. R. Fenn, vice-president and mahager 
of agents, Salina, n. 

The Farmers & Bankers Life has al- 
ready qualified for the American Life 
Convention under one of the specifica- 
tions, i. e., the amount of insurance in 
force; inasmuch as it has, at the end of 
sixteen months of business, over $5,000,000 
of insurance paid for on the books. As 
to the other qualifications, however, i. e., 
having made two annual reports to the 
insurance department, the company has 
not as yet qualified, inasmuch as that it 
was organized on May 1, 1911, and has 
submitted only one annual statement to 
its home state department. 

The company expects, however, to join 
the American Life Convention as soon as 
possible after Dec. 31, next, when it will 














GROWTH 1911 
LIFE DEPARTMENT 
roo 118, sine ro ry in Force 
December 31, 1911, 698,676.95 27,834.38  2,828,447.00 
HEALTH AND ACCIDENT DEPARTMENT 


come Claims Pd. 
December 31,1910 . . . $ 250.00 
December 31, 1911. 22,355.43 $4,888.52 
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SECOND ANNUAL STATEMENT 


Che Obio National Life Insurance Company 


CINCINNATI, OHIO 
Financial Condition December 31, 1911 


T. M. BALL, Manager of Agencies 


LIABILITIES 
Net Reserve on All Life Policies, 
December 31,1911. . . . § 27,834.38 
Health and Accident Department 
Death Claim—Proofs Not Received 1,000.00 
Premiums Paid in Advance 


ae ee Sb ar 26,977.11 
Su to Policyholde: 
Including Sanne c apita | 
Total Liabilities . $698,676.95 
GROWTH, 1911 

Gainin Premiums ..... 62,379.86 
GaininInteresst .. . 5,164.19 
Gain in Assets (Admitted) 568,763.10 
Gain in Reserve arte 21,054.38 
Gain in Surplus to Policyholders 524,619.30 
GaininInsurance 2,134,447.00 

e ° Cincinnati, Ohio 











JOHN G. HOYT, President 


ing, Dividends annual or deferred. 


~ Hartford Life Insurance Company 


Chartered forty five years 
THOMAS F. LAWRENCE, Vice-Pres. and Secy. 


Modern, Liberal Policies. Low Rates. Participating or Nonparticipat- 


Values based upon Full Reserve. 


Nearest to self-sellers ever put upon the market 
For best agency contracts address the HOME OFFICE, HARTFORD, CONN. 





THE EQUITABLE LIFE OF IOWA 


offers, as helps to selling its policies, (which are liberal 
and up to date) 


Moderate Premiums, Highest Interest Earnings and 
Low Mortality Experience, resulting in 


LOWEST NET COST 











See Official reports or other publications 


A history of Conservative and Economical Management for more than Forty 
Years; Deposit of Full Reserve to Secure Policies, etc. 


These are effective helps with intelligent prospects. 
Separate Territories to Agentsex==<_.0LONG CONTRACTS. FAIR TERMS 
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have qualified under the provision relat- 
ing to filing of annual statements. 


WOODMEN SUIT BEING TRIED 
Insurgents Trying to Restrain Head 


Camp from Enforcing the New 
Rate Increase 











The insurgent members of the Mod- 
ern Woodmen of America, through 
their attorneys, are asking for a re- 
straining order enjoining the officials 
of the Modern Woodmen of America 
from putting into operation the rates 
adopted at the January session of the 
head camp of the society in Chicago. 
The case is being tried this week in the 
circuit court at Springfield, Ill. The 
officials of the Woodmen are repre- 
sented by Messrs. Smith and. Plantz, 
general-attorneys of the society, and 
former Attorney Johnson of the 
Woodmen, who is now practicing law 
in Kansas, is appearing with others, for 
the insurgent members. 

A number of lawsuits have arisen out 
of the action of the society in pro- 
viding for the increase of rates. Quite 
recently in Kansas the insurgent mem- 
bers of that state who were desirous 
of seceding from the order and setting up 
a society of their own, using the word 
“Woodmen” in the name of the so- 
ciety, were restrained from doing so 
by one of the courts of that state. 

In Peoria quite recently a member 
of one of the Woodmen camps lo- 
cated in that city asked for an order 
to restrain the officials of the camp 
from using any of the camp funds in 
the way of a contribution to the in- 
surgent forces to oppose the officials 
of the society in their endeavors to 
place it on an adequate rate basis. It 
seems that the members of the camp 
had voted to donate a certain amount 
from the funds, and the member ob- 
jecting did so on the grounds that the 
members of the camp had no right to 
divert its funds in the manner stated 
above. Judge Puterbaugh who heard 
the case granted the order restraining 
the camp from using any of its funds 
in that way. 





App Is Made Superintendent 
Max App, who has been connected 
with the big insurance agency of Fred 
S. James & Co., of Chicago, for some 
years has been appointed superintend- 
ent of agents for the Forest City Life 
of Rockford, IIl. 





Gem City Elects New Officers 

A. J. Conover, a prominent banker 
and capitalist of Dayton, Ohio, was 
elected president of the Gem City Life 
at a meeting of the new directors held 
last week. Dr. G. T. Brown, of Day- 
ton, the heaviest stockholder, was 
elected vice-president. R. P. Burck- 
hart, Jr., was chosen as second vice- 
president and Gustave Becker as 
treasurer. The secretary will be 
chosen later. Superintendent Moore 
of Ohio was present at the meeting. 
He recommended great care in the se- 
lection of an agency man. 





President Bishop at Minneapolis 

L. Brackett Bishop, of Chicago, 
president of the National Life Under- 
writers’ Association, addressed the 
first meeting of the fall of the Min- 
neapolis Life Underwriters’ Associa- 
tion Saturday evening at the West 
Hotel, on what the local associations 
had accomplished. F. C. Butts, presi- 
dent of the local association, was toast- 
master. Other speakers were J. A. O. 

reus, commissioner of insurance, and 

. D. O’Brien, former commissioner. 


Receiver for Gibralter 

Fielding T. Beeler has been ap- 
pointed receiver of the Gibralter Life 
of Indianapolis on the application of 
George H. Oburn, a stockholder, made 
some two weeks ago. Oburn alleges 
that on account of mismanagement 
and the embarrassed condition of the 
company it will be impossible to sell 








nies of TODAY.” 


M. E. O'BRIEN, President 


LIFE INSURANCE MEN-—ATTENTION 


“SMALL Life Insurance Companies of YESTERDAY” are the “BIG Life Insurance Compa- 

_ The Big Life Insurance Men of TODAY are those who attached themselves to 
the Small Companies of YESTERDAY and grew with them. You have the same opportunity if 
you will attach yourself to the Agency Forces of the DETROIT LIFE. 


A year ago the Detroit Life had scarcely half a million of insurance written; today it has over 
Four Millions of insurance written. This rapid growth means prosperity for the Company and 
ccmmissions for the Agent. The future of the Detroit Life spells RAPID ADVANCEMENT for those 


who now connect themselves with the company. It will cost you nothing to find out what we can do for you. Send us your address. 


DETROIT LIFE INSURANCE COMPANY 


733 Majestic Bldg., Detroit 














REAL HELP FOR THE AGENT 


WE have just placed a contract for advertising that will reach one out of every 

three farmers in Ohio, the most prosperous State in the Union. 
will be secured for agents to develop. All your time can be devoted to closing business. 
We can use a few more live men—real producers—in this work. 


The Toledo Life Insurance Co. 


601-619 Nicholas Bidg., TOLEDO, OHIO 


— 


Direct leads 











any more stock, and he asks that Presi- 
dent W. J. Love be required to ac- 
count for all money received. 

The company was incorporated for 
$100,000 of the par value of $10 each. 
Oburn alleges that Love issued to 
himself 1,000 shares and has not paid 
for them. It is alleged that only $7,000 
worth of stock has been sold. 





NO APPEAL HAS BEEN TAKEN 
Indications Are That the Lien Suit 
Brought Against Franklin Life 
Will Stand 





Several months ago a suit was 
brought in the circuit court at Spring- 
field, Ill, by Dr. James of that city, a 
policyholder of the Franklin Life, in 
which the plaintiff asked that a reserve 
lien note running against his twenty- 
payment life policy should be cancelled 
and declared of no value. 

It seems that Dr. James was the 
holder of a certificate in the Franklin 
Life Association which has reinsured 
by the Franklin Life Insurance Com- 
pany. He exchanged the certificate 
after carrying it a number of years for 
a twenty-payment life policy in the 
Franklin Life, giving a reserve lien 
note for the amount of the reserve at 
the date of the transfer. At the end 
of the payment periods the company 
offered him the regular settlement con- 
sisting of the reserve and the accumu- 
lations on the policy, which was a de- 
ferred dividend contract, less the lien 
with accumulated interest to the end 
of the period. Policyholder, however, 
refused the settlement offered by the 
company on the grounds that while 
the lien was a valid one against the 
face of the policy during the paying 
period, yet it expired and had no value 
at the end of the period. 

The case was heard by Judge Shir- 
ley several.months ago, who took the 
matter under advisement. Attorney 
Jones of St. Louis, and other local 
counsel appeared for the company, 
while Dr. James was represented by 
Attorney E. S. Smith of Springfield. 
There was much interest manifested in 
the case, as the company has matured 
a great number of policies since the 
date of filing the suit against which 
liens were running, and, in addition to 
this, many of the other companies do- 
ing business in the state, and in other 











There Is Only One Thing Ails Grow Up and 


Flourish With Us 


THE MISSOURI STATE 
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27 Millions in 1910 
15 Millions in 1906 


4 Millions in 1902 GROWING PAINS! 

















YOU) Mr. Life Insurance Man— 


, Are looking for better things, for op- 
portunities to increase your income. 





There is a demand for Moderate Priced 
; Protection on the Reserve Fund Plan of 
the Merchant’s Life Association of Burlington, Ia. Hence: 





Many Prospects, Good Income. 


Good Contracts for 
Producers. Drop us a line. 


Let’s talk it over. 


THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 

Arkansas, Colorado, Indiana, Iowa, Illinois, Kansas, 
Michigan, Minnesota, Missouri, Nebraska, Ohio and 
Oklahoma. 

Liberal contracts to the right men. Address 1-7=Q, 
eare THE WESTERN UNDERWRITER. 
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states, carry the same kind of liens 
against their contracts. 

The court decided for the company, 
~ up to this date no appeal has been 
taken. 


WEGNER TAKES UP NEW TACK 
Terror of Rebaters Is After Those Who 


Misrepresent in Selling Life 
Insurance 











A. C. Wegner, who for the past two 
years has been hot on the trail of re- 
baters in Chicago, is now on a new 
tack. He is out for the scalps of agents 
who misrepresent. Under the Illinois 
statute a violation is punishable by a 
fine of from $20 to $500. As the in- 
former gets no share in the fine Mr. 
Wagner says it will be far easier to 
secure convictions than on febate charges. 
He is now in correspondence with two 
companies regarding an agent of each, 
and asserts that he will drive these 
men out of the business or reform 
them either through their companies 
or by the courts. 

Mr. Wegner has twenty-eight rebate 
cases pending in different courts of 
Chicago. Because of summer vaca- 
tions all defendants have succeeded in 
having their cases postponed until the 
fall terms of courts. 





MUTUAL BENEFIT MEN GATHER 





Michigan Agents in Annual Session at 
Put-In-Bay, O.—General Agents 
Present 





Put-In-Bay, O., Sept. 4.—(Special.)— 
The annual convention of the Michigan 
agents of the Mutual Benefit Life be- 
gan here today, with agents in attend- 
ance from New York, New Jersey, 
Maryland, Michigan, Ohio, Indiana, 
Kentucky, Minnesota and North Caro- 
lina. The convention will be in session 
three days, business sessions being held 
in the morning and entertainments 
strictly for pleasure in the afternoons. 
The agents gathered at Detroit 
Wednesday morning and came over on 
the steamer Put-In-Bay. 


The Michigan agency of the Mutual 
Benefit is the third largest in the United 
States and because of its success, its con- 
ventions are always attended by general 
agents of other states who are in search 
of inspiration and pointers. 

Donald Clark, of Johnston & Clark, of 
Detroit, the state headquarters of the 
company, is in charge of the convention. 
The Mutual Benefit never gives conven- 
tions itself, the agents paying their own 


expenses. 

P. C. H. Paffs, actuary at the home 
office, and Mr. Winton, assistant superin- 
tendent of agents at the home office, are 
in attendance. Other prominent agents 
here are: Carroll H. Perkins, of Grand 
Rapids, in charge of Western Michigan; 
W. J. Fenton, Grand Rapids; W. P. Aver- 
ett, Lexington, Ky.: A. S. Johnso nand C. 
G. Mouser, of Buffalo; Mr. Mattison of 
North Carolina; Miss Kirkwood, of Min- 
neapolis, who is one of the most success- 
ful of all the agents of the company, and 
Mr. Thurman of Baltimore. The objects 
of the convention are general interchange 
of ideas and discussion of ways and means 
to advance the business. 





Aetna Having Good Year 
The Aetna Life is having a good year 
in its life department. Up to the latter 
part of August it had written approxi- 
mately $35,000,000 of new business as 
against $28,500,000 up to the same date 
in 1911, 





To Start Advertising Campaign 

The Illinois Life will start an exten- 
sive advertising campaign in the Chi- 
cago dailies this month, which will at- 
tract much attention. Special attention 
has been given to the preparation of 
the copy, which is regarded as very 
effective. 





Mackeller Made Manager 

John A. Mackeller, formerly actuary 
for the Des Moines Life and with the 
National Life, U. S. A., since that com- 
pany absorbed the Des Moines, has 
become vice-president and general 
manager of the American Life of Chi- 
cago. He is an experienced life insur- 


The history 
been built 


Experience is a Good Teacher 


of the life insurance business proves that the permanently successful agencies have NOT 
u salaries against renewals. 


p on large first year commissions with 
THEY HAVE BEEN BUILT ON 


Continuous and Non Forfeitable Renewals 


and advances 


We are anxious to talk with men who already have records for successful work. To such we will give 


an Old Style General ; 
arbitrarily. First look up the record of the LINCOLN LIFE. Then if 


when it said ‘The Lincoln Life is 


ARTHUR F. HALL 
Ist Vice-Pres. and Gen. Mgr. 


t's Contract that is a sure enough contract—one we cannot cancel 
you think the New York Insurance Press was right 


in the hands of men who know how,” write (confidentially if you desire) for our proposition. 


WALTER T. SHEPARD 
3rd Vice-Pres. and Mgr. Agencies 
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FORT WAYNE, INDIANA 











ized Increased to $500,000.00. 
Nearby States. 





Opening New Territory 
Steadily Climbing Upward—Capital Author- 
Expanding into 


Strongly Intrenched at Home—Now Entering Neighboring States 
Renewals Absolutely Vested—Contracts Direct with Home Office 


The Columbus Mutual 
COLUMBUS, ) 
WRITES LIFE, 


Each State entered will be intensively culti- 
vated after the plan that has been successfully 
followed in Home State. 


Life Insurance Company 
OHIO 


HEALTH & ACCIDENT 














ance man and is an acquisition for the 
American. The company has been de- 
voting most of its attention to indus- 
trial business, but will now enter the 
race in earnest for ordinary life. 





Dlinois 

Phoenix Mut.—J, E. Fitzgerald, Decatur; Bell 
Bros., Oakland. 

Penn Mut.—Donald McIntosh, Chicago. 

Reliance—F. B. Emery, La Grange; C. 
Dodge, South Bend, Ind. 

State Mut., Mass.—R. G. Sunderland, Dela- 
van. 

Travelers—J. A. Harden, Wilmington; Mary 
I. Hunter, Mt. Carroll; E. D. Bullock, Beloit, 
Wis.; G. S. Savage, W. H. Scott and J. P. Thur- 
ston, Chicago. 

Union Cent.—C. M. Kingery, Chadwick, 

Bankers, Ia.—George Maywood, Chicago. 

Bankers, Neb.—C. J. Davis, Barry. 

Columb. Natl—A. McG Huffman, Rockford; 
C. V. Jewell, Evanston. 

New York—Albert Arnstein, Chicago; Albert 
Jones, Princeton; Harold Sheldon, Evanston. 

Pacific Mut.—W. H. McGee, Champaign. 

Prov. L. & T.—C. E. Weeks, Effingham; C. T. 
Metcalf, Greenfield. 

National, Ia.—G. F. Craft, Chicago. 

Mich. Mut.—A. O. Goodwin, Chicago. 

Hartford—A. B. Headington, Chicago. 

Travelers—J. W. Hansen and E. D. St. 
Giles, Chicago; Therien Bros., St. Anne. 

Aetna—C. C. Curtis, Albion; D. J. Elsea, 
Blandinsville: R. K. Harper, Galesburg; F. C. 
Tucher, Benson; C. L. Unglaub, Carthage; J. 
W. Juvenat, B. C. Arnow, W. B. Fletcher and 
J. B. Thorsen, Chicago. 

Bankers, Ia.—E. T. Van Ostrand, Joliet. 

Bankers Reserve, Neb.—R. A. Brown, Ava. 

Berkshire—F. A. Morrison, Brooklyn, N. Y. 

Conn. Mutual—R. R. Daum, B. F. Byers, 
W. E. Oliver and Charles Wolfberg, Chicago. 

Columb. Natl.—F. E. Loomis, J. G. Loomis 
and Daniel E. Moore, Chicago. 

Central, Ia.—E. C. Thorpe, Winslow. 

Central States, Mo.—J. L. Tansey, 
Du _ Rocher. 

Equitable, Ia.—R. K. Tilton, Aurora; O. M. 
Barcus, noa, 

Fid. Mut.—O. B. Moulton, Evanston. 


Prairie 


Guarantee Fund, Neb.—B. Kurtz, Mt. 
Vernon; A. W. Stout, E. St. Louis. 

Germania—Emil Berns, R. J. Baumker, L. 
F. Dusard, N. S. De Wolf, O. L. Mayes, J. 
A. Miller, E. A. Penn and Riley Slinkard, St. 
Louis, Mo. 

Intermediate—W. E. Severs, McLeansboro; 
Paul Wilson, Benton. 

International—E. R. Winn, Irving; L. T. 


Hoeltmann, Collinsville. 
Indianapolis—T. H. McClelland, Odin. 
Knights Templars & Mas. Mut. Aid—J. S. 
Shaw, Belleville; J. M. Huff, Belvidere; Max 
Klotz, L. W. Rehling, J. E. Lindenfelser, J. K. 
Ryan, J rsen, B. Meador and F. J. 
orrey, Chicago; G. L. McKinnie, Evanston; 
O. D. Osborne, Peoria; A. C. Singbush, Cham- 


paign. 

Mass. Mutual—C. L. Scott, Chicago. 

Mutual, N. Y.—C. B. Horrie, Flanagan; L. 
S. Wyman, Douglas; F. B. Williams, Highland 
Park; R. L. Whitney, Aurora; J. F. Mock and 
Alexander Monblatt, Chicago. 

Pitts, L. & T.—Roy Woodard, Mattoon. 

Penn Mut.—McKinney Humes and John 
Marakas, Chicago. 

Pac. Mut.—C, L. Unglaub, Carthage. 

Phoenix Mut.—C. B. Nelson, Chicago. 

Reliance—S. C. McIntyre, Kankakee. 
National, Vt.—J. H. Stevens, Evanston. 

N. W. Mutual—W. N. Du Val, Le 3 
B. , Eberhardt, —— oe H. W. Jost, Fults; J. 

Deland; H. F. De Pue; 


F. Maxwell, R . ie; 
L. Taylor, Cambridge; H. C. White, Upper 


“IZZEHERS” war ts 


Sell our T. O. Policy if you are out 
to succeed 


J. L. BABLER, Mgr. Agencies 
INTERNATIONAL LIFE 


REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 





St. Louis 





Operates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 


Illinois Bankers Life Association 


Home Office, MONMOUTH, ILL. 


Gain in Cash Assets, @ Can use a few good men in Chicago 
1911, over 25 Per Cent. 648 Insurance Exchange 


Great Western Life Assurance Co. 


TERRE HAUTE, IND. 
Backed by the best in Indiana 


We are ready to receive applications for agencies 

















Address, Ageney Department 
Odd Fellows Bldg. - ° Indianapolis, Ind. 
CAN YOU 
Close business for local agents? 
IF YOU CAN 


we will make you a salary and commission contract for Indiana Territory 


HURRY UP 














and see ARTHUR O. MAIN, General Manager of Agencies 
The Commercial Life Insurance Company 





Indianapolis, Indiana 
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Alton; R. L. Murray, Prairie Du Rocher; C. 
T. Hobit, Lincoln. 

Travelers—C. R. Miller, Charleston; L. W. 
Rogers, H. Gale Rogers and E. B. Hall, Jr., 
Chicago. ; 

Union Cent.—Lillian Newburgh, Chicago. 

U. S. Life—J. H. Wheat, Decatur. 


Ohio 
New York—C. T. Wilson, Rome; J. W. 
Eaaty, Cleveland; W. E. Stockdale, Zanes- 
ville. 


Pacific Mut.—W. C. Southwell, Cleveland. 

Pitts. L. & T.—E. F. Dumont, Lorain; A. J. 
Gibson, Bowling Green; Samuel Gingery, Wes- 
ton; H. J. Stahl, Bowling Green. 

Phoenix Mut.—Ignatz Green and H. B. 
Strachten, Cleveland; R. P. Tarbell and J. A. 
McHugh, Canton. ‘ 2 

Prov. L. & T.—W. E. White, Dayton; G. R. 
Paddock, Mansfield. 

Reliance—W. E. Meyer and R, Nethers, 


Newark. . 44% : 
Royal Union—George Brink, Cincinnati; 
Charles Johnson, Cincinnati. 

Travelers—John Dease, Cleveland; B. A. 


Schumacher, Toledo. ‘ 
Des Moines—O. C. Shanower, Bowling Green. 
Canada—E. L. Gardner, Middletown. 
Conservative, W. Va.—Charles Horn, 
Dover. 
Cont. Assur.—J. H. Earl, Cleveland. 
Equitable, Ia.—J. E. Evans, Oak Hill; Jacob 
Corless, Mansfield. 
Federal—P. L. Kaser, Cleveland. 
Hartford—S. Belle Pettis, Cleveland. 
Home—J. H. Davis, Junction oF. . 
Lincoln Nat’l.—A. E. Sullivan, est Union; 
£ . Moore, Wamsley; Eldred Bardon, Bed- 
ord. 
Manufacturers—W. B. Dager. 
Mich. State—Luther Harper, Dayton. 
Mut. Benefit—A. T. Rettig, Carlisle. 
Mutual, N. Y.—J. C. Hupp, Leetonia; T. 3. 


Canal 


Deeren, Marietta. 
National, U. S. A.—G. H. Hoffman, Lan- 
caster 


; G. P. Work, Logan; Mrs. Mamie Fenton 
Joseph Schmaltz, Akron; Ss. W 


and al- 
bridge & Co., Toledo. 5 

N. W. Mutual—F. N. Curtiss, Conneaut; |- 
M. L. Dundon, Rootstown; Mrs. S. M. Carr, 
Mansfield. : 

Philadelphia—James Hall, Brilliant; F. E. 
Ensign, anton; A. M. Sellman, Mt. 
Sterling. 


Pitts. L. & T.—A. B. Diamond, East Liver- 
en Union—G. N. Standt, Columbus. 


State Mut., Mass.—L. M. Raudebaugh, Cleve- 
land; R. E. Rhinehalt, Paulding; C. L. Siple, 
Montpelier. 


Travelers—Weidman Agency, Cleveland; E. J. 
Crampton, Chicago Junction; E. E. Cripe, Con- 


tinental. 
Minnesota 


Home—W. A. Sadler, Minneapolis. 

Mutual, N. Y.—A. G. Petterson, Fergus Falls. 

State Mut., Mass.—F. W. Nye, Minneapolis. 

Union Cent.—J. A. Stoen, Ironton. 

N. W. Mutual—O. A. Kroshus, Spring Grove; 
B. L. Blair, Waterville; A. C. Hoene, Duluth; 
K. V. Rothschild, St. Paul; H. C. Noonan, Blue 
Earth; F. A. Hanenberger, Rochester; A. J. 
Trodeau, Gilbert. 

Conn. Mutual—J. W. Crossfield, Little Falls. 

Mut. Benefit—Arvid Stark, Gully; J. C. Mc- 
Gladrey, Bingham Lake; F. A. Remick, Winona. 

New York—B. W. Battleson, Baudette; John 
Turner, Barnesville. 

Pacific Mut.—Edward Strand, Eveleth. 


Indiana 


Aetna—J. F. Bullock, Shelburn; James Hen- 
nessy, Fort Wayne; Lafe Moreland, Alexandria; 
R. M. Snider, South Bend. 


Amer. Cent.—A. B. Jenkins, Morocco. 

Cont. Assur.—W. P. Tobb, Indianapolis. 

Far. & Mer. Mut.—Otto Tunkle, Campbells- 
burg; Erastus Burket, Owensville; ussell 
Baldwin, Princeton; S. H. Fettinger, Princeton. 

Home—George Hultz, Crawfordsville. 

Ill. Bankers—B. L. Archibold, Fort Wayne. 

National, U. S. A—J. T. Hall, East Chicago; 
C. = Johnson, Thornton; L. A. Sutfin, Indian- 
apolis. 

New York—Charles Cretsinger, 
F. Laudy, South Bend. 

Prov. L. T.—A. R. Mather, Indianapolis. 

Reliance—C. H. Dodge, South Bend; Sul- 
livan, Peru. 

Travelers—J. F. Oakerson, Knightstown. 

U. S. Ann. & Life—W. J. S. Davis, Loo 
gootee. 


Commercial—Oran Lewis, W. O. Buchanan, 
R. V. Bishop, C. L. Plummer, Arthur Sheffield, 


Marion; P. 


H. B. Patton, Morsy Russie, Harry McCoskey 
and Eli Bennett, Indianapolis; Irwin Latta, 
Mooresville. 
Far. & Merc. Mut.—F. L. Spornick, Seymour. 
Federal—W. B. Ball, Indianapolis. 
Lafayette—J. A. Johnson, Greenwood. 
Lincoln Natl.— 


Mut. Benefit—J. . 

New York—Plaso Deckard, Bloomi n. 

N. W. Mutual—oO. , Fort Wayne. 
Peoples—Emil Lindvahl, Vigo; E. Lindvahl, 


Terre Haute. 

Scranton—Lon Beard, Liberty. 

Wisc. Natl.—Glen Goshorn, Anderson; A. F. 
Tinder, Connersville. 

Amer. Bankers—J. W. Patterson and G. R. 
Little, Evansville; R. N. Swadener, Indianap- 
olis; Denham, Mt, Vernon. 

Bankers—Van Ostrand, Indianapolis. 

Federal—C. W. Bone, Indianapolis; H. H. 
Harris, Newport. é 

Ill, Bankers—W. H. Alexander, Logansport. 

Intermediate—Z. D. Bouchie, Princeton; J. 

° ormick, Vincennes; F. M. Ridens, 
Booneville. 

Inter-Southern—E. O. Johnson, Mt. Vernon. 

John Hancock—C. O. Ernest, Middlebury. 

Meridian—N. R. Freeman, innimac. 

Mich. Mut.—J. A. Beecher, Shipshewana. 

Mut. Benefit—C. F, Walk, Vincennes. 

National, U, S.—R. B. Chapham, Columbia 
City; L. B. Weller, C. E. Payne, Edwin Akers, 
In -_a Geo. Looke, East Chicago. 

N. W. Mut.—S. F. Sutton, Logansport; Lyle 
Brown, Galveston. 

Reliance—C. H. Fry, Gas City; H. N. Wag- 
ner, Bremen; D. V. Pittman, Darlington. 

Union Central—F. L. Patterson, Indianap- 


olis. 
Western Life Annuity—Irwin Knight, Mor- 


gantown. 
Kansas 
Aetna—C. L. McClure, Kansas City; F. E. 
Fischer, Wamego; S. W. Pierce, Junction me 
Anchor, Kan.—L. G. French, Elsmore; E. O. 


Wood, Haddam; F.. L. McAdam, Syracuse; 
Hessie F, Jackson, Kincaid. 
nkers, Ia.—Louis Zutavern, Great Bend; 


J. L. Anderson, Caney; H. F. Guthrie, Topeka. 

Bank Sav. Natl.—J.'M. McGuire, Bogue; F. 
M. Learned, Woodson. 

Central, Kan.—C. I. Wiley and H. O. Hay- 
don, Council Grove. 

Equitable, N. Y.—Nerna Scott, Wichita; R. 
W. Rothrock, Wellington. 

Equitable, Ia.—Mabel M. Brown, Wichita. 

Far. Bankers—C. B. Cowley, Cottonwood 
Falls; W. T. and John Essex, Douglas; C. A. 
Harris, Wichita; J. B. ._— Talmage; R. H. 
Novick, Bayard; W. B. Blackwell, Bucklin; J. 
R. Russell, Wichita. 

Germania—W. M. Grayce, Altoona. 

Hartford—A. S. Kitch, Larned; C. W. Crad- 


dock, Otis. 

Home Mut., Sage C. McCutcheon, Ash- 
ton; G. H. Hoefer, Clifton; W. F. Czeskleba, 
Silvan Grove; H. F. Soros, Topeka; D. O. 
Edwards, Hazelton; J. L. Fowler, Arcadia; }: 
S. Gibson, Geneseo; S. A. Biggs, Barnard; J. 
J. Harrison, Collyer. 

National, Vt.—H. C. Wear, Wichita; D. C. 
Deem, Garden City. 

N. W. Mutual—S: R. Bird, Anthony; R. R. 
Kelley, a 1. 

—W. R. Jarnagan, Eldo- 


Occidental, N. —\ 
rado; N. W. Sly, Wichita. : 
Reliance—D. L. Waggle, Scottsville; John 
Lichte, Wichita; Nicholas Klein, Glasco; Alex 


Lawrence, Clearwater; W. 
,ence. 
Royal Union Mut.—A. C. Syfert, Ashton. 
Travelers—N. E. Mann, Leavenworth; E. S 
Davidson, Norton. 


S. Fowler, Independ- 


Michigan 
Aetna—E. C. Warner, Yysilanti. 
Bankers Ii—R. V. Emery, Detroit. 
Conn. Gen’I—C. F. Focht, Ironwood; W. H. 
Wagner, Jackson. : 
Germania—E. J. Guillemette, Bay City; A. 
Marymont, Detroit; Maurice Levin, Grand Ra- 


ids. 
= Hartford—J. H. Rodgers, Manistee. 

John Hancock—T. R. Knox, Detroit. 

Mass. Mutual—G. H. Wolff, Detroit; Samuel 
Seitner, Saginaw. 

Mich, State—G. L. Rummer, Shelby; J. R. 
Fulton, Whitmore Lake; F. D. Hemerick, Gage- 
town. 

Am. Temperance—G. B. Johns, Detroit. 

Mut. Benefit—O. P. Burgess, Traverse City; 
E. W. Cone and J. C. Gibson, Detroit. 

Ill. Bankers—Cylde Jacoby, Marshall. 

Detroit—I. W. Lucia and J. Duschinsky, De- 








Some Don'ts for Life Agents 


H. C. Waldemann, of Sturgeon Bay, Wis., general agent of the Old Colony 
Life of Chicago, gives some interesting “Don’ts” for life men. They are: 
Don’t bite off more than you can chew. A small district, well cared for, 


pays. 


milked, but go get the cow. 
Don’t waste half of your time in 


Don’t sit down in the meadow and wait for the cow to back up to 


Papa tl] 
be 


getting ready to waste the other half, 


and make yourself believe you are working all the time. ; 
Don’t stop; keep a-moving. A standing pool stagnates. If you can’t pro- 


duce, evaporate. 


Don’t fall in love with your office chair. 
Don’t cut your commission, as you acknowledge thereby that your ser- 


vices are worth only half price. 
Don’t be a kicker. 


Don’t lie. Lies make lapses. 


Any old mule can beat you at the game. — 
Tell the truth about your policies. 


Don’t try to climb the ladder of success on rounds of Rhine wine and 
seltzer or something else of that kind. 


Don’t talk too much. 


It takes will power to stop talking before you have 


said too much. An ounce of straight goods beats a ton of hot air in selling 


life insurance. 
Don’t talk politics this year. 





troit; R. H. Lord, Flint; F. C. and F. W. Law- 
rence, Owosso; R. E. Jossman, Clarkston. 

Merchants, Ia.—W. S. Nixon, Dixon, II. 

National, U. S. A.—E. Smith, Detroit. 

North Amer,, Can.—Frank C. Phelan, Hen- 
ry W. Kurz, Monroe. 

N. W. Mutual—Edw. M. McMahon, Detroit; 
E. J. Townsend, Negaunee. 

Peoria—Chris A. Johansen, Detroit. 

Minn. Mutual—Roy E. Saunders, Flint. 

Peninsular Life—John Cargill, Marlette. 

Penn Mutual—F, J. Wooten, Detroit. 
_ Preferred—Roy Clark, Harvard; 
lius B. Boomgard, Grand Haven; Jacob Glerum, 
Grand Haven, 

Prudential—Lacy Oldfield, Grand Rapids; 
Paul Borock, New York City, N. Y.; Clarence 
E. Lucas, Dayton, Ohio. 

Reliance—Albert E. Stiles, Decatur; Orwin 
A. Phelps, Gaylord; Chas, A. Rankin, Avoca. 

Sec. Mutual—Robt. J. Scott, Brown City; 
Ivy E. Cutcher, Oxford; Wilford Hatton, Lex- 
ington; Cleve R. Bradshaw, Roseburg. 

State Mutual, Mass.—Chas. H. Dean, Detroit; 
Earl H. Fairchilds, Wyandotte. 

Sun Life—Geo. D. Kook, Avoca. 

Union Central—John W. Rowe, Basil J. Trep- 
pa, Detroit. 


LIFE NOTES 


The Provident Life & Trust has been 
admitted to South Dakota. 
The Great Northern Life, of Wassau, 


Wis., has been admitted to transact busi- 
ness in Michigan. 


The Mutual Life has opened an office 
in Charleston, Mo., to cover the southeast 
district, of which Barley Wilkinson will 
be manager. 


Arthur C. Hoene, district superintendent 
of the Northwestern Mutual Life at Eau 
Claire, Wis., for the past three years, has 
been made general agent with headquar- 
ters at Eau Claire. 


J. A. Blackman, who for some time has 
been superintendent of the Metropolitan 
Life at La Salle, Ill., has gone to Peoria, 
Ill., to become connected with the Central 
Life of Ottawa, Ill. 


Henry Wirt Strickler, president of the 
Midland Life of St. Paul, has filed as a 
candidate for the democratic nomination 
on the state railroad and warehouse com- 
mission for the six year term. 


The new agency firm of Haas & Wert- 
heimer has been appointed general agents 
of the life department of the Travelers’ 
for St. Louis. The firm is composed of 
J. Lionel Haas and Joseph Wertheimer. 


A branch office of the Louisiana State 
Life has been located at Texarkana, Ark., 
with John K. Such as local superintendent. 
The office was established by J. W. Daw- 
son, of Dallas, state manager for Texas. 


A stock selling office has been opened in 
Nashville, Tenn., by the Afro-American 
Life, now being promoted at Birmingham, 
Ala. The proposed capital is $500,000 and 
the company plans to confine its business 
to negroes. 

Another large life policy has been 
placed in Cincinnati by Special Agent 
Sturm of the Mutual Benefit, who recently 


Corne- 





wrote Julius Fleischmann for a quarter of 
a million. He has just written a $100,000 
policy in the Mutual Benefit on the life of 
Edgar J. Friedlander. 


The North American Life of New Jer- 
sey has sent notices to stockholders of 
the intention to dissolve the company, as 
the last step in the removal of the home 
offices from Newark to Chicago. The ex- 
change of assets and the actual removal 
of the office have been completed. 


O. H. Clarkson, special agent of the 
Massachusetts Mutual Life at Nashville, 
Tenn., has been appointed secretary to 
J. H. Smith. general agent of the com- 
pany for Tennessee, with headquarters in 
Nashville. Mr. Clarkson succeeds J. Mor- 
gan Watkins. Mr. Clarkson will divide 
his time between field and office work. 


Life insurance men of Paducah, Ky., 
have been defendants in actions by the 
city to compel them to pay municipal li- 
censes. Several arrests were made and 
in most cases the charges were dismissed 
upon payment of the license fees. L. D. 
Sanders and J. K. Greer were among those 
who were hailed before the police judge 
on warrants sworn out by the license in- 
spectors. 


Anthony Schuyler, for the past fourteen 
years an employe of the government at 
the Rock Island, Ill., arsenal, has entered 
life insurance business under F. H. Perry, 
general agent for the Penn Mutual Life, 
at Davenport, Ia. He is a member of the 
Davenport Commercial and Outing Clubs 
and prior to entering the government 
service was a successful salesman of fire 
arms. 


State Supervisor McNeill of Columbus, 
who is in charge of the agencies of the 
Reliance Life of Pittsburg, is in Cincin- 
nati this week for the purpose of appoint- 
ing a successor to General.Agent T. T. 
Armstrong, who died last week. The com- 
pany’s office is at 105 Bell block. Mr. 
Armstrong has one of the old time general 
agency contracts with the Reliance with a 
larger commission than is given at this 
time. 

The Equitable Life of New York will 
embark this fall on investment in west- 
ern farm mortgages. With the opening 
of agencies for this purpose in four or five 
western states the second largest life in- 
surance company in the country will begin 
one of the most significant experiments 
of the year in the financial field. Its 
policy is to invest its funds as much as 
possible in the territory from which they 
come as premiums. 


There is universal sorrow in Des Moines 
because of the death at Chicago last week 
of Mrs. Gerard Nollen, wife of Actuary 
Nollen of the Bankers Life of Des Moines. 
The deceased had been very prominent in 
charitable and philanthropical work in 
Des Moines where she was born and 
where she grew to womanhood. Her hus- 
band is one of the best known Iowa in- 
surance men. He was formerly con- 
nected with the Equitable of Iowa and 
is a brother of Henry Nodllen, secretary of 
the Bankers Life. 








PREDRIC W. JENKINS, Pres. 





Life Underwriters of experience 

having a good record can secure 

first class territory, with liberal 
contract, by addressing 


SECURITY MUTUAL LIFE 
INSURANCE COMPANY 


BINGHAMTON, N.Y. 
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GENERAL AGENTS 


> ip a 





Missouri 
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8 Literal Contracts Desivable Territory 
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Casualty Company Assurance Company 
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CASUALTY AND SURETY NEWS 








HAVE MICHIGAN RATES 
HIGHER THAN WAS EXPECTED 





‘Large Manufacturers Organize a Mu- 
tual to Handle Their Workmen’s 
Compensation Insurance 





Detroit, Sept. 3—(Special)—The lia- 
bility companies have completed their 
rates for operation under the new 
Michigan compensation law, and ap- 
parently they are all holding most of 
their patrons. Today was the actual 
first day of operation, for yesterday 
was a holiday and the first of the 
month fell on Sunday. | . 

The rates are even higher, in com- 
parison to the old ones, than has been 
expected, but there is little doubt that 
they are “right” for they have been 
arrived at only after most careful con- 
sideration. A few examples will show 
the trend. 

The old rate for mason contractors 
was $1.75; the new one is $5. Car- 
penter contractors formerly paid $1.50; 
hereafter they will have to put up 
$3.50. Automobile factories paid but 
30 cents under the old law; $1.10 is 
their rate now. Machine shops with 
foundry formerly paid 48 cents; this 
has been advanced to $2.48. Without 
foundry they formerly paid 40 cents; 
now it is $1.65. 

Some to Insure Selves . 

A few manufacturers have told their 
insurance companies that they have 
elected to carry their own insurance. 
Some pretty small concerns have said 
this, too, although, under the pro- 
visions of the law, it will take an es- 
tablishment of considerable strength to 
get away with it. The state authorities 
have not yet fixed the minimum 
strength for self-insurance. 2 

The most notable development, aside 
from the publishing of the rates, was 
the organization of the “Michigan 
Workmen’s Compensation Mutual In- 
surance Company,” by a number of 
manufacturing concerns having a com- 
bined pay roll of $100,000,000 a year. 
Every manufacturer in the state of 
Michigan will be invited to enter it— 
which does not scare the Detroit 
agents half as badly as the sound of 
it might be expected to, for they have 
watched the inception, growth and dis- 
solution of mutual companies in other 
lines and have their own ideas of the 
outcome of this venture. Mutualizing 
in the compensation line is a new en- 
deavor in Michigan, however, so this 
will be watched with added interest. 

Prominent Men in It 

The organization committee of the new 
company is composed of Roy D. Chapin, 
president of the Hudson Motor Car Com- 
pany, Charles M. Clifford, treasurer of 
the American Blower Company, H. J. 
Hayes, president of the Hayes Manufac- 
turing Company, and C. Haines Wilson, 
secretary-treasurer of the Wilson Body 
Company. All of them are prominent in 
Detroit business circles. 

Leaders in the liability field will not ad- 
mit that this company will bother them 
much, notwithstanding the plan to try to 
enlist every manufacturer in the state. 
None of them desired to be quoted, not 
wishing to appear in the role of “knocker, 
but they expressed their opinions freely. 

“The larger they become and the faster 
they grow, the sooner they will fall 
down,” said one. “Liability insurance 
is the most hazardous of all risks, and 
unless they get some first class liability 
man of experience to manage their com- 
pany they will find themselves in trouble 
in short order. 

“Their object, of course, is to insure 
themselves at lower rates than ours. Our 
rates are the result of years of experience 
and we think they are as low as they can 
be made and let us live. If they make 
them lower, it is an easy guess as to what 
will happen to them.” 

Don’t Know the Business 

“Mutuals do not succeed because gen- 
erally they are operated by men not fa- 
miliar with the business,” said another. 

_ “When a manufacturer wants a lot of 





typewriters for use in his offices, he does 
not go to work and make them; he places 
an order with some concern which knows 
the typewriter business. And so on with 
everything else he needs, except, it seems, 
his insurance. He will learn some things 
about that after he has tried it a while. 

“It will operate a good deal like a fra- 
ternal society—as long as the new mem- 
bers come tumbling in, the rates stay 
down. When they drop out, the rates 
must go up. In a mutual liability insur- 
ance company, once they begin to drop 
out, it will be all over, for no other 
manufacturer will come in to put up for 
the losses of some who have discarded 
the game. 

Danger in Deferred Liability 

“The deferred liability loss will cut 
a great figure. If they have good man- 
agement and set aside a certain percent 
of their premiums each year to meet the 
future losses on the business of that year, 
they may get along for a while, but the 
chances are that they will subtract their 
actual losses paid in their first year from 
the amount received in premiums and 
figure it out that they have made a 
hundred thousand dollars or so and de- 
clare a dividend. Then, when they have 
to meet the deferred losses, up will go the 
rates and the members will begin to drop 
out. 
“The established insurance. companies 
have a fixed rate to offer the manufactur- 
ers; the mutual company will not know 
what rate it can offer. I think a ma- 
jority of the manufacturers will hesitate 
a long time before they take up with such 
a proposition. As far as we are concerned, 
we have not lost a policyholder.” 


John L. Paul Resigns ~ 

ohn L. Paul last week tendered his 
resignation as superintendent of agen- 
cies of the casualty department of the 
Fidelity & Deposit, effective at once. 
He has not yet made a new connection, 
but doubtless will announce one in the 
near future. 

Mr. Paul has been with the Fidelity 
& Deposit since it acquired the con- 
trol of the Philadelphia Casualty, of 
which company he was superintendent 
of agents. Previous to that he was 
with the Central Accident of Pittsburg. 
He has been in the casualty field for 
fifteen years, has traveled all over the 
country and has friends in the business 
wherever he has gone. 








GOES WITH THE STANDARD 


D. F. Broderick, who has been an ex- 
aminer connected with the life insurance 
department of the New York state insur- 
ance department, has resigned as of 
October 1 to become chief accountant for 
the Standard Accident of Detroit. Mr. 
Broderick has been with the insurance 
department for about two years and since 
the resignation of W. B. B. Smith has 
been in actual charge of the examinations 
of the larger life companies. 





APPOINTS NEW ATTORNEY 
Clarence S. Piggott, who has been an 
attorney in Chicago for some time, has 
been appointed attorney in charge of the 
claim department in the Chicago branch 
office of the American Bonding succeeding 
Charles E. Bennett, who resigned in the 
spring to go with the Aetna Accident & 
Liability. Manager W. Herbert Stewart 
has taken some time in making this choice 
from among many applicants. L. BE. Mac- 
kall, an attorney from the home office, 
who has been in charge of this depart- 
ment since Mr. Bennett resigned, will re- 
main in Chicago another month familiar- 

izing Mr. Piggott with his new duties. 
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. ' into thinking that Industrial Health and Accident Business is not essential in 
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Industrial Policies are not for industrial workers alone. 


They are for the prospect who is unwilling to invest a lump sum in Health and Accident Insurance. 
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It will pay any agent to put a solicitor at work exclusive ly on this class of business. 
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insurance. 


It can tell you how to make vm | out of industrial or semi-commercial business. 


Communicate with the manager o 
It will pay you to do business with the 


Massachusetts Bonding @ Insurance Company~ 
77-85 STATE STREET, BOSTON, MASSACHUSETTS 
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BUREAU IS ESTABLISHED 


TO START EDUCATIONAL WORK 


Most Important Action by Detroit 
Conference in Many Years Taken 
Last Week 





OFFICERS 
President—William H. Jones, 


Moines. 
Second Vice-President—H. D. Huffaker, 
t Interstate Life & Accident of 


a aaeew S. S. Miller, as- 
— to president, Continental Casu- 


r—C, H. Brackett, president 
Indianapolis. 


Hoosier of 
Executive Committee — BR. 
Koch, t Ame Assurance, 
dent and > ae elk ees 
ent and gen manager No: - 
A ; Jv. B. Pitcher, president 
United States ‘th & Accident; Frank 
a Accident of 


secretary 
tional Masonic Provident; W. H. How- 


land, secretary Fideli Accident; C. P. 
Orr, president Southers Mutual Aid. 


Educational Bureau Committee—W. G. 


president National Casualty, i 

man; A. E. Forrest, vice-president North 
Accident; G. 

president Massachusetts Accident; R. 


Perry Shorts, vice-president United States 
Health & Accident; C. A. Craig, president 
Wational Life & Accident; Arthur J. Simp- 
son, president American Miners Accident; 
vV. D. Cliff, president Federal Casualty. 


In accomplishment the meeting of 
the Detroit Conference, held at Detroit 
last week, was more important than 
any of its twenty-seven predecessors. 
Unanimously the by-laws were amended 
so as to provide for an educational 
bureau with an income sufficient to in- 
sure effective work. All that the con- 
ference could do towards the merger of 
the Southern Casualty & Surety Asso- 
ciation into the conference was done; 
the next move is to be made by the 
Southern association at its meeting in 
Dallas in the fall. In addition to the 
large acquisition to the membership 
confidently expected from the south, 
many additions from mutual compa- 
nies in the north and east are to be 
looked for as a result of the sentiment 
expressed in the meeting of the Na- 
tional Mutual Union. 

Other Things Done 

The executive committee’s member- 
ship was reduced’ from nine to seven. 
The conference gave its unqualified en- 
dorsement to the one-cent letter post- 
age movement. As the result of the 
paper read by R. R. Koch the confer- 
ence is altogether likely to undertake 
the organization of local associations 
of agents of industrial health and acci- 
dent companies. Martin P. Cornelius 
gave the members the most complete 
exposition of the shortcomings of 
workmen’s compensation as compared 
to individual health and accident poli- 
cies that they have ever had, facts 
which will be of untold value to them 
and their agents. The pressing need 
of a new standard classification manual 
is likely to be promptly met by the ap- 
pointment of a committee of three 
companies to draft such a manual. 

No Formal Function 

The social features of the meeting 
were very different from those of its 
predecessors. . There was no formal 
function. There were a few who re- 
gretted this, but the large majority 
thought this was the pleasantest meet- 
ing ever held. The arrangements were 
in charge of W. G. Curtis, president of 
the National Casualty, who acknowl- 
edged his indebtedness to a number of 
prominent Detroit corporations, with- 
out whose cooperation so much for the 
enjoyment of the visitors could not 
have been done. For instance, through 
the courtesy of W. G. Walters, counsel 
of the Studebakér Corporation, that 
company furnished twenty-seven new 


- out of stock/for the automobile 
ride, 


Railway Company Helps 
Through the cooperation of the street 
tailway company special cars were fur- 
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nished to take the crowd to and from 
the boat landing and the steamer 
“Pleasure” was secured for the trip up 
to the St. Clair Flats, where a delight- 
ful shore dinner was served on Thurs- 
day evening. The dinner at the Tuller 
on Wednesday evening was a thor- 
oughly pleasant affair. It was cloudy 
and wet during the automobile ride 
and too cold for comfort during the 
boat trip; the weather department was 
the only Detroit institution that refused 
cooperation. The Hotel Tuller did the 
best it could, but two conventions at 
once overtaxed its capacity and there 
was much complaint of slow service. 
However, there are plenty of other 
good hotels and cafes in Detroit and 
those who desired went to them for 
their meals. 
Some Absentees 

Most of the regular attendants at 
conference meetings were on hand, but 
there were a few notable exceptions. 
A. E. Forrest was unavoidably detained 
in New York and H. A. Luther, also 
of the North American, now having 
other interests which take most of his 
attention, was also absent. T. Leigh 
Thompson, first vice-president of the 
conference, could not come, being de- 
tained at the home office of the Na- 
tional Life & Accident on account of 
the serious illness of the son of Presi- 
dent C. A. Craig. This same misfor- 
tune prevented President Craig from 
being present to read the excellent 
paper he had prepared. It was read 
by Chauncey S. S. Miller. John J. 
Lentz, second vice-president, the big 
orator from Columbus, was also absent. 

Among the prominent men _ not 
usually seen at meetings were J. A. 
Kelly, United States manager of the 
General Accident; President F. G. 
Cross of the Columbia Life; President 
C. W. Brandon of the Columbus Mu- 
tual Life; President W. Morton Her- 
riot of the Security Casualty; President 
H. D. Huffaker of the Interstate Life 
& Accident; President C. W. Young of 
the Masonic Mutual Accident and A. F. 
Culling, who will shortly succeed, as 
United States managing agent of the 
industrial department of the Pacific 
Mutual Life, H. A. Behrens, who re- 
cently resigned. 

Just One Subject to the Fore 

One man who has attended conven- 
tions of every kind and hundreds of 
them said he never had seen a meet- 
ing in which just one thought prevailed 
as in this one. Education, the need of 
enlightening the public as to insurance, 
was on everybody’s mind. Nearly ev- 
ery paper read presented some addi- 
tional phase of this need. 

Since the mid-winter meeting, when 


- 





measures were taken to organize the 
educational bureau, the most impor- 
tant problem has been how to appor- 
tion the cost in a way to raise enough 
funds for efficient service and yet not 
bear too heavily on any class of com- 
panies. This was finally worked out 
in a way that received unanimous ap- 
proval. By amendment of the by-laws 
the entrance fee to the conference is 
made $10 for every company joining 
and the annual dues are fixed at “not 
to exceed one-tenth of 1 percent of its 
net premium income for the preceding 
calendar year on accident and health 
business, exclusive of weekly-payment 
business,” on which the levy is one- 
fiftieth of 1 percent. The minimum an- 
nual dues are fixed at $25. The an- 
nual dues are payable in advance in 
semi-annual installments on Sept. 30 
and March 31 of each year. 
Took Some Fine Work 

It took some fine work to bring this 
arrangement about. The committee 
on changes in the by-laws recom- 
mended a levy of one-tenth of 1 per- 
cent on premium income on business 
on which premiums are paid monthly 
or more frequently, but President Al- 
exander took the floor and moved an 
amendment to include all premiums on 
health and accident business, and this 
prevailed. 

C. P. Orr urged a concession in favor 
of the weekly-payment companies, not 
because his company, the Southern Mu- 
tual Aid, which is the second largest 
weekly-payment company, objected, 
but because he was afraid that the re- 
quirement of one-tenth of 1 percent 
of premium income would prevent a 
number of the small southern weekly- 
payment companies from entering the 
conference, members of which he feels 
they ought to be. As “not to exceed” 
90 percent of the conference dues are 
to go to the support of the educational 
bureau and its service will be less valu- 
able to companies operating only in a 
few southern states than to the north- 
ern companies or those operating over 
the country generally, a concession to 
these southern weekly-payment compa- 
nies appeared equitable and was readily 
agreed to. 

Starts With Good Income 

The amendment was adopted without 
a dissenting voice. As the health and 
accident premium income of the con- 
ference companies is around $15,000,- 
000, of which perhaps $3,000,000 is from 
weekly-payment business, the educa- 
tional bureau will start with an assured 
income of about $12,000 a year. It is 
generally agreed that Chauncey S. S. 
Miller will be the salaried secretary 
in charge of the educational bureau. 


Whether the bureau will be located in 
Chicago or in Detroit is not yet de- 
cided. ; . - 

A committee of three companies is 
to prepare a new classification manual 
for the use of the industrial companies. 
The committee consists of the Federal 
Casualty, United States Health & Ac- 
cident and the Continental Casualty. 
Need of a new manual has been felt 
for a long time. Each company has 
been adding new occupations to the 
old manual, until the want of uniform- 
ity is serious. For nearly a year the 
United States Health & Accident has 
had six men engaged in making a new 
manual. To aid in this compilation the 
manuals of all commercial and indus- 
trial companies were consulted. That 
manual is now in the hands of the 
printers. It is not unlikely that the 
committee will adopt it, with perhaps 
some changes, thus enabling it to per- 
form its work in a short time. 

Proposed Merger 

_ The conference adopted a resolution 
inviting the Southern Casualty & Sur- 
ety Association to become a part of the 
conference. If the Southern association 
acts favorably, the merger will be com- 
pleted. As a condition of the merger 
the Detroit Conference is to hold mid- 
winter meetings in the south. Birming- 
ham, Ala., extended a cordial invitation 
to meet there in February. The only 
objection to the merger appears to 
come from those southern companies 
which do a general casualty and surety 
business. There appears no reason 
why they could not continue their or- 
ganization and meet just before or just 
after the Detroit Conference meeting 
to discuss surety and casualty matters. 

List of Those Present 

The following list includes all who 
reported to the committee on creden- 
tials and a few who did not: 

American Accident, Neb.—W. A. Ran- 
kin, president. 

American Assurance—Reinhold R. Koch, 
president. 

American Insurance Union—W. W. 
Wedemeyer, national counselor. 

American Miners Accident—Arthur J. 
Simpson, president; W. W. Knapp, secre- 
tary and treasurer. 

Bankers Accident, Ill.—W. C. Goodall, 
president. 

Bankers Accident, Iowa—F. L. Miner, 
president; E. C. Budlong, vice-president 
and agency manager. 

Bankers Mutual Casualty—R. B. Beson, 
president. 

Clover Leaf Casualty—F. H. 
president. . 

Columbia Life—F. G. Cross, president; 
S. M. Cross, secretary; W. A. Wedding, 
manager accident department; R. S. Dun- 
ham, supervisor. 

Columbus Mutual Life—C, W. Brandon, 
president; N. G. Spangler, second vice- 
president. 

Commercial Travelers Mutual Accident 

. W. Van Auken, general counsel. 
Continental Casualty—H. G. B. Alex- 
ander, president; R. W. Hyman, vice- 
president; C. S. S. Miller, assistant to the 
president; Martin P. Cornelius, assistant 
general attorney. 

Equitable Accident—William H. Jones, 
general manager. 

Fraternities Health & Accident—H, C. 
Reed, secretary and manager. 

Fraternal Protective Association—H. M. 
Billings, secretary and general manager; 
Dr. W. F. Jarvis, medical director. 

General Accident—John A. Kelly, 
United States manager; N. B. Thorp, de- 
partment manager. 

Great Eastern 
Fibel, president. 

Great Western Accident—H. B. Haw- 
ley, president. 

Guaranty Life—L. J. Daugherty, gen- 
eral manager and secretary; C. O. Piper, 
manager accident department. 

Home Accident & Health—F. H. Good- 
man, president; W. A. Goodman, superin- 
tendent of agencies. 

Hoosier Casualty—C. H. Brackett, presi- 
dent; C. W. Ray, secretary. 

Imperial Assurance—Stewart C. McFar- 
land, president and general manager. 

Industrial Sick & Accident, Ind.—Frank 
A. Tabor, president and medical director; 
J. D. Hunt, vice-president and manager. 

International Liberty Union—W. G. 
Critchlow, supreme general; M. R. Ether- 
edge; supreme field adjutant. 

iInter-Ocean Life & Casualty—W. A. 
Orr, secretary. 

Interstate Life & Accident—H. D. Huf- 
faker, president and manager. 

Masonic Mutual Accident—C. W. Young, 
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president; S. W. Munsell, secretary and 
general manager. 

Massachusetts Accident—G. Leonard 
MeNeill, ent; Charles M. Adams, 
agency manag 

Merchants Tite & Casualty—M. J. Mc- 
eel. president. 

Michigan Casvalty—W. H. Beardslee, 
secretary and treasurer. 

National Casualty—W. G. Curtis, presi- 
dent; F. 8. Dewey, secretary; W. C. 
Walters, general counsel. 

National Masonic Provident—E. G. Rob- 
inson, secretary; Dr. W. S. Bushnell, 
chief surgeon. 

North American Accident Association, 
Mich,—H. Warrant, secretary and 
treasurer. 

Pacific Mutual Accident—H. A. Behrens, 
U. 8S. managing agent, who has resigned, 
and A. F. Culling, who will succeed him. 

Peoples Health & Accident—M. B. 
gamp ell, manager and secretary; Dr. H. 

est, treasurer. 

Provident Life & Accident, Tenn.—R. J. 
Maclellan, secretary and ereguurer. 

Southern Mutual Aid—C, Orr, presi- 
dent; I. 8S. D. Sauls, a2 nag ER LeRoy 
Smith, secretary and treasurer. 

Security Casualty—W. Morton Herriot, 
president; E. EB. Griffith, manager. 

Southwestern Casualty, Tex.—N. W. 
Mueller, secretary. 


Transylvania Daguaity — Dr. B. L. 
Brunner, president; E, N. Canada, general 
superintendent, 


United States Health & Accident—J. B. 
Pitcher, president; F. R. Pitcher and R. 
Perry Shorts, vice-presidents, 

United States Indemnity—William H. 
Jones, president. 

Vermont Accident—A. C. Mason, secre- 
tary and treasurer. 

Wayne Health & Accident—A. C. Glad- 
ieux, secretary and treasurer. 

Workingmen’s Mutual Protective—E. C. 
Bowlby, manager; A. R. Arford, secre- 
tary; E. C. Edmunds, assistant manager 
and treasurer; B. A. Hatch, supervisor 
of agencies. 





MAKES FIRST ANNUAL REPORT 


Employers Mutual Liability of Wiscon- 
sin Completes Year—Used 34 
Percent of Tariff Rates 








The Employers’ Mutual Liability of 
Wisconsin, the home office of which is 
at Wausau, Wis., completed the first 
year of its existence Aug. 31. The an- 
nual report shows that premiums of 
$85,211 were collected, being but 40 
percent of the tariff rates promulgated 
by the stock companies. A dividend 
of 15 percent was also returned to pol- 
icyholders, making the net cost 34 per- 
cent of the tariff. Manager W. A. 
Fricke states that the saving has 
amounted to more than $128,000. There 
were 16,000 lives covered and 1,607 acci- 
dents were reported. The company paid 
all compensation losses, including 
seven fatal accident claims, all surgi- 
cal and medical fees and all expenses 
of both organization and management. 
It has on hand cash funds of $45,000 
of which $4,000 is held as a contingent 
reserve and the remainder for unearned 
premiums. The latter reserve is esti- 
mated on the unearned basis from 
month to month. 

In presenting this annual report to 
policyholders Mr. Fricke states that in 
spite of this favorable showing the 
management does not feel that the 
problem of compensation insurance has 
been solved. He says that the first 
year is always the most favorable where 
such laws have gone into effect as 
many employes do not know that they 
are under the protection of such stat- 
utes and that future liabilities may de- 
velop. He warns the employers that 
the same results may not always be 
attained. 





Directors Remove Nelson 
Vice-President J. Arthur Nelson has 
been removed by the directors of the 
Fidelity & Deposit. He was relieved 
of work by President Warfield and the 





action of the board endorses the ex- 
ecutive’s course. Notice of the removal 
was given to all agents of the company 
by special circular letter. 





OFFER WATER DAMAGE POLICY 
Aetna Accident & Liability Issues New 
Policy Covering All Forms of 
Damage from Water 





The Aetna Accident & Liability is 
issuing a “water damage policy,” to 
cover against loss or damage from 
leakage, discharge or influx of water 
or steam from plumbing, steam and 
hot water heating pipes and radiators, 
roofs, leaders and spouts, elevator 
tanks and cylinders, standpipes for fire- 
hose, and rain or .snow admitted 
through open or broken windows. The 
policy is a liberalization of sprinkler 
leakage insurance, and it is felt that 
there is a considerable amount of loss 
which is not being covered by insur- 
ance from water damage. 

The Aetna will issue the policy on all 
classes of buildings or stocks. The 
rates on dwellings, when building is 
occupied by not more than two fami- 
lies, with no tanks, and no expensive 
decorations or furniture, is $5 a $1,000 
for plumbing only, and $7.50 with 
steam or hot water pipes and radiators, 
and $4-$6 for $500. With tanks, or if 
expensively furnished, or decorated 
with frescoed, tapestried or silk walls, 
the rate is $6.25-$9.25 per $1,000, and 
$5-$7.50 per $500. If both expensively 
furnished and with tank the rate is 
$7.50-$11.25 per $1,000 and $6-$9 per 
$500. Rates on contents of flats and 
apartments are $7.50-$11.25 per $1,000 
and $6-$9 for $500; $9.38-$11.72 with 
either tank in or on building or expen- 
sively furnished as above, and $11.25- 
$16.88 if both expensively furnished and 
with tank. Contents of apartments 
above stores take same rates. Con- 
tents of stores take the regular mer- 
cantile rates and coinsurance clause. 

The rates on building for plumbing 
are $10 a $1,000 plus an extra charge of 
$1.50 for each additional family over 
three, to take care of the additional 
hazard of the increased number of 
sinks, bath-rooms, etc. An additional 
charge of 25 percent is made if the 
water supply is stored in tanks in or 
on the building; and 25 percent if ex- 
pensively decorated with frescoed, 
tapestried or silk walls. If policy is en- 
dorsed to cover steam or hot water 
pipes and radiator leakage, the addi- 
tional charge of one-half the plumb- 
ing premium; and if two systems of 
heating are used, the premium is the 
same as the premium for plumbing. 
For covering against loss or damage 
caused by rain or snow admitted 
through open or broken windows, the 
charge is 50 percent of the plumbing 
rate; and for coverage against loss or 
damage by roofs, leaders and spouts, 
the charge is 50 percent of the plumb- 
ing rate. The minimum premium ac- 
cepted on any policy giving either cov- 
erage is $10. 





Big Contract Bond 

George H. Webb, associated with the 
Title Guaranty & Surety in Chicago, 
personally secured all the bonds for 
the contract covering the eerction of 
the Great Northern Railway passenger 
station at Minneapolis, Minn. The gen- 
eral contract amounts to over $1,000,- 
000 and the aggregate premiums 
amount to between $5,000 and $6,000. 
Chas. W. Gindele of Chicago got the 
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lowa, N s Dak, and N. Dak., 930 Ins. Exchange on ; CHAS. H. GARRISON, 
‘ Detroit; LOYAL DURAND, Mi 


Merchants Exchange, St: Louis. 


reand; THE FRAN 





SICK AND ACCIDENT 
INSURANCE 


E.N. CANADA, Gen’l Supt., 


Paul Jones Building, 


TRANSYLVANIA 


CASUALTY INSURANCE Co. 


BEN L. BRUNER, President 


$100,000.00 


GOOD COMMISSIO ONS TO LIVE A T 
DDRESS re 


LOUISVILLE, KY. 





Columbia Casualty Co. 


LA FAYETTE, IND. 








D. W. SIMMS 
President 


M. G. TRAUGH 
Secretary & Treasurer 








A GOOD PROPOSITION FOR TWO STOCK 
SALESMEN WHOSE RECORDS 
ARE CLEAN 





District Manager for Illinois 
territory. Exceptional oppor- 
tunity for the right man. 


ADDRESS 
W. A. NORTHCOTT, President, 


INTER OCEAN 
Life and Casualty Co. 





SPRINGFIELD, - - ILLINOIS 


Wanted for our life department, 





AGENTS! LISTEN! 


Write insurance for a Strong, Growing 
Company; one that pays losses promptly. 
We never had a lawsuit on a claim. 
Then, too, we can give you personal 
cooperation. 

Decide to have these advantages « Write us sow 


American Casualty Co. 


READING, PENN. 
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largest slice of the work, having the 
general contract. 


BEN FRANKLIN MUTUAL PLAN 
Is Ready to Be Licensed by the Illinois 


Department to Write Liability 
Insurance 








The Ben. Franklin Mutual Casualty 
of Chicago, which is being organized 
under the provisions of the Illinois act 
providing for the organization and 
management of mutual insurance cor- 
porations for the purpose of furnish- 
ing insurance and indemnity against 
loss to members in consequence of 
accidents or casualties to employes, 
has notified the insurance department 
at Springfield that it has completed its 
organization and is ready for the de- 
partment examination provided for by 
law. The Ben. Franklin Clubs, the as- 
sociations of electrotypers, the photo- 
engravers, bookbinders, Illinois Pub- 
lishers Association, Chicago Newspa- 
pers’ Association and others are com- 
bined in this corporation for the pur- 
pose of carrying on the business of 
employers’ liability insurance on the 
mutual plan. Hartman is the 
president, and J. C. Adderly, is secre- 
tary of this company. The members 
of this association, and the Millers Mu- 
tual and the Coal Operators Mutual 
are the only classes of business which 
have qualified, or attempted to qual- 
ify under the provisions of this act. 





Workmen’s Collective Future 

The coming of the compensation laws 
of the various states is making work- 
men’s collective insurance a thing of 
history. Under this system the weekly 
benefits to workmen were very much 
the same as those provided by the pres- 
ent compensation laws but the amounts 
collectible for death and dismember- 
ment are greater than were provided by 
collective insurance. However, acci- 
dent and health insurance will no 
doubt be written on groups in a man- 
ner similar to collective indemnity, as 
group life insurance becomes more popu- 
lar. Group life insurance is being written 
on groups of people who do not come un- 
der compensation laws, that is, are not 
in hazardous occupations. The Travel- 
ers and Aetna Life will accept health 
and accident as well as life on such 
groups and the arrangements of bene- 
fits under the plan is according to 
wages and salaries. 





Stacy Gets Minneapolis 

A. N. Stacy, who has for the year 
past, been representing the 
States Casualty at St. Paul, Minn., has 
been appointed by the same company, 
its general agent at Minneapolis. He 
will continue offices at the old location, 
— Metropolitan Life building, St. 

aul. 





ELECT UNDER THE LAW 

The following elections under the Wis- 
consin workmen’s com sation law were 
filed during August, showing number of 
employes: 

N. R. Allen’s Sons Company, Kenosha, 
1,000; American Parlor Frame Company, 
Sheboygan, 60; Beloit Steam Laundry, 
Beloit, 24; Peck-Hamre Manufacturing 
Company, Berlin, 80; W. H. Farley, New 
Lisbon, 30; J. C. Yonk, Burlington, 8; 
Charles W. Leland, Lake Geneva, 1; Au- 
gustus Anderson, Shawano, Koepenick, 8; 
Wausau Quartz Company, Wausau, 25; 


A Remarkable Record 


Several months ago a salesman undertook 
to place some business for us. At first he 
ave only spare hours to the work. Later 
e al ed his line to give his entire time 
toour work. Within threemonths he earned 
more than $800.00. In one day he wrote 
10 applications. 
Now we have openings for several men 
with clean records for work in Minnesota 
where conditions are ideal. A bum 





r per crop 
has just been harvested. 
Business and professional men want health and 
it insurance on our plan. The territory we 
want covered has never been worked. 


UNITED BUSINESS MEN’S ACCIDENT ASSOCIATION 
803 Plymouth Bidg., Minneapolis, Minn. 







Janesville Contracting Company, Janes- 
ville (various Zine in Rock county), 25; 
Edgerton Elec ger- 
ton, 6; Worden-Allen Com y, Milwau- 


5; Fox River 
10; Waukesha 
ine, Wauke- 


ny, Waukesha, 10: Eau 
Claire Sweat Pad Company, Eau Claire, 10. 





RENEWING THEIR INSURANCE 

W. A. Archer, secretary'of the state lia- 
bility board of awards of Ohio, states 
that 95 percent of the employers insured 
in the state fund are renewing at the end 
of their first six months. The total num- 
ber insured is now close to 500. 


Charles S. Newlin has been appointed 
special agent of the Title Guaranty & 
warety. with headquarters at the home 

ce. 








With Western Companies 





News and Information Concerning 
Casualty and Surety Institutions 











Business Men’s Accident, Kansas City, 
Mo.—On July 1, its condition shows an 
improvement in its resources by $11,000. 
Its liability account shows material im- 
provement. It closed its third year July 
1. It had paid then 2,942 claims amount- 
ing to $144,923. It has never had a law 
suit over claims. 
7 * . 

North American Life & Casualty, Min- 
neapolis—The final consolidation of the 
North American Casualty and the North 
American Life of Minneapolis has been 
approved by the Minnesota department 
and the new company will be known as 
the North American Life & 
The company starts with 
$54,221; liabilities, $9,634; reserve fund, 
$40,103; surplus, $14,484; policies in 
force, 4,724. The officers of the two com- 





panies were the same so that the change 
does not involve any change of policy or 
management. 


New Company Licensed 
Superintendent E. H. Moore of Ohio 
has licensed the Equitable Casualty & 
Bank Depositor’s Guranty of Columbus, 
incorporated some two weeks ago. T. 
L. Zook is president and Scott Morris 

secretary of the new company. 





Will Meet October 18-19 


The third annual convention of the 
resident managers and general agents 
of the Title Guaranty & Surety will 
be held at the home office in Scranton, 
October 18-19. The opening event will 
be a smoker at the Hotel Casey. 





St. Louis Association Reorganized 

The meeting of casualty men in St. 
Louis last week resulted in the re- 
organization of the Casualty Under- 
writers’ Association, which has been 











C. S. COBB, President 


Capital, $750,000 


E. G. DAVIS, 


SOUTHERN SURETY COMPANY 


ST. LOUIS 














Surplus, $215,240.16 


Sec’y and Treas. 





ci M. Abbott Co., General Agents 


LEMCKE BUILDING 


Indianapolis 
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United 





$100,000.00 
Deposited with 
State of Indiana 


GOOD AGENTS WANTED—OHIO AND INDIANA 


LIBERAL FLAT RENEWAL COMMISSIONS 
BEST SELLING CONTRACTS ON THE MARKET TODAY 





EVER 


W. R. SANDERS 
General Manager 


MONTHLY PREMIUMS 


ACCIDENT 
DISEASE 


AMERICAN LIABILITY CO., 


ACCIDENT anno ILLNESS 


MONTHLY BENEFITS 


PAYS MAXIMUM LIMIT 
ACCIDENT 24 MONTHS ILLNESS 12 MONTHS 


: : Cincinnati, Ohio 














Equitable Surety Company 


ST. LOUIS, MISSOURI 


=] 














N. A. McMILLAN, Vice-President 


JAMES E. SMITH, President. 
FRANK MEAD, Vice-President 


— 


Surplus 





J. L. HUMPHREY, Vice-President and General Manager 
JOHN 8S. BATES, Treasurer 


$250,000.00 


WALTER H. WEST, Secretary 














The Equitable Surety Company has demonstrated the need of a large Surety Company centrally located in the 


Middle West. 





The second largest Company in the world doing exclusively a Fidelity and Surety Business. 
Liberal contracts for high class agents. Applications directed to Home Office will receive immediate attention. 
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dormant since last October. R. L. 
Dutton, of the Fidelity & Casualty, 
was elected president. John R. Fal- 


- coner of the Frankfort was made vice- 


president, and W. L. La Beaume, lia- 
bility manager of the Hirschberg 
agency, secretary. 

The making of a constitution and 
by-laws to deal with rebating and 
other such practices was put off until 
a more compact organization is as- 
sured. Some of the agents believe a 
stamping bureau will be necessary to 
accomplish reforms worth while. The 
meeting was held at the City Club, in 
connection with a luncheon. 


EMPIRE STATE CASE HEARING 
No Decision Rendered But General 


Impression Is That Injunction 
Will Be Dissolved 





New York, Sept. 4.—(Special.)—The 
matter of the injunction against the 
reinsurance of the Empire State Surety 
was argued before Justice Aspinwall in 
the Brooklyn supreme court today by 
Dykman, Oeland & Kuhn for the Em- 
pire State and Mr. Levansky for Fred 
G. Lemmermann, minority stockholder. 
The Empire State pointed out that it 
had made every effort to rehabilitate 
the company, but that the necessity 
for reinsurance was imperative on Aug. 
22 to avoid action by the superintend- 
ent of insurance. A tentative agree- 
ment was made that day with the Na- 
tional Surety, which immediately made 
good the impairment. This agreement 
was originally good until Aug. 26 and 
it perrhitted cancellation by the Em- 
pire State in case a better offer was 
received Iater. 

Up to the time of the agreement the 
Empire State had received no other bid 
for reinsurance than that of the Na- 
tional. In reply Levansky pointed out 
that American Surety had submitted 
a bid to the insurance department, and 
the bid was read in court. It offered 
to reinsure the selected surety risks 
of the Empire State for 67 percent of 
premium reserve, leaving the Empire 
State to carry the rejected surety busi- 
ness and burglary risks in force. The 
National bid was for 68 percent for the 
entire volume of business. The New 
York insurance department was repre- 
sented at the hearing by A. J. Talley, 
who said that the department had or- 
dered that the time for reinsurance be 
extended until Sept. 17 and that any 
contract of reinsurance must be ap- 
proved by the department. The de- 
cision was reserved. The general opin- 
ion is that the injunction will be dis- 
solved. 





Paying Big Commissions 

New York, Sept. 1.—(Special.)— 
Ballard & Garrett, northern New Jer- 
sey general agents for the Employers 
Indemnity of Philadelphia, have sent 
out a letter to brokers and agents con- 
cerning the recent limitation of liability 
commissions in New Jersey by the 
Workmen’s Compensation Bureau of 
12% percent, as follows: 

“Wouldn’t you rather have fair fixed 
commission, the same yesterday, today 
and tomorrow, than 25 percent one day 
and 12% the next? We have paid 20 
percent since the compensation law be- 
came effective in New Jersey. We are 
not, never were and never will be mem- 
bers of any compact, conference or 
bureau. For over sixteen years this 





company has kept competition alive 
and saved employers thousands of dol- 
lars. We are alive and growing in spite 
of vicious attacks, rumors of reinsur- 
ance, failure and publication of un- 
truthful statements. We are writing 
more new business in New Jersey than 
any other company, except two. We 
protect our brokers.” 





HELP TO CREDIT INSURANCE 





Recent Decision of Illinois Supreme 
Court Has Helped the Agents 
in New Business 





Owing to the fact that the Illinois 
supreme court rendered a decision that 
contractors’ and mechanics’ claims 
could not be considered as a lien 
against a building, credit insurance 
companies have found a nice run of 
business among lumber people and oth- 
ers that furnish material for buildings. 
Heretofore in case of an unpaid ac- 
count, the claims of those that fur- 
nished the material, and contractors 
would become a lien against the build- 
ing. Now these people find it desira- 
ble to protect themselves by securing 
a credit insurance policy. 

Credit insurance companies are com- 
plaining of heavy losses these days ow- 
ing to business conditions, due largely 
to political tubulence and people re- 
trenching in their expenditures. Most 
merchants are sailing close to the shore 
and are not laying in any great amount 
of stock. They are cutting off all su- 
perfluous expenditures and many of 
them feel that they cannot carry credit 
insurance and are therefore keeping a 
sharp lookout as to the credit of those 
purchasing their goods. 

In a way fire insurance is a barom- 
eter to credit insurance conditions, as 
when the fire insurance men find busi- 
ness dull, it means that there is not 
so much doing in credit insurance lines, 

The American Credit Indemnity, 
which recently started a new schedule 
system of rating, has found it quite a 
talking point. Under this system the 
profits of the business are not insured. 
Heretofore the company has not made 
any difference between a concern that 
makes 40 percent on its goods and one 
that makes 5 percent. 

The own loss is figured on the experi- 
ence of the last five years of a concern. 
Credit companies find that in many 
cases the individual concern insured 
has had a favorable experience and no 
bad luck, while the general loss ratio of 
the companies has been bad. The credit 
companies do not anticipate a very 
prosperous career for the next year or 
so until business conditions are in bet- 
ter shape. 


CASUALTY APPOINTMENTS 
Tilinois 


Equit. Sur.—A. J. Strom, Belvidere. 

Fidel. Acci.—Fred Romberg, Chicago. 

Great East. Cas.—D. A. Califf, J. D. Hayes 
and C. L. Sander, Springfield. 

Hoosier Cas.—Dell Frisinger, Monticello. 

London Guar. & Acci.—T. S. Smith, Glen 

Ellyn; J. W. Cherry, Oswego. 

Mass. Bond. & Ins.—G. B. Gray, Sesser. 

Pacific Coast Cas.—E. C. Pridy, Paris. 

U. S. Cas.—G. R. Roberts, Highland Park. 

Travelers—C. R. ightmee, vanston; J. 
C. Nelson, Gibson; E. E. Sutton, Maysville; 
. R. Sheffer, Urbana; F. L. Skinner, Benton; 

. A. Butler, Chester; R. S. Elworthy, Chi- 
cago. 

Equitable Sur.—Monroe Bros., Joliet; B. J. 
Snow, Sycamore; C. P. Barnes, Woodstock; W. 
R. Kendall, Watseka. 

Genl. Acci.—L. W. Coffman, Mt. Carmel; C. 
K. Gerder and L. T. Sprague, Peoria; A. S. 




























INCOME INSURANCE 


Almioe Accident-Health Policy 
MIDLAND CASUALTY COMPANY, Ch cago, Ill. 


appoin ts. 
stration Dept.,Ins. Exchange, icago 





exclusively 
issued by 
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A Quick Answer from Your Company 


often swings an uncertain piece of business your way. Located in West 
on mor just across the river trom Ohio, and but a short distance from 


Citizens Trust “. Guaranty Company 


PARKERSBURG, WEST VIRGINIA 


is in the gece to give agents of these three states the best possible 
service. For an agency, address 


J. H. KNAPP, Secretary and Treasurer 




















National Fidelity and 
Casualty Co. 


OMAHA 


MEANS “The best of everything for both 
Assured and Agent.” 


Wroning Get the Agency 
SURETY BONDS 


In all Judicial Proceedings, for Contractors, for Persons Holding Posi- 
tions of Trust, for City, County and State Officials, for Notaries Public 


PROMPT SERVICE AND SATISFACTORY RATES 
We have some desirable contracts for agents who can produce. 


Globe Surety Company of Kansas City, Mo. 


Cash Resources $600,000 


KANSAS CITY CASUALTY COMPANY 


INCORPORATED 1909 
C. J. SCHMELZER, Pres. S. L. LONG, Sec’y. 
CAPITAL $250,000.00. SURPLUS TO POLICYHOLDERS OVER $350,000.00 
Writing Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam Boiler, 
Enmployer’s, Public, Contractors, Teams, Elevator General Liability, Physicians’, 
Dentists’ and Druggists’ Liability and Personal Accident and Health Insurance. 
A clean and ably managed Company. 
New and attractive policies. 
‘ers attractive contracts for terri; in Missouri, Arkansas, K. * 
Naw Texas, Was ie and i 6x3 oi 


ADDRESS AGENCY DEPARTMENT, Kansas City. 












































American Automobile Insurance Company 


LAWRENCE B. PIERCE, Chairman of the Board 
CHAS. W. DISBROW, President 


Pierce Building, St. Louis, Mo. 
ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


Fire, Theft, Collision, Property Damage 
and Liability 


PACIFIC SURETY COMPANY 


Established 1885 
All forms of Liability Insurance, including Automobile liabil- 
ity; Plate Glass; Personal Accident and Health. Best and 


most liberal “Death and Dismemberment” policy. 
Liberal Commission and prompt attention paid Agents. Desirable Agents wanted in the State. 


‘ACIFIC \URETY 
ERFECT WAFETY 


E. P. FATCH & CO., General Agents for Lilinois 
2017 Insurance Exchange, 
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er, jn Newburger and Jesse Solomon, 
Cikcago} 7B. T. athe, hnsto _~ Lacon. 
—C. Worack, Waukegan. 
—_ a. E. Tester, Seeehets. 

East. Cas.— E. imes, cago. 
Goddard & 5 Cypress. 
Hartford S. B.—R. i Holbrook, Chicago 

Ill. Surety Co. pad, Stansifer, Litehfeld. 
pam. Bond.—E. Fr L. Reutenberg, Lin- 
coln 
Natl. Sur.—cC. F. ~—-— Newark. 
Natl. Cas.—G. H. bertson, Rockford. 
Ocean Acct 2B & Aikman, Marion; 
Carner & Eckley, McLeansboro. 
Pacific Mut.—A. G. Trees, ‘Sprin ne. 
Ridgely Prot.—David Hottman, Glasford. 
Royal Indem.—W. A. Wittick, wae 
South. Sur.—C. B. Holmes, “Urbana; LW, 
McQueen, Elgin; Andrew Olson, Moline; , 
Ludens orrison; Hunter & Wray, Rockford; 
R. E. Choi 


sser, Harrisburg; . Pm Pierson, Mur- |- 


._—% U. G. Ward, Shelbyvill 
rav. Indem.—G, J. Bartelt, Woodstock; J. D. 
Ja Maveleef. A. Harden, Wil 

ravelers—J. A. arden Fae a 
I. Hunter, Mt. Carroll; G. Wood. 
Bullock, Beloit, Vis. ; Bay ¥ Dur- 
G. S. Savage, W. H. Scott and 
F. oS Allen, Chicago. 

. S. Fid. & Guar a & Kittle, Newton. 

w & me if Cooper, Feiavens 
D. A. Holden, co my c. E. Spinner, Harvel. 
Aetna Life—F. C. Tucker, Benson. 

Cont. gq Py Chism, Carrollton; A. A. 
Clendenin, Chicago; C. R. Johnson,  -_ccrcn 

Federal Cas.—A. F. Brown, 

Globe Indem.—C. H. Eckel, le i,..¥. 
Moore, Galena. 

Genl. a awe E. Schurman and L. C. 
Schurman, P 

Ill, Sur. Fre F. Hefferman, ——_ 

ansen an 


ington 
Travelers—J. W. H . St. yk 


John M. Pitts, Mt. Pulaski. 

Title Guar.—W. A. McLeod, einiae tineen 
Windes * ar 4 pve pees = 

VU. H. —John ‘oN Oglesby; 
L. W. bien ‘Ar augue & ghts. 

Aetna ee Willey. Macomb; O. 
L. Seed, Oln 

Columb. Nail, —Mrs. F. S. Curtis, Chicago. 

Cont. Cas.—G. R. Flint, Murph ro; Ed- 
ward Johnson, C. L. Leach and F. Huhe, 
Chicago; George Sodman, Mattoon. 

Equit. Sur.—J. A. Brown, Pontiac; E. H. 
Fagerburg, Paxton; J. C. Kuns, Monticello; R. 
H. Wilson, Clinton; James Helens, Pekin. 

Federal Cas.—R. C. Pfeiffer, Fairbury. 

Fidel. Acci.—L. C. Cox, Deland; D. B. 
Eckerman, Peoria; A. D. Lacy, Bushton; Oscar 
Weisenberg, Springfield. 

Fid. & Dep.—Goldsby & Riggle, Flora; H. 
N._ Rizzie, Staunton 

Fid. & Cas.—I. A. Woodward, Staunton. 


Genl, Acci—A. M. Leffler, Cornell; 3, .& 
Murphy, Nelsa Larson and H. C, Schaffer, 
Rock Island. 

Great East. —J. S. Hughes, Centralia; 


W. T. Hobberas Tooke, 

Hoosier Cas.—R. E. Bell, Springfield; M. 
Ruby, Olney; H. N. Stevens, Paxton; * A 
Shaw, Tusco 

Mass. Bond.—Safety Ins. AMY pe 
Island; W. M. Cornett, Lincoln; Saar. 
son, Galesburg. 

Natl. Cas.—Leander Simith, Lebanon. 

A Saar 


J. Gilhofer, Cairo; G. 
R, nna o Champai 

Ocean ‘Acci.—Clyde’ T Loveless, Elgin. 

Pac. Mut.—Otto sem, Sullivan: Se 
Watts, Springfield; L. Bowman and R. m 
Moon, Decatur; j. . Leonard, Danville; 
Ww. Loomis, R. A. Lapham and William Warm 
ington, Chicago. 

oyal Cas,--ierris Greenwald, Chicago. 

Southern Sur.—A. F. Gable, Peoria. 
Standard Acci. oe Brown, Jr., and Nels 
Larson, Elgin; William Keith, Carbondale; Mrs. 
Frank Perkins, Belvidere. 

Title Guar. & Sur.—Alschuler, Putman & 
James, Aurora; F. L. Thomas, Elgin; Rea & 
—_ Litchfield; C. A. Kimmit, ; 
Adolph Federmann, South Chicago. 

Travelers—C. R. pee, (Charleston; L. W. 
Rogers, E. B. Hall, Jr., R. wy and C. J. 
Melville, Chica: F. y Dundee; 
Elmer Harris, iro; E, A. North ridgeport; 
R. L. Ha ler, Murphysboro 

U. S. Fid. & Guar.—G. T. Hainline, Macomb; 
Taylor Bros., by ph q 

v. S. H. & Acci—E. C. Ransdell, Dupo. 

Wisconsin 


Globe Indem.—G. W. Crandell and J. H. 
Trever, Antigo. 
Empl. Lia.—R. A. Jones, Black River Falls; 
W. A. and C. L. Clark, Menomonie. 
Til. Sur.—F. A. Monroe, Ladysmith. 
a Cas.—J. F. Smetana, Beloit. 
A. Acci.—H. Strebel, Green Bay; W. F. 
Copelan aa 
A. . W. Bovee, Hudson, 
a Bs Fid. a ?. Gk. B Omerberg, La 


"Standard Acci.—L. B. Omerberg, Milwaukee. 

Time—R. E. Gierhart, Argyle; a J. Meyer, 
Madison; F. C. Parish, Montfort; D. J. Healy, 
Manitowoc; C. H. Norauist, Senile r. 

Title Guar.—E. C. Gottry, Reedsburg; O. H. 
Larrabee, <Mogere | -~ 


U. > aa ay s, Milwaukee. 
Uz . & ys Se 4 Buckingham, Mil- 
vane 


Badger Casualty—H. D. 
—" Moody, Green Bay; W. P. 


Minnesota 

Standard Acci.—W. C. Kettner, my Paul. 

Til. Sur.—A. R. pnterten, Gilbe 

Maryland Cas.—E. Libby, Se “Paul. 

Lloyds Pl. Gl.—M. z Bean, Minneapolis. 

Standard Live St.—F. J. Converse, Dunnell. 

Fid. & Dep.—G. F. Ra’ n, Belview. 

Cont. Cas.—P. H. Struck, Minneapolis; A. 
W. Holt, Germantown; J. H. der, Fergus 


pe. Appleton; 
. Raidler, Green 





Falls; B. A. Andreson, Red Wing; Guy Ewing, 
Princeton. 
Fid. & es E. Bopp, Minneapolis. 
Aetna Life—H. I a International Falls; 


Natl. s—E. A, Nelson, Crosby; Morris 
Billeadou, Fisher. 

Mo. Fid. & Cas.—H. ._~ Berry, Mapleton; 
gg Romick, Lake City; D. C. vies, Man- 
7 Liab—J. G. Dill and R. E. Jones, 

abash 

Title Guar—M. F. Smith Rochester; I. N. 
Riunesville, Dodge Center; George A. Johnson, 
Grygla. 

Natl. Sur.—Sam Frederickson, Okabena; S. 
~ Paes Hawley; A. W. Nelson, Taylors 
alls. 


Ohio 

Amer. Fidel.—Elsa J. Breve, Dayton. 

Amer. Liab—A. E. Hartenstein, Alliance. 

Cont, Cas.—John Shick, Findlay. 

Empl. Liab.—C. L. Morse, Elyria. 
, ~ & Dep.—M. M. Dempsey & Co., Cleve- 
an 

Acci.—Heister & Huntington Co., Cin- 


"Globe Indem.—J. F. Drees, Cleveland; E. P. 
Ralston, Oberlin; E. P. Hubbell, Toledo. 

Grt. Eastern a L. Simons, Cleveland. 

M . J. Wenner, Cincinnati; H. 
Ww. Ellis, at 


Midland Cas.—L. H. Westerman, Toledo. 
Natl. Relief—J. A. Timblin, Youngstown. 
N. . Acci.—Paul Leskovatz, Steubenville; 
F. F. Reid, Barnesville. 
Ridedly Prot. Assn.—E. A. Tann, Waseon. 
—Paul Goode: Cincinnati. 
Standard _Acci.—F. P. Simpson, Coleram. 


ulbert, Ashtabula; 

Peter Strobel, Doylestown. 

Trav. Indem. M. Fox and C. A. Galla- 
gher, a F. J. Buzzell, Columbus. 

Union Cas.—Moore & Whitwell, Elyria. 

Amer. Bond.—E. T. Purvis, Breman. 

n= Cas.—T. J. Schachterle, Cincinnati; D. 

E Clancy, Marion; H. M. Beem, Cincinnati; 

H. Herrick, Cleveland. 

Fidel. Acci.—J. W. Hietjam, Cincinnati. 

Fid. & Cas.—G. F. Brown, Lebanon. 

Genl. Acci.—Fredk. Rollason, Lorain. 

Globe Indem.—Neale Bros., Cleveland; C. C. 
Riner, Columbus. 

Grt. East. Cas.—W. B. Norris, Dayton. 

Hartford S. B.—G. R. Ackerman and O. M. 
B. Brailey, Swanton; J. F. Henniger, Mon- 
roeville. 

Mass. Acci.—P. A. Funk, Warsaw. 

Mass, Bond.—Kemmer & Co. ., Lima. 

Natl. Cas.—C. - Siple, Montpelier. 


Natl. Sur.—S. Fitton, Ir i. Mc- 
Cammon & Barr, , nd Brown, Co- 
lumbus; J. W. Gabriel, laa A. C. Me- 
Dougall, oodsfield. 


New Amst. Cas.—E. J. Kaderly, New Phila- 
delphia; A. ©. Wulfhorst, Delphos; H. H. 
Schnabel, Lima; Ss. illiard, Athens; 
Richardson Aster, Lisbon; J. W. Gabriel, Logan; 
F. Fwy =~ ostoria. 
Ze cci.—John Schumaker, West Union. 
| BS ag N. Rose, Akron. 
Royal “Indem. eat Estill, Cris; os FE, 
. Corbin, Delta; C. E. Pat- 


Corbin, Delta; I. B 
terson, Belmont. 

Standard Live St.—Mack Huffman, McCon- 
nelisville; Creed .% Portsmouth. 

Stand. Acci.—T. L. Jones, Cleveland. 

South. Sur.—C. L. Newcomer and A. L. 
Gebherd, Bryan. 

Trav. Indem.—Weideman A ency, Cleveland. 

vv & Acci.—J. ushnell, Cincin- 
a a = Akron 

& Guar.—J. B. McCaffrie, East 


Indtana 
Cas. Co. of Amer.—J. W. Taylor, Martins- 


Equit. Sur.—R. Routzahn, Vigo. 
Fidel. Acc. — Frank Hisner, Shelburn; E. C. 
Love, Coal City; C Rader, Daleville. 
iobe Indem.—F. 7 Dehority, Elwood; W. 
S. Merriken, Alexandria. 
ass. Bond.—H. N. Morris, Evansville; A. 


n. 
. C. Hood, Portland. 

Natl. Cas.—W. H. McClaron, Hobart. 

New Amst. Cas.—T. R. Boulton, Warsaw; 
C._M. Dunham, Whiteland. 

rud. Cas.— L. Parmalee, Indianapolis; 
a = Robinson, Boonville; W. C. Young, Sey- 
mou 


Title Guar.—J Te Vepeme, Brookston. 
Re 5 Prot.—J. Glaub, ty ns 
5 E. bw. rte; I. A. tee ans- 
ports , Walter Thomas, Gary; Lepans 
all, ean pan R. W. P. Dodd, Vilsarsice. 





mF Eh, 


Michigan 

Cont. Cas.—G. E. Studar, Flint. 

Fid. & ey V. Fish, Detroit; W. H. 
Caple, Clare; B. s, Saa Ontonagon: Bertha 
O. Mayer, St. Josep! 

Globe Ind. a & Co., Alpena. 

Gt. East. Cas.—P. D. Wright, Albion; W. 
Churchill, New Era; S. G. Grant, Monroe; He 

Jorden, Middleville; F. B. Scholl, Monroe; 

C. Goodell, Detroit. 

Hartford Steam Boiler—E. W. and W. M. 

Yoe, Kalamazoo. 

Mass. Bond. Robert Trombley, Grosse Pointe; 
W. H. Ambler, Northville. 

aot Cas-—Morris Cooper, Oscar Landy 
and O. Scherer, Detroit. 

New yt —E. N. Dixon, Houghton. 

Ocean Acci. & Guar.—Sault Insurance Agen- 
Sault Ste Marie. 

Ri gley Prot.—Harry Sodos, Detroit. 

Royal Ind.—Wolverine Insurance Agency, De- 
trolts ar mge Insurance fonney, Inc., Boyne 

uttars Bridge, Charlevoix. 

2 Sur.—John Anderson, Crump. 

Standard Acci.—C. P. Gunderson, Escanaba; 
W. E. Aldrich, Harrison. 

Trav. Indem—L. W. Hamilton, Grand pe 
ids; Harrison, Taylor & Souter. Detroit. 

Title Guar.—A. B. Cogger, Big Rapids; D. 
Menery, Coleman; F. E. mn, Croswell; F, E 





Oliver, Farwell; W. E. Aldrich, Harrison; El- 
mer Shumar, Imlay City; - C. Till llson, Pontiac. 

& Acci—W. B. Johnson, Grand 
Ra pids. 


Veten Accident & Benefit Asso.—James P. 
Bowen, Saginaw. 

Union sualty—Wm. H. Swainston, Esca- 
na! 

Workingmen’s Mutual Prot.—John R, Cran- 
or, Ludington. 

East. Cas.—J. C. .=~ Bay City; C. W. 
Biggam, Saginaw; F. P. Bondl ey, Hudson. 


CASUALTY | NOTES 


By reason of the reinsurance of the 
business of the Empire State Surety by 
the National Surety, Tracy Underhill, gen- 
eral agent of the Empire State for Ken- 
tucky, with headquarters in Louisville, 
has become a member of the organiza- 





tion of J. Morton Morris, general agent 
of the National Surety. He will probably 
continue permanently in that connection. 


The W. F. Keller Agency Company of 
Denver, Colo., has taken the general 
agency of the Western Casualty & Guar- 
anty of Dallas for all lines. 


The Title Guaranty & Surety has estab- 
lished a branch office in the Yeon building, 
Portland, Ore., in charge of A. Edward 
Krull, resident manager, and Edward L. 
Gaffney, assistant resident manager. 

George H. Ennis, formerly in the judi- 
cial department of the Massachusetts 
Bonding, has been appointed resident 
manager of the Title Guaranty & Surety, 
with headquarters at the home office. 

The Equitable Surety has appointed the 
the Mack Ilsen-Gobely Real Estate Com- 











Salary and Experienced 
Gomtnstadion, Mutual Insurance for Indiana Manage ianeeh 
ay Aa i copaevet me phe men sfteligent help 


if you callet ander’ our ealary end comaniscion agrees 
Indiana Casualty Company 











GET THE LIST T:FRANKFORT crv sicee 


even dozen different forms of PER- 


SONAL ACCIDENT, HEALTH AND DISABILITY Policies in their COMMERCIAL 
DEPARTMENT. 4 In their INDUSTRIAL HEALTH AND ACCIDENT DEPART- 
MENT they offer four different forms of policies for sale. @ An agent equipped with 
these need not complain of lack of prospects. He will be armed for business with the 
strongest armor and protected by assets exceeding TEN MILLIONS OF DOLLARS. 


WRITE FOR TERMS TO AGENTS 
THOMAS M. ROBBINS, Resident Secretary, Cleveland, Ohio; B. F. COAN COMPANY, Cincinnati, Ohio 


F, J. BERGOLD 


W.M. LAWSON} Joint Resident Secretaries, Chicago. 





National Accident Insurance Company 
of Lincoln, Nebraska 


Does a larger casualty business in Nebraska than any other company. 
DESIRABLE CONNECTIONS FOR GOOD MEN 








District agency managers wanted for Illinois and 
Missouri. Money yielding territory 
open in both states 





Insurance. 





Our class “A” policy for working men is the 
most equitable plan of Health and Accident 
You can write this policy if you 
never wrote insurance before. Ses t-: 


CLOVER LEAF CASUALTY COMPANY 


Write now, to C. Y. ROWE, Secretary, 











A FEW FIRST-CLASS STOCK SALESMEN 


(NO GRAFTERS NEED APPLY) 
CAN FIND A PROFITABLE CONNECTION WITH 


The Equitable Bank De 
of COLU 


itors Guarantee Company 


US, OHIO 


A HIGH CLASS PROPOSITION FOR HIGH CLASS MEN. 





Net Surplus and Capital, $509,061.57 
Income 1910, - - - 


1,151,826.28 





Will Aid Good Men in Establishing Agencies 
Best Policies—Largest Commissions 


or Profit Sharing Contract. 








A. E. Forrest, Vice-Pres. and Sec’y 


CHICAGO 





SECURITY 





CAPITAL 
$125,000 


Insurance. This means se 


CASUALTY CO. 


INDIANAPOLIS 
W. Morton Harriott PRESIDENT 


A Company up to the minute in its methods, ideas and policies. The 
only stock company confinin 


E. E. GrirFith MANAGER 


itself to Industrial Health and Accident 
to the agent and policyholder. 





Industrial Sick and Accident Company of Indiana 


TERRE HAUTE, 


INDIANA 


4 A GOOD COMPANY ‘TO TIE ‘TO 4 


Liberal Policies, Liberal Rates, Liberal Contracts for Agents. 
Policies issued 


Live ts wanted for Indiana Territories. 


If you're a “live” man, we want you. Write today for 


“A Squace Dest to All” is our motto. 
issued on either monthly or weekly payment plan. 
particulars. 
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rey as its representative at Des Moines. 
. 8. Stratton, an experienced bond man, 
has been placed in charge of the surety 
business. 


Benjamin F. Anderson of Cleveland, 
Ohio, inspector for the Fidelity & Casual- 
ty, was instantly killed in Pittsburgh Sat- 
urday by falling from the eighth floor of 
the American Wall Paper Company’s build- 
ing on Pen navenue. A grating on which 
he was standing gave way. 

Some of the companies which write 
burglary insurance are offering to rewrite 
Empire State Surety burglarly policies, 
they standing the difference between short 
rates and pro rata rates. It is understood 
that the Empire State Surety is accept- 
ing burglarly policies for cancellation at 
short rates. 

James H. Smart, former] resident 
superintendent of Royal Indemnity at 
Cleveland, has formed a partnership with 
Paul C. Searles, the firm to be known as 
Smart & Searles. They will represent 
the Title Guaranty & Surety and will con- 
duct a@ general insurance business with 
offices at 313 Citizens building. 








COST OF 
COMPENSATION 





Actual Examples of Liability Set- 
tlements and Probable Cost of 
the Same Accidents under the 
New Illinois Workmen’s Com- 
pensation Law, Showing why 
Rates are Higher. 




















Sympathy on the part of a brick yard 
foreman for a man of 80 years is making 
compensation costly to one company. The 
man was employed to raise the shutters 
each morning and lower them at night. 
While raising them one morning during 
the recent hot, muggy weather, a pile 
of soft brick fell onto his leg and frac- 
tured the bones. His hospital bill will 
exceed $100 and he will draw $5 a week 
compensation. Because of his age the 
bones will probably not knit and compen- 
sation will continue. Under the common 
law this would have been clearly a case 
of assumed risk. ae waa 

On a construction job a negro laborer 
fell down an elevator shaft to his death. 
He appeared to have a widow and her 
compensation would have amounted to 
approximately $2,000. Investigation showed 
that she and the victim of the accident 
had never been married and that though 
they had been living together she had 
hot been even his common law wife as 


Insurance Attorneys 











Frederick A. Brown 
5 N. La Salle Street, 
Chicago 





AVERILL & TURNER 
Suite 416 American Central Life Building 
Indiasapolis, Ind. 
INSURANCE LAW 


NORRIS & McPHERSON 
Attorneys and Counsellors 
721-729 Mich Trust Bldg., Grand Rapids, Mich 
Special Attention to Fire Insurance Litigation 








FRED W. KELSEY 
ttorney and adjuster for Prudential Casualty 
. Company in Joplin Mining District 
JOPLIN, JASPER COUNTY, MO. 





BURKETT, WILSON & BROWN 
Lawyers 
602 First National Bank Building, Lincoln, Neb. 
General Practice—Special Attention to Insurance Law 


William Otis Badger, Jr. 





Insurance Atty. for Best’s Ins. 
Losses Reporting Agency 
NEW YORE 





Charles W. Pattison 


Insurance Counsellor 
48S-6-7 Williamson Bidj., Cleveland, Ohio . 


Tasphece {ian et 





‘she was married to another man who 


was living and from whom she had never 
been divorced. The negro had several 
brothers and sisters and though these 
gave statements that he did not contribute 
to their support a negro lawyer has now 
apparently established the fact that at 
one time the victim lived with a sister, 
paid some of the household bills and 
bought some of the furniture. The claim 
remains unsettled now. 

_ > s 


Running into an iron rod, which he had 
carelessly left projecting, a laborer on a 
bridge construction job sustained injuries 
that cost the company $54.30 in compen- 
sation and his doctor’s bill besides. Con- 
tributory negligence would have invali- 
dated such a claim under the old system. 

o * . 

While helping unload a wagon load of 
screws and drums, a laborer caught his 
thumb under a falling drum. Though 
it would be a case of assumed risk under 
the old law, doctors’ bills were paid and 
compensation amounted to $59.40. 

- . ” 

One claim presented but never paid was 
made by a printing establishment. Its 
messenger boy fell down the steps of a 
public building in the course of his em- 
ployment and injured his arm. The in- 
surance company declined to pay as the 
boy was not at any time exposed to the 
hazards described in the law and further- 
more was employed in the executive or 
administrative department, employes of 
whitch are specifically excepted. 

* . ~~ 

A workman in a grain handling estab- 
lishment lost a leg in a screw conveyor. 
He accepted several payments under the 
compensation act, signing receipts for the 
same, and then declined to accept more, 
entering suit for $50,000 on the allega- 
tion ofa violation of the statute. The ques- 
tion arises as to whether he waived the 
right of recovery by accepting the first 
payments. 

. . e 

By the tipping of a plank a hod carrier 
on a construction job was given a fall.of 
several feet and sustained injuries that 
cost doctor’s bills and $35.20 in compen- 
sation. The defense of assumed risk 
would have stood up under the common 
law. 

+ . 6 

A laborer employed by a cement con- 
tractor was running a wheelbarrow into 
the tool house at the close of the day’s 
work when he stepped on a stone, fell and 
broke his leg. The compensation paid him 
was $51. 

. . 7 

In taking some wilted roses from a vase 
the assistant engineer of a hotel pricked 
his hand on the thorns. Blood poison set 
in and cost in compensation alone $28. 

e 2 > 

A digger, employed by a construction 
company, tried to come out of a well by 
hanging to a bucket. At the height of 
fifteen feet he fell. The accident was due 
entirely to his own carelessness, but his 
doctor’s bill was -$15 and compensation of 
$11.55 a week has been paid him for four 
weeks now. It will continue for some 
time yet. 

7 + * 

By pushing a transfer car from @ dryer 
to a kiln in a brick company’s plant a 
laborer suffered a bruise on the body that 
resulted in a frog felon, This would have 
been assumed risk but the compensation 
paid totaled $64.50. 


UP-TO-DATE KNOWLEDGE 

An agent must not only be alert, 
vigilant and constantly “on his job, 
but must also have an up-to-date 
knowledge of the business. An investi- 
gation of the complaint of an agent 
who claimed he was losing business by 
unfair competition, resulted in finding 
that his successful competitor was 3 
young hustler who was familiar with 
schedule rating and with the subject of 
hazards, and by instructing how to 
make improvements which legitimately 
reduced rates, rendered a service which 
was recognized by giving him the busi- 
ness. 

Another agent lost a considerable 
line of insurance by his discourage- 
ment of the coinsurance clause, be- 
cause of his ignorance of its operation 
—this to the advantage of a competitor 
who knew all about it and secured the 
business at the lower coinsurance rate. 
—Glens Falls Now and Then. 


NWOT KNOWN IN CHICAGO 

A general agent, not in Chicago, fur- 
nishes us with the newspaper clipping 
here appended: 

“A clerical gentleman in Janesville, 
Wis., sent to a Chicago bookseller for 
Farrar’s ‘Seekers After God.” The book- 
seller simply wrote back: ‘No such per- 
sons in Chicago.’”—Office and Field. 











The man who sticks to the truth says 
little about himself. 


American Accident 
Insurance Company of Lincoln, Nebr. 


Health “8° *psiicy en caer saiees“""”* Accident 
Write Home Office for an Agency 


The METROPOLITAN CASUALTY 


INSURANCE COMPANY OF NEW YORK 
Formerly The Metropolitan Plate Glass and Casualty Ins. Co. 
EUGENE H. WINSLOW, President 








PLATE GLASS 





ieee POLICIES mae 
the Most Approved Forms ALONZO G. BROOKS, Assistant Secretary 


RELIABLE AND ENERGETIC AGENTS WANTED 


COMMISSARY INSURANCE 
ABSOLUTELY NEW 
Appeals to merchants and should be sold by every general Insurance Agency. 


ROYAL CASUALTY COMPANY 


Insurance Exchange Building, Chicago 

NOTICE Pereni=. 
cessful operation we are 

changing to Stock Basis. Excellent proposition 


to Stock Salesmen. R. B. Beson, President, - 
622 | Metropolitan Bldg., Minneapolis. 


















MIDLAND CASUALTY COMPANY 


“SQUARE DEALING” OUR MOTTO 


The fairest agency contracts, the highest possible commissions and 
the most liberal policy contracts, both commercial and industrial, 
backed by a deposit of over $100,000 with the Illinois Department 
and capital and surplus of over $200,000. 


Licensed in Illinoi: Michi Virginia, Pennsylvania, Kentucky, Minnesota, Mississ- 
inp, Texas, Colorado, Wasktonnat e' cence New Jersey, Missouri and South Dakota. 


The only Company organized and doing business under the Casualty Laws of Illinois. 


HOME OFFICE, 901 Insurance Exchange, CHICAGO 


























The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 


Ee M. TREAT, President 
Insures manufactur: against Excessive Annual through 
inscbvenay of = "We anaeeen use a iw. Pe rar rire og 
415 Locust St., ST. LOUIS, MO. 302 Broadway JNEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 
J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 




















M. L. GARRETT, President W. L. TAYLOR, 2d Vice-Pres. & Gen’l Manage? 
KEITH McCANSE, Sec’y and Asst. Treasurer 


Missouri Fidelity & Casualty Co. 
Capital and Surplus $375,000 Springfield, Missouri 


A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health, Steam Boiler, Liability, and Industrial Accident and Health Insurance. 


BEGAN BUSINESS MARCH 1, 1911 
Net Reserve to Policy Holders, . . . . . . $372,971.68 
AGENTS WANTED FOR UNOCCUPIED TERRITORY 











New and Attractive Policies. LiberalCommissions. Correspondence Solicited. 
INSURANCE 


UNION CASUALTY (Company 


Home Office—S. W. Cor. Third and Walnut Sts., Philadelphia, Pa. 
GENERAL AND SPECIAL AGENTS WANTED 
IN EVERY CITY AND TOWN IN THE STATES OF OHIO AND MICHIGAN 

For Sevtere Ohio apply company’s offices, 314-315 Mercantile Library Building, 
For Northern Ohio, apply company’s offices, Williamson Building, Cleveland, Ohio. 


Highest Brokerage Paid. Most Liberal and up-to-date Policies Written. 
Mercantile Burglary Elevat 





Insurance 
saedeey  — | EN SURANGE| cosets titay 
Plate Glass Liability Accident, Health 
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being $2.00 
Western Und iter. 

Question—A policyholder tells me 
that his tourist floater policy does not 
cover theft of his baggage or effects un- 
less they are checked. I supposed that 
such were covered at all times. 

Answer—The stock companies writ- 
ing tourist floaters cover baggage or 
effects only when checked by a railroad, 
hotel or transfer company, or is lo- 
cated in a room where the holder is 
lodging. London Lloyds issues a tour- 
ist floater that covers theft at all times, 
but the assured must stand the first $25 
of loss. The theory of the companies 
is that full theft coverage would subject 
them to too much moral hazard. 


Question—Will you kindly advise me 
the exact date that the Law Union & 
Crown (or Rock) was admitted to 
membership in the Western Union? 

Answer—Dec. 16, 1911. 


Question—A large poultry and egg 
company here wishes to know if in- 
surance can be procured to cover loss 
and damage to stock caused by the 
destruction of the refrigerating plant. 
As far as I know, all fire companies re- 
quire the consequential damage clause 
attached to their policies and I thought 
there might be some kind of insurance 
that would give them protection, in 
case such an event should happen. 

Answer—We believe the Globe & 
Rutgers will probably be able to cover 
consequential damage for you. There 
may be other companies that would 
do so, especially those that write use 
and occupancy insurance. Consequen- 
tial damage is of the nature of a use 
and occupancy risk. 


Question—As agents for an insur- 
ance company we write a policy for 
$1,400 covering a dwelling for $1,000 
and furniture $400. The assured buys 
another home and moves the furniture 
to the new house, we insuring the new 
home, and also knowing at the time 
that the furniture has been removed 
from the old building, but by oversight 
failed to make removal permit. As 
agents for the company we wish to ask 
if the fact that the furniture had been 
removed and that we had been in- 
structed to keep up and look after the 
insurance, was not this binding on the 
company? There has been no loss or 
any claim further than that the policy- 


ees 
—_———— 


Prominent Chicago Agents 
Members of the Chicago Board of Underwriters 
FRED _ Ss. JAMES 











Alliance, N , Calumet, Merchants, N. Y. 
Osage, State Neb., Generalof Paris, Nat. Surety and 
Cas. Co. of . For Surplus Lines, ied 

ties in Individual Fire Underwriters of St. Louis, 
Besos gafroue table of England Leval of Eng: 
land, Li ty Oates of London 
and at Lloyds—special Exclusive Binding 


y ive 
Contract with Guaranteed Underwriters. 
GRITCHELL, MILLER, 

WHITNEY & BARBOUR 
1535-39 Insurance Exchange, Chicago 
ais’ Agents: Pipeeie of snereial Onions Spe PF. 
Teutonta, La-s Pouttcone Cosnmenmeati. 
Gro. E. Surpman H. L. Wayne 


SHIPMAN & WAYNE 


1937 Insuranse Exchange, CHICAGO 


Agents for Hartford Fire Ins. Co., Milwaukee Me- 
chanics Co., Calumet Insurance Co. 











holder has been told that the insurance 
would not have covered, and that the 
policy so far as insurance on furniture 
was worthless. 

In order that we may get this dis- 
posed of, we ask that you advise us 
whether we are correct in stating that 
the company was bound by our knowl- 
edge of the case? 

Answer—We very much fear that in 
the case you mention the assured was 
not protected on his furniture. If you 
had promised to make the transfer and 
then forgotten it the company probably 
would have been bound by your prom- 
ise. You had authority to transfer the 
furniture to the new location, but we do 
not understand from your letter that 
you made any specific agreement to do 
so. You had no authority as agent 
for the. insurance company to agree to 
keep up and look after the insurance. 
You could not make such an agreement 
on behalf of the company. That would 
make you an agent of the assured as 
well as of the company, which you 
could not be without the knowledge 
and consent of both, and it is besides 
beyond the scope of the authority 
granted to you by the company. An 
agent is authorized to make contracts 
of insurance, but a contract to keep up 
and look after insurance is a cortract 
for services and not an insurance con- 
tract. The most the assured could 
claim would be that you were your- 
selves liable to him for failure to make 
the transfer. 


Question—1. A policy is written in 
the name of A. P. Jones; some months 
later an endorsement is placed on the 
policy stating that it is understood and 
agreed that Frank Wells is the as- 
sured under this policy from that date. 
A year later the regular assignment 
blank on the policy is filled out, as- 
signing the interest of A. P. Jones to 
James Gray, the agent signing the com- 
pany’s consent to the assignment of in- 
terest; at this date a mortgage clause is 
attached to the policy protecting the 
interest of G. W. Camp, mortgagee. It 
is a matter of fact that the property in- 
sured is at the present time owned by 
James Gray. Is the mortgage interest 
of G. W. Camp protected under these 
conditions? And will James Gray be 
tecognized as the assured, by the com- 
pany, in case of a loss? 

2. If reports of all these endorse- 
ments have been sent to the company 
by the agent, is not the company at 
fault in allowing them all to stand with- 
out question? 

Answer.—The policy being written in 
the name of A. P. Jones, it was im- 
proper to put on the endorsement say- 
ing that Frank Wells was the assured 
from that date on. The proper way 
would have been to have Jones assign 
the policy to Wells. 

The policy now being assigned from 
A. P. Jones to James Gray, there is 
nothing to show what has become of 
the interest of Frank Wells. The thing 
to do now is to attach an endorsement 
fully stating the history of the title 
since the policy was written. This will 
straighten the matter; although it 
would be well to cancel and rewrite. 

Unless this is done, James Gray may 





have some difficulty establishing him- 
self as the assured under the policy 
from the fact that he does not appear 
anywhere to have acquired Frank 
Wells’ interest. 

In regard to the company being at 
fault, the examiner probably over- 
looked a point through the first en- 
dorsement being improperly made. 
When the assignment came in it ap- 
peared to be straight and on a mere 
assignment the examiner perhaps failed 
to read the previous endorsement. 


Question—A farmer asks us this 
question: “It being understood that I 
am a member of a farmer’s mutual fire 
insurance company, presuming that a 
fire should occur today to one of the 
risks insured, causing a large loss for 
the insurance company and an assess- 
ment be levied within thirty days to 
meet said claim, would I be liable should 
I refuse to pay within sixty days after 
said notice, there being a clause in my 
policy stipulating that ‘The assessment 
shall be due and payable within sixty 
days from date of notice and that in 
the event same is not then paid, this 
contract shall be considered null and 
void, etc.’”? 

Answer—We think your farmer 
friend would not be able to escape lia- 
bility for the assessment under the 
clause making the contract “null and 
void” for nonpayment. The point he 
has in mind, of course, is that if the 
“contract” is considered null and void, 
there is nothing to hold him on. 

We do not believe the law will per- 
mit him to escape liability for losses 
occurring while the policy was in force. 
The law governing county mutuals pro- 
vides: 

“All persons so insured shall give 
their obligations to the company bind- 
ing themselves, their heirs and assigns, 
to pay their pro rata share to the com- 
pany of the necessary expense, and of 
all losses by fire or lightning which 
may be sustained by any member there- 
of during the time for which their re- 
spective policies were written.” 

In view of this section we do not be- 
lieve a mutual company has power to 
release a member, either by the lan- 
guage of the policy or otherwise, from 
liability for losses which occur while 
his policy is in full force and effect. 
The language in the farmer’s policy 
which you quote is, of course, merely 
the attempt of one unfamiliar with legal 
terms to make the indemnity cease 
when the member is in default on as- 
sessments. We believe that is all the 
company has power to do. 


Question—Two persons, father and 
son, own property. The father, John 
Meyer, owns one-third and the son the 
other two-thirds. The father, John 
Meyer, dies, leaving son William and 
wife Bridget. The wife is an insane 
person and is confined in an asylum. 
A guardian is appointed for the wife 
and I want to know the proper way to 
write the policy? 

Answer—The best way is to issue 
the policy in the names of both and 
then put a clause in the form explain- 
ing the state of the title and also the 
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fact of the guardianship. The policy 
should not be issued in the name of 
the guardian, as he does not own the 
property. 
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IFE insurance companies are be- 
L ginning to apply the principles of 

conservation in more ways than 
one. It started first in health conser- 
vation, the prolonging of life, the pre- 
vention of disease, the beating back of 
old age maladies to where they be- 
long. Then came conservation in of- 
fice efficiency and system, the saving of 
money in more economical administra- 
tion. Companies are now giving much 
attention to conservation of business, 
to preventing of lapses. 

The Illinois Life last year offered a 
prize to the five agents who made the 
best record on renewals. The first 
prize was $100. It was won by James 
C. Snow of Chicago, whose record was 
78.88 percent, that is, that percentage 
ot his business renewed. The interest 
of the agents is being aroused in this 
subject. If a policyholder can be 
pulled over the second premium he is 
usually safe. The second premium 
period is the critical one. There are 
many temptations to lapse then. There 
is but little equity and hence the twister 
gets in his work. The enthusiasm of 
the prospect has waned and he begins 
to thinks he can not afford to carry the 
policy. 

Agents who are keeping in closer 
touch with their assured have a lower 
lapse rate. Take Mr. Snow’s experi- 
ence for example.~ Perhaps 90 percent 
of the cases he writes come from his 
old policyholders. He makes them his 
friends and enlists them in helping him 
by furnishing names. His position is 
thus greatly strengthened because but 
few men would lapse under the circum- 
stances if they could afford to pay the 
premium. Mr. Snow derives another 
benefit. He gets considerable business 
from his old policyholders by securing 
additional insurance from them. He 
knows when they are ready for it be- 
cause he does not lose sight of them. 

Naturally a fine diplomacy must be 
shown in this relationship. An agent 
can easily become a bore. But when 
policyholders feel that his friendship is 
sincere, that he is not using them pure- 
ly for mercenary reasons, that he is at 
all times willing to render them a serv- 
ice, that he does not impose on their 
time or good nature, they are willing to 
assist him. 

Country agents are not so con- 


veniently situated in this regard as city | 


agents, yet country workers might ar- 
range their canvass so as to be in a cer- 
tain locality each year when a number 
of second year premiums are coming 
due. Letter writing from the home of- 
fice to second premium people has but 
little influence, not much more than it 
would exert in getting the application 
in the first instance. The agent who 
wrote the case or the general agent 
who is interested in it is the one to 
hold the business if it can be done. 

Country agents doubtless will more 
and more arrange their trips so that 
they can keep in closer touch with 
their second year renewals. 





There are various opinions in life in- 
surance circles as to the advantages of 
the group insurance plan. Some 
agents are inclined to look upon it 
askance because it is feared it will cut 
into the agency business. The com- 
missions are but 734 percent with no 
renewals. Most agents, however, be- 
lieve that it is a good thing. It is a 
fact that the regular life insurance com- 
panies do not solicit business to any 
large extent from among the class of 





weekly and monthly wage earners who 
are usually covered by the group plan. 
In the proposal to insure the members” 
of the Cincinnati police department it 
was found that only a very small pro- 
portion of the policemen carry insur- 
ance in the regular companies. 

The plan will, however, hit the fra- 
ternal orders and also the spécial re- 
lief funds of various organizations and 
business concerns. It is believed that 
the tendency is to popularize life in- 
surance and that the fact that an em- 
ployee is covered under a group plan 
would not militate to any extent 
against successful solicitation for addi- 
tional insurance by an agent. Just as 
the fraternal orders have been consid- 
ered an educational force for regular 
old line insurance, so it is believed the 





hooves us all to have a care what we 
say and do. Life insurance as a sys- 
tem needs confidence. If a company is 
unsound, disreputable or tottering fi- 
nancially, if its management is crooked, 
then we believe in telling the facts in 
order to protect the public. This nat- 
urally will do harm to those already 
insured but it will save many who 
would ultimately suffer. 

The harm done to life insurance is 
not attacks on weak and reprehensible 
companies but the injustice rests in 
casting an arrow at one or two vulner- 
able spots of an otherwise reliable and 
trustworthy institution, or what is 
worse, telling half truths or distorting 
facts. 

Suppose ayn honorable company re- 
sists a claim for which it believes it is 
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group plan will operate also to its ad- 
vantage. 

Another important effect that it is 
believed will be produced is that it 
will be a nail in the coffin of the state 
insurance bugbear. The private com- 
panies under the group plan can un- 
doubtedly furnish insurance cheaper 
than could the state. The agent’s com- 
mission is only 7%4 percent, with no re- 
newals. The $5 medical examination 
fee for each individual is saved. The 
cost of collections is very small. The 
regular companies with their large or- 
ganizations and experience can un- 
doubtedly compete in price with any 
state plan that can be devised. 





Life companies are sensitive. Their 
good name is delicately poised. A 
word of criticism, a suspicion, a ques- 
tion raised leaves a mark. Lapses re- 
sult and new business is lost. Agents 
become discouraged and quit. It be- 





not liable. Its intentions are the best. 
Other agents use this action against 
this company in competition, claiming 
that their companies would have paid 
the full value. The people’s minds are 
thus poisoned. 

A policyholder gives a premium note. 
A company forces him to pay it. He 
protests and raises the cry of injus- 
tice. Perhaps the agent told him he 
did not have to pay it. The policy- 
holder tells his friends. They at once 
are prejudiced. 

A policyholder asks a company to 
grant some privilege not permitted in 
the contract. It refuses. The policy- 
holder seeks revenge and tells the 
story. It is used by other agents 
against the company. 

Just the other day a prospect turned 
down an agent of a reliable company 
because another agent had said that 
the president of the company was a 
bigot and aristocratic. He gave as evi- 





dence that this president went to 
church a few Sundays previous and 
found his pew occupied. He rapped on 
the door of the pew and made the vis- 
itors retire. So the prospect would 
have no policy in a company with so 
selfish and unreasonable a president. 
Now the fact is that this president 
had not been to church for two years. 
We merely use this incident to show 
to what lengths competition is carried. 
A few years ago a policyholder of 
the Northwestern Mutual came with 
great anxiety to THE WESTERN UNDER- 
WRITER Office to learn if the company 
was about to fail. Some agent had 
told him the Minnesota report showed 
it on the verge of insolvency. The 
man carried a large policy. We soon 
convinced him that his contract was 
amply protected and congratulated him 
on having such excellent insurance. 
What we all need to do is to stand 
for the business as a whole. Insurance 
in a sound, well and honestly man- 
aged legal reserve company is good 
indemnity. It is worth paying for. 





The Phoenix Mutual at its general 
agents’ meeting took up the subject of 
extended insurance, Its bulletin says 
as to this feature: 

“The question came up as to why ex- 
tended insurance should be participat- 
ing and Actuary Welch showed that 
the experience of the Mutual Benefit 
under its extended term policies show- 
ed a much higher mortality than was 
experienced under its regular con- 
tracts; that such experience was first 
compiled at a time when the question 
of any state’s requiring such insurance 
to be participating was not thought of, 
and yet in the summary of the results 
of the investigation of this Mutual 
Benefit experience it was frankly stated 
that the mortality was so high in com- 
parison with the regular mortality that 
it would be unwise for a company to 
make such insurance participating. 
There were various other questions to 
be taken up in connection with it, but 
on this one point of participation there 
was no uncertain advice. 

“The experience of the Phoenix Mu- 
tual which had just been compiled 
showed that the mortality under its 
extended insurance was even greater 
than it had been in the Mutual Benefit, 
with the result that the question of 
making such insurance participating or 
non-participating was fully answered. 

“When the rate of mortality is from 
20 to 30 percent greater under the ex- 
tended insurance than it is under the 
regular running policies, there can be 
no question as to the advisability of 
making such insurance nonparticipat- 
ing. If a company makes such insur- 
ance participating and keeps up the 
scheme of dividends on the extended 
insurance the same as on the running 
policies, it gives to the man who has 
dropped his policy greater privileges 
than it does to the man who pays his 
premium and helps support the com- 
pany.’ 


GET THE ANNUAL PREMIUM 

The policyholder who pays his pre- 
miums quarterly has four times the 
number of chances to lapse his policy 
as the man who pays annually. The 
chances are four times as great that 
the premium paying time will hit the 
“psychological moment” when he feels 
like giving up his insurance. Get in the 
habit of selling insurance on an annual- 
premium basis. 
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TO CULTIVATE 





Analysis of Factors that Enter Into 
Getting of Signatures on Dot- 
ted Line 





BY J. W. FOWLER 

Are you a good sales engineer? 

A great deal of the work of a sales- 
man may be said to be similar to the 
work of a civil engineer in building a 
new railroad. The salesman has to lay 
his plans to consummate a sale, just 
the same as the civil engineer has to 
carefully survey and work out plans 
for a railroad climbing, for instance, a 
mountain range. Neither will succeed 
without definite, correctly laid plans. 
Grades must not be too steep, nor 
curves too sharp. With the salesman, 
as with the engineer, preparation for 
the work of laying plans should com- 
mence years before actual work. ; 

In this article we will group our 
study of sales-making about the active 
sale as a basis. This will afford a 
means of grouping together the facts, 
and analyzing a sale, and is of value 
particularly when study follows actual 
work in the field 

Pactors in the Sale 

The logical arrangement of the facts 
and principles bearing upon salesmak- 
ing constitutes the “Science of Sales- 
manship.” It is not restricted to the 
immediate act of making the sale, but 
includes what precedes and follows 
the actual sale. 

A sale may be divided, from the 
point of view of action, into five parts, 
beginning with the first act and tak- 
ing up succeeding acts in the order of 
their happening, as follows: 

1. Preparation. 


2. Approach. 
3. Demonstration. 
4. Close. 


5. Final disposal. 

This arrangement of parts is one 
which includes every act affecting a 
sale. Also, it includes every person 
who either directly or indirectly has to 
do with salesmaking. A correspondent 
is no less a salesman, when he is at- 
tempting to land business by letter 
writing, than is the man who actually 
meets the prospective buyer face to 
face. The same applies to the ad- 
vertising man who prepares copy. 

Discussion of Preparation 

The first part of a sale, the “Prepa- 
ration,” is that part devoted to prepa- 
ration for the actual meeting of the 
Prospective customer, the part of a 


*Mr. Fowler is manager of the pro- 
motion department of the Missouri Fi- 
delity & Casualty of Springfield, Mo. 


WANTED 

Position in home office or field by man ex- 
erienced in both classes of work for both 
ife and accident companies. Good per- 
sonal producer and successful manager of 
agents. Clean record with good companies. 
Address 84-J, care The Western Under- 
writer. 





sale which precedes the “Approach.” 
The object of preparation is to secure 
such information and make such plans 
as may be necessary in the active work 
of a sale. 

There are two classes of preparation, 
the first being “remote,” the second 
being “immediate.” Remote prepara- 
tion is for the most part theoretical, 
and embraces everything which is done 
by the seller previous to the actual ap- 
proach made for business. All train- 
ing which the salesman has had has 
been a part of his remote preparation 
as a salesmaker. 

The immediate preparation has to 
do with four factors: The prospect, 
the prospect’s business, the surround- 
ing conditions, general matters. 

Must Know the Prospect 

It is necessary under the head, “the 
prospect,” that more or less knowledge 
be had of the physical, mental and 
moral make-up of the one to be sold. 

Next to knowledge of the prospect is 
information concerning the business 
in which he is engaged. To know 
something of the prospective buyer’s 
business is to get a line on him which 
is a great advantage in the act of mak- 
ing the sale. 

The “surrounding conditions” which 
may modify the making of a sale need 
to be known to a greater or less ex- 
tent. 

“General matters” will have to do 
with salesmaking to an extent that it 
is absolutely necessary that the sales- 
man be well posted. The broader his 
knowledge the saner his judgment, and 
the more unassailable his arguments. 
Provided, of course, he also knows his 
own business. 

Should Know Prospect’s Needs 

In his selling talk, it is of immense 
importance that he direct his state- 
ments to fit the particular prospect to 
whom he is talking; in other words, 
every prospect’s conditions should be 
studied and the salesman’s arguments 
adjusted to meet these conditions. This 
means that the salesman should use 


his eyes and ears most effectivly the, 


moment he enters the premises of a 
prospect. Practice will enable him to 
take in the situation quickly and to 
talk directly on the points that will 
be most effective on the prospect. It 
it most important that you see things 
as the prospective buyer sees them. 
If a man is obstinate, the salesman 
cannot reason with him until he gets 
somewhat acquainted with him and his 
environments, finds out what has been 
his past education and training, so 
that the salesman gets the viewpoint 
of the prospect. And then, bringing 
his broader knowledge and experience 
to bear on the prospect, the salesman 
will be able to make him feel that his 
old views are probably in error and 
that the salesman’s proposition would 
really be of benefit to him. If the 
salesman will direct his arguments to 
apply on the particular conditions of 
the prospect, they will be tenfold more 
effective. 
Use of Strategics 

Before the approach can be made, 
it is often necessary to get in to see 
the prospect, in the face of consider- 
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able opposition. So that, therefore, an 
important topic of preparation is that 
of “strategics.” This has to do with 
the method of inquiry to be used by 
the salesman in approaching his man, 
and the proper methods to be used in 
framing an opening. This may be 
varied from a bald request in which 
a certain person is asked for, to a 
veiled request or novel statement in 
which curiosity is so excited as to fa- 
vor the gaining of admittance. Even 
misleading statements are sometimes 
used in this connection. 

The preparation is the time for se- 


‘curing and arranging the information 


about a prospective buyer. As such, it 
uses talking points but little. It is not 
possible to present talking points to a 
prospect until you have secured his at- 
tention—which comes later in the sale. 
But the securing and the arranging of 
information in the preparation is ana- 
logous to the securing and arranging 
of talking points to be used in main- 
taining the argument in a sale. Such 
being the case, a careful study of the 
foregoing is of importance to anyone 
who wishes to thoroughly master the 
subject of talking points, or sales ar- 
gument. 

It may be said, however, that under 
the head of “strategics” sales argument 
may begin. The manner in which an 
inquiry is directed may be governed 
entirely by sales argument; it is a 
matter of preparation. 

Pacts as to Approach 

The second head in the making of a 
sale is, as has been given, that of ap- 
proach. The approach is that part of 
the sale begun by the salesman actual- 
ly meeting the customer and closed by 
the implied or actual acceptance of the 
prospect to consider the salesman’s 
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proposition. The object of the ap- 
proach is to attract favorable atten- 
tion and arouse interest. 

But as in laying out our mountain 
railway the grades must not be too 
steep for the engine, just the same in 
salesmanship is the approach like ap- 
proaching a mountain. If you don’t 
use good sales-engineering tactics you 
will find the grade so steep you will 
never have steam enough to “arrive.” 

In the approach, the knowledge ob- 
tained and classified in the prepara- 
tion becomes of value. The knowledge 
of the prospective customer, which the 
salesman has gained, is made use of in 
getting to, and meeting the man. He, 
on the other hand, makes a series of 
observations of the salesman, from 
which he draws some impressions. The 
appearance of the salesman comes 
from his dress, from his manner, from 
posture and gesture, and the expression 
on his face. 

Speech and Subject Matter 

All this “size-up” is in many cases 
made by the prospective customer be- 
fore the salesman has spoken. Speech 
is judged by voice, by the tone or qual- 
ity of the spoken words, and by the 
manner of delivery. The subject mat- 
ter, comes in for judgment in this 
class; and the manner in which the in- 
troduction was made and the class 
or kind of information given by the 
salesman, also aids in this judgment. 

Next in order in the approach is the 
subject of “mechanics,” that is, the 
means by which the salesmen perform 
those mcehanical duties which are 
necessary in making a sale. For in- 
stance, he may present a card, may 
have sample policies with him, may 
have advertising matter, and may have 
some references as to his own reliabil- 
ity or the reliability of his company. 
The manner in which he presents these 
to the prospective customer constitutes 
the mechanics of the sale. 

In the approach comes. the 


KANSAS 


H W. ALLEN 
e STATE AGENT 


THE MUTUAL BENEFIT LIFE INSURANCE CO. 
OF NEWARK, N. J. 


Agents Wanted Liberal Contracts 
Suite 303 Schweiter Bldg. 
WICHITA, KANS. 


MINNESOTA 


ITCHCOX & LEARNED 
General Agents 


Experienced Life men know Union’ Central Life's 
splendid record. Capable producers wanted. 


316-18 Endicott Building 
ST. PAUL, MINN. 


E. ELLIS, Manager 
© PHOENIX MUTUAL LIFE INSURANCE 
COMPANY 


first 























419 to 423 Plymouth Bldg. 
6th and Hennepin 
Opportunity for good agents 


MINNEAPOLIS 





F. C. Butts, General Agent 
OHN HANCOCK MUTUAL LIFE 
INSURANCE COMPANY 
Good Contracts to Live Agents 
502-3 Andrus Building 
MINNEAPOLIS, MINN. 


OHIO 











H M. SOLENBERGER 
e GENERAL AGENT 


The Mutual Benefit Life Insurance Company 
of Newark, N. J. 


Agents wanted in Central and Southern IIlinols 
507-8-9 Ferguson Building 
SPRINGFIELD, ILL. 





WwW A. R. BRUEHL & SON 
e GENERAL MANAGERS 
Central Department 
State of Ohic and Northern Kentucky 
Home Life Insurance Company 
18 and 22 East Fourth Street 


CINCINNATI, OHIO 











September 5, 1912. 


LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. iii 








chance for the use of correct argument. 
From the very first word that is spok- 
en there is a favorable or unfavor- 
able influence exerted upon the pros- 
pective customer. While sales argu- 
ment takes into consideration the prop- 
er handling of the voice in talking, yet 
it has more to do with the subject-mat- 
ter that is spoken. In fact, sales argu- 
ment is the science of the subject mat- 
ter which makes up the sale, dealing 
with the correct use of selling points. 
Demonstration Comes Into Play 

The approach having been made, the 
prospect having offered to hear your 
proposition or inspect your policy, the 
demonstration begins. The demonstra- 
tion is that part of the sale in which 
the prospect either investigates of his 
own accord or listens to the value or 
worth of the seller’s proposition. 

The demonstration is devoted entire- 
ly to an exposition of the merits of the 
thing to be sold and the application to 
the prospective customer’s use. The 
demonstration is, in fact, nothing more 
nor less than an exposition of sales- 
argument. You attempt to convince 
your prospective customer that certain 
things are true about your proposi- 
tion. As you do this, he raises ob- 
jection after objection. Even when he 
does not object readily, there are ob- 
jections latent in his mind, which must 
be overcome. It is therefore in the 
third step in the sale, the demonstra- 
tion, that both defensive and offensive 
talking points are particularly valuable. 

The good salesman will not, of 
course, attempt to sell the prospect a 
“policy,” but will sell him “service,” 
“protection,” “indemnity,”—something 
that will benefit him. 

Close and Final Disposal 

The fourth step in the sale, that of 
the close, is the one in which the pros- 
pect is actually induced to accept your 
proposition, to sign on the dotted line. 
This is the most difficult part of the 
sale; is the result of careful arrange- 
ment of the information secured in the 
preparation, and a tactful approach, 
and a convincing demonstration. 

The final disposal, as a part of the 
sale, is one that is not usually pre- 
sented. By it is meant those steps 
necessary to entirely complete the sale. 
This may be merely the delivery of the 
policy, or it may be extended beyond 
the delivery to the final collection or 
settlement which closes all the process 
which was begun in the preparation. 

Customer Should Be Satisfied 

I would not call the sale closed in 
many cases even with the delivery of 
the policy, not until the policy has 
been thoroughly explained and the man 
is undoubtedly satisfied. So the final 
disposal applies particularly to selling 
insurance, because if the man does not 
stay “sold” he can cancel his policy. 
It is often necessary to sell a man his 
tog 4 after he has bought it and paid 

or it. 

The final disposal is therefore related 
to the use of talking points in one im- 
portant particular, in that it is often 
the duty of the salesman to appease 
the wrath of a policyholder who has 
become offended at the collection de- 
partment. In which case it is neces- 
sary for the salesman to be master of 
sales argument to a high degree, so as 
to overcome the prejudice of the man 
and win him over as a friend by put- 
ting the case of the company in the 
Proper light. It can be seen that the 
final disposal is sometimes a very diffi- 
cult part of the sale, and one that is 
appreciated by insurance salesmen. 

Points Are Summarized 

Now the five divisions of a “Sale” 
as above given are, the Preparation, 
the Approach, the Demonstration, the 
Close, the Final Disposal. 

_And remember always, from the be- 
ginning of a sale to the close, that sin- 
cerity and confidence are qualities that 
make your prospective buyer believe 
in you personally and so put him in 
a receptive frame of mind for your 


the dominating element. You've got to 
dominate the mind of the man you 
want to convince, with the force of 
your own conviction. You've got to 
see that he understands, that he “gets 
you.” Then, if your sales arguments 
logically appeal to his reason and to 
his self-interest, you stand to win. 





ARNOLD TALKS ON RENEWALS 


Tells the Necessity of the Agents Giv- 
ing Attention to This Im- 
portant Work 








Secretary Oswald J. Arnold of the 
Illinois Life, in a recent talk on con- 
servation, treated the subject from the 
standpoint of conservation of renew- 
als although he stated it was important 
also to the agent to study the subject 
from the standpoint of correction of 
errors in soliciting. He said the pay- 
ment of renewals is as important to 
the agent as the company. The com- 
pensation of the agent who has a re- 
newal income extends over the life of 
his renewal contract so when he re- 
ceives his first year’s commission he 
has not gotten all that belongs to him. 
The entire renewal income, he said, 
about equaled the net first year’s com- 
mission after the expense of the agent 
in procuring the business is deducted. 

The second renewal, he declared, was 
the most important because the lapse 
rate is high the second year. If the 
policyholder can be induced to pay the 
second premium he will usually stick. 
The danger in the third year is only 
about one-sixth of the second and the 
fourth about a fourth of the third. 

Mr. Arnold said that the agent can 
do more than any one else in getting 
the renewal. But little can be accom- 
plished through the mail. He said a 
personal call is necessary. If this is 
not possible, the telephone should be 
used. 





HONESTLY SOLD POLICIES 

The honestly sold policy sticks. The 
policyholder knows what he is buying. 
He believes he is getting his money’s 
worth, and is content to keep on with 
his bargain. There is no disappoint- 
ment about the policy to make the 
holder think he was “stuck” and in- 
cline him towards lapsing the policy. 





WHY WOMAN SHOULD INSURE 
One of the companies gives the fol- 
lowing reasons why a woman should 
insure her life: 
“A woman who provides for herself 
should insure, because there is no safer, 
surer or easier way of doing so than 


by means of a life insurance policy ma- 
turing when one is beginning to tire 
of work. Such a policy is simply the 
savings bank in another and better 
form. 

“A woman upon whom others depend 
for support should insure, because she 
can thus make a sure provision for her 
loved ones in case of her death. The 
moral obligation to make this provision 
by means of life insurance is just as 
great and as binding on a woman as 
on a man, under like conditions. 

“A woman of fortune should insure, 
because she can in this way increase 
and protect her estate. This is why 


men of fortune insure, and it holds just 
as good for women of fortune. Many 
an estate of good size has gone to 
pieces in settlement for lack of a good 
block of ready cash, which life insur- 
ance would have provided. 

“A benevolent woman of means 
should insure, because, by making 
some charity her beneficiary, she can 
perpetuate and multiply her benevo- 
lence after she has passed away.” 





Some are so busy with what they 
ought to have done yesterday and with 
what they are going to do tomorrow 
that it uses up the day. 


THE AGENCY OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 


ONE MILLION PER MONTH 
oF 








properly written and carefully selected business. No stock selling, board 
or re-insurance schemes. No contracts made by correspondence. A 
personal interview can be arranged for in most any state by addressing 


RELIANCE LIFE INSURANCE COMPANY 
PITTSBURGH, PA. 


WANTED FOR ILLINOIS 


General Agents of good character to sell our stipulated premium original low cost life 
policies. Ream premium after the first year, $1000.00 policy: 





“—P.. egscccesscotcccscesoccecocsocoosoecoosse —- Send for booklet — 
) ee OReneEIbtTHESIORE yrRpET pCi it gives inside facts 
PP Uliocinakueanebibetocendansiedbbasuananidie 20.00 on life insurance 


MERCHANTS RESERVE LIFE COMPANY 
.L, HENDRICKS, President - 


9 S. LA SALLE STREET — CHICAGO, ILL. 
Come South and Prosper—aAct While Opportunity Calls—Join Forces with a Successful Company 


An agency connection with the largest and most progressive Southern Life Company 


The State Mutual Life of Georgia 


assures success to the agent who will work, because he has behind him a company of stability, he has before 

him the most fertile insurance field today, and he is armed with the most modern and attractive policy 

contracts on the market, including Monthly Income, Guaranteed Premium Reduction, etc., carrying new 

features such as Total Disability and Double Indemnity. The rates are lower and the contracts more 

liberal than those heretofore issued by the company. 

Our agency contracts are an innovation in life insurance. The commission basis is scientifically calcu- 
ated so as to give the agent all the business will stand. 
FINANCIAL STANDING JANUARY 1, 1912 
Taken from report of examination made by the Georgia Insurance Department 

during April and May, 1912 

Admitted Assets, $3,629,594.00 Legal Reserve, $3,280,021.06 
Net Surplus, $204,085.98 


State Mutual Life Insurance Company 


JOHN W. MADDOX, President J. C. O’DELL, General Manager of Agen 














Head Office: ROME, GEORGIA 











of Milwaukee 
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The Northwestern 
Mutual Life Insurance Co. 


GEO. C. MARKHAM, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 


_— COST of life insurance depends on Economy 
and Efficiency of Management. 

IMPORTANT FACTS relating to The North- 
western’s business are shown by the following per- 


centages: 
Expenses Mortality Interest 
1907 11.81 58 4.76 
1908 10.74 59 4.84 
1909 10.63 54 4.85 
1910 10.90 58 4.86 
1911 10.80 57 4.98 


It is capable of easy demonstration that The North- 





history of the Company. 
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1907 . . . « «» $102,233,634 bs Gv cniient to od. 
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aod eam Ss SaaaemeD See The Northwestern’s new policy contract with 
ae its Dividend Options, Paid-up and Endowment Op- 
BOMR-« « « o co 381,384,478 tions, Options of Settlement and the Premium Loan 


Each year larger than any in the previous 








western is the best Company to insure in. Hence it 


Features. 
Issues Partnership and Corporation Insurance. 
For further information or an Agency, address 


H, F. NORRIS, 
Superintendent of Agencies. 
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Proposition. And then, there enters 
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TIME—THE CHIEF ASSET 


HOW AGENTS ARE GIVEN TO 
SQUANDERING HOURS 
One of the Chief Needs of Life Insur- 
ance Business Is Conservation 
of Minutes 





*BY ISAAC MILLER HAMILTON 

One of the things a man has to learn 
before he can achieve any large suc- 
cess is the value of time. 

A good many salesmen go on the 
principle of old man Methuselah. 
Methuselah never moved out of a walk. 
Whenever he had anything to do he 
took his time about it. If he wanted to 
sit down and rest, or gossip with the 
neighbors for awhile, or knock off work 
altogether and go fishing for a year or 
two, he did it. There was always time 
enough to finish his work when he came 
back. 

This sort of thing was all right in his 
case, but your case isn’t exactly paral- 
lel. Methuselah had a good deal more 
time with which to be reckless than 
you have—about nine hundred odd 
years more, if.lJessons aright. He could 
afford to lose a couple of hundred 
years without accomplishing anything 
because he still had a small matter of 
seven hundred years or so up his sleeve. 

Time Is Fast 

You’re no Methuselah. If you waste 
a day or two every now and then, you 
are going to run out of time in a liftlé 
while. The days in which you can sell 
goods or do anything else with all your 
might, are few enough at best. Youth 
doesn’t last forever. Enthusiasm gets 
cold and energy begins to walk on 
crutches as man grows older. You want 
to make every day count: The hours 
flash by as fast as telegraph poles fade 
away behind a night express, but a 
good many of you chaps are like the 
passengers that snore in the Pullman 
sleepers—dead to all realization of the 
speed with which you are traveling. 
I’m the porter trying to wake you up 
before you reach the end of the road. 

Go on Freight Schedule 

A good many salesmen begin to 
waste time as soon as they roll out of 
bed in the morning. It takes them 
longer to get a-going on a day’s work 
than it takes a played-out freight en- 
gine to start a train of forty coal cars 
on an up grade. 

The conscientious study which these 
men bestow upon the morning paper at 
breakfast would make the proofreader’s 
inspection seem like a mere casual 
glance. 

They feel it a sacred duty, before 
they start out after orders, to post 
themselves minutely on recent events 
in Thibet, the late progress of astro- 
nomical research, Wilson’s chances of 
being elected president this coming No- 
vember, all about the disturbances in 
Mexico and Cuba, who will win the 
pennant and hundreds of other things 
of no vital importance, 

They worry over the complexity of 
the labor problem, when the only labor 
problem that is of immediate vital im- 
portance to them is the problem of 
how they can stiffen their backbones 
sufficiently to get down to business an 
hour earlier in the morning, and work 
an hour later before they take in the 
show at the theater in the evening. 

The human mind will hold only so 


*Mr. Hamilton, president of the Federal 
Life of Chicago, is well qualified to write 
on time conservation. He is a hard worker 
himself and his success is due in part 
2 the good use to which he has placed 

me. 





much, If you fill yours with baseball 
scores and pugilistic statistics, you are 
bound to crowd out the things that 
help you sell policies. 

Prolonged study of the newspapers 
in the morning never helped a salesman 
to secure a collection of customers’ au- 
tographs in the lower right-hand cor- 
ner of his order blanks. A glance over 
the headings and the reading of an ar- 
ticle here and there is all that is neces- 
sary to keep an intelligent man ia 
touch with progress. 

There’s one worse place than the 
breakfast table to spend an hour or two 
reading a paper or discussing its con- 
tents, and that’s down at the office. 
When a salesman hits his office in the 
morning he ought to grab his sample 
case and fly out again as a rubber ball 
bounces out of a barrel. The place for 
him to put in his time is where the 
money is—among his possible cus- 
tomers. His chances for making money 
are all outside his door. He should 
get out on the street and stay there— 
unless he-can bring a customer to the 
office with him. 

Tied to Office String 

Yet the average salesman haunts his 
office as if he were tied to it with a 
string. His first act on his arrival in 
the morning is to anchor himself at his 
desk and plunge into a mass of details. 
A clerk at seven or eight dollars a week 
would relieve him of all this work and 
sift the mail matter that comes in so 
that only essentials would be called to 
his attention. The extra commission 
he could earn in the time saved would 
pay the clerk’s wages and leave a good 
sized balance to salt down in the bank. 

But the salesman can’t see it. He 
never has done this, so why should he 
make a change now? The good old 
way is good enough for him—the same 
old gait is fast enough—a quiet, easy 
jog like that of grandfather’s mare. 
What’s an hour or two in a whole day? 
The salesman lights a good cigar and 
wades through his mail—all of it—busi- 
ness letters, personal letters, advertising 
pamphlets, stray magazines — every- 
thing he finds on his desk. 

Time for Side Issues 

Then he answers a few telephone 
calls, writes a couple of personal let- 
ters, asks a friend who drops in how 
he liked the show the night before and 
gets his opinion of the weather, con- 
verses at length with Tom, Dick and 
Harry, who call to ask him to buy 
something or do something or sell 
something, and hears the court house 
clock clang out nine long strokes be- 
fore he finally puts on his hat and goes 
out to make some money. 

Only two hours gone! But two hours 
spent in learning new arguments every 
morning would have transformed that 
agent inside of six months into a sell- 
ing wizard, able to coax money out of 
a customer’s pockets as easily as Herr 
Herrmann draws rabbits and coon ba- 
bies out of a top hat. 

Hours Bun Into Days 

The loss of two hours a day means 
before the end of the year two whole 
months crossed off the calendar and the 
loss of two months’ entire commis- 
sions. 

Sitting in an office chair ought to be 
a dull sort of amusement to a man who 
is losing money. But a good many 
salesmen seem to be fitted out with an 
abnormal sense of humor. 

Some of you can charge up the loss 
of a great deal of valuable time to the 
fact that you are such good fellows. 
You meet a friend on the street who 
asks you to stand up somewhere and 
partake of a littlé liquid refreshment at 
his expense. Then he leads you into a 
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“American Central Life Insurance Company 
INDIANAPOLIS 


Indiana’s Oldest and Largest Non-Participating Company 
Established 1899. 


INSURANCE IN FORCE 
OVER THIRTY MILLIONS 


OVER TEN MILLIONS WRITTEN 
DURING 1911 
For an Agency Connection with this PROGRESSIVE COMPANY 
Address HERBERT M. WOOLLEN, Vice-President. 
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F AN active Life Insurance Agent, your efforts should be associated 
with this Company. If not an active Agent, become one and see how 
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quiet corner where there’s a table and 
a couple of chairs and keeps you cor- 
ralled for an hour, entertaining you 
with a variety of conversation, none of 
which puts any money in his or your 
pocket. 

How Time Is Stolen 

You would call for the police if any- 
one stole your pocketbook; you’d shoot 
the man who broke into your house 
_ and tried to carry off your silver; you’d 
risk a bullet to save your watch from a 
hold-up man. But your time, the most 
valuable thing you possess—your time, 
the raw material out of which you can 
make, if you use it properly, a thou- 
sand watches or a row of houses with 
a rent roll—this you will let any casual 
acquaintance steal from you in any 

uantity at any time, and you will 
throw in a cheerful smile to show 
there’s no hard feeling—if he merely 
takes the precaution to begin by ask- 
ing you to have a drink. 

Your time is your capital, your stock 
in trade. It is the only kind of capital 
that costs you nothing to get and 
everything to lose. The successful 
salesman hoards minutes and hours as 
a miser hoards gold. The spendthrift 
of time is a sure candidate for failure. 

Little Things Count for Much 

Boring crawfishes have ruined more 
dykes than sudden tempests. It is the 
little things that count. The loss of 
ten minutes here, an hour there, a day 
there, will sink any man’s ship of suc- 
cess in the end. The salesman who lets 
the habit of killing time fasten on him 
is assassinating his main chance of get- 
ting on in the world. 

A good many salesmen who aim at 
success are mere tendencies all their 
lives. Be an accomplished fact. You 
never can do so till you learn the value 
of time. 

Be methodical enough not to lose a 
moment of time, but not so methodical 
po make the time you save of no 
value. 





WHY MANY FAIL 

Many successful men who have been 
general agents of the large companies 
do not succeed when it comes to taking 
charge of an agency of a smaller com- 
pany. In talking along this line the 
other day, the official of one of the 
smaller companies who conducted a 
general agency himself at one time for 
the company, says: : 

“T know of no better illustration to 
use in showing the difference between 
the requirements for a general agent 
of a small company and a large one 
than to say that the small company 
general agent is occupying a position 
similar to a country school teacher and 
the general agent of a big company is 
in much the same position as the city 
teacher. The country teacher has to 
be all things in one. He is not only 
instructor in the various branches 
taught, but the adviser, social mentor, 
playground manager, friend of the 
parents, general supervisor of literary 
entertainments, and so on. In fact, the 
country teacher has all things to do. 
He must look after everything himself 
and be a master of detail. 

The city school teacher is a specialist. 
He devotes himself to particular lines 
and has little to do with the general 
running of the school. He is told what 
to do and the details are left to others. 
The general agent of a big company 
therefore is a specialist. He does no 
bookkeeping, not much soliciting, does 
not come into contact with policyhold- 
ers when they visit the office to any 
extent, and has many facilities at his 
command for carrying on the work. 
When he tries the small company and 
has to attend to the work that he has 
heretofore delegated to others he is 
lost and in many cases fails to make 
good.” 





Rubaiyat of Agent Khayyam 
The Agent writes a case, and having writ, 
Moves on, and to another town doth flit; 
Unless he got a cash colection down— 
The Contract,—Say, can he deliver it? 
; —Niagara Life Current. 





COMMENT ON AN AGENCY 


METHODS OF A DETROIT OF- 
FICE ARE POINTED OUT 





Team Play Is Urged and the Whole 
Organization Moves Together 
as One Body 





The agency superintendent of one of 
the large eastern life companies was 
asked which he consideded the more 
favorable territory for a young man 
starting in the life insurance business, 
a large city or one of medium size. 
His reply was that all territory is 
about the same; that the important 
factor is the agency in which he was to 
receive his training, and he added that, 
with the one qualification of willing- 
ness to work, any man can make a 
success in life insurance under the 
right sort of a general agent. And as 
an example of effective agency organ- 
ization he described the Detroit agency 
of his company. 

The keynote of this agency is co- 
operation. It is “All for one and one 
for all” and above all else is the good 
of the agency as a whole. The man- 
agement of the agency is cooperative, 
committees of agents being appointed 
to take charge of the various interests 
of the agency, and each and every man 
in the agency, from the youngest man 
up, has his share in the government, 
the manager exercising only a veto 
power over the action of these com- 
mittees. 

Besults Seen in Actual Work 

The results are seen in the actual 
work on “the street.” The agent eacli 
morning receives at the office a list of 
the people he is to see. One of these 
prospects shows an interest in life in- 
surance, but the agent cannot close 
him. The agent “sizes up” his pros- 
pect, and another man is put on the 
case, probably the exact opposite of 
the first man. The effort is made to 
find the solicitor who avoids the preju- 
dices and fits into the kinks of the 
prospect. Perhaps the first solicitor 
was a man who was long on strong, 
logical argument, and perhaps the pros- 
pect was one who had great difficulty 
in making up his mind to do things, 
one who wants to put things off. The 
second man sent would be particularly 
strong as acloser. And if he could not 
meet the needs of the case, a third and 
a fourth man would be sent. The in- 
dividualities of the prospect are dis- 
covered and taken advantage of, which 
would only be possible through cooper- 
ation. 

Study Rival Companies 

Various men in the agency make a 
specialty of rival companies. One man 
has studied one rival, and he knows 
that company to his fingertips. He 
knows its faults and he knows its 
strength. He knows how it compares 
with his own company on every point. 
Now suppose another agent comes into 
competition with this rival. The spe- 
cialist is called in. He is the man best 
equipped to handle the case, and he 
handles it. The first man loses part of 
the credit on this particular case, but 
he is a specialist on some other com- 
pany, and his opportunity comes later. 

Particular Needs Are Recognized 


The point is that in every way pos- 
sible the particular needs of each par- 
ticular case are recognized and met. 
The closing of that prospect is the all 
important matter, and no dog-in-the- 
manger attitude would be tolerated. 
The result is the highest possible ef- 
ficiency of the agency as a whole—the 
result of utilization of the best individ- 
ual efficiency. The agency is a team, 
with each man working with his fel- 
lows towards one end, with himself in 
the position where he can best use his 
abilities towards the accomplishment of 
that end. 

Evenings With Policyholders 

Another feature of the agency is its 
“policyholders’ evenings,” when deliv- 
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eries of policies are made. The policy- 
holders are invited to come and bring 
their friends. The policy is explained 
in every detail, and the actual delivery 
made. The policyholders become fa- 
miliar with their policies and familiar 
with the company. The agency gets 
fresh prospects and warm friends and 
boosters, 

Needless to say, it takes a certain 
type of general agent to build up an 
agency where the spirit of cooperation 
is truly in operation. But if he can 
do it, he produces an organization 
which is a force in life insurance. 





HAS STRIKING ILLUSTRATION 





Hugh Rumsey of Penn Mutual at Des 
Moines Gives a Case Under 
: His Observation 





The Des Moines Register and Leader 
publishes an interview with Hugh Rum- 
sey, of Rumsey Bros., managers of the 
Penn Mutual at Des Moines, to illus- 
trate the use of life insurance. Mr. 
Rumsey says: 

“In October, 1893, we wrote a man, 
aged 36, a 20-payment life policy. He 
carried the contract up to October, 
1906, paying his premiums promptly. 
Later, finding he could not make the 
remaining payments, he borrowed on 
his policy, not only to pay these pre- 
miums, but to assist him in his efforts 
to establish himself in business. He 
made a failure. Having borrowed to 
the limit on his policy, it would not 
carry itself. He could not pay a dollar 
and the contract was about to lapse. 
At this critical juncture a certain bank 
to which he owed a sum of money, took 
up the policy on account of the value 
created by past payments during the 
thirteen years he had met his obliga- 
tions, as he was a débtor to the bank. 
This was in November, 1908. At his 
death in September, 1911, the bank re- 
ceived the full amount of the old note 
(which had been charged off to loss) 
with interest, the full amount of the 
premium that had been paid by the 
bank, with interest thereon, while the 
widow received $980 as a residue value. 
Bear in mind the man had borrowed 
and thus used his policy to help him in 
business. It had carried his protection 
in addition, for thirteen years. His in- 
surance was continued by the bank 
paying premiums, so while the latter 
was protecting itself, it also protected 
him by keeping the policy in force. His 
death, occurring three years after he 
ceased paying premiums, paid his debts 
and left a clean name as well as pro- 
vided $980 cash for his widow.” 

This actual occurrence is a better ob- 
jective than all the theories that can be 
marshaled by those who postpone tak- 
ing out good life insurance of who, fail- 
ing to appreciate its benefits, would 
profit by the example—only one se- 
lected at random from many similar in- 
stances, where life insurance has been 
of vital benefit to the estates and the 
families of men who have been sum- 
moned suddenly away from those whom 
they had striven to place beyond the 
reach of the gaunt hand of want and 
penury. 





SHOWS ITS BENEFICENCE 


VIEWS OF A HIGH SCHOOL BOY 
ARE GIVEN 





Wins Prize in Essay Contest and Gets 
Wheelock Scholarship in the Den- 
ver University 





Terrence Alsworth of La Junta, Colo., 
won the Wheelock scholarship, entitling 
him to four years’ tuition in the Uni- 
versity of Denver. The donor is Jesse 
M. Wheelock of Denver, general agent 
of the Northwestern Mutual. The con- 
test was open to high school pupils of 
this year’s class in Colorado, Wyoming 
and New Mexico. 

The subject was the “Beneficence of 
Life Insurance.” The winning essay 
was: 

“Since Joseph reserved one-fifth of 
Egypt’s yield during years of abundance 
as a protection against those of famine, 
thinking men have favored life insurance, 
and naught but ignorant improvidence 
keeps anyone from enjoying its benefits. 
Hon. J. P. Tuttle declares “Life Insur- 
ance is one of the most necessary insti- 
tutions of modern life.” It promotes 
the prosperity of the people, and there- 
by the nation’s industrial development. 

Dissemination of Wealth 


Another beneficence of insurance is |° 


its providential dissemination of wealth, 
the massing of value where it may rest 
secure, outriding panics. This is self- 
evident and needs no discussion. 

If one saves only that invested in his 
policy he has an asset against unex- 
pected need. On this he can borrow 
at a reasonable interest without the 
embarrassments involved in security. 

The complexity of our industrial sys- 
tem makes life insurance obligatory. 
By twenty years of saving, one may 
collect the amount invested in a policy. 
Should he die in the meantime his heirs 
receive several times the value invested 
and his family is protected and helped. 

Beneficence Is Apparent 

When death snatches away the fam- 
ily support, here one sees the few thou- 
sand dollars ofttimes save the bene- 
ficiary from a pauper’s grave and the 
family from utter destitution. The 
children may continue in school, suffi- 
ciently clothed and nourished. Other- 
wise, they would receive no instruction 
or be placed at the mercy of charity. 
Thus the widow’s grief is allayed and 
her after comfort assured. Then is the 
beneficence of life insurance apparent. 


BUSINESS MAN’S TRIBUTE 

Lem Banks, a business man of Mem- 
phis, in a recent address, paid a high 
tribute to life insurance. He stated 
that a life insurance policy is much 
better for a man than a savings ac- 
count in a bank. He states that life 
insurance is more necessary to the av- 
erage man than any other kind of in- | 
demnity. He holds that the hazards of 
business are many, owing to panics and 
bank failures, lack of management and 
general business conditions. About the 
only safeguard a man has against the 








INCORPORATED 1844 


State Mutual Life Assurance Company 
of Worcester, Massachusetts 


BURTON H. WRIGHT, President 


PROGRESSIVELY SUCCESSFUL 
22% Increase 1912 over 1911, first half year 
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Why? Satisfied Policyholders—Happy and Contented Salesmen. 
We are often able to make room for a producer or organizer who can 
measure up to the State Mutual Standard. Address 
Edgar C. Fowler, Superintendent of Agencies. 
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“HAIL, COLUMBIA” 


BANKING AND INSURANCE COMBINED 
THE COLUMBIA LIFE INSURANCE COMPANY 


has some of the finest contracts in the Life and Health and Accident Departments. which can be sold at sight, ever offered to agents. 
The 20-Payment Life 4% ae interest coupon policy is the most attractive and salable 
olicy of its kind on the market. The premium rates are lower than the rates charged by leading 
astern companies for the regular 20- ayment Life policy. 
The Company gives 4% compound discount on i esnuiens paid in advance, except the pre- 
miums actually due, and pays 4% compound interest on the coupons which remain with the Com- 
pany. An increasing reduction of premium is guaranteed each year by 19 coupons, the values of 
these coupons beginning with 11% of the premium and increasing %4% of the premium each year, 
so that the 19th coupon is 20% of the premium. Any one of these coupons is good for its face 
value any time after its duedate, if the policy is in force by payment of all premiums, and coupons 
so retained may be applied to shorten the premium paying period or to purchase additional insur- 
ance. This Company also writes attractive Health and Accident policies. 
Agents wanted in Ohio, Kentucky, Indiana and Georgia 


Managers and Local 
THE COLUMBIA LIFE INSURANCE COMPANY, Cincinnati, Ohio,  riuxé. cross, president 


Guarantee Fund Life 
Association 


OMAHA :: :: NEBRASKA 
ORGANIZED JANUARY 2, 1902 








Assets, July 1, 1912 ° ° ° . ° ° ° $805,143.97 
Reserve Fund, July 1, 1912 . ‘ “ ° ° . 653,809.11 
Securities with State Department, July 1, 1912 . ° ° . 399,850.00 


Rate per thousand, age 35 (other ages in proportion) $8.75 
Mortality Cost per each $1,000 Insurance, mean amount, year 1911, $3.10 
Depository Banks appointed, 1359 


The security for payment of future losses in proportion to total losses sustained since 
organization, is in the ratio of $4.50 to $1.00 


Licensed in California, Iowa, Kansas, Indiana, Michigan, Montana, Neb- 
raska, North Dakota, Oklahoma, Oregon, South Dakota, Idaho, Washing- 
ton, Texas and Wyoming, and preparing to enter Illinois and Missouri. 


Men capable of producing the best class of business 
wanted as State Managers and Solicitors. 


LOOK UP OUR RECORD AND WRITE US 


The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasurer 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. 


A COMBINATIO 


Ordinary Life Commercial Casualty 
Industrial Life Industrial Casualty 


THE NEWEST IDEAS IN UP-TO-DATE PROTECTION 





Otto Schenk, President 





HARD TO 
BEAT 


An old line stock company desires the services of THREE SPECIAL TRAVELING 
AGENTS on salary and commission to appoint agents on all lines. 

A home for life to the man who loves success and prosperity. Give references, which 
will be held strictly confidential. Territory:—Ohio, Michigan, Wisconsin, Indiana 
Pennsylvania. Address 52-D, care The Western Underwriter. 





It's Easier to Work for a “Home Company” 
COME TO US IN ILLINOIS WITH 


THE WABASH LIFE of Danville 


A Clean Young Company With Some Good Territory Still Open 
in the Home Field. HOME OFFICE HELPS AND LEADS 


District Manager Wanted for One of the Best and Most Productive Sections of 
Illinois. Licensed as a Legal Reserve Company. Capital, $100,000. 


A. L: Ward, M. D., President S. W. Inns, Secretary 
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exigencies of the day is life insurance. 
Many men when they are solicited to 
carry life insurance give the excuse 
that they can make more by depositing 
in a savings bank or taking stock in a 
building anu loan association. If a 
man lives and makes his deposits regu- 
larly he may possibly beat life insur- 
ance in actual results, but there is al- 
ways the “if” in the way. He has no 
assurance that he will live any length 
of time or that he will make his de- 
posits regularly as he expects. The 
life insurance company is really a sav- 
ings bank in handling the money of 
thousands and its results are always 
sure. 





TORCHLIGHT’S RAY IS CLEAR 





Newspaper in Missouri Town Presents 
Life Insurance Arguments for 
Young Men 





The institution of life insurance has 
come during the past generation to be 
regarded in a good dea: the same light 
as the public school system—as a great 
beneficence and a very high develop- 
ment of common sense and thrift. No 
longer is it something unusual for a 
young man in perfect health and 
strength to carry life insurance. In 
fact, the sensible, level headed young 
man with an eye turned toward the 
future who does not carry life insur- 
ance is the discounted exception. Life 
insurance is fairly come into its own 
by being understood in its real light, 
as an institution of thrift, a method 
of saving. 

From old and crude conceptions of 
the legitimate function of life insur- 
ance has been evolved an alliance in 
fact, though not by intention, with loan 
and building associations and the sav- 
ings banks. In the early days of life 
insurance the one who paid for the pol- 
icy had to die before anyone was ben- 
efited. Young men who may not at 
once see the import of this statement 
are invited to visit the agent of any 
company which offers life insurance 
and endowment secured by the same 
policy. We are not urging anyone to 
visit any especial company or to in- 
sure under any especial system, but 
we are urging an even more universal 
reliance upon life insurance than pre- 
vails. 

If the young men could know that 
they would always be able to command 
good salaries, always have good health, 
that nothing could come between them 
and their savings, and that they could 
always count upon being able to lay by 
money, there would nut be so much 
need for life insurance. But no man 
can command these guarantees, and 
there is no hostage so easily available 
against penury in old age or because 
of sickness, crippling or other misfor- 
tune as life insurance. 

Four-fifths of the young men who 
are not carrying life and endowment 
insurance are wasting enough every 
month to pay the premium for a year 
upon an amount that could prove a 
veritable godsend to him or to his de- 
pendent wife and baby, or to his old 
parents inside of a year—Shelbina 
(Mo.) Torchlight. 





“PET CASE” DISCOURAGEMENTS 

Miss Ada C. Sweet, manager of the 
women’s department of the Equitable 
Life of New York, in Chicago, states 
that one of the features that she has to 
drill into new agents is not to rely too 
much on one case. Miss Sweet states 
that she, herself, in her first months 
in life insurance work, always had a 
“pet case,” so to speak, on hand and 
she fastened her attention on it, not 


giving the time she should to working, 


up other cases. Frequently the “pet 
case” was lost and then discouragement 
followed. 

Miss Sweet’s advice to agents is to 
have a number of cases always on the 
fire and not attach too much impor- 


POLICIES ARE FLEXIBLE 


ADAPT THEMSELVES TO ALL 
HUMAN CONTINGENCIES 





Illustrations Showing How Modern 
Contracts Meet the Various 
Demands of Life 





The New York Life has gotten out 
a folder showing the flexibility of the 
modern life policies and the various 
uses to which they may be applied. 
While the folder applies directly to 
that company’s policies yet with a few 
modifications the illustrations can be 
used for most companies. The elastic- 
ity of the life insurance plan is one 
of its strongest arguments. It meets 
almost all demands of personal, family 
and business protection. The company 
says: 

“The modernized forms of policies 
now issued by the New York Life, 
ordinary life, limited-payment life, and 
endowment, combine in the highest de- 
gree liberal provisions for the insured, 
and complete flexibility of adjustment 
to various conditions as they arise. 
“Let us consider for a moment these 
policy forms from the standpoint of 
adaptability to human requirements, 
foreseen and unforeseen. A man can 
tell with certainty, if properly advised 
by the agent, which policy form best 
meets his needs at the start. Here we 
see the first evidence of policy flexi- 
bility. 

Three Policy Groups 

“If a man has a family and desires 
the largest insurance for the least an- 
nual outlay, an ordinary life policy is 
the one best adapted for that purpose. 
He thus protects, at the least annual 
expense, his family or business against 
a monetary loss at his death. 

“For the man who prefers to cease 
paying premiums after a certain num- 
ber of years, a limited payment life 
policy with somewhat larger annual 
premiums will fit the case. 

“Many, however, desire to accumu- 
late a larger cash fund to come back 
to them personally at the end of a 
given period, at the same time combin- 
ing the necessary life insurance with 





their savings. For such an endowment 
policy fills the bill. 

“In general, then, without going into 
technicalities, these three forms will be 
seen to cover the present situation of 
any normal person as he looks into the 
years ahead; one or the other will be 
found to fit the circumstance of every 
man or woman. 

Adapts Itself to Conditions 

“Now, after the policy form has been 
selected, see how excellently it adapts 
itself to varying conditions and emer- 
gencies as they arise. 

“If a man is pressed for money as 
his premium falls due, the contract 
after the first premium allows him a 
month’s grace; during this time the in- 
surance remains in force; interest is 
charged at 5 percent per annum (some 
companies charge six), but if death 
occurs within the month of grace the 
policy is in full force and effect. The 
New York Life paid in 1911 over one 
hundred and ninety-five thousand dol- 
lars under policies that became death 
claims within the month of grace. 

Needs Money Temporarily 

“It sometimes happens that a man 
gets into hard lines and needs money 
temporarily to pay his premiums; the 
policy adapts itself to this purpose; if 
it has been long enough in force (two 
annual premiums paid) he can get a 
loan at 5 percent to tide him over, 
paying back the loan from time to time 
as suits his convenience. The New 
York Life loaned to its policyholders 
for this and other purposes more than 
twenty-five million dollars in 1911. 

“If the insured subsequently needs 
to travel or to change his residence or 
occupation, even at increased hazard to 
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Employes Life & Casualty Company 


If you are a live one you can sell Life Insurance for a Company 
whose policy contracts are up to the minute, Write for terms. 
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Address: SILVESTER SCHIELE 


First Vice-President and Director of Agencies, Home Office 


GERMAN AMERICAN LIFE 
INSURANCE COMPANY twa 


This is an old line legal reserve company organized under 
the superior Iowa deposit law. It has just gotten outa set 
of modern and liberal policies that appeal to the public. 
Choice territory in Iowa is now open and direct contracts 
will be made with first-class men. Address 


CHARLES BLANKE, Secretary, Burlington, lowa 
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Insurance in Force (Paid-for Basis) ...........sesecsesseee getusindvepentainscets pocdovecsennoe’ $253,319,009.00 
Assets (market value December 31, 1911) ........scceccceeeseeseess $00ecccccceseoscoccoscccs «».76,513,945.94 
Contingency Reserve (Including Capital Stock $1,000,000) ........... eocccce ercevcesceecescoees®, 070,013.81 


The new endowment policy of the Provident may be converted at maturity into a 
joint monthly income as long as either insured or shall live. 
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policy becomes adaptable to this and 
allows these privileges to him freely. 
After one year from its date every 
policy is incontestable except for one 
reason—non-payment of premium, an- 
other phase of adaptability. 
Policy Takes Care of Itself 
_ “All policies which the company now 
issues are also automatically non-for- 
feitable after two years’ premiums have 
been paid. This means that a policy 
practically takes care of itself. If, 
through carelessness or financial strin- 
gency, its owner fails to pay the pre- 
mium, the insurance is continued for a 
certain term specified in the policy. 
In 1911 the New York Life paid in 
death claims under the extended insur- 
ance feature over $429,000. Defaulted 
policies may also be reinstated on satis- 
factory evidence of insurability. 
No Equity Is Lost 

“If the policyholder unfortunately 
has to discontinue the payment of 
premiums, he may have the insurance 
continued in force for a term of years 
without further premium payment, or 
take a paid-up policy for the proper 
value, or give up the policy entirely 
and take the surrender value in cash. 

“If one fears that accident or dis- 
ease may incapacitate him for work 
and compel him to lapse his policy, he 
may, by paying a slight additional pre- 
mium, provide against such contin- 
gency, and secure a policy providing 
for waiving the future premiums. 
Under this policy, the company, if the 
insured, after one annual premium has 
been paid in full and before default in 
the payment of any subsequent pre- 
mium, furnishes satisfactory proof of 
his being totally and permanently dis- 
abled by bodily injury or disease, so 
that he thereby is and will be perma- 
nently, continuously and wholly pre- 
vented from performing any work for 
compensation or profit or following 
any gainful occupation, will waive the 
payment of subsequent premiums, and 
in case of his death or the surrender 
of the policy during his life the com- 
pany will not deduct from the amount 
payable the sum of the premiums 
waived. Everyone gets full value for 
every dollar he has put in. All these 
modern provisions are right there in 
plain sight in the policy. 

Can Change Beneficiary 

The policy also allows its owner to 
change his beneficiary as- often as he 
pleases, as often as changing conditions 
make necessary, a privilege that is of 
value and convenience to the insured 
and the interests he wishes to protect. 

“Suppose a man hesitates to leave in 
the inexperienced hands of women or 
children the investment of a lump sum 
of money after he is gone. He can 
relieve them of this responsibility by 
having his policy payment made to the 
beneficiary in instalments, annually, or 
otherwise, for a selected period, or for 
life. These modes of settlement can 
be made ‘to fit the circumstances of his 
dependents at the time of his death. 

Policy Forms Are Pliant 

“In a word, this company’s policy 
forms are so pliant that a man’s wishes 
and needs may be provided for and 
carried out with absolute accuracy and 
in accord with his plans while living. 

“It is only necessary to add that all 
forms now issued by the New York 
Life are on an annual dividend basis, 
entitling the policyowner at the end 
of each year after the first to partici- 
pate in the company’s surplus. He may 
do so in any one of four different ways 
—(1) take his annual dividend in cash; 
(2) leave it with the company to ac- 
cumulate at 3 percent interest; (3) use 
it to reduce his premium; or (4) use 
it to purchase paid-up additional insur- 
ance, as best suits his needs and wishes 
at the time. Such additional paid-up 
insurance may be surrendered by the 
policyholder at any time, for cash, and 
such cash value is guaranteed not to be 
less than the original cash dividend 
used to purchase said addition. In 
other words, the insured cannot help 





getting the full benefit of his dividends 
year by year as he goes along.” 


SCANDIA LIFE DIVIDENDS 


Slight changes have been made in 
the methods of arriving at dividends 
by the Scandia Life of Chicago. How- 
ever increases of a substantial amount 
are made in most cases in the new 
schedule which took effect July 1 and 
is good for the ensuing year. A sum- 
mary of the dividends payable is ap- 
pended: 





ORDINARY LIFE 


ww — Issues of —_ 
Age 1905 1906 1907 1908 1909 
BO cvcved $ 3.37 $ 3.25 $ 3.14 $ 3.03 $ 3.70 
oe des0%% 3.62 3.46 3.33 3.19 3.87 
eee? 3.96 3.77 359 3.46 4.09 
SS -cvieens 4.44 419 4.00 4.00 4.42 
Oe +s5d00 5.16 4.80 4.72 4.72 4.93 
BB. cctee 6.338 56.81 6.70 6.70 65.77 
BO -cevsde 8.18 7.56 7.02 7.02 7.80 
CCT ee 10.95 10.16 8.83 9.90 
De secces 15.19 14.19 13.14 12.16 14.10 
20-PAYMENT LIFE 
—————— Issues of ————_ —_, 
Age 1905 1906 1907 1908 1909 
Serr $ 3,93 $ 3.76 $ 3.55 $ 3.33 $ 3.98 
Be evccce 4.29 3.99 38.74 38.67 4.14 
BO cvccce 4.63 4.28 4.00 3.90 4.37 
| eee 5.08 4.70 4.36 4.381 4.71 
Lee 5.76 5.28 4.88 4.82 5.18 
OP cossan 6.83 6.25 5.73 6.47 5.99 
BO. cccise 8.47 7.81 7.17 6.55 7.47 
BS cccses 11.08 10.18 9.43 8.70 9.98 
OO. coeds 15.18 14.17 13.17 12.17 14.08 
20-YEAR ENDOWMENT 
cw——_ Issues of —————___,, 
ge 1905 1906 1907 1908 1909 
my seaeee $ 5.88 $ 5.29 $ 4.78 $ 4.76 $ 4.65 
ZB ccccee 5.97 5.88 4.86 4.82 4.77 
OP. cesses 6.10 6.50 4.98 4.90 4.91 
OS viveee 6.33 65.71 5.19 5.02 5.13 
MD -<n2000% 6.7 6.07 5.54 5.20 5.54 
a ca0oee 7.49 6.80 6.19 5.62 6.23 
BO sccces 8.8 6.34. T.47.. GTS Tez 
BO cccvce 11.25 10.41 9.60 8.82 9.99 
CO wcscee 15.14 14.16 18.18 12.19 14.07 





POLICY WAS EXTENDED 


An illustration of the value of one 
of the features of a life policy is shown 
in the case of W. C. Leppla of Apple- 
ton, Wis. Something over twenty 
years ago Leppla took out a 20-year en- 
dowment policy for $1,000. He paid 
five premiums, amounting to $278.63, 
and then lapsed his policy. He sup- 
posed it was no good after he stopped 
paying premiums and burned it with 
other papers. 

Eighteen years after he took out the 
policy he died. No notice was given 
the company. At the end of the twen- 
tieth year his widow received a check 
from the company for $165. Not un- 
derstanding it, she took the check to 
the agent of the company. A few ques- 
tions brought out the story, with the 
fact that Leppla had been dead two 
years, and consequently had died within 
the term of the policy. The $165 check 
was returned to the company and one 
for $1,000 was sent to the widow. The 
explanation was that the five premiums 
that had been paid created a reserve 
sufficient to extend the insurance to the 
end of the term and still leave a fund 
of $165. Without any demand, and not 
knowing of his death, the company 
sent out a check for that amount to the 
assured’s last address, and paid the full 
$1,000 when it learned the facts. 





NO NEED FOR OUTSIDERS 

Agents of life companies should 
make it clear in talking to policy- 
holders that when they have a claim 
or when it comes time for their estate 
to put in a death claim, there is abso- 
lutely no necessity for attorneys, bro- 
kers or commission men to assist in 
the collection. Every agent or man- 
ager is ready and willing at all times 
to serve the people in this way. Some 
attorneys attempt to’secure fees by 
stating that there is more or less dif- 
ficulty in filing proofs of losses and 
making collections. A home office is 
anxious at all times to respond and 
will do all in its power to pay claims 
as soon as all details have been com- 
plied with. Some of the beneficiaries 
have paid considerable sums of money 
for collecting claims when not a cent 
need have been expended. 





To compete with your competitor is 
a lower standard than to compete with 
your possibilities. 





INCORPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 
Capital Stock 832656,000 





Home Office Building, Cass and Ohio Streets 
CHICAGO, U.S.A. - 





The only Life Insurance Company that invests the full reserve 
from premiums, in the states where business is written. 


Issues all forms of non-participating life policies. 


Union Life Insurance Go. 
OF CHICAGO 
HOME OFFICE 


1220 Stock Exchange Building 


S. W. Corner La Salle and Washington Streets 


Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men whe can deliver the goods. 


. }. For GENERAL AGENCY Address, THE HOME OFFICE 
EXPANSION! EXPANSION!!! EXPANSION!!! 


Opening up new territory in Missouri and Kansas and offering exceptional oppor- 
tunities to local managers and general agents. 
SPEND A POSTAGE STAMP 


We have something interesting to tell you about one of the best life insurance prop- 
esitions on the market. 


PIONEER LIFE INSURANCE COMPANY OF AMERICA 


410 DWIGHT BUILDING, 33 33 KANSAS CITY, MO. 








{ Ads "4 








Can you write Life Insurance— 

Can you write Accident & Health Insurance— 

Can you write monthly Life, Accident & Health Insurance— 
if the forms of contract are up-to-date and issued by a progressive Company 
with the Management behind the Agent? If so, write Perry today. 





Midland Insurance Company 
Has first-class opportunities in Minnesota, North Dakota and Michigan for 
wideawake men with ambition to help build up a Great Company in the 
Great Empire of the Northwest. Write 

H. W. STRICKLER, President  EndicottBidg. St. Paul, Minn. 


HOME COMPANY FOR HOME PEOPLE 


Backed by men of character, business ability and wealth, with low administration expenses and a high 
rate of income from investments, the security behind the policy contracts is given increased and unusual 


stability. 
CAPITAL $250,000. STATE DEPOSIT $100,000 
STRAIGHT PROPOSITION TO PRESENT—NO ESTIMATES 


FIRST NATIONAL LIFE 


And Accident Insurance Company 
PIERRE, SO. DAKOTA 


Mr. Insurance Producer !! 
We Can Appreciate You! ! 








We Have a Company for the Agent. 
Salable, Attractive Policies. 


MAJESTIC LIFE ASSURANCE COMPANY 


INDIANAPOLIS, IND. 


Every Officer of the Company is an Insurance 
Producer and had Years of Experience in the Field. 


Address the Company 








